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Behalf of All Others Similarly Situated, 
 
  Plaintiff, 
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UNISON AGREEMENT CORPORATION, 
REAL ESTATE EQUITY EXCHANGE, 
INC., UNISON INVESTMENT 
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Plaintiff Albert Scroggins (“Plaintiff”) brings this class action complaint against Defendants 

Unison Agreement Corporation, Real Estate Equity Exchange Inc., Unison Investment 

Management, LLC, Odin New Horizon Real Estate Fund LP, and Odin New Horizon General 

Partner, LLC (collectively, “Unison” or “Defendants”), individually and on behalf of all others 

similarly situated, and alleges upon personal knowledge as to Plaintiff’s acts and experiences, and, 

as to all other matters, upon information and belief, including investigation conducted by Plaintiff’s 

attorneys. 

NATURE OF THE ACTION 

1. This class action involves Defendants’ deceptive and unlawful “HomeOwner 

Agreement” program which is a disguised homeowner equity stripping scheme. The HomeOwner 

Agreement program is a predatory home loan program marketed to cash-constrained homeowners, 

especially the elderly. Under the scheme, Defendants create a debtor-creditor relationship with the 

homeowner, but represent the transaction as a safe “co-investment” for the homeowner where the 

homeowner and Defendants form a “partnership” for “equity sharing” that allows a homeowner to 

earn cash from the equity in their home. The ploy misrepresents the true nature of the transaction 

and strips away mandatory safeguards such as debt counseling, deed-labeling, disclosures, and 

notices. The California legislature enacted these safeguards to prevent this very type of equity-

stripping scheme. Defendants promise homeowners “no debt,” “no interest,” and “no monthly 

payments.” They expressly assure these cash-strapped consumers that the transaction is “not a loan.” 

They falsely convey that Defendants simply share in a portion of their home’s appreciation and, in 

turn, give the homeowner money from the mutual “investment.” 

2. In reality, the HomeOwner Agreements function as high-cost, nonrecourse mortgage 

loans secured by deeds of trust. Unison advances cash up front (which Defendants label the “Unison 

Investment Payment”), records a lien against the property, defers repayment of the loan until 

maturity events such as sale, transfer, death, or the end of the 30-year term, and earns a contingent 

deferred return tied to home appreciation (known as improper “contingent deferred interest”). 

3. Defendants deliberately structured the program seeking to evade—and in doing so, 

violating—California’s consumer lending statutes, including the Reverse Mortgage Law (Civ. Code 
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§ 1923, et seq.), the Shared Appreciation Loan statute (Civ. Code § 1917 et seq.), the California 

Financing Law (Fin. Code § 22000, et seq.), and the California Residential Mortgage Lending Act 

(Fin. Code § 50000, et seq.).  

4. By recording deeds of trust, Defendants cloud homeowners’ titles and reserve the 

right to foreclose in the event of default on contractual obligations such as maintaining insurance, 

paying taxes, or covering property expenses. Homeowners who fall behind on these obligations face 

the risk of losing their homes outright, even as Defendants continue to misrepresent the product as 

a safe, penalty-free “equity sharing” alternative to traditional credit and “not a loan.” 

5. Defendants further mislead homeowners by claiming they can freely “buy out” 

Unison’s interest at any time without penalty. In fact, early termination clauses impose substantial 

financial obligations: homeowners must repay the advance calculated at an inflated “Original 

Agreed Value,” plus Unison’s share of appreciation and assorted fees, ensuring that Unison’s return 

is effectively guaranteed. This loan-like structure is hidden beneath the guise of a “co-investment,” 

allowing Defendants to extract up to 70% of homeowners’ equity under terms that are financially 

burdensome and legally deceptive. 

6. Under Unison’s HomeOwner program, homeowners forfeit most of their home 

equity while remaining responsible for all property expenses, including taxes, insurance, and 

maintenance. At origination, Unison extracts loan-like fees that are far higher than customary 

mortgage origination charges. At termination, homeowners bear all closing costs and real estate 

commissions, further insulating Unison’s return from ordinary transaction expenses. 

7. Meanwhile, Unison sells off interests in these loans to investors as a mortgage-like 

instrument yielding consistent double-digit returns, revealing the program for what it is: a disguised 

predatory lending scheme. 

8. Plaintiff brings this action on behalf of himself and a class of all other similarly 

situated California homeowners defined as all persons (including family trusts) who have entered 

into a HomeOwner Agreement with Unison in California. Plaintiff seeks restitution, damages, 

declaratory relief, and an injunction to prevent further harm to homeowners and to stop Defendants 

from continuing to market, originate, and enforce these unlawful agreements. 
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JURISDICTION AND VENUE 

9. This Court has subject matter jurisdiction under Article VI, Section 10 of the 

California Constitution, which confers original jurisdiction on the Superior Court in all causes 

except those given by statute to other trial courts. Jurisdiction is also proper under California Code 

of Civil Procedure § 410.10. In addition, the Unfair Competition Law, Cal. Bus. & Prof. Code 

§§ 17203–17204, expressly authorizes this Court to enjoin unlawful business practices and order 

restitution on behalf of affected consumers. This action is brought as a class action pursuant to 

California Code of Civil Procedure § 382. 

10. This Court has personal jurisdiction over Defendants because they conduct 

substantial business in California, maintain their headquarters in this State, and have marketed, 

promoted, originated, assigned, and enforced the HomeOwner Agreements at issue in this State. 

11. Venue is proper in this Court under Code of Civil Procedure §§ 395 and 395.5 

because Plaintiff resides in this County, his primary residence subject to the HomeOwner 

Agreement is located in this County, and a substantial portion of the acts and omissions giving rise 

to the claims occurred here. Venue is further proper because Defendants transact business in this 

County and have purposefully availed themselves of California law and markets. 

PARTIES 

Plaintiff 

12. Plaintiff Albert L. Scroggins Sr. is a citizen and resident of San Bernardino County, 

California. On December 18, 2017, Plaintiff and his wife, Johnny Kay Scroggins, executed the 

standardized Unison HomeOwner Agreement encumbering their family home. At the time, Plaintiff 

was 71 years old and his wife was 69. Both were retired, living on fixed social security and pension 

income, and had limited savings. Plaintiff has suffered injury in fact and lost money or property as 

a result of Defendants’ misconduct alleged herein. 

Defendants 

13. Defendant Unison Agreement Corporation (“Unison Agreement”) is a Delaware 

corporation with its principal place of business at 650 California Street, Suite 1800, San Francisco, 

California 94108. Unison Agreement is a wholly owned subsidiary of Defendant Real Estate Equity 
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Exchange, Inc. (“Equity Exchange”). Unison Agreement is the entity that markets the HomeOwner 

Agreements to consumers, contracts directly with homeowners, and is named in the transaction 

documents. Immediately after origination, Unison Agreement assigns the Agreements and liens to 

affiliated entities, but continues to hold itself out as the consumer-facing brand. Unison Agreement 

thus serves as the front-end originator and is the primary vehicle through which the unlawful conduct 

alleged herein is carried out. 

14. Defendant Real Estate Equity Exchange, Inc. (“Equity Exchange”) is a Delaware 

corporation with its principal place of business located at 650 California Street, Suite 1800, San 

Francisco, California 94108. Equity Exchange is the corporate parent of Unison Agreement and 

Defendant Unison Investment Management, LLC (“Unison Management”), and the sole member of 

Defendant Odin New Horizon General Partner LLC (“Odin GP”). Through this structure, Equity 

Exchange controls the origination, assignment, servicing, and enforcement of the HomeOwner 

Agreements while reaping profits from each stage of the scheme. Equity Exchange directs the 

conduct of its subsidiaries, benefits from their activities, and designed the layered entity structure to 

conceal the identity of the true lender while evading liability. 

15. Defendant Unison Investment Management, LLC (“Unison Management”) is a 

Delaware limited liability company with its principal place of business at 650 California Street, 

Suite 1800, San Francisco, California 94108. Unison Management is a wholly owned subsidiary of 

Equity Exchange and operates under the trade name “Odin Investment Management.” After 

origination, Unison Management acts as the servicer and asset administrator for the HomeOwner 

Agreements assigned to Odin Fund, including collecting borrower information, calculating payoff 

demands, managing protective advances, and distributing investor returns. Unison Management also 

structures securitized investment products backed by the HomeOwner Agreements, transforming 

what is marketed as “co-investments” into pooled loan portfolios for institutional investors. In this 

way, Unison Management is central to administering, enforcing, and monetizing the HomeOwner 

Agreements for the benefit of Defendants. 

16. Defendant Odin New Horizon Real Estate Fund LP (“Odin Fund”) is a Delaware 

limited partnership with its principal place of business at 650 California Street, Suite 1800, San 
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Francisco, California 94108. Upon execution, Unison Agreement assigns homeowners’ contracts 

and deeds of trust to Odin Fund, making it the assignee and ultimate creditor of record. Odin Fund 

profits from payoff demands, foreclosure threats, and recoveries taken from homeowners’ equity. It 

relies on Unison Management to service the Agreements and works in concert with Unison 

Agreement and its affiliates to disguise mortgage loans as “equity sharing.” In Plaintiff’s case, Odin 

Fund issued the written payoff demand requiring over $184,000 on an advance of less than $47,000, 

exemplifying its role as enforcer and beneficiary of the scheme. 

17. Defendant Odin New Horizon General Partner, LLC (“Odin GP”) is a Delaware 

limited liability company, with its principal place of business located at 650 California Street, Suite 

1800, San Francisco, California 94108. Odin GP is the sole general partner of Odin Fund and, 

through that role, manages Odin Fund’s operations and enforces its interests in the HomeOwner 

Agreements. Acting in Odin Fund’s name, Odin GP executes payoff demands, issues 

reconveyances, and exercises creditor rights against homeowners. Odin GP also collects 

management and administrative fees for overseeing the pooled HomeOwner Agreements, creating 

an additional revenue stream for Equity Exchange beyond the appreciation share extracted from 

homeowners. Odin GP thus functions both as the control point for Odin Fund and as a fee-generating 

vehicle within the enterprise. 

18. Plaintiff is unaware of the true names and capacities of the Defendants sued herein 

as DOES 1 through 10, inclusive, and therefore sues these Defendants by such fictitious names 

pursuant to Cal. Civ. Proc. Code § 474. Plaintiff is informed and believes, and based thereon, alleges 

that Defendants designated herein are legally responsible in some manner for the unlawful acts and 

occurrences complained of herein, whether such acts were committed intentionally, negligently, 

recklessly, or otherwise, and Defendants thereby proximately caused the injuries and damages to 

Plaintiff and the Class members as herein alleged. Plaintiff will amend this complaint to reflect the 

true names and capacities of Defendants when they have been ascertained and become known. 

19. Alter Ego and Integrated Enterprise. Together, Defendants are joined in common 

enterprise and are referred to collectively herein as “Unison.” Upon information and belief, 

Defendants Unison Agreement, Equity Exchange, Unison Management, Odin Fund, and Odin GP 
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operate as a single enterprise with substantial interrelationship and unified control. In practice, their 

operations follow a closed loop designed to originate, assign, service, and profit from the same 

HomeOwner Agreements: (1) Unison Agreement originates the HomeOwner Agreements directly 

with homeowners and immediately assigns them to Odin Fund; (2) Odin Fund immediately receives 

assignments of the originated HomeOwner Agreements and becomes the creditor of record and 

holder of the lien1; (3) Unison Management acts as asset administrator and servicer of the pooled, 

securitized HomeOwner Agreements for Odin Fund, managing payoff demands, accounting, and 

enforcement; (4) Odin GP, as general partner for Odin Fund, manages and controls Odin Fund’s 

operations and collects fees for doing so; and (5) Equity Exchange sits at the top, owning and 

directing all subsidiaries, overseeing and capturing profits at every stage of the entire equity-

stripping loan scheme. This layered structure obscures the identity of the true lender while ensuring 

that Equity Exchange and its affiliates extract revenue through origination fees, appreciation shares, 

servicing fees, and fund management charges. Corporate formalities between these entities are 

disregarded in practice, and the affiliates act interchangeably in marketing, contracting, and 

enforcing homeowners’ obligations. Defendants’ use of this layered structure conceals the identity 

of the true lender, shields liability, and requires that the veil of corporate separateness be pierced so 

that all Defendants are held jointly accountable for the unlawful conduct alleged herein. 

FACTUAL ALLEGATIONS 

Unison’s Business Model and Investor Strategy 

20. Unison was founded in 2004 by Thomas Sponholtz—its current CEO—to monetize 

residential home equity as an asset class for institutional investors. Rather than purchasing homes 

outright, Unison designed a structure that allows investors to capture appreciation of owner-

occupied homes without bearing the costs or burdens of ownership, all at the expense of 

homeowners. 

21. To investors, Unison promotes itself as an “institutional investment management 

firm,” that uses sophisticated data and forecasting to “turn a house into a security” and build 

 
1 See Exhibit E (Assignment from Unison Agreement to Odin Fund on the same day the 

HomeOwner Agreement is executed and recorded). 
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nationwide portfolios of residential properties.2 Unison promotes its product to investors as 

providing “unlimited upside and limited downside,” with “low volatility and high risk-adjusted 

returns compared to other major asset classes.”3 

22. Home equity is the single largest asset for many lower- and middle-income families. 

It is essential for wealth building and for maintaining financial security. Unison built its business 

model on this fact, developing a consumer-facing contractual arrangement it calls the “HomeOwner 

Agreement.” 

23. To homeowners, Unison markets the HomeOwner Agreement as a “co-investment” 

or “equity sharing agreement” that provides them with cash but “no debt, no interest, and no monthly 

payments.” In reality, the HomeOwner Agreement functions as a home-secured loan. Under the 

transaction, Unison advances cash (the “Unison Investment Payment”), and contrary to its 

marketing—records a Deed of Trust and Security Agreement (the “Deed of Trust”) against the 

borrower’s home, naming itself as Beneficiary with a power of sale. Repayment is deferred until a 

maturity event such as sale, transfer, death, or default, and includes both the principal advanced and 

a large, contingent, deferred return tied to future home appreciation—a form of contingent deferred 

interest recognized under California law. 

24. The structure of the HomeOwner Agreement falls squarely within multiple 

California lending regimes that Unison seeks to evade: the Reverse Mortgage Law (Civ. Code 

§ 1923, et seq.), the Shared Appreciation Loan statute (Civ. Code § 1917, et seq.), the California 

Financing Law (Fin. Code § 22000, et seq.), and the California Residential Mortgage Lending Act 

(Fin. Code § 50000, et seq.). Each imposes disclosure, counseling, deed-labeling, and licensing 

requirements designed to protect consumers from equity-stripping schemes. Unison strips away 

those protections by insisting that the HomeOwner Agreement is “not a loan,” while retaining every 

substantive right of a creditor. 

 
2 Podcast Transcription Session No. 103 -Thomas Sponholtz & Jim Riccitelli, available at 

https://www.fintechnexus.com/podcast-103-thomas-sponholtz-jim-riccitelli-unison/ (last visited 

April 21, 2025). 

3 Unison Investment Management, About Us, https://www.unisonim.com/about-us (last 

visited September 15, 2025). 
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25. The design of the HomeOwner Agreement ensures that Unison and its investors 

profit at the homeowner’s expense. Homeowners must bear all the costs of ownership—mortgage 

payments, property taxes, insurance, HOA dues, and maintenance—while Unison reaps a 

substantial share of appreciation. Unison discounts appraised values at origination to inflate later 

gains, refuses to share in short-term losses, and imposes ongoing contractual obligations under threat 

of default and foreclosure. 

26. Unison also imposes loan-like origination charges that contradict its claim that the 

HomeOwner Agreement is “not a loan.” The centerpiece is the so-called “Unison Investment 

Payment,” the amount Unison represents as being advanced to the homeowner in exchange for a 

share of future equity. In practice, homeowners never receive the full sum: Unison immediately 

withholds more than 5% in “transaction,” “inspection,” and “appraisal” fees payable directly to 

itself, with additional closing costs pushing the effective burden above 7%. These charges operate 

just like points and origination fees on a mortgage loan—up-front costs that reduce the borrower’s 

net cash but do nothing to reduce Unison’s contractual return. 

27. Worse still, Unison treats the higher gross Investment Payment—not the net amount 

actually received—as the advance for purposes of payoff calculations. By inflating the baseline 

principal in this way, Unison guarantees itself a double recovery: once by stripping equity at closing, 

and again by charging contingent deferred interest on an amount the homeowner never saw. 

28. These inflated origination charges are far higher than those permitted in legitimate 

home-equity credit products, reinforcing that the HomeOwner Agreement functions as a high-cost 

loan, not an “investment,” and that it is structured to evade California’s mortgage lending 

protections. 

29. In Plaintiff’s case, Unison collected a $1,175 “transaction fee,” a $625 “inspection 

fee,” and a $550 “appraisal fee,” all payable directly to Unison, totaling $2,350—over 5% of the 

loan amount of $46,987. Additional settlement, title, and mortgage/deed recording charges raised 

the effective cost of origination to more than 7% of the loan amount. Yet Unison treated the gross 

$46,987 figure—not the $44,124 actually disbursed after fees—as the “principal” for purposes of 

calculating repayment and contingent deferred interest. This double-counting guaranteed Unison a 
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windfall: homeowners paid thousands in origination charges up front, while Unison simultaneously 

inflated the baseline against which future appreciation was measured. By contrast, conventional 

home-equity lines of credit (“HELOCs”) typically carry no origination fee at all, or nominal charges 

of less than 1–2%, with many lenders waiving appraisal, title, and recording fees entirely. 

30. The HomeOwner Agreement’s loan-like origination fees, combined with Unison’s 

double-counting practice, strip homeowners of equity on both ends of the transaction and render the 

HomeOwner Agreement the functional equivalent of a high-cost mortgage loan—precisely the type 

of equity-stripping scheme California’s lending statutes were enacted to prevent. 

31. The HomeOwner Agreements further authorize Unison to impose “protective 

advances” if it elects to pay taxes, insurance, or other charges on the homeowner’s behalf. These 

advances accrue interest and are added to the payoff balance, further magnifying the homeowner’s 

debt. In this way, Unison converts everyday expenses into additional loan obligations. 

32. Unison drafted the HomeOwner Agreements as a dense, multi-document package 

exceeding 70 pages, with overlapping definitions, cross-references, and opaque payoff formulas. 

This complexity conceals the loan-like nature of the product and ensures that ordinary consumers—

particularly elderly homeowners—cannot understand its true effect. Meanwhile, Unison’s 

Application process requires applicants to disclose their employment and years of education, 

confirming that Unison knew many borrowers lacked the sophistication to parse such terms.4 

33. After origination, Unison assigns the Agreements and liens to affiliated investment 

vehicles, such as Odin New Horizon Real Estate Fund LP, and relies on Unison Investment 

Management, LLC to administer and service the agreements. In investor-facing materials, these 

pools of HomeOwner Agreements are marketed and managed like mortgage-backed securities, 

providing institutional investors with predictable, loan-like income streams. 

34. Through this dual-facing model, Unison tells one story to investors and another to 

homeowners. To investors, Unison emphasizes that the product is “similar to any home financing 

transaction,” with consistent returns exceeding 20% annually.5 To homeowners, it insists that the 

 
4 See Exhibit C (Unison HomeOwner Agreement Application). 
5 Jim Wood, Equity Access, Marin Magazine, Apr. 10, 2007, 
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HomeOwner Agreement is “not a loan” but a safe, penalty-free way to “unlock home equity.” Both 

cannot be true. Unison conceals the true debtor–creditor nature of the transaction from homeowners 

to evade California’s lending laws and strip equity from vulnerable consumers. 

35. In recent years, Unison has securitized nearly a billion dollars in HomeOwner 

Agreements, channeling California homeowners’ equity into institutional investment vehicles while 

evading the statutory protections that apply to lenders. 

The Unison HomeOwner Agreement and Loan-Like Terms 

36. Unison drafted and presented Plaintiff and Class Members with a standardized set of 

four transaction documents on a take-it-or-leave-it basis. Together it calls these four documents the 

“Unison HomeOwner Agreement.” These documents consist of: (1) the Unison HomeOwner 

Covenant Agreement, (2) the Unison HomeOwner Option Agreement, (3) the Unison HomeOwner 

Deed of Trust and Security Agreement, and (4) a Unison HomeOwner Recorded Memorandum.6 

These documents encumber the homeowner’s property and function in substance as a high-cost 

mortgage loan. 

37. Although styled as an “equity sharing” or “co-investment” with a “partner,” the 

operative features of the HomeOwner Agreement have the same features as a traditional loan: 

(a) Advance of Funds: The so-called “Unison Investment Payment” is nothing 

more than an upfront disbursement of loan principal. 

(b) Repayment Obligations: Homeowners must repay the Unison Investment 

Payment in full, plus a contingent return tied to appreciation of the home, at termination. 

Termination events include sale or transfer of the property, death of the homeowner, or an “Event 

of Default.” Default is defined broadly to include not only delinquency on the first mortgage or 

property taxes, but also any breach of Unison’s covenants—such as exceeding debt limits, failing 

to maintain insurance, or interfering with Unison’s option rights. 

 

https://marinmagazine.com/community/local-business/equity-access/ (last visited Sept. 17, 2025). 

6 See Exhibit A, which includes the (1) Option Agreement, 2 (Covenant Agreement), 3 (Deed 

of Trust), and 4 (Recorded Memorandum). As Defendants did with Plaintiff, a standard form 

Deferred Maintenance Addendum (Exhibit B) may also be included, which further reduces 

homeowners’ proceeds through penalty-like adjustments tied to alleged property condition. 
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(c) Secured Interest: A deed of trust is recorded against the property, clouding 

title and empowering Unison to foreclose if obligations are not met. 

(d) Loan-Like Fees: At origination, Unison charges a “transaction fee,” 

appraisal fee, inspection fee, settlement costs, and a fee to cover mortgage and deed recording costs. 

These fees exceed five percent of the supposed “advance”—far higher than customary origination 

costs for HELOCs or reverse mortgages. These inflated, loan-like origination fees further 

underscore the credit nature and predatory character of the transaction. 

(e) Default Remedies: Upon default, the Deed of Trust authorizes Unison to 

accelerate repayment, tack on “protective advances” as additional secured debt, impose liquidated 

damages, and exercise foreclosure and “orderly sale” remedies—remedies indistinguishable from 

those of a conventional mortgage lender. 

38. These provisions, which are uniform across Class Members, confirm that the 

HomeOwner Agreement is a loan in all but name. In every case, Unison advances cash, secures 

repayment through a recorded lien, defers repayment until maturity events, and reserves foreclosure 

remedies—precisely the hallmarks of mortgage lending, bringing these transactions within 

California’s lending statutes, including the Reverse Mortgage Law, the Shared Appreciation Loan 

statute, the California Financing Law, and the Residential Mortgage Lending Act. 

39. The complexity of the documents is itself part of the scheme. Spanning 

approximately 100 pages, the HomeOwner Agreement uses overlapping definitions, cross-

references, and opaque payoff formulas that obscure its loan-like nature. Unison knew this 

complexity would be indecipherable to ordinary consumers—particularly elderly homeowners—

but nonetheless presented the agreements as “risk-free” and “not loans” while concealing their true 

character. 

40. The individual components of the HomeOwner Agreement transaction also confirm 

its loan character: 

(a) Option Agreement (Ex. A): Defines the “Unison Investment Payment,” 

obligates repayment through the “Special Termination Price,” and ties Unison’s return directly to 

appreciation—functionally deferred interest. 

Not 
a Fi

led 
Docu

ment



 

  13  
00228025 CLASS ACTION COMPLAINT 

 

1 

2 

3 

4 

5 

6 

7 

8 

9 

10 

11 

12 

13 

14 

15 

16 

17 

18 

19 

20 

21 

22 

23 

24 

25 

26 

27 

28 

B
L

O
O

D
 H

U
R

S
T

 &
 O

’
R

E
A

R
D

O
N

, L
L

P
 

 

(b) Covenant Agreement (Ex. B): Imposes homeowner obligations, including 

maintaining insurance, paying taxes, and prohibiting additional secured debt—restrictions typical 

of mortgage covenants. It also authorizes “protective advances,” treated as additional principal. 

(c) Deed of Trust and Security Agreement (Ex. C): Secures repayment 

through a lien, grants Unison foreclosure rights, and provides remedies including power of sale, 

liquidated damages, and orderly sale—mirroring lender remedies under California mortgage law. 

(d) Recorded Memorandum of Understanding (Ex. D): Executed and 

recorded in county land records in every transaction, the Memorandum clouds title, gives public 

notice of Unison’s lien, and secures priority against subsequent encumbrancers. It functions exactly 

as a recorded mortgage or deed of trust notice, further evidencing that the arrangement is a home-

secured loan. 

(e) Deferred Maintenance Addendum (Ex. E): Permits Unison to reduce 

homeowners’ final proceeds based on alleged property condition, effectively imposing penalty 

charges that increase Unison’s return and operate like additional loan interest. 

41. Through these standardized documents, Defendants retain every substantive right of 

a lender while disclaiming that the transaction is a loan. The cash disbursement is treated as 

principal; the “Special Termination Price” functions as repayment plus interest; the deed of trust 

and recorded memorandum secure repayment and enable foreclosure; and addenda impose penalty-

like charges that magnify Unison’s return. By labeling the advance “not a loan” and structuring 

repayment as “Investor Interest” or “Special Termination Prices,” Defendants evade the statutory 

safeguards that California law requires for home-secured lending, including the Reverse Mortgage 

Law, Civ. Code § 1923 et seq.; the Shared Appreciation Loan statute, Civ. Code § 1917, et seq.; the 

California Financing Law, Fin. Code § 22000, et seq.; and the California Residential Mortgage 

Lending Act, Fin. Code § 50000, et seq. 

42. In substance, the HomeOwner Agreements are high-cost mortgage loans that fall 

squarely within these California lending laws, notwithstanding Defendants’ mischaracterization. 
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Deceptive and Loan-Like Provisions 

43.  Special Termination Price. The Covenant and Option Agreements also provide for 

“Special Termination,” which applies when the homeowner seeks to buy out Unison’s interest 

outside of maturity events such as the 30-year expiration, sale, transfer, or death.7 In that event, the 

homeowner must pay a “Special Termination Price,” defined to include repayment of the “Unison 

Investment Payment” (the principal advance) plus “Investor Interest” (calculated as Investor 

Proceeds together with Unpaid Owner Obligations), along with other charges specified in the 

HomeOwner Agreement.8 In effect, this is nothing more than a balloon repayment obligation typical 

of mortgage loans—structured to guarantee Unison a return regardless of whether the homeowner 

benefitted from the transaction. California Civil Code § 1917 expressly regulates “shared 

appreciation loans,” including repayment formulas tied to appreciation. By disguising this 

obligation as an “option price” rather than interest, Defendants evade those statutory protections. 

44. Investor Proceeds and Investor Interest. The Agreements define “Investor 

Proceeds” as the Ending Agreed Value multiplied by Unison’s fixed “Investor Percentage,” minus 

the “Unison Purchase Price Balance.”9 They further define “Investor Interest” as the Investor 

Proceeds plus any “Unpaid Owner Obligations.”10 This structure ensures that homeowners must 

always repay the advance in full, plus an open-ended contingent return tied to home appreciation, 

plus any charges Unison elects to characterize as “obligations.” Economically, this is deferred 

interest and fee accrual, structured to magnify Unison’s return while obscuring its loan character. 

California law identifies this precise mechanism—repayment of an advance, plus a share of 

appreciation—as a loan feature, subject to disclosure and consumer safeguards. 

45. Protective Advances. The Agreements authorize Unison to make “Protective 

Advances” if a homeowner falls behind on property taxes, insurance, or other expenses. These 

amounts are then treated as “Unpaid Owner Obligations,” added to the secured balance, and accrue 

 
7 See Exhibit A at Option Agreement, Section 7; Id. at Covenant Agreement, Section 6.2. 

8 See Exhibit A at Covenant Agreement, Sections 6.2 and 10.1. 

9 See Exhibit A at Covenant Agreement, Section 10.1. 

10 See Exhibit A at Covenant Agreement, Section 10.1. 
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interest.11 This mirrors escrow and servicing advances in traditional mortgage lending, converting 

routine ownership expenses into additional loan principal. California’s Residential Mortgage 

Lending Act (Fin. Code § 50000, et seq.) regulates such advances when made by licensed mortgage 

lenders. Yet, Unison has no such license and imposes these charges outside any regulatory oversight. 

46. Ongoing Covenants and Restrictions. The Covenant Agreement imposes lender-

like restrictions on homeowners, including obligations to maintain the property, keep taxes and 

insurance current, and refrain from encumbering the property with additional secured debt above a 

set “Maximum Authorized Debt.”12 These are standard mortgage covenants, which give Unison 

lender-like control over homeowners’ financial and property decisions, backed by the threat of 

default. Under California’s Financing Law (Fin. Code § 22000, et seq.), such restrictions are 

characteristic of consumer loans and trigger statutory requirements for disclosures, interest 

limitations, and licensing. Yet, Defendants present them under the guise of a “co-investment.” 

47. Origination Charges: Transaction and Closing Fees. At origination, Unison 

charges homeowners a “transaction fee,” appraisal fees, inspection fees, settlement costs, and a 

mortgage/deed recording fee.13 In Plaintiff’s case, these fees exceeded five percent of the supposed 

“investment payment” 14—far higher than customary origination costs for HELOCs or reverse 

mortgages. Worse, while stripping this cash from the homeowners’ advance amount at the outset, 

Unison nonetheless treats the higher gross advance figure (i.e., without excluding the 5%+ fees) as 

the “Unison Investment Payment” for purposes of payoff calculations.15 This guarantees a double 

recovery: once through excessive upfront fees, and again through inflated repayment obligations. 

These loan-like origination fees violate the disclosure and fee restrictions applicable to mortgage 

 
11 See Exhibit A at Covenant Agreement, Sections 8.11(a), 8.11(b), and 10.1. 

12 See Exhibit A at Covenant Agreement, Sections 7.1(c) (Other Events of Default), 8.2 

(Maintenance and Repair), 8.9 (Debt Limits and Related Obligations), 8.10 (Taxes and 

Assessments), and 8.16 (Insurance). 

13 See Exhibit F (Unison Closing Statement—Estimated); Exhibit G (Final ALTA Settlement 

Statement). 

14 Id. 

15 See Exhibit A at Option Agreement, Section 7; Exhibit A at Covenant Agreement, Sections 

6.2 and 10.1. 
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loans under California law, including the Shared Appreciation Loan statute and the Financing Law. 

48. Termination Charges: Additional Sales Costs. The Covenant Agreement further 

requires homeowners, in the event of a Permitted Sale or upon Unison’s exercise of its Option 

followed by a sale, to pay all closing costs and sales commissions. These amounts are deducted 

solely from the homeowner’s proceeds and not from Unison’s repayment.16 This ensures that 

Unison’s return is insulated from the ordinary costs of sale and further magnifies the disparity 

between how the transaction is marketed (as a shared “co-investment” between “partners”) and how 

it operates in practice (as a high-cost loan where the borrower shoulders all expenses). 

49. Deed of Trust and Security Agreement. Each HomeOwner Agreement is secured 

by a recorded deed of trust.17 This instrument grants Unison foreclosure rights and acceleration 

powers, including a contractual power of sale and an “orderly sale” remedy in the event of default—

remedies identical to those available to traditional mortgage lenders. By recording deeds of trust 

against homeowners’ primary residences, Unison confirmed the loan-like nature of these 

transactions and brought the HomeOwner Agreements squarely within California’s mortgage 

lending statutes, including the Residential Mortgage Lending Act and the Reverse Mortgage Law, 

both of which regulate owner-occupied, home-secured loans. 

50. Deferred Maintenance Adjustment. The Covenant Agreement universally reserves 

for Unison the right to impose a “Deferred Maintenance Adjustment” by reducing the Ending 

Agreed Value based on alleged maintenance or property defects. In some instances, Unison also 

attaches a standardized “Deferred Maintenance Addendum” that repeats and formalizes this 

power.18 These provisions replicate loan covenants found in traditional mortgages, where lenders 

require borrowers to maintain the property and reserve the right to reduce valuations or make 

protective advances if the borrower fails to do so. The contradiction is stark: while homeowners 

must pay for a professional appraisal to establish the “Original Agreed Value” at origination, Unison 

reserves the unilateral discretion to disregard that appraisal years later and impose reductions at 

 
16 See Exhibit A at Covenant Agreement, Section 3.3(e). 

17 See Exhibit A at Deed of Trust. 

18 See Exhibit B (Deferred Maintenance Addendum). 
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termination. In practice, this operates as a penalty clause—like default interest or property-

preservation charges in conventional loans—reducing homeowners’ net proceeds and inflating 

Unison’s effective return. California’s Reverse Mortgage Law prohibits equity-stripping 

adjustments of this kind absent mandated disclosures and counseling, protections Unison disregards. 

51. Request for Notice of Default. In connection with each HomeOwner Agreement, 

Unison recorded a Request for Notice of Default pursuant to California Civil Code § 2924b, a 

statutory filing used exclusively by creditors and beneficiaries of deeds of trust to receive notice of 

any foreclosure affecting their lien position. The filing identifies Unison as a beneficiary entitled to 

notice in the event of borrower default, confirming that Unison and its affiliated assignees treated 

the HomeOwner Agreements as mortgage loans and sought to preserve their creditor rights.19 The 

use of this statutory loan-enforcement mechanism demonstrates that the HomeOwner Agreements 

were home-secured credit instruments, not equity-sharing investments. 

52. Summary. Taken together, these provisions demonstrate that the HomeOwner 

Agreement is a loan in every material respect: a cash advance functioning as principal; repayment 

obligations including deferred interest; secured liens with foreclosure rights; recorded Requests for 

Notice of Default protecting Unison’s lien position; covenants protecting the lender’s collateral; 

excessive loan-like origination fees; mandatory sales and commission costs that insulate Unison’s 

return from ordinary transaction expenses; and penalty addenda that reduce homeowners’ net 

proceeds. Defendants’ mischaracterization of these features and this program as a “co-investment” 

is materially deceptive, designed to evade the consumer protections of California’s Reverse 

Mortgage Law, Shared Appreciation Loan statute, Financing Law, and Residential Mortgage 

Lending Act, while stripping equity from vulnerable homeowners. 

Deceptive Marketing Scheme 

53. Defendants uniformly market and present the HomeOwner Agreement as a “co-

investment” or “equity sharing agreement,” advertising that it involves “no debt,” “no interest,” and 

“no monthly payments.”20 On Unison’s website, in its promotional brochures, in its physical mailers, 

 
19  See Exhibit H (Request for Notice of Default). 
20 See, e.g., Exhibit I (compilation of Unison HomeOwner Program Guides dated October 
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and through its sales representatives, Unison repeatedly assures homeowners that the HomeOwner 

Agreement is “not a loan,” that they will have “no monthly payments and no interest,” and that 

Unison is a “partner” who merely “shares in the upside and the downside” of homeownership.21 

Unison claims the product “offers possibilities, not payments,” is “easy to understand,” and “gives 

you the freedom to achieve your goals without adding to your monthly expense burden.” Unison’s 

mailer told homeowners: “Congratulations!...Do you wish you could access the equity locked in 

your home? With Unison, you can receive [$___] and use that money for any purpose you choose—

with no monthly payments and no interest” and emphasized in bold text “NO ADDED 

DEBT…REALLY.”22 

54. These representations are materially false and misleading. Unison does not share in 

ownership or risk like a true partner. Instead, homeowners must bear every cost of ownership—

including mortgage payments, property taxes, insurance, maintenance, repair, and sales costs—

while Unison reaps a guaranteed return tied to appreciation. Despite marketing promises that “our 

return comes only from a share of the change in value of your home, up or down” and that the 

Agreement “is designed to promote fairness and minimize its impact on the way you live in and 

manage your home,” Unison drafted the actual contracts to ensure repayment of both the advance 

and contingent deferred interest regardless of outcome—precisely the features California law 

identifies and regulates in shared appreciation loans. 

55. Unison further misleads homeowners by claiming that they may “buy out” its interest 

“at any time” without penalty. In fact, early termination requires repayment of the advance plus the 

so-called “Investor Interest” and additional fees. For example, Plaintiff’s December 2024 payoff 

demand was $184,537—nearly four times the original $46,987 gross advance—reflecting an 

 

2017 and May 2023, Unison.com webpages from 2017, 2018, 2019, 2021, 2022, and 2023, and 

Unison “Mailers”). 

21 Id. 

22 See BeatTheBush, Access Home Equity with No Payments Unison Review, Youtube (Mar. 

6, 2019), at 0:30–2:00, https://www.youtube.com/watch?v=YtlpO8gljsE (last visited September 16, 

2025) (video showing and reading from the Unison direct-mail solicitation); see also Exhibit J 

(composite image of Unison’s “Mailer” compiled from publicly available footage of the Unison 

mailer displayed in the BeatTheBush YouTube video cited in this footnote). 
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effective annualized interest rate of approximately 21.6% over the seven-year period. This effective 

rate far exceeds prevailing mortgage or HELOC interest rates, demonstrating how the supposed 

“penalty-free” buyouts in fact operate as high-cost repayment obligations, stripping homeowners’ 

equity while guaranteeing windfalls to Unison. 

56. Unison’s messaging emphasizes “accessing cash without debt,” “sharing the upside,” 

and that the Agreement “leaves you in control—manage your home as you see fit.” But homeowners 

remain solely responsible for all risks, costs, and liabilities, and Unison records deeds of trust giving 

it foreclosure rights in the event of default. This contradiction between marketing promises and 

contractual terms is central to the scheme: homeowners are led to believe they are entering a safe, 

risk-sharing arrangement when in fact they are entering a high-cost, nonrecourse mortgage loan. 

57. These misrepresentations appear consistently across Unison’s program guides, 

webpages, and marketing mailers, each repeating the same claims of “not a loan,” “not debt,” “no 

interest,” and “no monthly payments,” while concealing material terms such as repayment 

obligations, foreclosure remedies, and equity-stripping features. The uniformity of this messaging 

confirms that it is a centrally orchestrated scheme designed to induce elderly and cash-constrained 

homeowners into transactions they would not accept if fully informed. 

58. These misrepresentations were not isolated or sporadic, but part of a years-long, 

uniform advertising campaign disseminated through brochures, websites, mailers, and sales 

presentations. The campaign’s central message—that the HomeOwner Agreement was a risk-free 

co-investment rather than a loan—was repeatedly reinforced and was reasonably relied upon by 

Plaintiff and Class Members. 

59. By mislabeling loan features as “investment terms” and concealing the true costs, 

Unison circumvents California’s statutory safeguards, including those in the Reverse Mortgage 

Law, Shared Appreciation Loan statute, Financing Law, and Residential Mortgage Lending Act. 

60. Plaintiff and Class Members have been and will continue to be harmed by 

Defendants’ unlawful scheme. They are entitled to rescission of the HomeOwner Agreements, 

restitution of all amounts wrongfully collected, and damages for the equity and wealth stripped 

through Defendants’ deceptive practices. 
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Plaintiff Scroggins’ Experience 

61. Plaintiff Albert L. Scroggins Sr. is a citizen of California and, at all times relevant, 

resided at 17042 Fairbourn Street, Hesperia, California. On December 18, 2017, Plaintiff and his 

wife, Johnny Kay Scroggins, executed the standardized Unison HomeOwner Agreement 

encumbering their family home. See Exhibit A.23 At the time, Plaintiff was 71 years old and his 

wife was 69. Both were retired, living on fixed social security and pension income, and had limited 

savings. Their experience exemplifies the harm caused by Defendants’ uniform practices. 

62. As part of the required, uniform HomeOwner Agreement Application that all Class 

Members had to complete, Unison collected detailed personal and financial information, including 

dates of birth, professions, years of education, retirement savings, brokerage account balances, other 

assets, ownership of any additional real estate, the mortgage balance on the primary home, and 

amounts of monthly mortgage payments, HOA fees, property taxes, and homeowners’ insurance. 

See Exhibit C (Application). This information revealed that the Scrogginses had less than $3,200 

in liquid bank accounts, no retirement savings, no other real estate, and a substantial first mortgage 

with nearly $1,000 in monthly payments. Like many Class Members, their only meaningful wealth 

was the equity in their home—making them exactly the kind of older, cash-constrained homeowners 

most at risk of exploitation. Unison was thus fully aware of Plaintiff’s and his wife’s advanced age, 

financial vulnerability, and reliance on their home equity before executing the Agreement. Unison 

repeatedly misrepresented the economic nature of the transaction and in so doing, also failed to 

comply with the law. For example, in Unison’s written marketing materials, Unison described the 

transaction as “not a loan,” “no debt,” “no interest,” and a “co-investment” in which Unison would 

merely share in future appreciation. 

 
23  Exhibit A is a copy of the “Unison HomeOwner Agreement” that Unison entered into with 

Plaintiff. According to Unison, the Unison HomeOwner Agreement consists of four documents 

(each of which are included in Exhibit A hereto): (1) the Unison HomeOwner Covenant Agreement, 

(2) the Unison HomeOwner Option Agreement, (3) the Unison HomeOwner Deed of Trust and 

Security Agreement, and (4) a Unison HomeOwner Recorded Memorandum. A standard form 

Deferred Maintenance Addendum (Exhibit B) may also be included—and was included with 

Plaintiff’s Unison HomeOwner Agreement. 
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63. The HomeOwner Agreement was deliberately drafted as a dense, multi-document 

transaction exceeding 70 pages, with overlapping definitions, cross-references, and complex payoff 

formulas. These materials were uniform across the Class and presented on a take-it-or-leave-it basis. 

They were unintelligible to ordinary consumers, and particularly to elderly homeowners in financial 

distress. Unison knew this: its Application specifically asked for profession and years of education, 

confirming its knowledge that borrowers like Plaintiff lacked sophisticated financial training. 

64. Based on an “Original Agreed Value” of $268,500 for Plaintiff’s home, Unison 

purported to purchase a 70% interest in the property for a “Unison Purchase Price” of $187,950. Of 

that amount, Plaintiff and his wife received only $46,987 in immediate cash (the “Unison Investment 

Payment,” in reality a loan disbursement), with the balance of $140,963 deferred until termination. 

After subtracting Unison’s fees and closing costs—including a $1,175 “transaction fee,” $625 

“inspection fee,” $550 “appraisal fee,” and $850 “settlement fee”—the couple received just $44,124 

in usable proceeds. In other words, Unison treated $46,987 as if it were advanced to the 

homeowners, but stripped away thousands of dollars—about 7%—at closing through loan-like 

origination and settlement charges. These same types of fees were uniformly imposed on all Class 

Members. 

65. Despite disbursing only $44,124, Unison nonetheless treated the higher $46,987 

figure as if it were principal when calculating payoff balances and its contingent share of 

appreciation. This inflated baseline ensured that Unison profited twice: first, by collecting fees up 

front that reduced homeowners’ cash in hand; and second, by treating the inflated gross amount as 

outstanding “principal” for purposes of repayment and contingent deferred interest. This practice 

was uniform across the Class and unfairly magnified Unison’s recovery at both ends of the 

transaction. 

66. The closing package for Plaintiff’s transaction included a “Final ALTA Settlement 

Statement,” a standardized form created by the American Land Title Association and ordinarily used 

in mortgage refinances and home-equity loans. Escrow used that form to itemize lender 

disbursements, title and recording charges, and other settlement costs—mirroring the procedures of 
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a conventional mortgage closing.24 Defendants’ use of a mortgage-lending settlement form 

underscores that the transaction was structured and administered as a secured loan, even as 

Defendants disclaimed its loan nature to evade the licensing, disclosure, and consumer-protection 

obligations imposed on mortgage lenders. 

67. Plaintiff’s HomeOwner Agreement, like those entered into with Class Members, was 

secured by a recorded “Unison HomeOwner Deed of Trust and Security Agreement.” See Exhibit 

A. That Unison Deed of Trust expressly authorized foreclosure, acceleration, assignment of rents, 

and other remedies typical of a traditional mortgage loan. By recording deeds of trust encumbering 

homeowners’ entire interests in their residences, Unison confirmed that the HomeOwner 

Agreements were, in substance, mortgage loans. 

68. Like those entered into with Class Members, Plaintiff’s contract also imposed 

ongoing obligations to pay taxes, maintain insurance, keep the property in good repair, and refrain 

from additional borrowing, while deferring repayment until maturity events such as sale, transfer, 

death, or default. At termination, homeowners must repay not only the purported “Unison 

Investment Payment” (in reality, an up-front loan), but also Unison’s share of any home appreciation 

(70% for Plaintiff), plus fees and so-called “protective advances.” 

69. In late 2024, when Plaintiff sought to terminate the HomeOwner Agreement, co-

Defendant Odin New Horizon Real Estate Fund LP (“Odin Fund”)—the affiliated investment 

vehicle to which Defendants routinely assign their HomeOwner Agreement loans—issued a written 

payoff demand for $184,537. See Exhibit D. The payoff demand was executed by co-Defendant 

Odin New Horizon General Partner LLC (“Odin GP”), the general partner of the Odin Fund, acting 

on behalf of all Defendants and administered by co-Defendant Unison Investment Management 

(“Unison Management”), which manages and services the HomeOwner Agreement portfolio on 

behalf of the Unison enterprise. Id. The demand required that payment be wired by January 3, 2025, 

and conditioned reconveyance of the lien on payment in full. From an initial loan of $46,987, 

Defendants demanded $184,537, nearly four times the amount originally lent, representing an 

 
24 See Exhibit G (Final ALTA Settlement Statement). 
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effective annualized return exceeding 20 percent. This illustrates how Defendants’ uniform payoff 

formula functions across the Class—extracting exorbitant returns from homeowners under the guise 

of a “shared-equity” investment. 

70. Unison repeatedly represented to Plaintiff and his wife, as it did to all Class 

Members, that they could “buy out” the HomeOwner Agreement at any time without penalty. 

However, early termination always required repayment of the advance, Unison’s share of 

appreciation, and assorted fees. The December 2024 payoff demand of $184,537 sent to Plaintiff—

nearly four times the original loan—exemplifies the falsity of these assurances and shows how 

Unison’s return was effectively guaranteed. Far from a penalty-free exit, the structure ensured a 

windfall for Unison while depriving homeowners of the very equity they believed they were 

preserving. 

71. Plaintiff and his late wife reasonably relied on Unison’s uniform representations that 

the transaction was economically beneficial for them. In truth, the HomeOwner Agreement was a 

high-cost, nonrecourse mortgage loan designed to strip away the majority of their home equity while 

leaving them responsible for all ownership expenses. 

72. By inducing Plaintiff—an elderly homeowner whose primary or only significant 

asset was his home equity—to sign the HomeOwner Agreement, Defendants took unfair advantage 

of his age, financial distress, and lack of bargaining power. This conduct was not unique to Plaintiff: 

Defendants systematically profiled and targeted older, cash-constrained homeowners, precisely the 

demographic California’s lending and elder-protection statutes were designed to protect. 

73. As a result of Defendants’ fraudulent, deceptive, and unlawful practices, Plaintiff has 

suffered financial harm, consistent with the injury inflicted on other Class members. Plaintiff 

continues to suffer harm from Defendants’ conduct, including loss of equity, unlawful encumbrance 

of his home, and exposure to foreclosure risk. 

TOLLING OF THE STATUTE OF LIMITATIONS 

Accrual at Last Element 

74. Under California law, a cause of action generally accrues upon the occurrence of the 

last element essential to the cause of action. Here, Defendants’ statutory violations and fraudulent 
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conduct continued until the HomeOwner Agreements were terminated, repaid, or otherwise 

enforced against Plaintiff and Class Members. As a result, accrual of claims did not occur, at the 

earliest, until Defendants demanded repayment, issued payoff demands, or otherwise enforced lien 

rights—well within the applicable limitations period. 

Discovery Rule Tolling 

75. Plaintiff and Class Members could not have discovered through the exercise of 

reasonable diligence that the Unison HomeOwner Agreements were, in substance, high-cost 

mortgage loans subject to California’s lending laws. 

76. Defendants uniformly marketed the HomeOwner Agreements as “not loans,” “no 

debt,” and “co-investments,” and obscured their true nature in dense, multi-document contracts 

spanning over 70 pages with overlapping definitions, cross-references, and opaque payoff formulas. 

77. Because the loan-like nature of the HomeOwner Agreements was affirmatively 

disguised and concealed, neither Plaintiff nor Class Members knew, or could have known, of their 

claims within the limitations period through reasonable diligence. 

Fraudulent Concealment Tolling 

78. Throughout the relevant period, Defendants actively concealed from Plaintiff and 

Class Members the true loan-like nature of the HomeOwner Agreements and their violations of 

California’s lending laws. 

79. Defendants continued to market the HomeOwner Agreements as safe “equity 

sharing” arrangements, promised homeowners that they carried “no debt, no interest, and no 

monthly payments,” and failed to disclose that repayment obligations included both the initial 

advance and a contingent deferred interest share of appreciation. 

80. Defendants also concealed the true creditor relationship by immediately assigning 

HomeOwner Agreements to affiliated investment vehicles (such as Odin Fund) while continuing to 

operate under the “Unison” brand, further obscuring the debtor-creditor nature of the transaction. 

81. As a result, Plaintiff and Class Members were kept ignorant of facts essential to the 

pursuit of their claims and could not have discovered the true nature of the scheme, even upon 

reasonable diligence. 
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82. Plaintiff and Class Members justifiably relied on Defendants’ misrepresentations and 

omissions because Defendants alone had access to the relevant information and homeowners could 

not independently determine the unlawful nature of the HomeOwner Agreements. 

83. Accordingly, the running of all applicable statutes of limitation is tolled under the 

fraudulent concealment doctrine with respect to all claims asserted herein 

CLASS ACTION ALLEGATIONS 

84. Plaintiff brings this action on behalf of himself and all other persons similarly 

situated, pursuant to California Code of Civil Procedure § 382. The proposed Class is defined as: 

All persons (including family trusts) who have entered into a 

HomeOwner Agreement with Unison in California. 

85. Excluded from the Class are Defendants, their parents, subsidiaries, affiliates, 

officers, and directors, all persons who make a timely election to be excluded from the Class, and 

the judge to whom this case is assigned and any immediate family members thereof. 

86. Certification of Plaintiff’s claims for classwide treatment is appropriate because 

Plaintiff can prove the elements of his claims on a classwide basis using the same evidence as would 

be used to prove those elements in individual actions alleging the same claims. 

87. Numerosity. The members of the Class are so numerous that individual joinder of 

all Class members is impracticable. There are, at a minimum, thousands of members of the proposed 

Class. 

88. Commonality and Predominance. This action involves common questions of law 

and fact, which predominate over any questions affecting individual Class Members, including, 

without limitation: 

(a) whether the HomeOwner Agreements constitute loans within the meaning of 

California’s lending statutes; 

(b) whether Defendants engaged in unlicensed lending in violation of the 

California Financing Law, the California Residential Mortgage Lending Act, 

the Reverse Mortgage Law, or the Shared Appreciation Loan statute; 

Not 
a Fi

led 
Docu

ment



 

  26  
00228025 CLASS ACTION COMPLAINT 

 

1 

2 

3 

4 

5 

6 

7 

8 

9 

10 

11 

12 

13 

14 

15 

16 

17 

18 

19 

20 

21 

22 

23 

24 

25 

26 

27 

28 

B
L

O
O

D
 H

U
R

S
T

 &
 O

’
R

E
A

R
D

O
N

, L
L

P
 

 

(c) whether Defendants misrepresented the nature of the HomeOwner 

Agreements as “not loans,” “not debt,” or “partnerships”; 

(d) whether the deeds of trust recorded in connection with the HomeOwner 

Agreements are void or unenforceable; 

(e) whether Defendants failed to provide required counseling, notices, 

disclosures, and deed labeling; 

(f) whether Defendants’ conduct constitutes unlawful, unfair, or fraudulent 

business practices under Cal. Bus. & Prof. Code § 17200, et seq.; 

(g) whether Defendants’ conduct constitutes financial abuse of elders under Cal. 

Welf. & Inst. Code § 15610.30; 

(h) whether Plaintiff and Class Members have been injured, including by loss of 

equity or impairment of title to their homes, and the proper measure of 

restitution or damages; 

(i) whether Plaintiff and Class Members are entitled to declaratory and 

injunctive relief; and 

(j) whether Plaintiff and Class Members are entitled to attorneys’ fees, costs, and 

interest. 

89. Typicality. Plaintiff’s claims are typical of the claims of the Class because Plaintiff 

and Class Members were comparably injured through Defendants’ standardized agreements and 

uniform course of conduct. 

90. Adequacy of Representation. Plaintiff is an adequate representative of the Class 

because Plaintiff’s interests do not conflict with the interests of the other Class Members that 

Plaintiff seeks to represent; Plaintiff has retained counsel competent and experienced in complex 

commercial and class action litigation; and Plaintiff intends to prosecute this action vigorously. The 

interests of the Class Members will be fairly and adequately protected by Plaintiff and his counsel. 

91. Superiority. A class action is superior to other available methods for the fair and 

efficient adjudication of this controversy. The damages and other financial harm suffered by 

individual Class Members are relatively small compared to the burden and expense of individual 

Not 
a Fi

led 
Docu

ment



 

  27  
00228025 CLASS ACTION COMPLAINT 

 

1 

2 

3 

4 

5 

6 

7 

8 

9 

10 

11 

12 

13 

14 

15 

16 

17 

18 

19 

20 

21 

22 

23 

24 

25 

26 

27 

28 

B
L

O
O

D
 H

U
R

S
T

 &
 O

’
R

E
A

R
D

O
N

, L
L

P
 

 

litigation. It would be impracticable for Class Members to individually seek redress against 

Defendants. Class treatment will prevent the potential for inconsistent or contradictory judgments, 

avoid the burden on the courts of multiple individual actions, and provide the benefits of single 

adjudication, economy of scale, and comprehensive supervision by one court. 

92. Declaratory and Injunctive Relief. Defendants have acted or refused to act on 

grounds generally applicable to the Class, making declaratory and injunctive relief appropriate with 

respect to the Class as a whole. 

CAUSES OF ACTION 

COUNT I 

Violation of the California Unfair Competition Law (“UCL”) 

Cal. Bus. & Prof. Code § 17200, et seq. 

93. Plaintiff incorporates the preceding paragraphs as if fully set forth herein. 

94. Plaintiff brings this claim individually and on behalf of the Class. 

95. Plaintiff and Defendant are “persons” within the meaning of the UCL. Cal. Bus. & 

Prof. Code § 17201. 

96. Defendants, and each of them, are co-participants in the violations alleged here. 

97. The UCL defines unfair competition to include any “unlawful, unfair or fraudulent 

business act or practice,” as well as any “unfair, deceptive, untrue or misleading advertising.” Cal. 

Bus. Prof. Code § 17200. 

98. UCL Unlawful Conduct: In the course of conducting business, as a result of 

engaging in the conduct alleged in this complaint, including making and servicing consumer loans 

in California without complying with the statutory requirements and misrepresenting the terms and 

nature of the loans at issue and marketing and selling its HomeOwner Agreement in a manner that 

purposely misrepresents the nature of the product as not a loan, Defendants have violated Section 

17200’s prohibition against engaging in unlawful acts and practices by virtue of their conduct, which 

violates multiple statutes, including: 

• California Financing Law (“CFL”) (Fin. Code § 22000, et seq.), which prohibits 

making consumer loans without a finance lender license; 
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• California Residential Mortgage Lending Act (“CRMLA”) (Fin. Code § 50000, et 

seq.), which prohibits making or servicing residential mortgage loans without a 

license; 

• California Reverse Mortgage Law (“RML”) (Civ. Code § 1923, et seq.), which 

governs nonrecourse cash-advance loans secured by homes, requiring licensure, 

counseling, bold deed disclosures, plain-language notices, and limits on insurance 

obligations; 

• California Shared Appreciation Loan statute (“SAL”) (Civ. Code § 1917, et seq.), 

which mandates that shared appreciation loans be treated as debtor–creditor 

transactions, include written disclosures, and label deeds of trust accordingly; 

• Elder Financial Abuse statute (Welf. & Inst. Code § 15610.30), which prohibits 

taking or retaining property of elders through wrongful use, fraud, or undue 

influence; and 

• California Civil Code §§ 1572, 1573, 1709, and 1711, which prohibit deceit, 

misrepresentation, and fraudulent concealment. 

99. Plaintiff reserves the right to allege other violations of law, which constitute other 

unlawful business acts or practices. Defendants’ conduct at issue is ongoing and continues to this 

date. 

California Financial Law (“CFL”) 

100. Under the CFL, no person may engage in the business of making consumer loans 

without first obtaining a California Finance Lender license from the Department of Financial 

Protection and Innovation. Fin. Code § 22100(a). A “loan” is defined broadly to include any advance 

of money with an obligation to repay, whether absolute or contingent. Fin. Code § 22203. Defendant 

Unison Agreement Corp.—the named counterparty in the HomeOwner Agreements—has never 

obtained a CFL license. 

101. The HomeOwner Agreement between Plaintiff and Unison involved Unison 

advancing funds to Plaintiff, secured by a deed of trust on Plaintiff’s residence, with repayment of 

the advance, together with additional contingent deferred interest in the form of a share of future 
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home appreciation, due upon specified maturity events such as sale, transfer, or death. This 

arrangement constitutes a “loan” within the meaning of the California Financing Law, Fin. Code 

§ 22203. Because Unison Agreement Corp. lacked the requisite California Finance Lender license, 

the transaction was unlawful. 

California Residential Mortgage Lending Act (“CRMLA”) 

102. Separately, California’s Residential Mortgage Lending Act (“CRMLA”), Fin. Code 

§ 50000, et seq., prohibits any person from engaging in the business of making or servicing 

“residential mortgage loans” without a license. Fin. Code § 50002(a). A “residential mortgage loan” 

includes any loan secured by a deed of trust on a dwelling of one-to-four families. Fin. Code 

§ 50003(k). 

103. The HomeOwner Agreements offered and executed by Unison Agreement Corp. are 

secured by deeds of trust on borrowers’ primary residences and therefore constitute “residential 

mortgage loans” under California law. Immediately upon execution, Unison Agreement Corp. 

assigns all rights and liens to Odin Fund with Odin GP as its general partner, and Odin Fund 

thereafter enforces repayment obligations, including by issuing payoff demands. Because neither 

Unison Agreement Corp. nor Odin Fund holds a CRMLA license, these transactions were unlawful. 

In the alternative, to the extent these HomeOwner Agreements are not deemed residential mortgage 

loans within the meaning of the CRMLA, they constitute consumer loans under the California 

Financing Law, Fin. Code § 22000 et seq., which Unison Agreement Corp. also lacked the license 

to issue. 

California’s Reverse Mortgage Law (“RML”) 

104. California’s Reverse Mortgage Law (“RML”), Civ. Code § 1923, et seq., regulates 

“reverse mortgage loans.” A reverse mortgage is defined as “a nonrecourse loan secured by real 

property” that: (a) provides cash advances to a borrower based on home equity; (b) requires no 

payment of principal or interest until maturity; and (c) is made only by a licensed lender. Civ. Code 

§ 1923. 

105. Unison’s HomeOwner Agreements fall squarely within California’s definition of a 

reverse mortgage loan. They provide borrowers with a lump-sum “Unison Investment Payment” 
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secured by a deed of trust, require no repayment until maturity events such as sale, transfer, or death, 

are expressly nonrecourse, and obligate borrowers to repay both principal and contingent deferred 

interest in the form of future home appreciation. 

106. Unison nonetheless disclaims the true nature of the transaction. As detailed above, 

Unison disclaims that its product is a loan, labeling it “not a loan” and “not debt.” These false and 

misleading disclaimers are designed to mislead consumers and evade the RML’s licensing, 

counseling, deed-labeling, and disclosure requirements. The agreements embody all the elements of 

a reverse mortgage loan as defined by § 1923. 

107. Unison originates HomeOwner Agreements through Unison Agreement Corp., 

which holds only a corporate real estate broker license from the California Department of Real 

Estate. That license does not authorize the entity to make or arrange reverse mortgage loans. 

Nonetheless, Unison uses Unison Agreement Corp. as the contracting party for all HomeOwner 

Agreements, while pointing to licenses held by a separate affiliate, Unison Mortgage Corporation. 

By offering and entering into reverse mortgage loans through an unlicensed entity, while 

misdirecting consumers to another affiliate’s licenses, Unison violates Civil Code § 1923(c). 

108. In addition, Unison fails to comply with the Reverse Mortgage Law’s substantive 

consumer protections, including: 

(a) Deed labeling (§ 1923.2(h)): A deed of trust securing a reverse mortgage must 

state in bold 10-point type, “This deed of trust secures a reverse mortgage loan.” Unison’s deeds 

omit this language, instead describing the lien as securing an “option,” “investment,” or “Unison 

Investment Payment.” 

(b) Counseling (§ 1923.2(j)–(k)): Lenders must provide borrowers with a list of 

HUD-approved counseling agencies and may not accept an application until seven days after 

counseling, with a signed certification. Unison provided no list, required no counseling, and 

obtained no certification. 

(c) Language compliance (§ 1923.2(l)): Lenders must comply with Civ. Code 

§ 1632 by providing translated contracts when negotiations are conducted in Spanish, Chinese, 
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Tagalog, Vietnamese, or Korean. To the extent Unison solicited borrowers in non-English languages, 

it failed to provide translations. 

(d) Pre-application notices (§ 1923.5): Lenders must provide a plain-language 

“Important Notice to Reverse Mortgage Loan Applicant” in 16-point type and a “Reverse Mortgage 

Worksheet Guide” in 14-point type, signed by the borrower and counselor before approval. Unison 

provided neither. 

(e) Insurance obligations (§ 1923.2(i)(2)): Lenders may require only hazard, 

flood, or peril insurance customary under a reverse mortgage. Unison went far beyond this, requiring 

borrowers to maintain liability insurance, to name Unison as an additional insured, to deliver copies 

of all policies, and to bear the costs of any insurance Unison purchased as “Protective Advances.” 

109. By disguising reverse mortgage loans as “investments,” failing to obtain a lender’s 

license, and ignoring mandatory protections concerning lien disclosure, counseling, notices, 

translations, and insurance, Unison’s HomeOwner Agreements violate California Civil Code 

§ 1923, et seq. These violations constitute “unlawful” business practices under the UCL, Bus. & 

Prof. Code § 17200. 

California’s Shared Appreciation Loan (“SAL”) Regulations 

110. California Civil Code § 1917, et seq. regulates “shared appreciation loans.” A 

“shared appreciation loan” is defined as “any loan made upon the security of an interest in real 

property which additionally obligates the borrower to pay to the lender contingent deferred interest 

pursuant to the loan documentation.” Civ. Code § 1917(b). “Contingent deferred interest” means the 

sum a borrower is obligated to pay a lender as a share of the appreciation in the value of the property 

or attributable rents or profits. Civ. Code § 1917(a). 

111. Unison’s HomeOwner Agreements fit squarely within the definition of shared 

appreciation loans: Unison advanced funds up front, secured by a deed of trust, with repayment 

deferred until maturity, and with Unison’s return based on future appreciation—precisely the type 

of “contingent deferred interest” contemplated by Civ. Code § 1917(a). 

112. The Legislature enacted the SAL statute to curb abusive equity-sharing arrangements 

that were being marketed as “partnerships” or “joint ventures” rather than loans. The statute codifies 
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three core consumer-protection policies: (1) the relationship must be treated as debtor–creditor, not 

as a partnership (§ 1917.001); (2) borrowers must receive clear, written disclosures about 

appreciation-sharing obligations and risks (§ 1917.004); and (3) any deed of trust securing such a 

loan must provide transparency by stating that it secures a shared appreciation loan (§ 1917.004(b)). 

113. California Civil Code § 1917.001 provides that the relationship between borrower 

and lender in a shared appreciation loan transaction “is that of debtor and creditor and shall not be, 

or be construed to be, a joint venture, equity venture, partnership, or other relationship.” 

114. Unison willfully violated § 1917.001 by falsely representing its relationship with 

Plaintiff and Class members as a “partnership” or “equity investment.” In its contracts and 

marketing, Unison refers to itself as the “Investor” and tells consumers that “we’re partners” and 

“we both invested,” while assuring them that the HomeOwner Agreement is “not a loan.” In reality, 

the agreements are loans secured by a deed of trust, with Plaintiff and Class members in the position 

of borrower and Unison in the position of lender. These misrepresentations conceal the debtor–

creditor relationship required by law and mislead consumers into believing they are entering a risk-

sharing partnership. 

115. Unison also failed to comply with the disclosure requirements of the SAL statute. 

Civil Code § 1917.004 requires lenders to provide clear, written disclosures explaining the 

appreciation-sharing mechanism, the manner in which repayment is calculated, and the risks borne 

by the borrower. Unison did not provide such disclosures. Instead, it marketed its product as “not a 

loan,” “not debt,” and “no interest,” thereby concealing its true nature as a shared appreciation loan. 

116. Civil Code § 1917.004(b) expressly requires that “[a]ny deed of trust that acts as 

security for a shared appreciation loan shall indicate on the document that the deed of trust secures 

a shared appreciation loan.” 

117. Unison’s HomeOwner Agreements are secured by deeds of trust recorded against the 

homes of Plaintiff and Class members. However, those deeds of trust do not identify the secured 

obligation as a “shared appreciation loan.” Instead, they describe the transaction as an “option,” 

“investment,” or “Unison Investment Payment,” thereby concealing that the obligation is, in 

substance, a shared appreciation loan under California law. 
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118. By misrepresenting the debtor–creditor relationship, failing to provide required 

statutory disclosures, and recording deeds of trust that do not identify the secured obligation as a 

shared appreciation loan, Unison’s HomeOwner Agreements violate California Civil Code § 1917, 

et seq. These violations subvert the public policies animating the statute—ensuring transparency, 

protecting home equity, and preventing consumer deception—and therefore also constitute both 

“unlawful” and “unfair” business practices under the UCL, Bus. & Prof. Code § 17200. 

Elder Financial Abuse 

119. California’s Elder Abuse and Dependent Adult Civil Protection Act, Welf. & Inst. 

Code § 15600, et seq., prohibits “financial abuse” of an elder or dependent adult. “Financial abuse” 

occurs when a person or entity (1) takes, appropriates, obtains, or retains real or personal property 

of an elder or dependent adult for a wrongful use or with intent to defraud, or both; (2) assists in 

such conduct; or (3) does so by undue influence. Welf. & Inst. Code § 15610.30(a). 

120. A person or entity is deemed to have taken property for a wrongful use if the entity 

knew or should have known that its conduct was likely to be harmful to the elder or dependent adult. 

Welf. & Inst. Code § 15610.30(b). Financial abuse includes depriving an elder of any property right 

“by means of an agreement” regardless of whether the property is held directly or by a 

representative. Id. § 15610.30(c). 

121. Plaintiff and many Class members are “elders” within the meaning of the statute 

because they are aged 65 years or older. 

122. Unison’s HomeOwner Agreements constitute financial abuse of elders. By recording 

deeds of trust against elders’ homes, Unison obtained and retained real property interests belonging 

to elders for a wrongful use: 

(a) Unison advanced funds in exchange for a lien on the elder’s residence and a 

right to a percentage of future appreciation, while misrepresenting the transaction as “not a loan” 

and “not debt”; 

(b) Unison failed to comply with California’s Shared Appreciation Loan statute 

and Reverse Mortgage Law, stripping away statutory safeguards designed to protect seniors from 

losing home equity; and 
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(c) Unison marketed its agreements as “partnerships” or “investments,” and “not 

a loan,” exerting undue influence on elders by concealing the true debtor–creditor relationship. 

123. Unison knew or should have known that its conduct was likely to be harmful to 

elders, because California law expressly imposes strict counseling, notice, disclosure, and deed-

labeling requirements on reverse mortgage and shared appreciation loans to protect seniors’ home 

equity. 

124. By obtaining liens on elders’ homes through deceptive and unlawful contracts, 

Unison deprived elders of property rights within the meaning of Welf. & Inst. Code § 15610.30(c). 

125. Accordingly, Unison’s conduct constitutes “financial abuse” of elders under Welf. & 

Inst. Code § 15610.30 and is independently “unlawful” within the meaning of the UCL. 

126. UCL Unfair Conduct: Independently, in the course of conducting business, 

Defendants violated the UCL’s proscription against “unfair” business practices by, among other 

things, making the representations (which also constitute advertising within the meaning of § 17200) 

and omissions of material facts by promising that the HomeOwner Agreements were “not loans,” 

“not debt,” and a form of “equity sharing” or “partnership” rather than mortgages, while concealing 

that the agreements are in substance reverse mortgage loans subject to statutory licensing, 

disclosure, and counseling requirements, and because Defendants’ conduct subverts the consumer-

protection purposes of California’s mortgage and lending laws and places California homeowners 

at significant risk of financial harm. 

127. Additionally, the California Legislature enacted Civil Code § 1917, et seq. to protect 

homeowners from disguised equity-sharing loans, to ensure they receive transparent disclosures, 

and to clarify that such transactions are debtor–creditor relationships rather than “partnerships.” 

Unison’s HomeOwner Agreements subvert those policies by concealing their true nature as secured 

loans, omitting the disclosures required by law, and falsely marketing the product as a form of 

“investment” or “partnership.” Unison’s practices thus offend established public policy and cause 

substantial consumer injury that outweighs any conceivable benefit. 

128. Separately, the California Legislature enacted Civil Code § 1923, et seq. to regulate 

reverse mortgage loans, impose mandatory counseling and waiting periods, require boldface deed 

Not 
a Fi

led 
Docu

ment



 

  35  
00228025 CLASS ACTION COMPLAINT 

 

1 

2 

3 

4 

5 

6 

7 

8 

9 

10 

11 

12 

13 

14 

15 

16 

17 

18 

19 

20 

21 

22 

23 

24 

25 

26 

27 

28 

B
L

O
O

D
 H

U
R

S
T

 &
 O

’
R

E
A

R
D

O
N

, L
L

P
 

 

disclosures, and restrict ancillary insurance obligations. These protections were designed to prevent 

seniors from unknowingly pledging away their home equity through complex or deceptive 

transactions. Unison’s HomeOwner Agreements subvert those protections by disguising reverse 

mortgages as “equity sharing” investments, evading licensing requirements, failing to provide 

counseling or the statutory plain-language notices and worksheet, failing to label deeds of trust as 

securing reverse mortgage loans, and imposing insurance obligations beyond those permitted by 

law. By structuring their agreements to avoid these safeguards, Unison frustrates the Legislature’s 

consumer-protection purposes, places homeowners at risk of losing substantial equity, and thereby 

engages in “unfair” business practices within the meaning of the UCL. 

129. There is no societal benefit from Defendants’ misrepresentations, acts and omissions. 

There is only harm from Defendants’ conduct. Plaintiff and other Class Members were harmed by 

paying fees, equity shares, and other charges tied to the “Unison Investment Payment” and failing 

to receive the disclosures, counseling, protections, and transparency mandated by California’s 

mortgage and lending laws. As a result, Defendants’ conduct is “unfair,” as it offended an established 

public policy. Further, Defendants engaged in immoral, unethical, oppressive, and unscrupulous 

activities that are substantially injurious to consumers as the gravity of Defendants’ conduct 

outweighs any alleged benefits attributable thereto. 

130. Further, as set forth in this Complaint, Plaintiff alleges violations of consumer 

protection, unfair competition, and truth in advertising laws in California, resulting in harm to 

consumers. Defendants’ acts and omissions also violate and offend the public policy against 

engaging in false and misleading advertising, unfair competition, and deceptive conduct towards 

consumers. Defendants’ conduct constitutes violations of the unfair prong of Business & Professions 

Code § 17200, et seq. 

131. There were reasonably available alternatives to further Defendants’ legitimate 

business interests, other than the conduct described herein. 

132. UCL Fraudulent Conduct: In the course of conducting business, Defendant has 

violated the UCL’s proscriptions against “fraudulent” business acts or practices by, among other 

things, making false and misleading representations and omissions of material fact about the nature 
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and benefits of the HomeOwner Agreements. Defendants made the false and misleading 

representations that the agreements were “not loans,” “not debt,” and a form of “equity sharing” or 

“partnership,” while omitting that the agreements are, in substance, reverse mortgage or shared 

appreciation loans subject to California’s mortgage and lending laws. Defendants’ actions, claims, 

omissions, and misleading statements, as more fully set forth above, were false, misleading, and/or 

likely to deceive the consuming public within the meaning of Business & Professions Code § 17200, 

et seq. 

133. Defendants’ conduct caused and continues to cause substantial injury to Plaintiff and 

other Class Members. Plaintiff and Class Members have suffered injury in fact and lost money or 

property as a result of Defendants’ unlawful, unfair, and fraudulent conduct, including the loss of 

home equity, the imposition of undisclosed fees and insurance obligations, and the encumbrance of 

their homes with unlawful liens. 

134. As a result of their unlawful, unfair, and fraudulent business practices, Defendants 

obtained equity interests, fees, and other financial benefits from Plaintiff and other Class Members 

through HomeOwner Agreements that do not confer the transparent disclosures, protections, and 

consumer rights guaranteed by California law. 

135. Unless restrained and enjoined, Defendants will continue to engage in the unlawful, 

unfair, and fraudulent conduct described herein, further harming Plaintiff, Class Members, and the 

general public. 

136. Accordingly, Plaintiff, individually and on behalf of all others similarly situated, and 

on behalf of the general public, seeks restitution from Defendants of all money and property 

obtained from Plaintiff and Class Members as a result of Defendants’ unfair competition, and for an 

order and injunction prohibiting Defendants from continuing and further engaging in their unlawful, 

unfair, and fraudulent conduct, and awarding all other relief this Court deems appropriate. Plaintiff 

lacks an adequate remedy at law because damages alone cannot (a) compel Defendants to disgorge 

ill-gotten equity shares and restore that property to homeowners, (b) prevent Defendants from 

continuing to originate and enforce unlawful agreements, or (c) provide the forward-looking relief 

necessary to protect the public. Monetary damages, even if available, cannot unwind unlawful liens 
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on homes or require Defendants to comply with California’s lending laws. Equitable relief is 

therefore necessary and appropriate. 

COUNT II 

Violation of California’s Elder Abuse and  

Dependent Adult Civil Protection Act 

Cal. Welf. & Inst. Code §§ 15610.30, 1567.5 

137. Plaintiff realleges and incorporates by reference all preceding paragraphs as though 

fully set forth herein. 

138. Plaintiff brings this claim individually and on behalf of all members of the Class who 

were 65 years of age or older at the time Unison took, appropriated, obtained, or retained property, 

payments, or other benefits under a HomeOwner Agreement (the “Elder Subclass”). 

139. California’s Elder Abuse and Dependent Adult Civil Protection Act, Welf. & Inst. 

Code § 15600, et seq., prohibits financial abuse of elders and dependent adults. An “elder” is defined 

as any person residing in California, 65 years of age or older. Welf. & Inst. Code § 15610.27. 

140. “Financial abuse” of an elder occurs when a person or entity (1) takes, appropriates, 

obtains, or retains real or personal property of an elder for a wrongful use or with intent to defraud, 

or both; (2) assists in such conduct; or (3) does so by undue influence. Welf. & Inst. Code 

§ 15610.30(a). A person or entity is deemed to have taken property for a wrongful use if it knew or 

should have known that its conduct was likely to be harmful to the elder. Id. § 15610.30(b). 

141. Plaintiff and Elder Subclass members are “elders” within the meaning of the statute 

because they reside in California and were 65 years of age or older at the time Unison took, 

appropriated, obtained, or retained property, payments, or other benefits under the HomeOwner 

Agreements. 

142. Unison committed financial abuse of elders by taking and retaining interests in the 

homes of elders for a wrongful use and with intent to defraud, in that Unison: 

(a) Recorded deeds of trust against elders’ homes, thereby obtaining secured 

liens on their principal residences; 
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(b) Advanced funds in exchange for repayment obligations tied to home 

appreciation while misrepresenting that the transaction was “not a loan” and “not debt”; 

(c) Concealed the true nature of the agreements as reverse mortgage or shared 

appreciation loans in order to evade California’s consumer-protection statutes; and 

(d) Marketed its agreements as “partnerships” or “investments,” exerting undue 

influence on vulnerable seniors. 

143. Unison knew or should have known that its conduct was likely to be harmful to elders 

because California law expressly requires lenders offering reverse mortgage or shared appreciation 

loans to provide counseling, plain-language notices, deed labeling, and restrictions on insurance 

obligations, all for the protection of senior homeowners. 

144. As a direct and proximate result of Unison’s conduct, Plaintiff and Elder Subclass 

members were deprived of property rights in their homes and suffered harm, including but not 

limited to loss of equity, wrongful encumbrances, and the risk of foreclosure or forced sale. 

145. Pursuant to Welf. & Inst. Code § 15657.5, Plaintiff and Elder Subclass members are 

entitled to compensatory damages, including recovery of the property interests wrongfully taken, 

attorney’s fees and costs, and all other remedies provided by law. Plaintiff and Elder Subclass 

members also seek punitive damages pursuant to Welf. & Inst. Code § 15657.5(a) because Unison 

acted with recklessness, oppression, fraud, and malice in perpetrating the financial abuse described 

above. 

COUNT III 

Fraudulent Misrepresentation 

146. Plaintiff incorporates the preceding paragraphs as if fully set forth herein. 

147. Plaintiff brings this claim individually and on behalf of the Class. 

148. At all relevant times, Defendants Unison Agreement Corp. and their affiliates 

knowingly made false and misleading statements of material fact to Plaintiff and Class members 

regarding the nature of the HomeOwner Agreements. 

149. Defendants’ misrepresentations were conveyed through standardized contract 

language, uniform marketing materials, website content, and consumer communications that 
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conveyed the same overarching message—one that did not materially vary over time—that the 

Unison arrangement was a unique, equity-based alternative to debt financing and not a traditional 

loan. Across these materials, Defendants uniformly obscured the fact that the transaction was, in 

substance, a secured loan subject to California’s lending laws. Defendants repeated these themes to 

all prospective participants at or before execution of the HomeOwner Agreements to induce 

reliance. 

150. In substance, Defendants uniformly represented that: 

(a) the Unison payment and HomeOwner Agreement were not loans or debts; 

(b) homeowners would incur no interest or repayment obligation akin to a 

borrower; 

(c) the transaction created a “partnership,” “co-investment,” or “equity-sharing” 

relationship in homeownership; and 

(d) Unison was an equity partner rather than a lender. 

These representations were materially false and misleading. 

151. In truth, the HomeOwner Agreements were secured loans. Defendants advanced 

money at origination, required repayment of that advance, and imposed additional contingent 

interest calculated from home appreciation. Each transaction was secured by a recorded deed of 

trust. By disavowing loan status while recording security interests, Defendants concealed the true 

legal nature of the transactions and evaded California’s licensing, disclosure, and consumer-

protection requirements. 

152. Defendants further omitted material facts necessary to make their uniform statements 

not misleading, including that: 

(a) the Agreements met the definition of reverse-mortgage loans under 

California Civil Code § 1923; 

(b) Unison Agreement Corp. lacked the required license to originate such loans; 

(c) borrowers were entitled to statutory counseling, disclosures, and deed 

labeling; and 
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(d) the recorded deeds of trust encumbered homeowners’ title with an 

undisclosed loan obligation. 

153. Defendants knew or recklessly disregarded that these representations and omissions 

were false when made and intended to induce Plaintiff and Class members to enter the Agreements, 

thereby securing valuable liens and contingent equity rights in their homes. 

154. Plaintiff and Class members reasonably relied on Defendants’ uniform 

misrepresentations and omissions regarding the nature of the Unison arrangement. These 

misrepresentations uniformly concealed the material fact that the HomeOwner Agreements were, in 

substance, secured loans subject to California’s lending and consumer-protection laws. These 

misrepresentations and omissions were material because they deprived homeowners of critical 

statutory disclosures and protections, misled them as to the legal nature of their obligations, and 

induced them to enter transactions they otherwise would have avoided. 

155. As a direct and proximate result of Defendants’ fraudulent conduct and Plaintiff’s 

and Class Members’ reasonable reliance thereon, Plaintiff and Class members suffered damages, 

including loss of home equity through unlawful liens and contingent appreciation rights, payment 

of unauthorized fees and charges, and impairment of title. 

156. Defendants’ fraudulent conduct was intentional, malicious, oppressive, and 

fraudulent within the meaning of Cal. Civ. Code § 3294, because they deliberately structured the 

HomeOwner Agreements to disguise loans as “equity sharing,” with the purpose of deceiving 

homeowners and regulators and of wrongfully obtaining secured interests in consumers’ homes. 

Plaintiff and Class members are entitled to punitive and exemplary damages. 

157. Plaintiff and Class members seek rescission of the HomeOwner Agreements, 

restitution of all monies and property obtained by Defendants, quiet title removing Defendants’ 

unlawful liens, compensatory and punitive damages, and such other relief as the Court deems proper. 

COUNT IV 

Rescission 

158. Plaintiff incorporates the preceding paragraphs as if fully set forth herein. 

159. Plaintiff brings this claim individually and on behalf of the Class. 
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160. California Civil Code § 1689(b) provides that a party may rescind a contract under 

several circumstances, including when: (1) consent was obtained through fraud, misrepresentation, 

or undue influence; (2) the contract is unlawful for causes not apparent on its face and when the 

parties are not equally at fault; and (3) the public interest will be prejudiced by permitting the 

contract to stand. 

161. The HomeOwner Agreements between Plaintiff and Class Members, on the one 

hand, and Defendant Unison Agreement Corp., on the other, are subject to rescission for each of 

these reasons. 

162. Fraud, Misrepresentation, and Undue Influence. Unison induced Plaintiff and Class 

members—predominantly older homeowners whose primary or only significant asset was the equity 

in their homes—to enter into HomeOwner Agreements by misrepresenting the nature of the 

transaction, including repeated assertions that the “Unison Investment Payment” was “not a loan,” 

that the agreement created a “partnership” or “equity sharing” arrangement, and that borrowers 

would incur “no debt” and “no interest.” In truth, the agreements are loans secured by deeds of trust, 

with repayment of principal and contingent deferred interest due upon maturity events. In targeting 

and exploiting this financially vulnerable demographic, Unison also exercised undue influence by 

taking unfair advantage of homeowners’ age, need for immediate cash, and lack of access to 

alternative credit, thereby depriving them of the ability to make free and informed decisions about 

their home equity. 

163. Illegality. The HomeOwner Agreements are unlawful contracts because they were 

made in violation of California’s lending and mortgage statutes, including the California Financing 

Law, Fin. Code § 22000, et seq.; the California Residential Mortgage Lending Act, Fin. Code 

§ 50000, et seq.; the Reverse Mortgage Law, Civ. Code § 1923, et seq.; and the Shared Appreciation 

Loan statute, Civ. Code § 1917, et seq. These statutes prohibit unlicensed lenders from originating 

consumer or mortgage loans and impose mandatory disclosures, counseling, and deed-labeling 

requirements to protect homeowners. Unison ignored these requirements and therefore engaged in 

unlicensed, unlawful lending. 
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164. Public Policy. The Legislature enacted the RML and SAL to protect California 

homeowners—particularly seniors—from predatory equity-stripping transactions. Allowing 

Unison’s disguised reverse mortgage loans to stand would frustrate these statutes and undermine 

the public policies they embody. 

165. Accordingly, Plaintiff, on behalf of himself and all Class members, seeks rescission 

of the HomeOwner Agreement. Rescission is necessary to restore homeowners to the positions they 

held prior to entering into the unlawful and deceptive agreement and to cancel the deeds of trust 

securing the unlawful agreements. 

166. Pursuant to Civil Code § 1691, Plaintiff and Class members are ready, willing, and 

able to restore to Defendants any benefits received under the agreements, conditioned on 

Defendants’ restoration of all property, money, and interests wrongfully obtained. To the extent 

complete restoration is impossible or inequitable due to Defendants’ conduct, equity permits 

rescission with an offset, adjustment, or other equitable accommodation. 

167. Plaintiff and Class members provide notice of rescission through this action, which 

seeks to rescind the HomeOwner Agreement and to cancel all deeds of trust or other instruments 

securing it. 

168. Plaintiff has brought this action promptly after learning the truth about the transaction 

and the HomeOwner Agreement. 

169. An actual controversy exists between Plaintiff and Class members, who contend they 

have the right to rescind the HomeOwner Agreements, and based on information and belief, 

Defendants deny that right. 

170. Money damages alone will not be sufficient to make Plaintiff and Class members 

whole. Only rescission and cancellation of the liens will restore their property rights and prevent 

ongoing harm. Plaintiff and Class members are therefore entitled to a judgment rescinding their 

HomeOwner Agreements, declaring the contracts void, cancelling all deeds of trust or other liens 

recorded against their homes, and awarding restitution of all money and property obtained by 

Defendants in connection with these unlawful agreements. 
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COUNT V 

Quiet Title 

171. Plaintiff incorporates the preceding paragraphs as if fully set forth herein. 

172. Plaintiff brings this claim individually and on behalf of the Class. 

173. Plaintiff is the fee simple owner of residential real property located at 17042 

Fairbourn St., Hesperia, CA 92345. Plaintiff brings this claim individually with respect to his 

property and, on behalf of the Class, seeks parallel quiet title relief as to all properties encumbered 

by Defendants’ deeds of trust securing the HomeOwner Agreements. 

174. Plaintiff and Class members hold legal title to their homes, which are their principal 

residences. 

175. Defendants Unison Agreement Corp. and Odin New Horizon Real Estate Fund LP 

claim adverse interests in the homes of Plaintiff and Class members by virtue of deeds of trust 

recorded to secure obligations allegedly arising under the HomeOwner Agreements. Odin Fund 

purports to hold assignments of rights from Unison and asserts repayment demands based on those 

instruments. 

176. The deeds of trust and Defendants’ purported interests are invalid and unenforceable 

because the underlying HomeOwner Agreements are unlawful, void, or voidable, including as: 

(a) unlicensed consumer loans under the California Financing Law, Fin. Code § 22000, et seq.; 

(b) unlicensed residential mortgage loans under the CRMLA, Fin. Code § 50000, et seq.; and 

(c) disguised reverse mortgage loans under the Reverse Mortgage Law, Civ. Code § 1923, et seq. 

177. As alleged in Count IV (Rescission), Plaintiff and Class members are entitled to 

rescission of the HomeOwner Agreements. Rescission requires cancellation of the deeds of trust 

and restoration of unencumbered title. 

178. An actual controversy exists as to the parties’ respective rights and interests in 

Plaintiff’s and Class members’ properties. The deeds of trust recorded by Defendants constitute 

present and continuing clouds on title that impair homeowners’ ability to sell, refinance, or transfer 

their properties. Unless the Court declares the deeds of trust void and cancels them of record, 

Plaintiff’s and Class members’ titles will remain clouded and their property rights impaired. 
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179. In the alternative, even if rescission is not granted, Plaintiff and Class members are 

entitled to a judgment declaring that Defendants’ deeds of trust are void and unenforceable because 

the underlying agreements are illegal, unlicensed, and contrary to public policy. Quiet title relief is 

therefore independently warranted to prevent continuing harm and to clear title to Plaintiff’s and 

Class members’ homes. 

180. Plaintiff, individually and on behalf of the Class, therefore seeks: (1) a judgment 

quieting title in their favor, (2) declaring that Defendants have no right, title, lien, or interest in their 

homes by virtue of the HomeOwner Agreements or deeds of trust, and that Defendants, and all 

persons claiming under them, are forever enjoined from asserting any estate, right, title or interest 

in the homes, and (3) an order cancelling all such deeds of trust. 

181. Plaintiff requests the Court award Plaintiff’s costs of this action, and such other relief 

as the Court may deem proper. 

COUNT VI 

For Declaratory Relief 

182. Plaintiff incorporates the preceding paragraphs as if fully set forth herein. 

183. Plaintiff brings this claim individually and on behalf of the Class. 

184. An actual controversy exists between Plaintiff and Class members, on the one hand, 

and Defendants, on the other, concerning the validity and enforceability of the HomeOwner 

Agreements and the deeds of trust recorded to secure them. 

185. Plaintiff and Class members contend that the HomeOwner Agreements are unlawful 

contracts, void or voidable, because they: 

(a) constitute consumer loans made without a California Finance Lender license, 

in violation of the California Financing Law; 

(b) constitute residential mortgage loans originated without a license under the 

California Residential Mortgage Lending Act; 

(c) constitute reverse mortgage loans made without compliance with the 

licensing, disclosure, counseling, deed-labeling, and notice requirements of the Reverse Mortgage 

Law; and 
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(d) constitute shared appreciation loans that misrepresent the parties’ 

relationship and omit required disclosures under Civil Code § 1917, et seq. 

186. Defendants deny these contentions, assert that the HomeOwner Agreements are “not 

loans,” and continue to claim rights under those agreements and deeds of trust, including by 

demanding repayment and retaining liens on borrowers’ homes. 

187. Plaintiff and Class members seek a judicial declaration that: 

(a) the HomeOwner Agreements are loans subject to California lending and 

mortgage statutes; 

(b) Defendants’ conduct in originating and enforcing the agreements without 

proper licenses or statutory compliance is unlawful; 

(c) the deeds of trust recorded against Plaintiff’s and Class members’ homes are 

void and unenforceable; 

(d) Defendants have no right, title, lien, or interest in the properties of Plaintiff 

and Class members by virtue of the HomeOwner Agreements or related instruments; and 

(e) Defendants’ continuing enforcement efforts—including but not limited to 

payoff demands, foreclosure threats, and assignments of purported rights under the HomeOwner 

Agreements—are void, unlawful, and unenforceable. 

188. Declaratory relief is necessary and appropriate to resolve the uncertainty and 

controversy surrounding the legal status of the HomeOwner Agreements and Defendants’ claimed 

rights. Such relief will prevent further harm to Plaintiff, Class members, and the general public by 

clarifying that Defendants cannot continue to mischaracterize and enforce unlawful agreements. 

189. Plaintiff and Class members lack an adequate remedy at law. Monetary damages 

alone cannot provide complete relief because they will not clear title to their homes, cancel unlawful 

liens, or clarify the parties’ ongoing legal rights. Only declaratory relief will prospectively resolve 

the uncertainty regarding Defendants’ claimed interests and prevent continuing harm. 

190. Plaintiff, individually and on behalf of the Class, therefore seeks a declaration of 

rights and obligations as set forth above, together with such further relief as the Court deems just 

and proper. 
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COUNT VII 

Unjust Enrichment 

191. Plaintiff incorporates the preceding paragraphs as if fully set forth herein. 

192. Plaintiff brings this claim individually and on behalf of the Class. 

193. Defendants have been unjustly enriched through their unlawful and deceptive 

conduct described above. Specifically, Defendants obtained from Plaintiff and Class members: 

(a) valuable liens recorded against their homes; 

(b) rights to contingent deferred interest in the form of a share of future 

appreciation; 

(c) fees, charges, and insurance obligations imposed under the HomeOwner 

Agreements; and 

(d) payments made upon payoff or termination of the agreements.. 

194. Defendants acquired these benefits by misrepresenting the HomeOwner Agreements 

as “not loans,” “not debt,” and “equity sharing” arrangements, while concealing that they were, in 

substance, mortgage loans subject to licensing, disclosure, and consumer-protection requirements. 

195. It would be unjust and inequitable for Defendants to retain the benefits—to the 

detriment of Plaintiff and Class members—that they wrongfully obtained through these unlawful, 

unfair, and fraudulent business practices. 

196. Plaintiff and Class members lack an adequate remedy at law because monetary 

damages alone cannot fully restore their home equity or clear title to their properties. Restitution 

and disgorgement are necessary to restore Plaintiff and Class members to the positions they held 

before entering into the unlawful agreements. Defendants’ retention of these benefits would be 

unjust and inequitable even if the agreements were not unlawful, because Defendants 

misrepresented the nature of the transaction and obtained benefits they were not entitled to retain. 

197. Accordingly, Plaintiff and Class members seek restitution of all monies and property 

wrongfully obtained by Defendants, disgorgement of all profits Defendants unjustly realized, and 

such other equitable relief as the Court deems proper. 
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PRAYER FOR RELIEF 

WHEREFORE, Plaintiff, individually and on behalf of the other members of the proposed 

Class, respectfully request that the Court enter judgment in Plaintiff’s favor and against Defendants 

as follows: 

A. Certifying that this action as a class action, designating Plaintiff as Class 

Representative and appointing the undersigned counsel as Class Counsel; 

B. Ordering restitution and disgorgement of all money, equity interests, profits, and 

other benefits wrongfully obtained from Plaintiff and Class members as a result of Defendants’ 

unlawful, unfair, and fraudulent business practices; 

C. Ordering rescission of the HomeOwner Agreements, cancellation of the deeds of 

trust and other instruments securing them, and restoration of Plaintiff and Class members to their 

pre-contract positions, together with restitution of all property and money obtained by Defendants 

in connection with the agreements; 

D. Entering a judgment quieting title in favor of Plaintiff and Class members, declaring 

that Defendants have no valid lien, title, or interest in their homes by virtue of the HomeOwner 

Agreements or deeds of trust, and ordering cancellation of such instruments of record; 

E. Declaring the rights and obligations of the parties under California law, including 

that the HomeOwner Agreements are unlawful loans subject to California’s lending statutes, that 

Defendants’ claimed liens are void and unenforceable, that Defendants may not continue to enforce 

or market such agreements, and that Defendants’ ongoing enforcement, assignment, and collection 

activities under the HomeOwner Agreements are unlawful and void; 

F. Ordering injunctive relief as permitted by law or equity, including enjoining 

Defendants from continuing to market, originate, assign, or enforce HomeOwner Agreements or 

similar unlawful lending products in California; 

G. Awarding damages to Plaintiff and Class members, including compensatory 

damages for loss of home equity, statutory damages where authorized, and all other available 

damages; 
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H. Awarding Plaintiff and Class members their attorneys’ fees, expert fees, and 

litigation costs, pursuant to statute, contract, or the common fund doctrine; 

I. Awarding both pre- and post-judgment interest on any amounts awarded, as provided 

by law; 

J. Awarding punitive damages where authorized by law, including under Cal. Civ. 

Code § 3294 and Welf. & Inst. Code § 15657.5; and 

K. Ordering such other and further relief as this Court may deem just and proper to 

remedy Defendants’ unlawful conduct. 

JURY DEMAND 

Plaintiff demands a trial by jury of all claims in this Complaint so triable. 

Respectfully submitted, 

Dated: October 30, 2025 BLOOD HURST & O’REARDON, LLP 
TIMOTHY G. BLOOD (149343) 
THOMAS J. O’REARDON II (247952) 
PAULA R. BROWN (254142) 
 
By:               s/  Timothy G. Blood 

 TIMOTHY G. BLOOD 

 501 West Broadway, Suite 1490 
San Diego, CA  92101 
Tel: 619/338-1100 
619/338-1101 (fax) 
tblood@bholaw.com 
toreardon@bholaw.com 
pbrown@bholaw.com 
 

 LAW OFFICES OF MICHAEL P. SOUSA, APC 
MICHAEL P. SOUSA (229416) 
4455 Morena Blvd., Suite 201 
San Diego, CA 92117 
Tel: 858/412-1877 
858/412-1881 (fax) 
msousa@msousalaw.com 
 

 DAVID J. GREINER LAW CORP. 
DAVID J. GREINER (229211) 
17330 Bear Valley Road, Suite 102 
Victorville, CA 92395 
Tel: 760-316-4341 
dg@greinerlawcorp.com 
 

 Attorneys for Plaintiff 
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Unison Homeowner Agreement JD Number: FRX-031861 

UNISON HOMEOWNER OPTION AGREEMENT 

This Unison HomeOwner Option Agreement ("Unison HomeOwner Option Agreement") is entered into as 
of l 2/18/2017 ("Effective Date"). 

1. Grant Of Option; Option Price; Consideration. 

{a) Albert L. Scroggins Sr. and Jolumy Kay Scroggins ("Owner") hereby grants to Unison 

Agreement Corp., a Delaware corporation, and its successors and assigns ("Investor"), an option 
("Option") to purchase, in the future, an undivided 70.00% interest (the "Investor Percentage") in and to 
that cet1ain residential real prope1ty known as 17042 Fairburn St, Hesperia, CA 92345 and further described 
in the attached Exhibit A (the "Property") for the Unison Purchase Price of $187,950.00 ("Unison 
Purchase Price"). The Option is granted by Owner in partial consideration of Investor's providing Owner 
with an advance of funds in the amount of $46,987.00 (the "Unison Investment Payment"). 

(b) As consideration for granting the Option, and for Owner' s obligations under the Unison 
HomeOwner Agreement ("Unison HomeOwner Agreement"), Owner shall receive: {l) the Unison 
Investment Payment; (2) the delayed right and express waiver of any and all rights of Investor to exercise the 
Option it has pw-chased in the Property, unless or until such time as Owner elects, in Owner' s sole discretion, 

to sell the Property, or until the occun·ence of another Exercise Event, as defined herein; and (3) Investor ' s 
performance of its obligations under, and such other rights and benefits as are provided to Owner under the 
Unison Homeowner Agreement. 

{c) The Unison fnvestment Payment is an advance payment of a portion of the Unison Purchase 

Price. Therefore, in the event Investor elects to exercise the Option, the remaining portion of the Unison 
Purchase Price (the "Unison Purchase Price Balance") will be $ 140,963.00. 

{d) This Option is made subject to the terms and conditions of the following documents, each 
executed as of the Effective Date and incorporated herein by reference ('Transaction Documents") , which 
Transaction Documents together with this Unison HorneOwner Option Agreement comprise the Unison 
HomeOwner Agreement: {1) the Unison HomeO'v>11er Covenant Agreement ("Unison HomeOwncr 
Covenant Agreement"); (2) the Unison Deed of Trust/Mongage and Security Instrument, together with any 

riders thereto ("Unison Homeowner Security Instrument"); and (3) the Memorandum of Unison 
Homeowner· Agreement ("Unison Homeowner Recorded Memorandum"). Capitalized terms not defined 
herein are defined in Schedule A to the Unison HomeOwner Cove1rnnt Agreement. 

2. Term Of Option; Right To Exercise. 

The term of the Option {"Term") is thirty (30) years. The Tenn commences on the Effective Date 
and expires on the date immediately preceding the thirtieth (30th

) anniversary of the Effective Date 
("Expiration Date"), subject to extension under limited circumstances set forth in the Unison Homeowner 

Covenant Agreement. Investor will have the right in its Permitted Discretion to exercise this Option only 
upon the following events ("Exercise Events"): (a) as of the Expiration Date; (b) upon Owner's arms ' 
length sale of the Property; (c) upon the death of the last surviving Owner ("Last Surviving Owner"); or (d) 
following a material and uncured event of Owner default ("Event Of Default"), or acceptance by Owner of 
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Investor's offer of Option exercise and Orderly Sale, as described in and subject to the tenns of Article 
Seven of the Unison HomeOwner Covenant Agreement. 

3. Manner Of Option Exercise. 

Upon the occurrence of any Exercise Event, Investor (or Investor's agent, servicer, Asset 
Administrato1·, or other designee) may exercise the Option by transmission of a written statement either 
substantially in the form of Exhibit B hereto, or which otherwise evidences Investor's intent to purchase its 
undivided percentage interest in and to the Property and settle the Unison HomeOwner Agreement ("Option 
Exercise Notice"). Transmission of the Option Exercise Notice will constitute exercise of the Option when 
sent to any of the following Persons: (a) Owner, either at the address of the Property, or at the electronic 
mail address given for notices below; (b) any Escrow Holder engaged in processing a sale or transfer of the 

Property; (c) any real estate agent or broker engaged by Owner in processing a sale or transfer of the 
Property; (d) any heir(s), representative, or executor of the Last Surviving Owner ("Owner's Estate"); or (e) 
any other Person Owner has designated during the Tenn as authorized to receive notices under the Unison 
Homeowner Agreement. 

4. Property Valuation; Investor Purchase. 

Owner agrees that the value of the Property as of the Eftective Date is $268,500.00 ("Original 
Agreed Value") . Owner further agrees that the future value of the Prope11y, when calculated at any time 
during the Term, is called the Ending Agreed Value, which will be determined as provided in the Unison 
HomeOwner Covenant Agreement and which shall be subject to certain adjustments if: (a) Owner sells the 
Property prior to the third (3 rd

) anniversary of the Effective Date; (b) Owner sells the Property in a Sale By 
Owner, Intrafamily Sale, or a sale to a Third Party Buyer that is not a Natural Person (as such terms are 
defined in the Unison Homeowner Covenant Agreement); (c) the Ending Agreed -value -is negatively 
affected as a result of either (i) Owner's failure to maintain the Property during the Tenn, or (ii) a condition 
or defect in, or damage to the Property or its title which either existed as of the Effective Date or which 
occurred or developed during the Term and which was not remedied or repaired by Owner; (d) Owner 
remodels, improves or modifies the Property and thereby affects the Ending Agreed Value (positively or 
negatively); or (e) Owner defaults under the Unison HomeOwner Agreement and fails to cure the Event of 
Default. 

Upon Option exercise, Investor shall be entitled to purchase its undivided percentage interest in and 
to the Prope1ty in exchange for the Unison Purchase Price Balance. The value of Investor's undivjded 

percentage interest in the Property will be calculated as the Ending Agreed Value of the Property (as 
adjusted, if applicable) multiplied by the Investor Percentage. Any and all Unpaid Owner Obligations , as 
such term is defined in the Unison Homeowner Covenant Agreement, shall be subtracted from the Unison 
Purchase Price Balance in calculating the amount Investor shall pay for its undivided percentage interest. 
It:.ivestor·s exercise of its Option and purchase of an undivided percentage interest in and to the Prope1ty shall 
be conducted pursuant to the procedures prescribed i11 the Unison HomeOwner Covenant Agreement. 
Pursuant to the procedures prescribed in the Unison Home0wner Covenant Agreement, Owner may 
terminate Investor's right to purchase an undivided percentage interest in and to the Property pursuant to 
Investor's exercise of the Option by tendering to ltivestor an amount equal to the value of Investor's 
undivided percentage interest (if any), minus the Unison Purchase Price Balance (from which Unpaid Owner 
Obligations shall have been subtracted). Upon acceptance of such amounts from Owner, Investor shall effect 
a full release and reconveyance of the Option, the Unison Homeowner Agreement, the Unison Homeowner 
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Security Instrument, and the other Transaction Documents. In the event that Owner does not te1minate 
Investor's right to purchase its undivided percentage interest in and to the Property, Investor and Owner, as 
co-owners of the Property, shall promptly market and sell the Property in order to liquidate their respective 
percentage interests thereto. 

5. Investor Proceeds; Investor Interest. 

The value of Investor's undivided percentage interest in and to the Prope11y, minus the Unison 
Purchase Price Balance, is termed the "Investor Proceeds." The amount of Investor Proceeds, if any, plus 
the amount of Unpaid Owner Obligations, if any, is termed the "Investor Interest." 

6. Nature Of Option And Of Unison Investment Payment. 

The Unison Investment Payment is not a loan. The Unison Investment Payment is not a 
principal amount which Investor is contractually or otherwise entitled to recover at Term or at Option 
exercise. The Investor Proceeds may be greater than, equal to, or less than the Unison Investment 
Payment, or zero, depending upon the change in value of the Property (the difference between the 
Original Agreed Value and the Ending Agreed Value) between the Effective Date and the Exercise 
Event. Owner will not be required to make any monthly interest or any other periodic payments to 
Investor calculated upon the amount of the Unison Investment Payment, nor will any periodic 
payment obligations be imposed upon or accrue on the amount of the Unison Investment Payment as 
indebtedness to Owner. 

7. Special Termination. 

At any time following the third (3rd) anniversary of the Effective Date, Owner may request special 
termination of the Option ("Special Termination") prior to the occu1Tence of an Exercise Event or the 
Expiration Date, pursuant to Section 6.2 of the Unison HomeOwner Covenant Agreement, by payment to 
Investor of an amount {"Special Termination Pdce") equal to the greater of (a) the Unison Investment 
Payment plus any Unpaid Owner Obligations, or (b) the Investor Interest. 

8. Maximum Authorized Debt. 

The sum total of loans from third parties secured by liens on the Prope11y that Owner may incur 
while the Unison HomcOwncr Agreement is outstanding is $175,899.99. This amount is called the 
Maximum Authorized Debt. A sum total of loans from third pa11ies secured by liens on the Property in 
excess of the Maximum Authorized Debt at any time dming the Term is an Event of Default under the 
Unison HomeOw11er Agreement. 

9. Recorded Lien. 

Owner's perfonuance under the Unison HomeOwner Agreement will be secured as a recorded lien 
on the Property by recording of both the Unison HomeOwner Security Instrument and the Unison 
Homeowner Recorded Memorandum in the county where the Property is located. If there is a mate1ial and 
uncured Event of Default under the tenns of the Unison Homeowner Agreement, Investor shall have the 
right, but is not obligated to, demand Owner's perfonmmce of the tem1s of the Unison Homeowner 
Agreement; and upon Owner's continued failme to perform following such demand, Investor shall have the 
right to invoke any and all remedies under the Unison HomeOwner Agreement, including the right of Option 
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exercise, and those remedies provided to Investor as a secured lien holder under the Unison Homeowner 
Security Instrnment and applicable law. 

IO. Summaa-y of Financial Terms and Fees. 

Effective Date: 12/18/2017 

Term: 30 Years 

Expiration Date: I 2/17/2047 

at 11:59 pm Pacific Time 

Original Agreed Value: $268 ,500.00 

Investor Percentage: 70.00% 

Unison Purchase Price: $187,950.00 

Unison Investment Payment: $46,987 .00 

Unison Pmchase Price Balance:* $140,963 .00 

Maximum Authorized Debt: $175,899.99 

* The Unison Purchase Price Balance may be subject to reduction under Sections 7.3(d) and 10.2 of the 

Unison HomeOwner Covenant Agreement. 

The formulae to be applied in any calculation of the Investor Proceeds or Investor Interest hereunder are set 
forth in Article ! 0 of the Unison Homeowner Covenant Agreement, which is incorporated herein by 
reference. 

Address, Phone Nwnber and Electronic 
Mail Address for Notice to Owner: 

17042 Fairburn Street 
Hesperia, CA 92345 
760-953-9736 

©2017, Unison 
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IN WITNESS WHEREOF, intending to be legally bound, the parties have executed this Unison 
HomeOwner Option Agreement as of the Effective Date. 

INVESTOR: 

Unison Agreement Corp. 

By:--------- - ---­
Robe11 Price 

Title: Managing Director 

Date Signed 

OWNER: 

By: _____________ _ 

Albert L. Scroggins Sr. 

Date Signed: _____________ _ 

By: ___ _____ _____ _ 

Johnny Kay Scroggins 

Date Signed: _____________ _ 

By: _____________ _ 

Date Signed: _____________ _ 

By: · - --------------

Date Signed: _____________ _ 
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Exhibit A 

PROPERTY DESCRIPTION 

That certain real property situated in the City of Hesperia, County of San Bernardino, State of CA, 
described as follows: 

THE LAND REFERRED TO HEREIN IS SlTUATED IN THE COUNTY Of SAN BERNARDINO, 
ST ATE OF CALIFORNJA, AND IS DESCRIBED AS FOLLOWS: 

LOT 82, TR.ACT NO. 5543, fN THE CITY OF HESPERIA, COUNTY OF SAN BERNARDINO, ST ATE 
OF CALIFORNIA, AS PER PLAT RECORDED IN BOOK 66, PAGES 13 TO 34, INCLUSIVE OF MAPS, 
IN THE OFFICE OF THE COUNTY RECORDER OF SAID COUNTY. SUBJECT TO RESTRICTIONS, 
RESERVATIONS, EASEMENTS, COVENANTS, OIL, GAS OR 

MINERAL RIGHTS OF RECORD, IF ANY. 

APN: 0398-045-13-0000 

[End of legal desc1iption.] 
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Date: 

To: [Homeowner Name(s)] 
[Property Address] 
[City State ZIP] 

Exhibit B 

OPTION EXERCISE NOTICE 

l. Notice is hereby given of Investor's election to exercise the Option granted to Investor by 
[Homeowner Name(s)] ("Owner") under the Unison Homeowner Agreement between Investor and Owner 
dated as of [Effective Date] ("Unison 1:-lomeOwner Agreement"). Capitalized terms not defined herein are 
defined in the Unison Homeowner Agreement. 

2. Under the tenns of the Unison Homeowner Agreement, the Ending Agreed Value of tbe Property 
(as adjusted if applicable), nrnltiplied by the Investor Percentage, minus the Unison Purchase Price Balance, 
together with any Unpaid Owner Obligations, equals the sum of 

$ ( dollars and cents). 

3. Upon acceptance of such amount from Owner, Investor shall effect a full release and 
reconveyance of the Option, the Unison I-IomeOwner Agreement, the Unison HomeOwner Secmity 
.Instmment, and the other Transaction Documents. 

Dated: _________ ___ _ 

© 2017 , Unison 

By: Exhibit - Do Not Sign 

Name: Exhibit - Do Not Sign 

Title: Exhibit - Do Not Sign 
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Unison Homeowner Agreement JD Number: FRX-031861 

UNISON HOMEOWNER COVENANT AGREEMENT 

ARTICLE ONE 
INTRODUCTORY PROVISIONS 

1.1 Transaction Documents: Purpose of Unison HomeOwner Covenant Agreement. Pursuant to that 
certain Unison Homeowner Option Agreement ("Unison Homeowner Option Agreement") dated as of 
1?/L8/2017 ("Effective Date"), ALBERT L. SCROGGINS, SR. AND JOHNNY KAY 
SCROGGINS, HUSBAND AND WIFE, AS JOINT TENANTS ("Owner") is granting to Unison 
Agreement Corp., a Delaware corporation, its successors and assigns ("Investor"), an option ("Option") 
to purchase an undivided fractional interest ("Investor Percentage") in that certain residential real 
property known as 17042 Fairburn St, Hesperia, CA 92345 (the "Property"), in partial consideration of 
Investor's providing Owner an advance of fonds (the "Unison Investment Payment"). Under the Unison 
Homeowner Option Agreement, Owner is giving lnvestor the right, but not the obligation, to exercise its 
Option and purchase an undivided percentage interest in and to the Property upon the sale of the Property 
or on the occutTence of any other Exercise Event specified in the Unison Homeowner Option Agreement. 
This Unison Homeowner Covenant Agreement {"Unison Homeowner Covenant Agreement"), dated 
as of the Eftective Date, sets forth the representations, warranties, duties and covenants of Owner and 
Investor during the Term of the Option and whenever reasonable or necessary to protect the rights of the 
parties. 

The Unison Homeowner Agreement ("Unison Homeowner Agreement") consists of the following 
transaction documents together with any and all addenda, supplements, schedules, and exhibits thereto 
("Transaction Documents"): (a) this Unison Homeowner Covenant Agreement; {b) the Unison 
HomeOwner Option Agreement; (c) a memorandum giving notice of the Option aud the Unison 
Homeowner Agreement, recorded in the county where the Property is located {"Unison Homeowner 
Recorded Memorandum"); and (d) a dee~ of trust (or mortgage) and secmity agreement, together with 
any riders thereto giving notice of the Option as a secured interest, recorded in the county where the 
Property is located ("Unison Homeowner Security Instrument"). 

1.2 Definitions. The Unison Homeowner Agreement contains certain defined tenns ("Defined Terms"). 
All Defined Tem1s either have their meaning described within the Transaction Documents, or are defined 
in alphabetical order in Schedule A to this Unison HomeOwner Covenant Agreement. The first use of any 
Defined Te1m in any Transaction Document is in bold-face type, and i.n some cases may also be placed 
within quotation marks and parentheses. 

ARTICLE TWO 
REPRESENTATIONS AND WARRANTIES 

2.1 Title, Occupancv, Capacitv. Authority; Intent Of Agreement. 

(a} Fee Simple Title. Owner is the owner of the Prope1ty and has marketable and insurable 
absolute title to the Property, free of any other claims, restrictions, leases, liens and other encumbrances 
or interests against the title, other than Permitted Encumbrances and Permitted Senior Liens. 

(b) Principal Residence. Owner will occupy the Property as Owner's Principal 
Residence throughout the Term, unless otherwise agreed by Investor, in writing, in its Permitted 
Discretion. 
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{c) Capacity. Owner has full capacity to enter into the Unison HomeOwner Agreement and each 
of the Transaction Documents and, upon execution and delivery, the Unison HomeOwner Agreement 
shall constitute a legal, valid and binding agreement and obligation of Owner. 

{d) Authoritv. Owner is a Natural Person with the legal power, right and authority to grant the 
Option, to enter into the Unison HomcOwner Agreement and each of the Transaction Documents, and to 
consummate all transactions contemplated by the Unison Homeowner Agreement. If the Property is to be 
held in a Revocable Trust, Owner has executed and delivered to Investor the revocable trust rider to the 
Unison HomeOwner Security Jnstrnment ("Revocable Trust Rider") warranting the identical legal 
power, right and authority of the Trustee(s) and Trustor(s). 

(e) Intent and Purpose of Agreement. Owner aclmowledges that the Unison Homeowner 
Agreement is not offered by Investor, and should not be used by Owner, for use as a source of short-tenu 
(fewer than three year) funding . Owner aclmowledges that the Unison Homeowner Agreement is instead 
exclusively offered by Investor as a source of funding pursuant to which Owner will occupy the residence 
as principal residence (unless otherwise agreed to in writing by Investor, in its Permitted Discretion) for a 
period of three years or more from the Effective Date in order to permit Investor a reasonable time in 
which to recoup its transaction costs in originating its investment, and that the folJO\ving provisions, in 
addition to this Section 2.l(e) of the Unison Homeowner Covenant Agreement, are expressly designed, 
and intended by 0-wuer and Investor, to effectuate this purpose and intent: Unison HomeOwner Covenant 
Agreement Sections 2.2, 2.5, 3.5, 6.2, 7.l(b), 7.3(d), 9.4(c), 10.2, 10.4(b) and 10.4(c). Owner further 
acknowledges that evidence of intent by Owner to use the Unison Homeowner Agreement other than in 
accordance with this purpose and intent shall raise a presumption of bad faith on the part of Owner which 
shall constitute a breach of the Unison Homeowner Agreement if not rebutted by clear and convincing 
evidence. 

2.2 No Lawsuits, Claims, Foreclosures, Or Violations; Propertv Defects and Conditions. 

{a) To the best of Owner's knowledge, after due and diligent inquiry, there is no litigation or 
arbitration pending or threatened against Owner or the Property that might adversely affect the value of 
the Property or the abi lity of Owner· to perform Owner's obligations under the Unison Homeowner 
Agreement; 

(b) To the best of Owner's knowledge, after due and diligent inquiry, there is no foreclosure, 
notice of default, notice of sale, condemnation, environmental, zoning, or land-use regulation proceeding; 
or any material lawsuit, tax claim, special assessment, or other dispute, present or threatened, which could 
affecl the use or value of the Property. Owner shall notify Investor immediately of any such proceedings 
of which Owner becomes aware. 

(c) To the best of Owner's knowledge, after due and diligent inquiry, there are no operations or 
activilies upon, or present or proposed use or occupancy of the Property or portion thereof, that are not or 
will not be folly compliant with all state, federal and local laws, zoning ordinances, and regulations. 

(d) There are no material defects or conditions on or affecting the Property or ti tle to the Property 
undisclosed to lnvestor which are now known to or could reasonably be discovered by Owner, which if 
later disclosed or discovered, could affect the future use or value of the Property. Owner acknowledges 
that evidence of misrepresentation or nondisclosure by Owner in contravention of this Section 2.2(d) 
shall raise a presumption of bad faith on the part of Owner which shall constitute a breach of the Unison 
HomeOwner Agreement if not rebutted by clear and convincing evidence. 

2.3 No Advice. Owner understands that granting Investor the Option and entering into the Unison 
Homeowner Agreement can have significant tax, financial and estate planning consequences. 
Owner acknowledges that Investor has urged Owner to discuss the Unison Homeowner Agreement 
with family members, heirs, and with independent tax, legal and financial advisors to ensure an 
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understanding of the risks and benefits of the Unison Homeowner Agreement with respect to 
Owner's particular situation, and that of Owner's family and heirs, and Owner has had the 
opportunity to do so to Owner's full satisfaction. Owner has i-eviewed, and understands the risks 
and benefits of, the Unison Homeowner Agreement. 

In granting the Option and entering into the Unison Homeowner Agreement, Owner is not relying 
on any information or representation by Investor, its agents, its affiliates, or any of their officers, 
employees or agents, regarding: (a) the value of the Property; (b) the advisability of Owner's 
entering into the Unison Homeowner Agreement or any transaction contemplated thereunder; or 
(c) the tax implications and consequences of entering into the Unison Homeowner Agreement or 
any transaction contemplated thereunder. Owner has made, and will make, Owner's own 
investigation and seek independent advice regarding such matters, as Investor has expressly urged. 

2.4 Spouse Or Other Resident Not On Title. Owner has identified and obtained the signatures of all 
"Non-Owner Occupants" who occupy the Property 011 the Notice and Acknowledgment Regarding 
Spouses, Partners and Co-Occupants Who Are Not Signatories To The Unison Homeowner 
Agreement ("Non-Owner Occupant Disclosure") in the fonn aLtached hereto as Exhibit B. Owner must 
make, and advise all Non-Owner Occupants to make, independent investigation regarding the legal and 
financial effect of the Unison Homeowner Agreement upon the sale of the Property, the death of the last 
surviving Owner ("Last Surviving Owner"), the end of the Term, or following an Event Of Default 
hereunder. Investor makes no representations as to consequences of Owner's granting the Option or 
entering into the Unison Homeowner Agreement on the rights of any Non-Owner Occupant. If any 
additional adult person not 011 record title commences to occupy the Property during the Term, Owner 
must promptly notify [nvestor and deliver [nvestor a complete and revised Non-Owner Occupant 
Disclosure. 

2.5 Documentation and Information Supplied by Owner; Financial Condition of Owner. All 
financial and other documentation and other information Owner bas provided to Investor in granting the 
Option. or in applying for or entering into the Unison Homeowner Agreement is truthful , complete, not 
misleading, and fairly and accmately reflects the financial condition of Owner and the condition of the 
Property as of the date supplied, as of the date of Owner's execution of the Unison Homeowner 
AgTeement, and as of the Effective Date. There has been no mate1ial change in Owner's financial 
condition or the condition of the Property since Owner's application to Investor. 

2.6 Continuing Obligations. Owner is making the representations and warranties herein to induce 
lnvestor to enter into the Unison Homeowner Agreement. All representations and wan-anties given, and 
instruments delivered by Owner in connection with the Unison Homeowner Agreement (including 
Owner's application for the Uruson Homeowner Agreement), are both true and correct at the time given, 
at the time of execution of the Unison HomeOwner Agreement by Owner and as of the Effective Date, 
and Owner must promptly notify [nvestor during the Tenn if any representation or warranty Owner has 
made under this Article Two or elsewhere ceases to be materially accurate or true. Investor's right to rely 
on the truth, accuracy and completeness of the representations, warranties and covenants set forth in this 
Article Two shall survive the Tenn. 

2.7 Conflict. Owner's execution and delivery of the Unison Homeowner Agreement and Transaction 
Documents, the incurrence of its obligations, the consummation of the h·ansactions it contemplates, and 
Owner's compliance with its terms, will not conflict with, or result h1 a breach of, or constitute a default 
under, any note, mortgage, deed of trust, loan, agreement. lease, indenture, evidence of indebtedness. or 
other agreement or instrument to which Owner is a party or by which any portion of the Property may be 
bound. 
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ARTICLE THREE 
OPTION EXERCISE ON SALE OF PROPERTY 

3.1 In General. 

(a) Investor may, in its Pennitted Discretion, exercise the Option as of any sale, exchange, or 
other transfer of the Propetty or any portion thereof by Owner, other than an Exempted Owner 
Assignment. The manner of Option exercise shall be as prescribed in Section 3 of the Unison 
HomeOwner Option Agreement. 

(b) At any time during the Term, Owner may solicit offers for the Property sale to a third party 
("Third Party Buyer'') without the express approval of Investor, provided Owner complies with all 
terms and conditions of this Article Three. If a sale or transfer of the Property does not satisfy the tenns 
and conditions of this Article Three, it shall not constitute a Pennitted Sale ("Permitted Sale"), and 
lnvestor shall not be obligated to release Owner from any duty or liability under the Unison HomeOwner 
Agreement in connection with the sale or transfer. Any attempted sale or transfer of the Prope1ty or any 
portion thereof by Owner that does not comply with this Article Three is an Event Of Default by Owner 
and is deemed imminently to prejudice Jnvestor's Rights hereunder. 

3.2 Requirements Of Permitted Sale. 

{a) Notice. Owner must notity lnvestor in writing of Owner's decision to market, sell or transfer 
the Prope1ty ("Notice Of Intention To Sell"), at least 45 days (or otherwise within a c01mnercially 
reasonable time) prior to the closing of such sale or transfer. Owner must attach to such Notice Of 
Intention To Sell any and all documents executed by Owner in connection with the Property's marketing 
or sale (including but not limited to any and all inspection report(s), listing agreements, staging 
agreements, and preliminary escrow instructions). 

(b) Documentation; Appraisal; Inspections . 

. (i) Owner must promptly provide to Investor copies of all the following as Owner 
receives them: (A) all offers to purchase the Property; and (B) all contracts and other documents 
related to the prospective sale (including but not limited to inspections, appraisals, escrow 
instructions, preliminary title repmts and other transaction documents and instruments of 
whatever character relali11g to the proposed sale or transfer). 

{ii) In the event that the Third Party Buyer does not obtain, at a minimum, a standard 
pest report and standard contractor's inspection report in connection with the Property, Owner 
must obtain such reports, at Owner's so le expense (or, alternatively, Investor may obtain such 
reports at Owner's expense), and deliver these to Investor no later than fourteen (14) days prior to 
the proposed closing of the sale. These reports shall be used by Investor to review the tenns of the 
sale, and, along with other reports deemed necessary by Investor, in connection with Investor's 
determination of the Deferred Maintenance Adjustment, if any. 

{iii) Investor may, in its Pennitted Discretion, provide to Owner one or more proposed 
date(s) for Appraisal of the Property, to be performed at Owner's expense in accordance with 
and subject to the tcm1s of Section 8.5 below, to ascertain the market value and condition of the 
Property, including Investor's determination of the Remodeling Adjustment and/or Deferred 
Maintenance Adjustment, if any. 

(c) Escrow and Closing. 

(i) A Permitted Sale must be consummated through an appropriate real prope1iy Escrow 
using the services of an Escrow Holder. Owner and Investor shall do or cause to be done, any 
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and all acts and things as shall be reasonably necessary for Escrow to close the transactions 
contemplated in the Unison HomeOwner Agreement. 

(ii) The closing of any Permitted Sale shall be scheduled so as to allow Investor: (A) to 
review relevant documents for the Remodeling Adjustment, if any, and Deferred Maintenance 
Adjustment, if any; and (B) to obtain Appraisal(s), in its Pc1mitted Discretion. 

3.3 Option Settlement Or Exercise At Closing Of Permitted Sale. As of the close of Escrow of a 
Permitted Sale, and provided Owner has complied with the tcnns of the Unison Homeowner Agreement: 

{a) Prior to the close of Escrow, Investor shall deliver to Owner or to Escrow Holder a calculation 
of the Unison Purchase Price Balance payable to Owner by Investor for its undivided percentage 
interest in and to the Prope11y and a statement of any and all monetary amounts owed to Investor as 
unreirnbursed Protective Advances, unpaid interest, foes and other charges associated with Protective 
Advances, or unpaid Asset Administration Fees hereunder ("Unpaid Owner Obligations"). Because 
Investor will have previously paid a portion of the Unison Pm·chase Price to Owner in the fom1 of the 
Unison Investment Payment, the Unison Purchase Price shall be reduced by the Unison Investment 
Payment in calculating the Unison Pmchase Price Balance. 

{b) Upon close of, and through Escrow for the Permitted Sale, Jnvestor shall be entitled to 
exercise its Option to purchase its undivided percentage interest il1 and to the Property, the value of which 
is calculated as the Ending Agreed Value of the Properly (dete1mined in accordance with Section 10.3 
below) multiplied by the Investor Percentage, in exchange for the Unison Purchase Price Balance minus 
any Unpaid Owner Obligations as set forth in Section 3.3(a) above; Owner however may elect to settle 
the Unison HomeOwner Agreement and terminate Investor's Option to purchase Investor's undivided 
percentage interest by tendering to Investor, through Escrow for the Permitted SaJe, the amount calculated 
as follows: the Ending Agreed Value (determined in accordance with Section 10.3 below), multiplied by 
the Investor Percentage, minus the Unison Purchase Price Balance {such amount to be te1med the 
"Investor Proceeds"), together with any and all Unpaid Owner Obligations (the Investor Proceeds, if any, 
together with the Unpaid Owner Obligations, if any, to b~ termed the "Jnvestor Interest."). Upon 
Escrow's delivery and Investor's acceptance of the Investor Interest, in and through Escrow for the 
closing of the Pennitted Sale, Investor shall deliver to Escrow Holder such executed, notarized documents 
or other instrnments as are required by Escrow Holder to effect a full release or reconveyance of the 
Option, the Unison Home.Owner Agreement, the Unison Homeowner Security Instrument, and the other 
Transaction Documents, which documents of release shall be recorded by Escrow in the county where the 
Property is located. 

(c) In the event Owner does not tenninate Investor's Option to purchase and settle the Unison 
HomeOwner Agreement pursuant to Section 3.3(b) above, then Investor may exercise its Option and 
consummate the purchase of its undivided percentage interest in and to the Property through Escrow 
simultaneously with closing of a Pennitted Sale, as follows: Owner shall deed [nvestor its percentage 
interest in and to the Property through Escrow for the Permitted Sale; Investor and Owner, as co-owners 
of the Property, shalI deed the Property to Third Party Buyer through Escrow for the Permitted Sale; and 
Escrow shall close the Permitted Sale, transfer title to Third Party Buyer, and liquidate Investor and 
Owner's respective percentage interests in and to the Property. 

(d) Priority of Investor Interest In Connection With Senior Liens. On close of Escrow of a 
Permitted Sale, prior to the disbursement of any sums to Investor, Escrow Holder shall first disburse from 
proceeds in Escrow, all amounts necessary to satisfy in full any outstanding loans secured by "Permitted 
Senior Liens" or "Approved Subsequent Liens" on the Property. 

(e) Closing Costs and Sales Commissions. Owner shall pay all costs in connection with the 
Permitted Sale of the Property. or in connection with Investor's Option exercise that is followed by a sale 
of the Property in order to liquidate Investor's percentage interest, including, without limitation, recording 
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fees and costs, reconveyance fees, Escrow fees, title insurance fees, federal , state, local and documentary 
transfer taxes ("Closing Costs") and all sales commissions ("Sales Commissions") owed in connection 
with the Sale or Investor's Option exercise, not including any closing costs owed by Third Paiiy Buyer. 
Closing Costs and Sales Commissions shall be paid from the amounts that are owed to Owner, and not 
from any amounts that are owed to Investor. 

(t) Owner's Obligation For Transaction Costs. In the event that there are amounts in 
Esc.-ow equal to the Investor Interest, together with sufficient amounts to release and reconvey all 
Senior Liens or Approved Subsequent Liens on the Property (including those Senior Loans secured 
by Senior Liens for which the lien holder has agreed to accept less than the outstanding amounts 
due in satisfaction of Owner's obligation), but there are insufficient amounts to additionally satisfy 
those Closing Costs, Sales Commissions, taxes, fees, other loans or obligations of Owner, or any 
other out of pocket expenses required to be paid to third parties in order to deliver clear tit]e to the 
Property to the Third Party Buyer, Owner shall be solely responsible for paying such other 
obligations, costs and expenses from Owner's other assets or separate funds. 

(g) If the date scheduled for close of Escrow of a Permitted Sale falls after the Expiration Date of 
the Unison HomeOwner Agreement, the Term and the Expiration Date shall automatically extend for a 
reasonable period of time necessary to pennit settlement of the Investor Interest or, alternatively, 
Investor's purchase of its undivided percentage interest and subsequent sale of the Property by Investor 
and Owner as co-owners to a Third Party Buyer. 

3.4 Additional Restrictions On Permitted Sales. In addition to the requirements set forth in Sections 
3.1 and 3.2 above, no sale or transfer of the Property shall constitute a Pem1itted Sale, nor shall Investor 
consent to any proposed sale of the Properly, which does not meet the following restrictions and 
requirements: 

(a) Arm's Length. Any sale or transfer of the Prope11y must be at arm's length, made on 
commercially reasonable tenns and entered into iu good fai th. 

(b) Responsibility For Liens. In connection with any sale or transfer, Owner shall be solely 
responsible for conveying title free and clear of any liens, and for satisfying any and all loans and other 
obligations secured by liens on the Property. 

(c) Sufficient Cash To Owner. Except as consented to by Investor in writing in its Pem1itted 
Discretion, no proposed sale of the Property shall be a Pennitted Sale if the consideration for the sale 
price is not provided by the Third Party Buyer in good and lawful funds at close of Escrow, or if the sale 
or transfer employs financing by Owner, non-cash consideration, or wraparound financing by Third Party 
Buyer such that full cash consideration in the amount of the sale price is not conveyed to the Owner. 

{d) No Sales "Subject To" Or Defensible Sales. Except as consented to by Investor in writing in 
its Permitted Discretion, no sale or other h·ansfer which purports to convey title to the Property by Owner 
to a Third Party Buyer "subject to" the lien created by the Unison Homeowner Agreement, or "subject 
to" any other existing lien or payment obligation on the Property, nor any sale or transfer which purports 
to be defeasible by Owner and TI1ird Party Buyer after close of Escrow upon the occurrence of some 
future contrnchially-specified event, shall be a Pennitted Sale. 

3.5 Sale Price At Variance With Appraised Or Estimated Market Value; Special Provisions 
Relating to Sale By Owner, Intrafamily Transactions and Sales to Entities. 

(a) ln the case of any proposed sale or transfer by Owner wherein Investor detennines 111 its 
Permitted Discretion that the proposed sale price differs materially from the then-estimated market value 
of the Prope1iy or an Appraised Value, or in any Sale By Owner Transaction or lntrafamily 
Transaction proposed by Owner, Investor shall have the right, but not the obligation, to take any or all of 
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the following actions, in its Pe1111itted Discretion: (i) to make an offer in writing to purchase the Property 
from Owner for the same price or higher, and upon the same terms and conditions, as the proposed offer 
from the Third Party Buyer and, if such offer is rejected by Owner, to obtain a written affidavit under oath 
from Owner stating the reasons for the rejection; (ii) to require Ownei', Third Party Buyer and, where 
applicable, their respective real estate brokers of record conducting the proposed sale transaction, to 
execute an affidavit 11nder oath attesting that {A) the relationship between Owner and Third Party Buyer 
and the proposed transaction is at am1's length; and (B) that the proposed sale price of the Property has 
been determined either by reasonable exposure to the real estate market in the area where it is located or 
by other valuation methods acceptable to Investor in its Permitted Discretion, which affidavit shall be 
accompanied, at Investor's request, with supporting written documentation; (iii) to require that one or 
more Appraisals of the Property be conducted in order for valuation of the Property to be established, 
pursuant to Sections 8.5 and 8.6 of this Unison Homeowner Covenant Agreement; 

(b) ln any Sale By Owner or Intrafamily Transaction or a sale to any Third Party Buyer that is not 
a Natural Person (or Nat1tral Persons taking ti tle to the Properly in the form of a Revocable T111st), or 
othe1wise under circumstances of Owner's fraud, misrepresentation or bad faith hereunder, Investor shall 
have the right, in its Permitted Discretion to require that an Appraised Value, rather than the Effective 
Sale Price, be used to detennine the Ending Agreed Value of the Property. 

3.6 No Investor Liability. Investor shall not be liable to Owner for, and Owner hereby holds Investor 
ham1less from, any and all liability or loss in connection with any delay or postponement of closing of a 
sale or transfer hereunder (a) resulting from any reasonable inquiry or dispute by Investor pertaining to 
the estimated market value or Appraised Value of the Prope1iy, the Remodeling Adjustment, the Deferred 
Maintenance Adjustment. or to the validity of any proposed sale or transfer as a Pennitted Sale; (b) where 
Owner has failed to provide Investor with timely, accurate and complete documentation or matelials as 
required hereunder or otherwise requested by Investor in connection with such sale or transfer: or (c) 
resulting from any action undertaken by Investor under the terms of Section 3.5 above. 

ARTICLE FOUR 
OPTION EXERClSE AT TERM 

4.J In General. In its Pennitted Discretion, Investor shall have the right to exercise the Option as of the 
Expiration Date of the Unison Homeowner Agreement, as specified in Section 2 of the Unison 
Homeowner Option Agreement. subject. to the tenns and conditions of this Article Four. 

4.2 Opening Escrow At Term; Inspections; Appraisals. Investor's exercise of the Option at Term, and 
its purchase of an undivided percentage interest in and to the Property, shall be conducted through Escrow. 
At least 90 days, but not more than 150 days, prior to the Expiration Date of the Unison Homeowner 
Option Agreement, Investor shall open Escrow with an Escrow Holder selected by Investor. Investor and 
Owner shall, at a mutually convenient date and time, conduct both a home inspection and Appraisal, at 
Owner's expense, for the purpose of ascettaining the Ending Agreed Value, the Deferred Maintenance 
Adjustment, if any, and the Remodeling Adjustment, if any. Investor reserves the right to order more than 
one home inspection or Appraisal, in its Pem1itted Discretion. 

4.3 Escrow: Deliveries, Timing; Closing. As of the close of Escrow, and provided Owner has complied 
with the terms of the Unison Homeowner Agreement: 

{a) Prior to the dose of Escrow, Investor shall deliver to Owner or to Escrow Holder a calculation 
of the Unison Purchase Price Balance payable to Owner by Investor for its undivided percentage interest 
in and to the Prope1ty and a statement of Unpaid Owner Obligations, if any. Because Investor will have 
previously paid a portion of the Unison Purchase Price to Owner in the form of the Unison Investment 
Payment, the Unison Purchase Price shall be reduced by the Unison Investment Payment in calculating 
the Unison Purchase Price Balance. 

Page 7 of 45 

© 2017. Unison Form 250 HO-All (rev. 10/10/2017) 

Not 
a Fi

led 
Docu

ment



(b) Upon close o(, and through Escrow for the Option exercise, Investor shall be entitled to 
exercise its Option to purchase its undivided percentage interest in and to the Property, the value of which 
is calculated as the Ending Agreed Value of the Property (detennined in accordance with Section 10.3 
below) multiplied by the Investor Percentage, in exchange for the Unison Purchase Price Balance minus 
any Unpaid Owner Obligations, as set forth in Section 4.3(a) above. Owner however may elect to settle 
the Unison Homeowner Agreement and terminate Investor's Option to purchase its undivided percentage 
interest by tendering the amount calculated as the Investor Interest to Investor through Escrow. Upon 
Escrow's delivery and Investor's acceptance of the Investor Interest, Investor shall deliver to Escrow 
Holder such executed, notarized documents or other instruments as are required by Escrow Holder to 
effect a full release or reconveyance of the Option, the Unison Homeowner Agreement, the Unison 
HomeOwner Security Instrument, and the other Transaction Documents, which documents of release 
shall be recorded by Escrow in the county where the Property is located. 

(c) In the event Owner does not terminate Investor's Option to purchase and tender Investor the 
Investor Interest pursuant to Section 4.3(b) above, then Investor may exercise its Option and consummate 
the purchase of its undivided percentage interest in and to the Property, and Owner shall promptly deed 
Investor such interest in and to the Prope1ty, whereupon Investor and Owner, as co-owners of the 
Property, shall promptly market and sell the Property in order to liquidate their respective percentage 
interests therein and thereto; and the Term shall automatically extend for such reasonable time as will 
permit Investor's purchase, and the closing of such subsequent sale. 

(d) Closing Costs and Sales Commissions. Owner shall pay all Closing Costs and Sales 
Commissions owed in connection with the sale of the Property following Investor's Option exercise, not 
including any closing costs owed by Third Party Buyer. Closing Costs and Sales Commissions shall be 
paid from the amounts that are owed to Owner, and not from any amounts that are owed to Investor. 

4.4 Owner's Right To Sell Propertv In Permitted Sale Prior To Option Exercise At Term. Owner 
may sell or transfer the Property in a Pennitted Sale prior to close of Escrow under this Article Four, 
provided any such sale or transfer complies with the requirements of Article Three above, and such sale 
or transfer closes no later than 11 :59 p.m. Pacific Time on the date at least five (5) Business Days prior to 
the Expiration Date. 

ARTICLE FIVE 
OPTION EXERCISE AS OF DEA TH OF OWNER 

5.1 In General. Investor has the right in its Permitted Discretion to exercise the Option as of the death of 
the Last Surviving Owner, according to the procedures set forth in this Article Five. 

5.2 Opening Escrow Jnspections; Appraisals 

{a) Each Owner must at all times during the Tenn have designated at least one living Natural 
Person out of Owner's administrators, devisees, executors, heirs, legatees or representatives (collectively 
and individually, "Owner's Estate") which Person shall be charged with notifying Investor immediately 
in v,rriting of the death of such Owner. 

(b) Upon or following Investor's receipt of notice of the death of the Last Surviving Owner, in 
the event Investor elects to exercise the Option, Investor shall open Escrow with an Escrow Holder 
selected by Investor. The date selected for close of Escrow may be no earlier than 180 days following the 
date of death of the Last Surviving Owner; unless agreed to by Owner's Estate in writing; provided, 
further, that if Investor deems in its Permitted Discretion that Owner's Estate has commenced good faith 
efforts to sell the Properly in a Permitted Sale within the 180 day period following the date of deaLh, 
Investor may in its Permitted Discretion extend the date selected for close of Escrow for a maximum of 

Page 8 of 45 

© 2017, Unison Form 250 HO-All (rev. 10/10/2017) 

Not 
a Fi

led 
Docu

ment



t\vo consecutive 90-day periods following the 1801
h day from death of the Last Sw-viving Owner to permit 

Owner' s Estate to accomplish such Permitted Sale. 

(c) Investor and Owner's Estate shall, at a mutually convenient date and bme, conduct both a 
home inspection and Appraisal of the Prope11y, at Owner's Estate's expense, for the purpose of 
asce1tairung the Ending Agreed Value, the Defc1Tcd Maintenance Adjustment, if any, and the Remodeling 
Adjustment, if any. Investor reserves the right to order more than one home inspection or Appraisal, in its 
Permitted Discretion. 

5.3 Escrow; Deliveries; Timing; Closing. As of the close of Escrow, and provided Owner has complied 
with the terms of the Unison Homeowner Agreement: 

(a) Prior to the close of Escrow, Investor shall deliver to Owner's Estate or to Escrow Holder a 
calculation of the Unison Purchase Price Balance payable to Owner by Investor for its undivided 
percentage interest in and to the Property and a statement of Unpaid Owner Obligations, if any. Because 
Investor will have previously paid a portion of the Unison Purchase Price to Owner in the fo1n1 of the 
Unison Investment Payment, the Unison Purchase Price shall be reduced by the Unison Investment 
Payment in calculating the Unison Purchase Price Balance. 

(b) Upon close of, and through Escrow for the Option exercise, Investor shall be entitled to 
exercise its Option to purchase its undivided percentage interest in and to the Propetiy, the value of which 
is calcula ted as the Ending Agreed Value of the Property (detennined in accordance with Section 10.3 
below) multiplied by the Investor Percentage, in exchange for the Unison Purchase Price Balance minus 
any Unpaid Owner Obligations, as set forth in Section 5.3(a) above. Owner's Estate however may elect 
to settle the Unison HomeOwner Agreement and terminate Investor's Option to purchase its undivided 
percentage interest by tendering the amount calculated as the Investor Interest to Investor through Escrow. 
Upon Escrow's delivery and Investor's acceptance of the Investor Interest, lnvestor shall deliver to 
Escrow Holder such executed, notarized documents or other instruments as are required by Escrow 
Holder to effect a full release or reconveyance of the Option, the Unison Homeowner Agreement, the 
Unison Homeowner Security Instrument, and the other Transaction Documents, which documents of 
release shall be recorded by Escrow in the county where the Properiy is located. 

(c) In the event Owner's Estate does not te1minate Investor's Option to purchase and tender 
Investor the Investor lnterest pursuant to Section 5.3(b) above, then Investor may exercise its Option and 
consummate the purchase of its undivided percentage interest in and to the Property, and Owner's Estate 
shall promptly deed Investor such interest in and to the Property, whereupon Investor and Owner's Estate, 
as co-owners of the Property, shall promptly market and sell the Property in order to liquidate their 
respective percentage interests therein and thereto; and the Term shall automatically extend for such 
reasonable time as will pennit Investor's purchase, and the closing of such subsequent sale. 

(d) Closing Costs and Sales Commissions. Owner's Estate shall pay all Closing Costs and Sales 
Commissions owed in connection with the sale of the Property following Investor's Option exercise, not 
including any closing costs owed by Trurd Party Buyer. Closing Costs and Sales Commissions shall be 
paid from the amounts that are owed to Owner's Estate, and not from any ammmts that are owed to 
Investor. 

5.4 Reserved. 

5.5 Administration of Estate; Investor Rights. Owner's Estate shall administer and protect the Property 
so as to preserve Investor's Rights to the extent permitted by law following the death of Owner; and 
Investor's rights in and to the Property under the Unison Homeowner Agreement shall have priority over 
expenditures by Owner's Estate which are not reasonably necessaiy to administer and protect the Property. 
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5.6 Owne1·'s Estate's Right to Sell the Property Prior to Close of Escrow. Owner's Estate may sell the 
Prope11y in a Permitted Sale within the pe1iod prescribed in Section S.2(b). 

5.7 All time periods specified in th.is Article Five shall run from the actual date of the death of the Last 
Surviving Owner. Failure of Owner's Estate or any other Person to notify Investor of the death of the Last 
Surviving Owner shall not toll or suspend the nmning of any time period specified herein. 

ARTICLE SIX 
NON-EXERCISE TERMINATIONS OF OPTION 

6.1 Subject to Investor' s Rights hereunder and to those representations and warranties, and duties and 
covenants of Owner which by their nature survive the Expiration Date; and to the Investor remedies set 
forth in Article Seven below, the Option shall tenninate if: 

(a) Investor in its Pem1itted Discretion elects not to exercise the Option, and voluntarily allows it 
to lapse as of any Exercise Event, the Tenn, or the Expiration Date; 

(b) Investor in its Permitted Discretion voluntarily tem1inates the Unison HomeOwner 
Agreement in writing; 

(c) Investor acquires title to l 00% of the Property; 

(d) the Property is destroyed and the insurance proceeds are paid to Investor in the full amount 
specified in Section 8.16 of this Unison Homeowner Covenant Agreement; or 

{e) the Property is condemned, in whole and not in part, and the condenmation proceeds are paid 
to Investor in the full amount specified in Section 8. I 7 of this Unison Homeowner Covenant Agreemeut. 

6.2 Special Termination By Owner. Owner acknowledges and agrees that under the terms of the Unison 
Homeowner Agreement, Investor and Owner have covenanted and agreed that the Option may not be 
exercised until the occurrence of the earlier of an Exercise Event as defined in the Unison HomeOwner 
Option Agreement, or the Expiration of the Term. Notwithstanding the foregoing, Investor acknowledges 
and agrees that commencing on the third (3rd) anniversary of the Effective Date, Owner shall have the 
right to request a special tennination of the Option in advance of an Exercise Event or Expiration ofTe1m 
("Special Tern1ination") by payment to Investor of the greater of: the Unison Investment Payment pins 
any Unpaid Owner Obligations; or the lnvestor Interest calculated at the time of Special Termination 
{"Special Termination Price"). The Investor Proceeds in any Special Termination shall be calculated 
using an Ending Agreed Value equal to the greater of the Appraised Value of the Property at the time of 
Special Tennination, or the Solicited Sale Value. Investor's consent to a Special Tennination shall not be 
unreasonably withheld. 

(a) Notice; Proof Of Funds. At least 45 days ptior to the proposed Special Tenuination, Owner 
shall deliver notice to [nvestor that Owner is offering a Special Tennination and open Escrow with an 
Escrow Holder selected by Investor. With such notice, Owner shall provide to Investor true and correct 
copies of: (i) all offers for the purchase of the Property, or any expressions of interest therein; and (ii) all 
listings for the sale of the Property, if any. Investor shall have the right in its Pem1itted Discretion to 
require proof from Owner of adequate funds to pay the Special Termination Price. 

{b) Investor and Owner shall, at a mut1ially convenient <late and time, conduct both a home 
inspection and Appraisal of the Prope1iy for the purpose of ascertaining the Ending Agreed Value, the 
Deferred Maintenance Adjustment, if any, and the Remodeling Adjustment, if any. Investor reserves the 
right to order more than one home inspection or Appraisal, in its Pennitted Discretion. 
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{c) Investor's Deliveries. Prior to close of Escrow, provided Owner has complied with the ten11S 
of the Unison HomeOwner Agreement, Investor shall deliver to Escrow: 

(i) such executed, notarized documents or other instrnments as are required by Escrow 
Holder to effect a full release and/or reconveyance of the Unison Homeowner Recorded 
Memorandum, Unison HomeOwner Security Instrument and the Unison HomeOwner 
Agreement; and 

(ii) a statement calculating the Special Tetmination Ptice payable to Investor by Owner in 
consideration for such full release and reconveyance. 

(d) Owner's Deliveries. On or prior to the close of Escrow, Owner shall deliver the Special 
Tem1ination Price into Escrow as demanded by Investor together with any and all Closing Costs, 
recording expenses or other expenses in connection with Escrow or such Special Tem,ination. 

{e) Closing. At close of and through Escrow, Investor shall be paid the Special Termination Price. 
Upon, and only upon, Investor's accepting the Special Termination Price, Investor shall instruct Escrow 
to release and reconvey the Unison Homeowner Recorded Memorandum, the Unison HomeOwner 
Security Instrument, and to record any and all other documents as Escrow reasonably requires to reflect 
the release and/or reconveyance of the Unison Homeowner Agreement in the county where the Property 
is located. 

(t) Investor shall retain the right, in Investor's Pern1itted Discretion, to reject any purported tender 
by Owner of the Special Termination Price where (i) Investor has not had adequate oppmiunity to review 
inspections, appraisals, or other documents, or {ii) Investor deems Owner's tender insufficient, inadequate, 
or untimely. 

{g) Non-Disclosure Or Sale At Or After Special Termination. If Owner fails to disclose an 
offer to purchase the Property made with.in ninety (90) days prior"to, or Investor becomes aware of a 
Solici!ed Sale Value within ninety (90) days following a Special Tennination, Owner shall remain liable 
to Jnvestor for the amount, if any, by which the Investor Interest computed according to the Solicited Sale 
Value exceeds the Special Termination Price actually paid to Investor. 

ARTICLE SEVEN 
DEFAULT 

7.1 Events Of Default. The occurrence of any of the following shall constitute an event of default by 
Owner ("Event Of Default") hereunder: 

(a) Failure To Perform. Owner (i) breaches or fails to perform any obligation or covenant under 
the Unison Homeowner Agreement, including but not limited to {A) failure to honor Investor's Rights; or 
{B) failure to cooperate with, or interference with, Investor's Option exercise and purchase of an 
undivided percentage interest in and to the Property; or (ii) Owner otherwise takes any action to impede 
the exercise of the Option, or to reject Investor's lights rn1der the Unison Homeowner Agreement or any 
of the Transaction Documents as unenforceable. 

(b) Misrepresentation. Owner makes (or has made} any oral or written representation or 
warranty to Investor that is false or misleading as of the time given, including, without limitation, any 
breach of the representations and warranties given by Owner in Section 2.2 above; any misrepresentation 
or suppression of material fact in connection with the amount or kind of consideration given to Owner in 
any sale ·or transfer of the Property, in connection with the condition or value of the Property, or in 
connection with any financial and other documentation and other infonnation Owner has provided to 
Investor in applying for or entering into the Unison HomeOwner Agreement; or Owner fails to co1Tect a 
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material representation that has become unt11.1e and which may reasonably be expected to affect the 
Prope1ty, its value, or Investor's Rights. 

{c) Other Events Of Default. Any and all of the following: (i) any loans that are secured by liens 
on the Propetiy, whether recorded or unrecorded, become delinquent (whether or not such loans or liens 
have been approved or subordinated to by Investor); (ii) any taxes on the Property become delinquent; 
(iii) Owner transfers or attempts to transfer the Property or any interest therein, except in accordance with 
the Unison HomeOwner Agreement; (iv) Owner ceases to occupy the Property as Owner's Ptincipal 
Residence, or leases or rents the Property, or m1y po1tion of the Prope1ty, without Investor's express 
written consent in its Pe1mitted Discretion; (v) the Property is used for any commercial purpose (other 
than a "home office" within the meaning of applicable U.S. tax regulations) or as anything other than a 
residential dwelling; (vi) Owner fails to maintain, preserve or repair the Property to the standards and in 
!he manner specified in the Unison HumeOwner Agreement; (vii) any lien in violation of the terms of the 
Unison Homeowner Agreement attaches to the Prope1ty; (viii) the total amount of indebtedness secured 
by the Properly exceeds the Maximum Authorized Debt; (ix) Owner fails to maintain insurance on the 
Prope1ty as prescribed in the Unison HomeOwner Agreement; {x) Owner assigns, or attempts to assign or 
transfer the Option in violation of the Unison Homeowner Agreement; (xi) any event of insolvency of 
any Owner, including but not limited to the commencement of any bankruptcy proceeding by or against 
any Owner or the appointment of a conservator of the affairs of any Owner or a receiver for the Property: 
(xii) following the death of the Last Surviving Owner, Owner's Estate does not comply with Article Five 
or any other provision of !he Unison HomeOwner Agreemt:nt; or (xiii) any other action or event occurs 
which may reasonably be expected to have a material adverse effect on the Propetiy, the value of the 
Prope1ty, or Investor's Rights. 

7.2 Acceleration And Power Of S:tle. 

(a) The occmTence of one or more of the Events Of Default in Section 7.1 above, if material 
and uncured, shall be deemed a failure of Owne1·'s performance of Owner's obligations as secured 
by the Unison Homeowner Security Instrument, and Investor shall be entitled to demand cure of 
such Event of Default, and both to exercise its Option and demand performance by Owner (or 
Owner's Estate) of any and all of its obligations under the Unison Homeowner Agreement. The 
failure of Owner (or Owner's Estate) to cure such Event of Default and/or to render full 
performance of Owner's obligations under the Unison Homeowner Agreement shall pe,·mit 
lnvestor to invoke any and all remedies permitted by the Unison HomeOwner Agreement, 
according to applicable law, including those remedies provided in Section 7 of the Unison 
HomeOwner Security lnsirument. The procedures for Investor's exercise of its remedies under the 
Unison Homeowner Security Instrument shall be as set forth in the Unison Homeowner Security 
[nstrument and as specified by applicable law. 

{b) Liquidated Investor Biel Amount. Owner and Investor agree and acknowledge that, because 
the damages that would arise from a failure of Owner's performance secured by the Unison HomeOwner 
Security Instrument under this Article Seven may be uncertain, depend on many factors, and be 
extremely difficult to ascertain, the amount of any investor bid ("Investor Bid Amount") to be made in 
connection with a foreclosure sale of the Prope1ty by Investor or othetwise, shall be a liquidated amount 
equal to the Investor Interest calculated using an Ending Agreed Value for the Property as determined 
under Section 10.4(t) below. 

(c) Right Of Cure And Reinstatement. Owner's rights to discontinue enforcement of the 
Unison Homeowner Security Instmment by cure and reinstatement shall be as set forth in the Unison 
Homeowner Security Instrument and as specified by applicable law. 
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7.3 Additional Remedies For Certain Events Of Default. 

(a) Termination. Investor shall be entitled, but is not obligated to, demand immediate 
Termination of the Unison HomeOwner Agreement, the return of the Unison Investment Payment and 
any and all other payments tendered to Owner hereunder, and the immediate payment of the amount, if 
any, by which the Investor Interest calculated pursuant to Section 10 below exceeds the Unison 
lnvestment Payment, together with any and all Attorney's Fees and costs incuned by Investor in 
connection with such tennination, upon the discovery, occurrence, or during the continuation of any of 
the following: (i) fraud, bad faith, or material misrepresentation or nondisclosure by Owner; (ii) breach of 
the representations and warranties given in Section 2.l(e) or Section 2.2(d) above; or (iii) a transfer or 
sale, or attempted transfer or sale, of the Property by Owner in vi'olation of the tenns of the Unison 
Homeowner Agreement. 

(b) Damages For Breach. Owner shall be responsible to pay Investor any damages incurred by 
Investor a1ising or relating to Owner's Events Of Default hereunder. 

{c) Specific Pe1·formance And Injunctive Relief. Owner and Investor agree that if Investor is 
not allowed to exercise its rights under the Unison HomeOwner Agreement, or if Ow11er fai ls to comply 
with its obligations thereunder, the damages to Investor may be irreparable and extremely difficult to 
estimate, making money damages or any remedy at law inadequate. Thus, in addition to any other rights 
and remedies available to it in law, equity or otherwise, Investor shall be entitled to specific performance 
of the covenants, agreements and rights contained in the Unison Homeowner Agreement. Owner and 
Investor farther agree and acknowledge that a violation or threatened violation of the Unison HomeOwner 
Agreement by Owner is likely to cause irreparable injury to the Investor and that, in addition to any other 
remedies that may be available_, in law, in equity or otherwise, the Investor shall thereafter be entitled to 
obtain immediate and other injunctive relief against the threatened breach of the Unison Homeowner 
Agreement or the continuation of any such breach by Owner, without the posting of a bond or the 
necessity of proving actual damages. 

{d) Reduced Unison Purchase Price Balance. Owner and Investor agree that in the event of (i) 
fraud, bad faith, or material misrepresentation or nondisclosure by Owner; (ii) any transfer or sale, or 
attempted transfer or sale, of the Property by Owner in violation of the te1ms of the Unison HomeOwner 
Agreement, or (iii) any other prolonged, material and uncured default by Owner under the tenns of the 
Unison Homeowner Agreement, the 1nvestor Interest may, in Investor's Pennitted Discretion, be 
calculated by applying a Unison Purchase Price Balance which has been reduced by an amount equal to 
ten percent (10%) of the Unison Investment Payment. 

(e) Investor Right To Make Protective Advances. lnvestor shall have the right to make 
Protective Advances as provided in Section 8.11, in connection with any Event Of Default, whether or 
not Investor is also pursuing any other remedies under this Article Seven. 

(l) [nvestor Rights To Enter Property. Investor shall have the right to enter the Property in 
connection with or following any Event Of Default hereunder to the extent reasonable or necessary in 
Investor's Pennitted Discretion (i) to conduct inspection(s) and Appraisal{s) of the Property at Owner' s or 
Owner's Estate's ·expense, for the purpose of asce1imni11g the Ending Agreed Value, the Defen-ed 
Maintenance Adjustment, if any, and Remodeling Adjustment, if any; (ii) to prevent waste of the Property 
by Owner or Owner's Estate; and (iii) for any other purpose reasonable and necessary to prevent 
imminent or continuing hann to or diminution in value of the Property, in Investor's Permitted Discretion. 

7.4 Option Exercise And Orderly Sale As Additional Remedy For Event Of Default. Investor and 
Owner agree that, upon an Event Of Default by Owner, in addition to the remedies provided in Paragraph 
7 of the Unison HomeOwner Security Instrument and otherwise under this Article Seven, Investor and 
Owner, or Owner's Estate, may mutually elect a special remedy of Option exercise and Orderly Sale 
("Orderly Sale"), as follows : 
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(a) Offer and Acceptance. 

(i) Upon any Event Of Default by Owner (and provided that Owner has first reasonably 
exhausted any loss mitigation remedies offered to O·wner by the holder of a Senior Lien), Investor 
may, but is not obligated to, in its Permitted Discretion, offer Owner the remedy of Option 
exercise and Orderly Sale. Investor shall tender such offer to Owner by opening an Escrow with 
an Escrow Holder selected by Investor, and promptly offering in writing to tender the Unison 
Purchase Price Balance into Escrow, in proposed exchange for Owner's granting and conveying 
to Investor through Escrow Investor's undivided fractional interest in and to the Propet1y, together 
with a right of Investor to exclusively and unilaterally market ai1d sell the Property in an orderly 
market sale, which offer shall advise Owner that Owner may have alternative means to cure an 
Event of Default related to delinquencies on a Senior Loan by application to the holder of the 
Senior Lien. 

(ii) Within 10 days of Investor' s delive1y of such offer, Owner may, but is not obligated 
to, accept lnvestor's offer of Option exercise and Orderly Sale. Upon written notice of acceptance 
of such offer, Investor shall deliver the Unison Purchase Price Balance into escrow. Following 
such delivery, Owner shall deliver into Escrow: (A) a grant deed, executed by Owner and 
notarized, granting and delivering to Investor good and marketable fee simple title to an 
undivided fractional interest in the Property equivalent to the Investor Percentage, which deed 
Escrow Holder shall promptly cause to be recorded in the county where the Property is located; 
and (B) a notarized Irrevocable Limited Power of Attorney substantially in the fo1111 of Exhibit 
A hereto executed by Owner authorizing and empowering Investor (although only a co-owner of 
the Property) to exclusively market, advertise, sell and transfer title to one hundred 
percent (100%) of the Property, including Owner's interest therein, upon O,vner's delive1y of the 
deed; and (C) instructions to Escrow concerning disbursement of the Unison Purchase Price 
Balance to remedy Events Of Default in accordance with Section 7.4(b) below, and in fon11 and 
content acceptable to Investor . 

(b) Disbursements to Cure Events Of Default. Promptly upon recordation of the deed and 
delivery of the Irrevocable Limited Power of Attcimey, Investor will instrnct Escrow Holder to disburse 
from the Unison Purchase Price Balance in Escrow as Protective Advances those amounts necessary to 
cure and remedy any and all Events Of Default, including delinquent payments, accrned interest, late fees, 
reinstatement fees and other penalties, together with any and all amounts which Investor deems necessary, 
in its Pem1ittecl Discretion, to repair, protect and maintain the Property. In the event amounts in Escrow 
are insufficient to cure and remedy any and all such Events Of Default, Investor may make additional 
Protective Advances; or Owner may advance amounts from Owner's separate assets or funds . Funds 
remaining in Escrow following such disbursements shall (hereafter be retained by Escrow pending closing 
of the Orderly Sale. 

(c) Marketing and Sale. 

(i) Promptly following the cure of Owner's Event(s) Of Default, Investor may commence 
to market and sell the Property in an Orderly Sale. Owner will cooperate with Investor in 
conducting the Orderly Sale, provided that Investor, although only a co-owner of the Property, 
shall have the sole and exclusive right in its Permitted Discretion to market, advertise, list, 
determine the asking price of, and to solicit, accept, reject or negotiate any offers of sale of the 
Prope11y, without the consent of Owner. 

(ii) Investor will promptly provide copies of all written offers for sale of the Property to 
Owner, together with all contracts and other documents related to the prospective sale (including 
but not limited to listing and commission agreements, inspections, appraisals, escrow instmctions, 
preliminary title reports and other documents and instruments of whatever character). 
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(iii) Owner shall obtain a standard pest report and standard contractor' s inspection report 
in connection with the Property, at Owner's sole expense, (or, alternatively, Investor may obtain 
such reports at Owner's expense), and deliver these reports to Investor no later than twenty-one 
(21) days prior to the proposed closing of the sale. These reports shall be used by Investor to 
review the terms of the sale, and, along with other reports deemed necessary by Investor, for 
Investor's dete1n1ination of the Deferred Maintenance Adjustment, if any, or Remodeling 
Adjustment, if any. 

(iv) Investor may, in its Pem1itted Discretion, provide to Owner one or more proposed 
date(s) for an Appraisal of the Property, to be perfonned at Owner's expense in accordance with 
and subject to the terms of Section 8.5 below to ascertain the market value and condition of the 
Property, including Investor's detennination of the Remodeling Adjustment, if any, or Defe1Ted 
Maintenance Adjustment, if any. 

{d) Occupancy. Use and Entry Outing Orderly Sale. Owner shall have sole and exclusive use 
of occupancy of the Property during an Orderly Sale unless otherwise mutually agreed in writing by the 
parties, subject to any and all reasonable rights of Investor and Investor's agents, affiliates or other 
representatives to enter the Property in order for Investor to can-y out its exclusive right to market and sell 
the property, including, without limitation, rights of entry as reasonable, necessary or required to clean, 
repair, paint, stage, photograph, inspect, hold publicly open, and show the Property to prospective buyers. 
1nvestor shall have the right, as co-owner of the Property, to encumber the Prope1ty by obtaining loans 
secured by liens on the Property, in order to raise those funds reasonably required to improve, repair and 
prepare the Prope1ty for sale at a competitive price in its market. 

(e) Closing. Closing of the Orderly Sale will be scheduled so as to: (i) allow Owner to exercise 
the Owner Right Of First Refusal; and (ii) permit Investor to calculate the Remodeling Adjustment, if 
any, and Deferred Maintenance Adjustment, if any. Closing of the Orderly Sale shall be conducted 
identically to the closing of a Third Party Sale as set fo1th in Sections 3.3(c), (d), (e), and (t) above. 

(1) Owner Right Of First Refusal On Orderly Sale. Owner and Owner's Estate shaU have a 
limited Right Of First Refusal to purchase the Property on economic tem1s identical to those Investor has 
indicated it is willing to accept for the Orderly Sale of the Prope1ty, as follows: 

(i) At such time as Investor receives a written bona fide offer for an Orderly Sale that 
Investor is willing to accept, Investor must refrain from accepting such offer and Owner will have 
until the close of business on the 3rd Business Day following Owner's actual receipt of the offer 
to execute and deliver a binding purchase contract with Investor to purchase the Property on 
economic tetms (including terms with respect to financing) and within all specified time periods 
lnvestor has indicated it is willing to accept. 

(ii) If the price of a bona fide written offer previously delivered to Investor is materially 
reduced after delivery to Investor, Investor shall promptly infonn Owner in writing of such 
reduced price and Owner shall have until the close of the 3rd Business Day following Owner's 
actual receipt of such notice to execute and deliver a binding purchase contract with Investor to 
purchase the Property on economic tetms, including the reduced price identical to tbe revised 
terms Investor has indicated it is willing to accept. 

(iii) Owner's (or Owner's Estate's) failure to respond to Investor within the time set forth 
in this Section 7.4(t) shall constitute Owner's (or Owner's Estate's) waiver of the Owner Right 
Of First Refusal. 

(iv) The closing of the sale to Owner or Owner's Estate shall occm not later than the date 
specified for the closing of the proposed Orderly Sale. 
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(v) Owner or 0v.'11er's Estate shall pay any and all Closing Costs and Sales Commissions 
incurred in connection with the sale to Owner or Owner's Estate and the proposed Orderly Sale. 

(vi) If there are any outstanding loans secured by liens on the Property, Owner or 
Owner's Estate may choose to accept the Property subject to such liens rather than satisfying the 
loans and removing the liens through Escrow. 

{g) The right to elect an Orderly Sale upon offer therefor by Investor shall extend to Owner's 
Estate following an Event Of Default or the death of Lc1st Surviving Owner. 

7.5 Repayment In Bankruptcy. In the event Investor is required to and does remit or disgorge one or 
more dollars paid by Owner or Owner's Estate pursuant hereto as a preference claim in a bankruptcy 
proceeding involving Owner or Owner's Estate, then Investor shall be entitled to assert a claim against 
Owner or Owner's Estate for each such dollar remitted (and permitted costs herein) under the terms and 
conditions of the Unison Homeowner Agreement, and such claim of Cnvestor shall begin to accrue on the 
date such dollar is actually remitted and shall automatically survive the Tem1. 

7.6 Remedies Concurrent And Not Exclusive. The remedies set forth in this Article Seven shall be 
concunent, cumulative and not exclusive to the extent pennitted by law. Every right, power and remedy 
granted to [nvestor in the Unison Homeowner Agreement, including the Unison Homeowner Security 
Instnnnent, shall be in addition to all those rights, powers and remedies granted to Investor at law or in 
equity or by statute, and each such right, power and remedy may be exercised from time to time and as 
often and in such order as may be deemed expedient by Investor to the extent permitted by law, and the 
exercise of any such right, power or remedy shall not be deemed a waiver of the right to exercise, at the 
same time or thereafter, any other right, power or remedy. An election by Investor to pursue an Option 
exercise and Orderly Sale will not be deemed to constitute Investor's waiver or consent to any Event(s) 
Of Default (whether prospective or retrospective), nor a waiver of any of Investor's other rights and 
remedies under the Unison Homeowner Agreement, including those rights under Section 7 of the Unison 
HomeOwner Security Instrument, all of which are concurrent, and shall remain expressly reserved. 

ARTlCLE EIGHT 
ADDITIONAL COVEN ANTS OF OWNER 

8.J Purposes. Pursuant to the Unison Homeowner Agreement, Investor's Rights depend upon the value 
of the Property during the Tenn. To preserve and protect any and all of Investor's Rights hereunder, and 
to induce r.nvestor to enter into the Unison Homeowner Agreement, Owner agrees to each and all of the 
covenants set forth in Sections 8.2 - 8.18 below. 

8.2 Maintenance and Repair. 

(a) Owner shall: (i) maintain the Property in good condition; (ii) prevent any waste, deterioration 
or decrease in value due to the Property's condition (ordinary wear and tear excepted); (iii) periodically 
perfom1 such repairs and replacements as are customary and reasonable for similar properties in similar 
locations; and (iv) ensure that any operations or activities upon, or use or occupancy of, the Property or 
any portion of the Property will be in compliance with all state, federal and local laws and regulations, 
including, without limitation, any applicable laws requiring flood, earthquake or other specific hazard 
insurance. 

(b) [n no event shall Owner pennit the Property to deteriorate such that its condition shall be 
worse than its condition as of the Effective Date and as further described in the inspection, appraisal and 
other third paiiy reports prepared in connection with the origination of the Unison Homeowner 
Agreement, ordinary wear and tear excepted. 
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(c) No Credit or Offset. Owner shall not be entitled to any credit, offset or compensation for 
ordinary maintenance, repairs or replacement that maintain the condition and value of the Property. 

(d) Prompt Repair. To the extent that any material damage to the Property occurs, including, 
without limitation, from fire, flood, earthquake, hurricane or other natural disaster, Owner shall promptly 
repair such damage subject only to the provisions of Section 8.16 below, regarding the disposition and 
use of insurance proceeds . Investor shall not be obligated to contribute toward, or be responsible for any 
portion of, the cost of any such repair. 

8.3 Property Modifications and Remodeling Adjustment. 

(a) Owner shall have the right at Owner's sole expense to make modifications to the Prope1ty 
without prior written consent of fnvestor, provided that such modifications do not violate any provision of 
the Unison HomeOwner Agreement and are performed in compliance with all applicable state, federal 
and local statutes, regulations and ordinances, and all appropriate zoning, licensing and pe1mitting 
requirements. 

{b) Owner may request the benefit of ce1tain qualified material modifications made to the 
Prope1ty during the Term through an adjustment ("Remodeling Adjustment") which will applied by 
Investor to the detennination of the Ending Agreed Value of the Prope1ty at the encl of the Unison 
HomeOwner Agreement Term, provided the following terms and conditions are met, -in Investor's 
Permitted Discretion: 

(i) Owner must notify Investor of Owner's request for a Remodeling Adjustment in 
writing no less than 45 days prior to the closing of any Pennitted Sale, Option exercise, Special 
Tennination, Orderly Sale, or other event requiring detenn.inahon of an Ending Agreed Value of 
the Property. As part of such notice, Owner shall specify the material modifications for which a 
Remodeling Adjustment is sought, and shall provide Investor with photographic and supporting 
evidence of the material modifications which meets the requirements set forth in Section 
8.3(b)(iii) below. Owner shall cooperate with Investor to obtain the Appraisal of the Property in 
order to calculate the Remodeling Adjustment, if any. 

(ii) The Appraiser must determine as part of the written Appraisal that Owner's specified 
material modifications have, as of the time Investor Proceeds are calculated, actually increased 
the Ending Agreed Value of the Prope1ty above a hypothetical Ending Agreed Value at which the 
Propetty would have appraised had it not been materially modified. The Appraiser shall be 
instrncted as follows: 

© 2017. Unison 

{A) to derive two values for the Property: the value of the Property as-is 
("Actual Value"); and the hypothetical value of the Prope1ty if it had not been materially 
modified ("Hypothetical Value"), the difference between which shall equal the 
appraised value of the material modifications. In the event that the Appraisal is conducted 
in connection with a Permitted Sale by Owner, the Appraiser shall assume that the agreed 
sale price between Owner and Third Party Buyer in the Permitted Sale is the Actual 
Value of the Prope1ty; 

{B) to determine the value of any material modification for which a 
Remodeling Adjustment is sought solely in terms of the value, if any, added to the 
Property, and without reference to the actual or infened dollar cost of such modifications 
to Owner; 

(C) to consider the age, depreciation and potential functional obsolescence 
of Owner's material modifications in determining their value, if any; and 
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(D) to asce1tain the Hypothetical Value of the Property in the absence of 
Owner's material modifications based on a comparison between the cuLTent condition of 
the Property, and the photographic and supporting evidence of material modification 
supplied by Owner; provided, however, that the Appraiser shall have no obligation to 
ascertain any Hypothetical Value unless Owner's photographic and supporting evidence 
meets the requirements set forth in Section 8.3(b)(iil) below in Appraiser's discretion. 

(iii) Owner shall maintain, and provide to Appraiser and Investor 11pon any req11est for a 
Remodeling Adjustment, photographic and other physical documentation of the Prope1ty before 
completion of the material modifications, which documentation shall be sufficient in scope, 
clarity, number and detail to pennit the Appraiser to compare the Actual Value to the 
Hypothetical Value, in Appraiser's discretion . No Remodeling Adjustment shall be applied in the 
event Owner fails to maintain and provide documentation meeting the requirements of this 
Section 8.3(b )(iii). 

(iv) No Remodeling Adjustment shall be given to the extent a) Owner modifications are 
determined by appraisal to have become functionally obsolescent; or b) constitute a Prohibited 
Use, in Investor's Permitted Discretion. 

Provided all of the conditions of this Section 8.3(b) are met, Investor shall apply a Remodeling 
Adjustment in its calculation of Investor Proceeds equal to the Actual Value minus the Hypothetical 
Value, the difference between which shall equal the value of the material modifications and constihrte the 
amount of the Remodeling Adjustment. 

(c) Exclusion for Ordinary and Necessary Maintenance. A material modification materially 
affects either the value or the useful life of the Property, while ordinary and necessa1y maintenance and 
repairs maintain the condition and value of the Property in its general condition. Costs of ordinary and 
necessary maintenance and repairs to keep the Property in an efficient operating condition, as more 
particularly outlined in U.S. Treasury Regulation 1.162-4 (as amended from time to time), are not eligible 
for any Remodeling Adjustment. 

(d) Prior To tile Third {3 rd
) Anniversary Of Effective Date. Notwithstanding anything to the 

contrary in this Section 8.3, no Remodeling Adjustment shall be applied by Investor to any determination 
of the Ending Agreed Value of the Property if Owner elects to selJ the Property or the Unison 
Homeowner Agret:ment is otherwise terminated at any time prior to the third (31t1) anniversary of the 
Effective Date. 

(e) If the Appraisal valuation process set fo1ih in Section 8.3(b)(ii) above determines that the 
Actual Value minus the Hypothetical Value yields a negative number, Investor may, in its Pe1111itted 
Discretion, apply any such decrease in value as a Negative Remodeling Adjustment when calculating 
the Ending Agreed Value, at any time during the Tenn. In the absence of a request by Owner for a 
Remodeling Adjustment, if Investor believes the Appraisal valuation process set faith in Section 
8.3(b)(ii) above would likely result in a Negative Remodeling Adjustment, Investor may, in its Permitted 
Discretion, obtain such Appraisal. 

8.4 Deferred Maintenance Adjustment. 

(a) If, as a result of a home inspection, Appraisal or otherwise, upon any event requmng 
determination of the Ending Agreed Value, Investor determines that either (i) Owner has breached 
Owner's duties of maintaining and repairing tbe Property as set forth in this Unison HomeOwner 
Covenant Agreement and elsewhere; or (ii) the Ending Agreed Value is negatively affected not as a result 
of market forces , but as the direct result of a condition or defect in, or damage to the Property or its title 
which either existed as of the Effective Date or which occtmed or developed <luting the Term, Investor 
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shall have the right in its Pe1111itted Discretion to make (in consultation with appraisers, third party experts 
and inspectors unaffiliated with fnvestor) a commercially reasonable estimate of the dollar amount of 
such deferred maintenance and to apply such dollar amount as a "Deferred Maintenance Adjustment" 
when calculating the Ending Agreed Value. 

{b) Investor may also, in its Permitted Discretion, apply a Deferred Maintenance Adjustment 
when determining the Ending Agreed Value of the Property where: (i) as of the Effective Date, lnvestor 
in its Pennittcd Discretion identified and expressly reserved for a Defen-ed Maintenance Adjustment 
significant material defects or conditions in or on the Property which, if not remedied promptly or within 
a reasonable time, posed clear and serious risks to the Property improvements or Property value, and 
Owner failed to correct such defects or conditions; or (ii) if Owner knew or had reason to know of such a 
defect or condition as of the Effective Date or during the Tem1 of the Unison Homeowner Agreement, 
but failed or neglected lo disclose it to Investor. 

8.5 Appraisal. The process of valuation of the Property by appraisal and any and all appraisals of the 
Property obtained by either party in connection with the Unison Homeowner Agreement ("Appraisal") 
must confonn to this Section 8.5. An Appraised Value shall be an independent third party valuation of the 
Property made pursuant to the tenns and conditions of this Section 8.5. 

(a) Appraise,·. All Appraisals shall be conducted by an appraiser approved in advance by 
Investor and unaffiliated with either Investor or Owner, and who satisfies the requirements of Fannie Mae, 
Freddie Mac or FHA and Title XI of the Financial Institutions Refonn, Recovery, and Enforcement Act 
of 1989 and the regulations promulgated thereunder, and any applicable state laws, as of the date of the 
Appraisal, and in compliance with the Unifonn Standards of Professional Appraisal Practice. 

(b) Appraisals. All Appraisals must conform to Investor's then-current Appraisal requirements, 
and to the requirements of Section 8.S(a). Either party may obtain one or more Appraisals of the Property 
at any time upon reasonable notice to the other party. Owner and b1vestor shall each fully and reasonably 
cooperate at their own expense in connection with any Appraisal ordered on the Property. Owner will 
cooperate with the appraiser by gr~nting full access to the Property and by making available any and all 
relevant documentation and infonnation in Owner's possession pertaining to, including but not limited to 
plat maps, surveys, plans, tax or assessor's records, and any other documentation concerning 
encroachments, dimensions, measurements, setbacks. uses of and modii1cations to the Property. 

{c) Appraisal Review. If either party concludes that an Appraisal contains a material omission or 
material etTor of fact, such party may, within 10 days aftei" receipt of the Appraisal, request a 
reconsideration of the Appraisal, as allowed by applicable law, at the party' s own cost. 

(d) Remodeling Adjustment. If Owner requests a Remodeling Adjustment, and the request is 
determined to be valid in accordance with the provisions of Section 8.3, or if Investor believes a Negative 
Remodeling Adjustment should apply, the appraiser will be instmcted to detennine the amount of a 
Remodeling Adjustment, if any, that should be applied to the Ending Agreed Value of the Property as 
follows: the appraiser will detennine two fair market values for the Prope1iy: first , the Actual Va1ue of the 
Property in its current condition; and second, the Hypothetical Value based upon either the hypothetical 
absence of specified material modifications or a Prohibited Use. The Actua l Value minus the 
Hypothetical Value shall equal the Remodeling Adjustment. If the Hypothetical Value of the Property is 
more than the Actual Value, the adjustment will be deemed a Negative Remodeling Adjustment. 

(e) Payment of Appraisal Expenses. As allowed by applicable law, Owner shall pay all 
expenses ("Appraisal Expenses") associated with the first Appraisal obtained in connection with: (i) 
initial va luation of the Property prior to execution of the Unison I·IomeOwner Agreement; (ii) any 
proposed sale, Pennitted Sale or Orderly Sale; (iii) any Option exercise by Investor; (iv) any Special 
Tem1ination; (v) any allocation of insurance or condemnation proceeds; (vi) any dete1mination of an 
Investor Bid Amow1t; and (vii) any determination of a Remodeling Adjustment or Deferred Maintenance 
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Adjustment. In the case of one or more additional Appraisals of the Properly oblairied in connection witl1 
any of the events desc1ibed above, the Appraisal Expenses shall typically be paid by the party \Vho 

obtained or requested the Appraisal, or, if both pa11ies agree that an additional Appraisal(s) should be 
obtained, by both parties divided equally. If Appraisal Expenses have not been paid by the party required 
to bear them, the other party may subtract them, or direct their payment out of Escrow, from the funds 
that would othe1wise be due to the party liable therefor, as allowed by applicable law. 

8.6 Arbitration or Fair Market and Appraised Value, Remodeling Adjustment, Deferred 
Maintenance Adjustment. IF INVESTOR AND OWNER ARE UNABLE TO AGREE IN GOOD 
FAITH ON THE FAIR MARKET OR APPRAISED VALUE OF TI-IE PROPERTY UNDER THE 
UNISON HOMEOWNER AGREEMENT, OR ON THE AMOUNT OF ANY REMODELING 
ADJUSTMENT OR DEFERRED MAINTENANCE ADJUSTI\tlENT TO BE APPLIED UNDER 
THE UNISON HOMEOWNER AGREEI\tillNT, THE ISSUE WILL BE DETERMINED BY 
BINDING ARBITRA TlON BEFORE A SINGLE NEUTRAL ARBITRATOR. THE 
ARBITRA TlON WILL BE ADMINISTERim BY THE .JUDICIAL ARBlTRA TION AND 
MEDIATlON SERVICE (OR "JAMS") OR ITS SUCCESSOR PURSUANT TO ITS 
STREAMLINED ARBITRATION RULES AND PROCEDURES (OR SUCCESSOR 
PROCEDURES). THE ARBITRATION FEES (INCLUDING THE FEES OF THE 
ARBITRATOR) SHALL BE SHARED EQUALLY BY INVESTOR AND OWNER. OWNER AND 
INVESTOR SHALL EACH PAY THEIR OWN ATTORNEYS' FEES INCURRED IN 
CONNECTION WITH SUCH ARBITRATION. 

8.7 Inspections and Disclosures of Condition. 

(a) Owner agrees that Investor or its agents may upon reasonable notice, make reasonable 
inspections of both the interior and exterior of the Property both as a condition of entering into, and from 
time to time during the Term of, the Un.ison HomeOwner Agreement. OW11er agrees to cooperate in 
setting the time and allowing entry for any such inspection. If Investor is not permitted to timely inspect 
the Prope1ty it shall be deemed that Owner has failed to maintain and repair the Property as required 
under the Unison Homeowner Agreement, subject to Owner's right to cure within a reasonable time. 

(b) Investor may in its Pennitted Discretion require written homeowner disclosures from Owner 
from time to time during the Term of the Unison HomeOwner Agreement, regarding any conditions 
known lo Owner which may affect the Property or its value. 

(c) When, either at origination of the Unison Homeowner Agreement or during its Term, Investor 
determines in its Permitted Discretion that any significant material defect or condition exisls in or on the 
Property which, if not remedied promptly or within a reasonable time, poses clear and serious risks to the 
Property improvements or Property value, Investor may: (i) require that Ovvner promptly remedy such 
defect or condition at Owner's expense either as a condition precedent to exeCllting the Unison 
Homeowner Agreement or otherwise; (ii) note the defect or condition and require that it be remedied at 
Owner's expense upon Option exercise or other te1mination or expiration of the Unison HomcOwner 
Agreement; or (iii) note the defect or condition and require that the cost of remedy or repair be applied as 
a Deferred Maintenance Adjustment to the Ending Agreed Value whenever a detem1ination thereof is 
made. 

(d) Notwithstanding the contents of any disclostu·e or repo1t pertaining to the Property which is 
provided to Investor under this Section 8. 7 or otherwise, or the existence of any defect or condition on the 
Property whether known or unknown by Investor, Investor shall have no liability to Owner or to any third 
party for, and Owner hereby holds Investor harmless from, any and all loss or liability resulting from or in 
corn1ection with any defect or condition on or affecting the Property, whether k.now11 or unknown, and 
Investor's interest in and liability in regard to the Property shall at all times be construed as that of a 
passive investor in, and not as that of a record title owner or occupant of, the Property, except as may be 
expressly provided otherwise under the Unison Homeowner Agreement. 
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8.8 Occupancv and Use of Propertv. 

(a) Principal Residence. Unless Investor consents otherwise in wntmg in its Permitted 
Discretion, at least one Owner shall occupy the Property as Owner's Principal Residence. Owner shall be 
deemed not to meet this requirement if no Owner is using the Prope1ty as living and sleeping quarters for 
60 or more consecutive days, or for a total of 180 days out of any 365-day period, without notifying 
Investor of such absence, obtaining Investor's written consent, and making arrangements satisfactory to 
Investor in Investor's Permitted Discretion to care for the Property while Owner is gone. The 
circumstances described above shall define the meaning of "Principal Residence." If Owner does not 
give such notice, obtain consent, or make such arrangements, an Event Of Default will be considered to 
have occurred on the last day of the 60-day period or on the last of the 180-day period, as applicable. If 
the Property is held in a Revocable Trust, the occupancy requirement will be satisfied if either any one 
Owner, or any one Trustor, who is an individual, occupies the Property as a Principal Residence. 

(b) Prohibited Use. Owner must not (i) use the Property in any way other than as a residential 
property; (ii) rent all or any portion of the Property except with investor's express written consent in its 
Permitted Discretion; or (iii) use or permit the use of the Property for any commercial use, with the 
exception of a "home office" in compliance with applicable U.S. tax regulations. Owner shall take all 
reasonable and practical action to prevent the conversion or zoning of the Property for commercial or 
mixed use ("Prohibited Usc(s)"). 

(c) Owner Right of Occupancv. Owner shall enjoy sole right of occupancy of the Property under 
the Unison HomeOwner Agreement as an owner and not as a tenant or lessee, whether or not Investor has 
exercised the Option, subject to the limited Investor rights of entry, Investor rights of repair following 
Owner Event Of Default, and any and all of Investor rights in connection with an Orderly Sale under 
Article Seven hereof. Owner's right of occupancy shall be effective only so long as Owner (i) does not 
transfer or attempt to transfer the Property except as pem1itted under the Unison HomeOwner Agreement, 
and (ii) occupies the Property as provided in the Unison HomeOwner Agreement. Owner's right of sole 
occupancy is not transferable by Owner except as pc11t of a Pennitted Sale or Orderly Sale, or as otherwise 
approved by Investor in its Permitted Discretion. 

8.9 Debt Limits and Related Obligations. 

{a) Limitation on Debt Associated with the Property. 

(i) Maximum Authorized Debt. Without Investor's express written approval ju its 
Permitted Discretion, Owner may not at any time increase, or pem1it the increase of, the total 
principal balance of loans secured by liens on the Property (including the unused portion of any 
committed credit line) to exceed the Maximum Authorized Debt specified in the Unison 
HomeOwner Option Agreement. The Maximum Authorized Debt limitation applies both to 
Permitted Senior Loans (which pre-existed or originated simultaneously with execution of the 
Unison Homeowner Agreement), and Approved Subsequent Loans (new loans secured by the 
Property approved by fovestor in its Permitted Discretion during the Term of the Unison 
Homeowner Agreement). 

©2017, Unison 

(ii) Approved Subsequent Loans. 

(A) If during the Term of the Unison Homeowner Agreement, the principal 
balru1ce of all loans secured by liens on the Property is less than the Maximum 
Authorized Debt, and the Appraised Value of the Propeiiy is greater than or equal to the 
Original Agreed Value, Investor may give written consent to Owner to obtain additional 
Approved Subsequent Loans on the Property up to the Maximum Authorized Debt, 
which consent shall not be unreasonably withheld provided that Owner provides to 
Investor all loan documentation related to the proposed loan (including, but not limited to, 
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any commitment letter, offer letter, term sheet, proposed note, proposed deed of trust or 
mortgage, preliminary title repott, inspections, appraisals and other Property valuations) 
as such documentation becomes available, but no later than 3 Business Days prior to the 
proposed close of such loan. 

(B) If the Appraised Value of the Prope1ty at the time of the proposed 
Subsequent Loan(s) is less than the Original Agreed Value, Investor may give written 
consent to Owner to obtain a proposed Subsequent Loan(s), but only if such proposed 
Subsequent Loan(s) are less than or equal to the then-ctment principal balance of all 
Permitted Senior Loans on the Property, plus actual and reasonable refinancing costs. 
Investor's consent shall not be unreasonably withheld provided Owner provides to 
Investor all loan documentation related to the proposed loan as described in Section 
8.9(a)(ii)(A). 

(C) Investor shall have no obligation to respond to or approve any proposed 
lending transaction unless and until it has timely received all relevant documents and 
infonnation. 

(D) lmmediately following the close of any Approved Subsequent Loan, Owner 
shall ensure that copies of all documents recorded as Approved Subseqnenl Liens against 
the Property are delivered to Investor. 

(iii) Prohibited Loans. Owner may not encumber the Property with, and Investor shall 
not consent to, any lien on the property that could, in Investor's Permitted Discretion, materially 
impair Investor's Rights. Such loans shall include, without limitation, reverse mortgage loans, 
shared appreciation mottgage loans, rno11gage loans with negative am01tizati011 or prepayment 
penalties, private or non-institutional loans, unrecorded loans secured by the Property, and certain 
loans with payment reset or other variable payment features. 

(b) No Investor Liability For Owner Loans. 

{i) Investor shall not be liable for (including liability to repay) any loans created or 
obtained by Owner whether or not pre-existing, subsequent, consented to, approved of, or 
subordinated to by Investor. 

(ii) Investor shall not be obligated to execute any documents in connection with any loans 
created, obtained or refinanced by Owner, except such documents reasonably required to confim1 
any subordination to which Investor consents herewJder. 

(iii) Investor makes no representations or warranties regarding the terms or 
availability of any loan that Owner has prior to or may seek during the Term of the Unison 
Homeowner Agreement and Investor shall have no liability to Owner in connection 
therewith, including as a result of the unavailability or unfavorable terms of any such loan. 

{c) Subordination. 

(i) Except for construction loans, which are addressed below, investor will subordinate 
the priority of its rights under the Unison HomeOwner Agreement to the lien of any lender that 
extends to Owner an Approved Subsequent Loan, provided that: {A) the Approved Subsequent 
Loan satisfies all of the requirements of Section 8.9(a); (B) any requested subordination and loan 
documents contain only reasonable and customary tem1s common to such agreements and 
acceptabl.e to Investor in its Pennitted Discretion; and (C) Owner pays Investor the Asset 
Administration Fees associated with such subordination. 
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(ii) Investor may subordinate its lien on the Property to any lender in connection with any 
construction loan, or other financing of any improvements to the Property if: (A) the constrnction 
loan satisfies all of the requirements of Section 8.9(a); (B) Investor in its Permitted Discretion 
determines that Investor's Interest is not jeopardized; (C) any requested subordination and loan 
documents contain only reasonable and customary ten11S common to such agreements and 
acceptable to Investor in its Pennitted Discretion; and (D) Owner pays the Asset Administration 
Fees associated with subordination imposed by Investor. 

(iii) Investor may subordinate its lien on the Property to a lender in connection with any 
loan not meeting the requirements specified in Section 8.9(a)(ii) only if (A) Investor, in its 
Permitted Discretion, determines that Investor's Rights are not jeopardized; (B) any requested 
subordination and loan documents contain only reasonable and customary tenns common to such 
agreements and acceptable to Investor in its Pem1itted Discretion; and (C) Owner pays Investor 
the Asset Administration Fees associated with subordination. 

(iv) Following any subordination by lnvestor, Owner shall remain obligated to keep 
current and satisfy all liens on the Property. 

(d) Free of Liens. Owner shall at all times keep the Property free of any and all liens and ti tle 
exceptions (including easements), except for: (i) Permitted Senior Liens_; (ii) Approved Subsequent Liens; 
and (iii) Permitted Encumbrances. 

(e) Cure of Defaulted Loans. To the extent that there is a default under any loan or other 
obligation secured by a lien on the Property; or notice of default or notice of sale or foreclosure upon, or 
enforcement of, a lien on the Property, Owner shall take immediate action (upon or without notice or 
demand from Investor) necessary to: (i) terminate such foreclosure or enforcement, (ii) satisfy the secured 
obligation, and/or (iii) remove or release such lien from the Prope11y. Whether or not Owner takes such 
immediate action, Investor may take such action as it deems necessary in its Pem1itted Discretion to 
protect Investor's Rights hereunder including, without limitation, advance of funds as Protective 
Advances, pursuit of any and all remedies set forth in Article Seven, or an offer to Owner of Option 
exercise and Orderly Sale. 

(t) No Investor Loans. Investor shall have no authority to obtain or increase any loans from third 
parties that are secured by liens against the Prope11y except in connection with an Orderly Sale. 

8.10 Taxes and Assessments. 

(a) Payments. Owner shall promptly pay all taxes and assessments accruing on the Property, 
except for taxes or assessments that are in good faith dispute and that Owner is diligently challenging; 
provided that upon final discharge of any such challenge, Owner shall pay the disputed amount promptly. 
During the pendency of any such challenge, Owner shall, within IO days following Investor's written 
demand therefor, provide Investor adequate proof of funds sufficient to satisfy such taxes and assessments 
in the event Owner's challenge is unsuccessful. Owner shall provide Investor with proof of payment of 
taxes or assessments upon request. Owner shall not apply for any defen-al of taxes or assessments 
accrning on the Prope1ty or any deferral available to senior citizens, if applicable. ff Owner fails to pay 
any taxes or assessments other than those in good faith dispute, Investor, in its Permitted Discretion, may 
pay such mxes or assessments at Owner's expense as Protective Advances. 

(b) Tax Benefits. Owner shall be entitled to the foll benefit of any and all tax advantages arising 
in relation to the Property, including, without limitation, all available deductions for taxes and mortgage 
interest paid by Owner. Investor does not provide tax advice and makes no representations as to the 
tax advantages or disadvantages which may accrue to Owner in connection with the Property or 
the Unison Homeowner Agreement. 
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8.11 Protective Advances. 

{a) If Owner fails to take action to protect the Property and Investor's Rights, Investor may take 
such action and pay such money as Investor deems appropriate in its Pemutted Discretion, upon 10 days· 
written notice to Owner, to correct Owner's failure including, without limitation: the placement of 
insurance; the payment of Appraisals or for inspections of the Property; the payment of taxes, assessments, 
levies, liabilities, obligations and other charges of every nature on the Pl'ope1ty; the making of necessa1y 
repairs; the cure of any defaulted loans; or the removal of a receiver appointed for the Property. All such 
amounts advanced by Investor (including, without limitation, Attorneys' Fees incurred in litigation or 
arbitration with parties other than Owner) shall be deemed "Protective Advances ." Prior notice from 
Investor is not required if the Unison HomeOwner Agreement expressly so provjdes, or when Investor, in 
its Pennitted Discretion, determines that prompt action is necessary in order to protect the Prope11y and 
Investor's Rights. Owner and Investor agree that Investor shall incur no liability for its election not to take 
any action authorized under this Section 8.1 l(a). 

(b) Reimbursement. Investor may, in its Permitted Discretion, demand prompt reimbursement 
for any and all Protective Advances. Owner shall rein1burse Investor no later than 10 days after demand. 
Protective Advances shall bear interest at the rate of one and one-half percent(]½%) per month, subject 
to applicable law, from the date of demand until paid in full. These charges are intended to be a 
reasonable liquidated estimate of those stuns which Investor could be obliged to obtain and expend in the 
event appropriate corrective action(s) are not taken to protect the Property or Investor's Rights, which 
sums and costs are not readily ascertainable, and will be difficult to predict or calculate. 

8.12 Asset Administration Fees. Unless prohibited by applicable law, Owner will pay all Asset 
Administration Fees necessary to defray costs and expenses to the Asset Administrator in accordance 
with the Asset Administration Fee Schedule (attached as Exhibit C hereto and as such schedule is 
amended and made available by Investor from time to time). Asset Administration Fees shall include, 
without limitation, fees for: (a) processing subordinations; (b) processing changes in title or ownership; 
{c) processing reconveyance of the Option and the Unison Homeowner Agreement or a Special 
Tennination; (d) processiJ,g Protective Advances; (e) administering Owner Events Of Default; and 
(t) paying and reimbursing such reasonable, customary, bona fide fees and out-of-pocket costs as are 
actually charged to Investor by Investor's Asset Administrator or by other third parties relating to any of 
the foregoing (including, for example, title and escrow charges, recording fees and Attorney's Fees). 

8.13 Notices; Additional Information. 

{a) O,vner, Owner's Estate, or Owner's representative shall immediately p.rovide Investor with 
notice of any event that may have a material effect upon the Property, the value of the Property, or 
Investor's ability to exercise any of [nvestor' s Rights hereunder, including, without limitation: 
(i) Owner's failure to meet any condition or covenant set forth in the Unison Homeowner Agreement; 
(ii) the death or divorce of any Owner ( or of any Trnstee or Trnstor, if the Property is held in a Revocable 
Trust); (iii) Owner's decision to market, sell, or transfer the Property or any interest in the Property; 
{iv) the discovery of any lien or adverse possessory interest in the Prope1ty not previously disclosed in 
writing to Investor, whether or not recorded or recordable; (v) the filing of any bankruptcy by or against 
Owner ( or any Trnstee or Trustor, if the Property is held in a Revocable Trust); (vi) any material damage 
or injmy to the Property; {vii) Owner's receipt of any notice of condemnation; {viii) Owner's receipt of 
any solicited or unsolicited written offer to purchase the Property; (ix) a representation or warranty made 
under the Unison HomeOwner Agreement becomes inaccurate or unlrue; (x) any new Non-Owner 
Occupant as yet unidentified to Investor commences to occupy the Prope11y using the form attached 
hereto as Exhibit B; or {xi) the occun-ence of any other event that might have a material adverse effect on 
the Property, the value of the Property, Ov1ner's interest in the Property, or Investor's Rights under the 
Unison Homeowner Agreement. 
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(b) Additional Information. Owner will provide to Investor such reports and infonnation 
ava ilable to Owner conceming the Property and any modifications to the Property as Investor may 
reasonably request, and will promptly complete and return any Prope1ty questionnaire or similar fom1 that 
Investor provides to Owner from time to time. If Owner fails to complete or return any such Property 
survey or certification within the time frame requested by Investor, Owner shall pay for any Property 
inspection, appraisal or other report that Investor obtains in order to collect the information that would 
have been provided therein. If Owner fails to pay any such amounts, Investor, in its Permitted Discretion, 
may make any and all such payments as Protective Advances. 

8.14 Reserved. 

8.15 Right to Disclose Certain Information. Subject to applicable laws, Investor may share certain 
personal and financial infonnation with regard to the Unison HorneOwner Agreement with affiliates, 
subsidiaiies, investors, assignees and Persons with which it intends to conduct business, including, 
without limitation, the address and general location of the Property, appraisal reports and other valuations 
of the Property, and the financial tem1s of the Unison HomeOwner Agreement. 

8,16 Insurance. 

(a) General Coverage Requirements. Owner shall maintain at Owner's expense: (i) insurance 
on the Property against fire and other hazards included in the special fonn (H0-3) policy (and similar 
successor fo1ms) with only those exclusions customarily associated with special fonn policies, and 
exceptions to those exclusions for ensuing loss, as well as insurance against any other hazan.ls, inclucling 
flood hazards, for which Investor may from time to time reasonably require insurance and which 
insw-ance is common for similar properties in similar locations; and (ii) liability insurance on the Property 
against such risks and in such amounts as are reasonable for similar properties in similar locations. Such 
insurance may be obtained from any insurance company reasonably acceptable to Investor and shall be in 
amounts and include tenns (including deductible levels) as Investor may from time to time reasonably 
require. Ctmently, Investor requires hazard insurance in an amount equal to the current replacement cost 
of the improvements on the Property, including law and ordinance coverage (which amounts shall be 
increased not less frequently than annually as the -replacement cost of the improvements increases). 
Itivestor shall be named as an additional named insured or as otherwise directed by Investor under all 
hazard and liability insurance policies obtained by Owner, whether or not such policies are required by 
1nvestor. 

(b) Copies And Proceeds. Copies of all insurance policies shall be furnished to Investor 
promptly upon issuance, and Owner shall provide Investor with proof of coverage upon request. All 
proceeds of such policies shall be subject to the provisions of this Section 8.16. 

(c) Failure To Maintain. If Owner fails to maintain or obtain the insurance coverage required by 
this Section 8.16, Investor, at Owner's expense, may, but is not obligated to, obtain such coverage on the 
Propetiy as Investor, in its Permitted Discretion, may deem necessary and appropriate to protect 
Investor's Rights. All such expenses paid by Investor shall be deemed to be Protective Advances. Owner 
acknowledges that the cost of the insurance coverage so obtained might significantly exceed the cost of 
insurance that Owner could have obtained and may not protect Owner or cover Owner's personal pmpe1ty 
to the same extent as any policy Owner might have had or could have obtained. 

{d) Owner To Cooperate. Owner agrees to allow Investor to cooperate with Owner in the pursuit, 
settlement, and adjustment of any losses under any hazard and liability policies obtained by Owner, and 
expressly authorizes Investor to communicate directly with all such insurance companies for the purposes 
of ensuring the maintenance of policies, the coverage and the reimbursement of losses thereunder. 

(e) Property Destruction Or Damage. Subject to Owner's obligations and the requirements in 
connection with any Senior Lien: 
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(i) Repair and Restoration. In:mrance proceeds shall be applied as follows (whether the 
underlying insurance is required by Investor or not): if the Property is destroyed or damaged in 
any material manner, any and all insurance proceeds shall be applied to restore or repair the 
Prope1ty to at least the same condition and characteJistics as of the time immediately preceding 
such destruction or damage, subject to all applicable local ordinances; provided that Investor shall 
have the right to prior review of any restoration or repair plans and to dete1mine, in good faith 
and in the exercise of its reasonable discretion: (A) whether the restoration or repair plans are 
economically feasible; and (B) if not, to disapprove such restoration or repair plans. 

(ii) During any repair or restoration, to ensure that the work is perfom1ed to Investor's 
satisfaction, [nvestor shall have the right to hold any and all insurance proceeds and release such 
funds to the Person or Persons performing the repair and restoration work in one or more progress 
payments as the work is completed. Owner is responsible to assure that any repair or restoration 
work is properly completed and perfonned in an adequate and workman-like maimer, and in no 
way impairs or threatens to impair the structural integrity, habitability or value of the Property. 
To the extent any governmental approvals or pe1mits are required for such repair or restoration 
work, Owner is responsible and shall assure that such governmental approvals or pennits are 
obtained. Unless applicable law requires interest to be paid on such insurance proceeds or a 
written agreement to that effect is made by the parties, Investor shall not be required to pay 
Owner any interest or earnings on such proceeds . If the Property is repaired, it must be restored to 
at least the same condition and characteristics as of the time immediately precedi11g such 
destn1ction or damage, subject to all applicable local ordinances; and, in any event, no less 
favorable a condition than set fo1th in Section 8.2 above, regardless of whether the insurance 
proceeds are sufficient to accomplish sucb repair. Investor shall have no responsibility or 
obligation to pay any amount in coru1ection with the restoration or repair of the Property, even if 
the insurance proceeds are insufficient to complete the restoration or repair, in which case Owner 
shall be responsible for any shortfall. 

(iii) Allocation Where Repair Not Feasible. If any loss occurs in connection with the 
Property, and restoration or repair is not economically feasible, the value of the Property as it 
existed immediately prior to the destruction or damage shall be determined by Appraisal, or if 
valuing the Prope1iy by Appraisal is not possible due to the destruction or damage, by some other 
reasonable, customary and appropriate process based on an expert third party opinion obtained by 
Investor. Any and all insurance proceeds, whether or not the underlying insurance was required 
by Investor, will be allocated in the following order: 

(A) to payment (or reimbursement) of reasonable costs and expenses (including, 
without limitation, Attorneys' Fees that have been approved by Investor in its Pennitted 
Discretion) reasonably incuned by O\.V11er and/or Investor in collecting and contesting 
with the insurers the payments under the relevant insurance policies; 

{B) to payment of all Senior Loans, which payment may result in the discharge of 
the related Senior Liens; 

{C) to Investor, in an amount equivalent to the I:nvestor Interest as it would have 
been calculated had Investor exercised its Option immediately before the loss; and 

(D) to Owner, the balance of the proceeds. 

(t) Special Measm·e Of Damages Where Owner Has Failed To Insure. Owner and Investor 
agree that, in the event Owner fails to maintain insurance in amounts required by Investor pursuant to this 
Section 8.16, and/or any insurance claim is denied due to Owner's action or inaction, there may be added 
economic burden and risk imposed on Investor, and resulting damages may be uncertain, depend on many 
factors, and be extremely difficult to ascertain. [n the event of loss to lllvestor resulting directly from 
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Owner' s failure to maintain insurance or obtain a claim, Owner and Investor therefore agree that Investor 
shall be entitled to a special measure of liquidated damages ("Special Damages For Failure To Insure") 
in the amount of the Investor Interest as it would have been calculated had Investor exercised its Option 
immediately before the loss, but without credit of the Unison Purchase Price Balance to Owner. 

8.17 Condemnation. 

{a) Total Condemnation Or Partial Condemnation When The Option Has Been Exercised. 
lf the Property is condemned, in whole, or in part when the Option has been exercised, all condemnation 
proceeds net of reasonable costs and expenses (including, without limitation, Attorneys' Fees approved 
by Investor) incuned by Owner and/or Investor in collecting and contesting the condemnation proceeds 
("Net Condemnation Proceeds") shall be allocated in the following order: 

(i) to payment of all Senior Loans, which payment may result in the discharge of the 
related Senior Liens; 

(ii) to Investor, an amount equivalent to the Investor Interest as it would have been 
calculated immediately prior to the condemnation; and 

(iii) to Owner, the balance of the proceeds. 

{b) Partial Condemnation When The Option Has Not Been Exercised. If the Property is 
condemned in part, and if the Option has not been exercised, the following provisions shall apply: 

(i) The Net Condemnation Proceeds shall be used, first, to pay all Senior Loans, provided 
that such payment may result in the discharge of the related Senior Liens; 

(ii) Any remaining Net Condemnation Proceeds shall be distributed as follows: 

(A) First, to Investor, an amount equal to the total of (1) any unreimbursed 
Protective Advances, including any associated unpaid interest and other fees and charges 
plus (2) any unpaid Asset Administration Fees; 

(B) Second, to Owner, the balance of the proceeds; and 

(iii) For all remaining calculations to be made under the Unison Homeowner Agreement 
in connection with any Option exercise, including an Orderly Sale, the Unison Purchase Price 
Balance shall be reduced by the Net Condemnation Proceeds multiplied by the [nvestor 
Percentage ("Investor Condemnation Credit"). 

(c) Reservation of Rights. [n the case of a partial condemnation, Investor shall retain its Investor 
Rights with respect to any Property that has not been condemned. 

8.18 Environmental Matters. 

{a) Environmental Prohibitions. Owner shall not, and shall not allow others to, perform any 
activities upon, or use or occupy the Property, or any portion of U1e Property, in any manner that violates 
any state, federal or local law or regulation, including, without limitation, those relating to the generation, 
handling, manufacturing, treatment, storage, use. transpo1iatio11, spillage, leakage, dumping, discharge or 
disposal (accidental or intentional) of any toxic or hazardous substances, materials or wastes, including, 
but not limited to hydrocarbons, asbestos, or any other substance whose nature or quantity, use, 
manufacture, disposal, or effect, renders it subject to public regulation, investigation, remediation or 
removal as potentially injurious to the environment, animals or the public health or welfare ("Hazardous 
Materials"). 
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{b) Environmental Representations. Owner represents and warrants to Investor, that Owner has 
no knowledge of or information concerning any violation or claim of violation of laws or regulations 
relating to the generation, handling, manufact-uring, treatment, storage, use, transportation, spillage, 
leakage, dumping, discharge or disposal (whether accidental or intentional) of any Hazardous Materials in 
connection with the Prope1iy. Owner has no knowledge of any Hazardous Materials on, in, or in the 
vicinity of the Property. 

{c) Environmental Indemnity. Owner will indemnify and hold Investor harmless from and 
against any and all claims, damages, liabilities, actions and expenses (including, without limitation, 
Attorneys' Fees) of every kind arising out of or relating to: (i) Owner's breach of this Section 8.18 or 
(ii) the presence of any Hazardous Materials on, in, or in the vicinity of the Properiy. 

ARTICLE NINE 
MISCELLANEOUS PROVISIONS 

9.1 Indemnification By Owner. Owner hereby agrees to indemnify and hold [nvestor hannless from, and 
against, any and all claims, damages, liabilities, actions and expenses (including, without limitation, 
Attorneys' Fees) of eve1y kind arising out of or relating to : (a) a breach of any of Owner's covenants, 
representations or warranties under the Unison Homeowner Agreement; (b) any act or omission by 
Owner or Owner's agents; or (c) the Property. 

9.2 Covenants To Run With Land. The Unison Homeowner Option Agreement, Unison Homeowner 
Covenant Agreement, and the other provisions of the Unison HomeOwner Agreement an:: deemed to be 
covenants nmning with the land as reflected in the Unison Homeowner Recorded Memorandum. TI1e 
interpretation of the phrase "Covenants mnnjng with the land" shall be within the meaning of the 
applicable law of the state where the Property is located so as to give it the broadest possible application. 

9.3 Relationship. Investor shall not be deemed a partner, joint venturer, trustee, lender or fiduciary 
with, or of, Owner. Owner shaJI not be permitted to execute any document or enter into any 
agreement on behalf of Investor, nor shall Owner be permitted to make any representation on 
behalf of Investor or to represent Owner as the agent or representative or partner of Investor. The 
Option is intended to and shall be treated for all purposes (including, without limitation, tax 
purposes) as an option to purchase an undivided percentage interest in and to the Property, and not 
as a purchase (unless and until Option exercise), loan, or joint venture. Owner expressly waives any 
claims against any of the Investor's agents, assignees, affiliates, em))loyees or funding sources not a 
signatory hereto. 

9.4 Multiple Owners and Revocable Trusts. 

(a) Multiple Owners. If Owner is more than one Person: (i) the Transaction Documents must be 
signed by each such Owner; {ii) all such multiple Owners shall be jointly and severally liable for Owner's 
liabilities and obligations under the Transaction Documents; (iii) notice required to be given by, or to, an 
Owner shall be deemed adequately given if given by, or to, any of Owners using the contact information 
set forth in the Unison HomeOwner Option Agreement; and (iv) Investor may treat any notice received 
from any one Owner as notice from all Owners. 

(b) Revocable Trusts . If Owner is the Trustee of a Revocable Trust: (i) all Trustees and all 
Tmstors must sign the Unison HomeOwner Agreement Transaction Documents both in their capacities as 
individuals and as Trustees and/or Trustors, provided that any Trustee who is also a Trustor need only 
sign the Unison Homeowner Agreement Transaction Documents once for them to be binding on such 
Person both as Trustee and as Trnstor; (ii) each Trnstee and Trustor who signs the Unison Homeowner 
Agreement Transaction Documents hereby represents and wan-ants that all Trustees and Trustors have 
been disclosed to Investor; {iii) all rights and powers specified for, and all actions required of, Owner in 
the Unison HomeOwner Agreement that are exercised by a Trustee shall be deemed approved and 
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exercised by all Trustees unanimously; (iv) all Trustees and all Tmstors, in their capacities as individuals, 
shall be jointly and severally liable with Owner for Owner' s liabilities and obligations under the Unison 
Homeowner Agreement; {v) all representations and warranties by Owner in the Unison Homeowner 
Agreement are made by all Tmstees on behalf of the Revocable Tmst and by all Trustees and all Trnstors 
in their capacities as individuals; (vi) notice required to be given by, or to, an Owner shall be deemed 
adequately given if given by, or to, any of the Trustees using the contact infonnation set forth in the 
Unison Homeowner Option Agreement; and (vii) Investor may treat any notice received from any one 
Trnstee as notice from all Trnstees and from Owner. 

(c) Owners To Be Natural Persons. Each Owner under the Unison Homeowner Agreement 
must be a Natural Person. No entity, including, without limitation, c01vorations, limited liability 
companies, partnerships, or joint ventures, may be an Owner hereunder; provided, however, that an 
Owner or Owner:; who are Natural Persons may hold title to the Property in a Revocable Tmst .. provided 
that the requirements for Revocable Trusts set forth in Section 9.4(b) above are satisfied. 

9.5 Delegation of Duties. Investor may execute any of its duties under the Unison HomeOwner 
Agreement by or through agents, Asset Administrators, employees or attorneys-in-fact; shall be entitled to 
advice of counsel concerning all matters pertaining to such duties; and any actions taken on advice of 
counsel shall be deemed taken in good faith . Investo1' shall not be responsible for the negljgence or 
misconduct of any agent, Asset Administrator, employee, or attorney-in-fact that it selects as long as 
Investor's selection was made without gross negligence or willful misconduct. 

9.6 Successors and Assignees. The Unison Homeowner Agreement shall be binding on Owner's and 
Investor's successors and assignees, but may not be assigned cootrmy to the following express provisions : 

(a) Assignment by Investor. (i) Investor may assign, participate, bypothecate or sell, in whole or 
in part, Investor's right and title to, and interest in, the Unison Homeowner Agreement at any 
time and to any Person without prior notice to, or consent of Owner. In connection with any 
assignment, Investor may in its Pennitted Discretion disclose any and all documents and 
infmmation in its possession relating to .Owner and the Properly, subject to its assignee' s 
agreement to continue to observe investor's policies regarding privacy and disclosure of personal 
and financial infonnation and applicable privacy laws, or provide disclosure to Owner and an 
oppo1iunity for Owner to opt iJ1 or out in compliance with applicable law. Upon such assignment, 
Investor's (or any future) assignee shall automatically be delegated all the duties, and assume all 
the rights and remedies ot: Investor under the Unison Homeowner Agreement, including the 
Unison HomeOwner Security Instrument. Investor and Owner shall execute and deliver in 
recordable fo1m, if requested, such other documents as are approp1iate to reflect the assignment 
of the Unison Homeowner Agreement. fnvestor and Owner agree to cooperate with such 
assignee and execute such additional documents as may be necessary to insure assignee's interest 
in the Prope1iy. fnvestor shall notify Owner no later than 60 days after the effective date of any 
such assignment. 

(ii) Owner acknowledges and consents to any assignment whereby the Asset 
Administrator's responsibilities. including, but not limited to, the right to enforce the Unison 
HomeOwner Agreement and the other Transaction Documents, are assigned and/or delegated to 
an entity other than Unison Agreement Corp. 

{b) Owner Assignments. Absent lnvestor's prior written consent, which may be withheld in 
Investor's Pe1mitted Discretion, Owner may not assign or otherwise transfer the Unison HomeOwner 
Agreement or the other Transaction Documents; except that Investor will generally 11ot unreasonably 
withhold consent to an assignment: (i) between Owner and the Trnstor of a Revocable Trust; or (ii) 
to Owner's spouse who acquires an undivided interest in the Property provided that in each case the 
assignee (including any Trnstor, if applicable): (A) executes the Unison Homeowner Agreement 
Transaction Documents, including a recordable addendum to both the Unison HomeOwner Recorded 
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Memorandum and the Unison Homeowner Security Instrument, (B) executes a written notice of 
assignment ("Exempted Owner Assignment"), and (C) successfully completes the then-current 
education process required of Unison Homeowner Agreement applicants. In the event of an Exempted 
Owner Assignment to the Trustee(s) of a Revocable Trust, the original Owner (i.e., the Trnstor), jointly 
and severally, shall continue to remain liable under the Unison Homeowner Agreement. 

9.7 Survival. The following provisions, without limitation, shall survive the Expiration Date or any other 
termination of the Unison HomcOwner Agreement: (a) the obligations relating to a Solicited Sale Value 
under Section 6.2; (b) the indemnification provisions of Section 9.1; (c) obligations to pay any and all 
Pi·otective Advances and Asset Administration Fees; (d) obligations to remove any liens on the Property 
and pay any Sales Commissions, Closing Costs and or other expenses properly chargeable to Owner in 
connection with a Third Party Sale or an Orderly Sale to the extent not discharged through Escrow; (e) the 
obligation to pay any Appraisal Expenses; (f) any and aU covenants, representations and wan-anties of 
Owner; and (g) any and al1 other provisions which are required by their tenns to be enforceable following 
expiration or termination, including, without limitation, provisions prescribing monetary remedies, fees, 
costs and expenses owed by Ovmer in connection with any Owner Event Of Default hereunder. 

9.8 Attornevs' Fees. If a lawsuit or arbitration proceeding (other than an arbitration under Section 8.6 
above), is commenced in connection or arising out of the Option or the Unison Homeowner Agreement 
or in connection with the interpretation, enforcement or protection of Investor's Rights, the prevailing 
party, as dcte1miucd by the court or arbitrator, shall be entitled to recover court and other dispute 
resolution costs, attorneys' and expe11s' fees and costs, and fees and disbursements of Investor's in-house 
counsel that are directly attributable to the specific matters on which they prevailed (co11ectively 
"Attorneys' Fees"). Attorneys' Fees shall include, without limitation, Attorneys' Fees and costs incurred 
in any state, federa l, appellate, or bankruptcy court, and in any bank.iuptcy case or insolvency proceeding, 
of any kind in any way related to the Option or the Unison Homeowner Agreement, to the interpretation 
or enforcement of the parties' rights thereunder, or to the Property, and shall not for any purpose be 
treated as compensato1y damages. 

9.9 Injunction. Notwithstanding anything to the contrary in the Unison HomeOwner Agreement or 
otherwise, if Investor is stayed or enjoined from exercising the Option, commencing or initiating Option 
exercise or purchase procedures hereunder (whether as a result of Owner's banlauptcy or othe1wise), or 
enforcing any other of fnvestor's Rights under the Unison Homeowner Agreement, fnvestor's Rights 
shall not expire, and any deadline or notice period prescribed in the Unison HomeOwner Agreement 
which [nvestor is prevented or prohibited from observing by operation of law or by court order, shall 
automatically be stayed for the duration of such stay, injunction or legal prohibition. 

9.10 Choice of Law; Venue. The Unison Homeowner Agreement shall be determined under, governed 
by, and construed in accordance with California law, without regard to its conflict of law principles, 
unless the law of the jurisdiction where the property is located mandatorily governs, in which case the 
laws of such jurisdiction shall apply. The parties agree that all actions or proceedings arising in 
connection with the Unison HomeOwner Agreement shall be litigated or arbitrated only in the state and 
federal cou1is located in or having jurisdiction in the city or county where the Property is located. Owner 
waives any right to assert the doctrine of forum non conveniens or to object to such venue. 

9.11 Further Assurances. The parties agree, from time to time, as and when requested by any other party 
to the Unison HomeOwner Agreeme11t or its successors or assignees to execute and deliver, or cause to be 
executed and delivered, all such instruments; and take, or cause to be taken, all such further or other 
actions as may be reasonably necessary or desirable in order to implement the provisions and to effect the 
intent and purposes of the Unison Homeowner Agreement. Such actions shall include, without limitation, 
all actions necessary by the parties to c01Tect any error or inaccuracy in the Unison HomeOwner 
Agreement Transaction Documents or any other document related to the Unison Homeowner Agreement, 
to ensure that such documents reflect the true and conect terms upon which the parties agreed to enter 
into the Unison Homeowner Agreement, and/or to replace any missing or misplaced documentation, or to 
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confim1 and restate any authorities granted hereunder to the extent such authority is impacted by a change 
in any law, mle or regulation impacting its tem1s on the date hereof, to the fullest extent pem1issible under 
such changed, law, rnle or regulation. 

9.12 Reliance bv Investor. Investor shall be entitled to rely, and shall be fully protected in relying, upon 
any writing, resolution, notice, consent, certificate, affidavit, Jetter, telegram, telefacsimile or other 
electronic method of transmission, telex or telephone message, statement or other document or 
conversation believed by it to be genuine and correct and to have been signed, sent, or made by the proper 
Person or Persons, and upon advice and statements of legal counsel, independent accountants and other 
experts selected by Investor, and counsel to Owner. Investor shall in all cases be fully indemnified by 
Owner under the Unison Homeowner Agreement where [nvestor's action, or refusal to act, is in response 
to a request of or the consent of the Owner, and such request and any action taken or failure to act by 
Investor pursuant thereto shall be binding upon the Owner. The transmission or delivery of written 
materials to the Investor shall constitute a representation and wrurnnty by Owner as to the accuracy and 
completeness of the information contained therein. 

9.13 Severabilitv; Waivers. Each provision of the Unison Homeowner Agreement shall be severable 
from every other provision for the purpose of dete1mining the legal enforceability of any provision. No 
waiver by [nvestor of any of its rights or remedies in connection with the Unison Homeowner Agreement 
shall be effective unless such waiver is in writing and signed by Investor and Owner, and then any such 
waiver or consent shall be effective only in the specific instance and for the specific purpose for which 
given. No delay or waiver by Investor in exercising any right shall be construed as continuing, as a bar to, 
or as a waiver or release of, any subsequent right, remedy or recourse. To the extent that enforcement of 
any provision, or exercise of any right, under the Unison Homeowner Agreement is held to be invalid or 
stayed or enjoined by a court of competent jurisdiction, then such provision shall be considered separately 
and apart from the remaining provisions, and any and aJI other remaining provisions shall continue to be 
fully enforceable under applicable law. To the extent that enforcement of any provision under the Unison 
HomeOwner Agreement, is deemed to violate a subsequently issued state or federal law, rnle or 
regulation, then the parties agree that such provision shall be enforced exclusively with reference to 
principles of equity, and that any and all other remaining provisions shall continue to be f\Jlly enforceable 
in equity and under law. No waiver by Investor on any occasion shall affect or dimii1ish Investor' s rights 
thereafter to require strict perfom1ance by Owner of any provision of the Unison HomeOwner Agreement. 
Investor in its Permitted Discretion, may at any time, unilaterally waive the right to demand, in whole or 
in palt, the fuh1re performance of Owner's obligations under the Unison HomcOwncr Agreement, and 
reserves the right i..11 its Permitted Discretion, at any time during the Te1m, to cancel the Option by notice 
in writing to Owner, or to rescind its election to exercise the Option, in " ihich case any such p1ior election 
by [nvestor sl1all be deemed void ab initio. 

9.14 Notices. Any notice, demand or request required under the Unison HomeOwner Agreement, unless 
telephone contact is specifically contemplated, shall be deemed given in writing by delive1y to either the 
mailing address set forth in the Unison HomeOwner Option Agreement by overnight delivery by a 
nationally recognized overnight courier service, and may also be given to Owner by electronic mail 
transmission to the electronic mail address specified for Owner in the Unison Homeowner Option 
Agreement. Any such notice, demand or request shall be deemed received on the Business Day either 
immediately following depos it with the overnight courier service, or the date of electronically stored 
record of e-mail transmission; provided, however, that the following notices shall not be deemed received 
by Investor from Owner until written confin11ation of receipt made by Investor to Owner: notices of 
default and notices of sale in connection with secured liens on the Prope1ty; notices of delinquency in tax 
or insurance payments on the Property; notices of the death of an Owner; and notices of the 
commencement of legal or other action concerning the Property, or of bankruptcy proceedings by Owner. 
Each party shall have the right to change the place to which notice shall be sent or delivered or to specify 
one additional address to which copies of notices shall be sent, in either case by similar notice sent or 
delivered in the same manner to the other party. 
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9.15 Entire Agreement; Amendment. Schedule A, and Exhibits A, B, and C below, are incorporated 
herein by this reference. The Transaction Documents and the other written agreements made by and 
between Owner and Investor as of the Effective Date together constitute the entire agreement between the 
parties pertaining to the subject matter contained in them. Except as expressly agreed in writing, all prior 
agreements, understandings, representations, warranties, statements, and negotiations between the parties, 
if any, whether oral, electronic or w1itten, relating to the Property, the Option, the Unison HomeOwner 
Agreement, the other Transaction Documents, and the transaction which is the subject matter thereof, 
including but not limited to any and all offer letters, tem1s sheets and earlier drafts and versions of other 
documents and agreements, are superseded and merged into the Unison HomeOwner Agreement. No 
supplement, modification or amendment of the Unison Homeowner Agreement shall be binding unless in 
writing and executed by the patty against whom enforcement is sought. 

9.16 Headings. Article and Section headings are for referenci.:: only and shall nol affect the interpretation 
or meaning of any provisions of the Unison Homeowner Agreement. 

9.17 Third-Party Beneficiaries. The Unison HomeOwner Agreement is entered into for the protection 
and benefit ofinvestor and Owner and their respective pemtitted successors, affiliates an<l assignees with 
regard to their respective present and contingent ownership interests in the Property. No other Person 
shall have any rights or causes of action under the Unison HomeOwner Agreement. 

9.18 Davs of the Week; Time Periods. Whenever the word "clay(s)" is used in any of the Transaction 
Documents, it shall refer to calendar day(s) unless it is expressly identified as being "Business Day(s)". 
When any date referred to falls on a day of the week that is other than a Business Day, then such date 
shall , for all purposes (unless otherwise required by statute), be deemed to be the Business Day 
immediately following such date. Whenever an anniversary date of the Effective Date is applied, its 
applicable expiration shall be at l l :59 p.m., Pacific Time, on the day immediately preceding the 
anniversaiy date . 

9.19 Counterparts; Electronic Signatures. The Unison Homeowner Agreement Transaction 
Documents may be executed in counterpa1ts, each of which when so executed shall be deemed an original, 
but all such counterparts shall constitute one and the same agreement. A signed copy of any of the 
Transaction Documents which is transmitted by a pa11y to another party via facsimile or by electronic 
means shall be binding on the signatory to that copy. 

9.20 WAIVER OF JURY TRIAL. TO THE FULLEST EXTENT PERMITTED BY LAW, 
INVESTOR AND OWNER HEREBY VOLUNTARILY, UNCONDITIONALLY . AND 
IRREVOCABLY WAIVE TRIAL BY JURY UNDER ALL CIRCUMSTA.t"JCES WHETHER IN 
ANY LITIGATION OR PROCEEDING IN A STATE OR FEDERAL COURT RELATED TO, 
OR ARISING OUT OF, THE TRANSACTION DOCUMENTS OR THE OBLIGATIONS OR 
TRANSACTIONS CONTEMPLATED BY TUE UNTSON HOMEOWNER AGREEMENT, 
INCLUDING, WITHOUT LIMITATION, ALL CLAIMS OR DISPUTES HOWEVER ARISING 
(INCLUDING TORT CLAIMS AND CLAIMS FOR BREACH OF DUTY) BETWEEN 
INVESTOR AND OWNER. 
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10.1 

ARTICLE TEN 
CALCULATIONS 

(a) The "Investor Proceeds" under this Unison HomeOw11er Agreement shall be defined and 
calculated as follows: 

Ending Agreed Value multiplied hy Investor Percentage 

minus the Unison Purchase Price Balance. 

(b) The "Unpaid Owner Obligations" under this Unison HomeOwner Agreement shall be defined 
and calculated as the sum of any and all monetary amounts owed to Investor as unreimbursed Protective 
Advances, unpaid interest, fees and other charges associated with Protective Advances; and unpaid Asset 
Administration Fees. 

(c) The "Investor Interest" under this Unison HomeOwner Agreement shall be defmed and 
calculated as the Investor Proceeds, if any, plus the Unpaid Owner Obligations, if any. 

(d) Following Investor's exercise of the Option, Owner may tenninate Investor's Option to 
purchase an undivided percentage interest in and to the Property by tendering to Investor the amount (if 
any) of the Investor Interest as calculated herein. 

10.2 In any calculation of the Investor Proceeds or Investor Interest made in connection with (a) 
circumstances of fraud, bad faith, or material misrepresentation or nondisclosure by Owner; (b) any 
transfer or sale, or attempted transfer or sale, of the Property by Owner in violation of the te1ms of the 
Uni.son Homeowner Agreement, or (c) other circumstances of prolonged, material and uncured default by 
Owner under the tenns of the Unison Homeowner Agreement, the Unison Purchase Price Balance may, 
in Investor's Pe1mitted Discretion, be reduced by an amount equal to ten percent (10%) oftl1e Unison 
Investment Payment.10.3 The Ending Agreed Value of the Prope1ty under the Unison HomeOwner 
Agreement is calculated as: 

Base Ending Agreed Value (as set forth in Section 10.4 below) 

minus any Remodeling Adjustment* 

plus any Deferred Maintenance Adjustment 

*If there is a Negative Remodeling Adjustment, the absolute value of that number is added rather than 
subtracted. 

10.4 Base Ending Agreed Values. The "Base Ending Agreed Values" applicable under the terms of the 
Unison Homeowner Agreement are as follows: 

(a) In any Option exercise on Permitted Sale of the Property following the third year anniversmy 
of the Effective Date: the Effective Sale Price. 

(b) In any Option exercise on Permitted Sale of the Property prior to the third year anniversary of 
the Effective Date: the greater of the Effective Sale Price or the Original Agreed Value. 

(c) In any Option exercise on sale of the Property which is not a Permitted Sale, or is a Sale By 
Owner Transaction, an Intrafamily Transaction, a sale to a buyer that is not a Natural Person, or a sale 
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with respect to which Investor has elected to apply its rights under Section 3.5 above: either the Effective 
Sale Price, or an Appraised Value of the Property, in investor's Permitted Discretion. 

(d) In any Option exercise at Term: the Appraised Value oflhe Property. 

(e) Jn any Option exercise upon death of the Last Surviving Owner wherein the Property is not 
sold to a Thi.rd Party Buyer in a Penni.tted Sale: the Appraised Value of the Property. 

{f) Following any Owner Event Of Default which is not remedied by an Orderly Sale, or in any 
calculation of an Investor Bid Amount in connection with a foreclosure sale of the Property: the greatest 
of the (i) Original Agreed Value, or (ii) the highest Appraised Value of the Property calculated between 
the date of the first Owner Event Of Default through the date of recording of Investor's release and 
reconveyance of the Option and the Unison Homeowner Agreement Transaction Documents. 

(g) In any allocation of insurance proceeds: the Appraised Value of the Property as it existed 
immediately prior to the destrnction or damage, or if valuing the Property by Appraisal is not possible due 
to the destmction or damage, the Property value immediately prior to the destruction or damage as 
determined by some other reasonable, customaiy and appropriate process based on an expert lhird party 
opinion obtained by Investor. 

(h) In any total condemnation of the Property, or partial condemnation in which the Option has 
been exercised: the greater of: the Net Condemnation Proceeds under Section 8.17, or the Appraised 
Value of the Property as it existed immediately prior to the condemnation, or if valuing the Property by 
Appraisal is not possible due to the condemnation, the Property value immediately prior to the 
condemnation as determined by some other reasonable, customary and appropriate process based on an 
expert third party opinion obtained by Investor. 

(i) In any Special Termination: the greater of the Appraised Value of the Prope1ty at the time of 
Special Termination, or the Solicited Sale Value. 

{j) In any Orderly Sale, any one of the following, in Investor's Permitted Discretion: (i) the 
Effective Sale Price; (ii) the Original Agree<l Value; (iii) the highest Appraised Value of the Property 
calculated between the date of the first Owner Event Of Default through the date of recording of 
lnvestor's release and reconveyance of the Option and the Unison Homeowner Agreement Transaction 
Documents; or (iv) such other Base Ending Agreed Value as may be agreed by Owner and I.11vestor in 
writing. 

(Signatures on following page.] 
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READ THIS DOCUMENT CAREFULLY BEFORE SIGNING IT. EXERCISE OF THE UNISON 
HOMEOWNER OPTION OR OTHER ENFORCEMENT OF THE TERMS OF THE UNISON 
HOMEOWNER AGREEMENT MAY RESULT IN THE SALE OF YOUR PROPERTY. ALL 
PRIOR ORAL, ELECTRONIC AND WRITTEN COMMUNICATIONS AND AGREEMENTS 
FROM OR WITH INVESTOR AND/OR CNVESTOR'S AGENT(S), INCLUDING ALL 
CORRESPONDENCE, OFFER LETTERS, TERM SHEETS, PRINTED MATERIALS, 
DISCLOSURES, AND THE PROGRAM GUlDE ARE MERGED INTO AND SUPERSEDED 
AND REPLACED BY THE UNISON HOMEOWNER OPTION AGREEMENT, THIS UNISON 
HOMEOWNER COVENANT AGREEMENT, THE UNISON HOMEOWNER RECORDED 
MEMORANDUM, THE UNISON HOMEOWNER SECURITY JNSTRUMENT, AND ANY 
OTHER WRITTEN AGREEMENTS MADE BY AND BETWEEN OWNER AND INVESTOR AS 
OF THIS EFFECTIVE DATE. 

IN WITNESS WHEREOF, intending to be legally bound, the parties have executed this Unison 
HomeOwner Covenant Agreement as of the Effective Dale. 

INVESTOR: OWNER: 

Unison Agreement Corp. 

By: ------------ --
Robert Price By:---------------

Albert L. Scroggins Sr. 

Title: Managing Director 
Date Signed: ___________ _ 

Date Signed: ___________ _ 
By: _____________ _ 

Johnny Kay Scroggins 

Date Signed: _ ___ _____ _ _ 

By: _____________ _ 

Date Signed: ___________ _ 

By: _ ____________ _ 

Date Signed: _ _ _____ ____ _ 
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SCHEDULE A 

DEFINITIONS 

A~ used in the Unison HomeOwner Agreement, the following term~ shall have !he meanings specified below: 

Actual Value. Is defined in Section 8.3{b)(ii)(A). 

Appraisal. The process of detennining value of the property by Appraisal(s) as described in Section 8.5, and any appraisal of the 
Property under Section 8.5. 

Appraisal Expenses. All fees and expenses owed to third parties (but excluding Attorneys' Fees) in connection with an appraisal 
or other valuation of the Property. 

Appraised Value. The va lue of the Property detennined in accordance with the procedures set forth in Section S.S. 

Approved Subsequent Lien. A lien upon the Prope1ty securing an Approved Subsequent Loan that is perfected after the 
Effective Date. 

Approved Subsequent Loan. A loan or other obligation secured by the Property that is not prohibited under Section 8.9{a)(iii) 
of the Unison HomeOwner Covenant Agreement or otherwise approved in writing by Investor, as so secured, after tbe Effective 
Date. 

Asset Administration Fees. Fees, costs ond charges of the type further described in Section 8.12, which Asset Administration 
Fec-s are designed to compensate the Asset Administrator for the time, effort, costs and expenses incu!1'ed in responding to 
requests from Owner or Events Of Default by Owner under the Unison HomeOwner Agreement or in paying and reimbursing 
customary, reasonable, bona fide out of pocket costs charged to Asset Administrator by third parties performing such actions 
pursu~nt to the Unison Homeowner Agreement. 

Asset Administration Fee Schedule. A written schedule of regularly imposed foes for certain life evenrs of the Unison 
HomeOwner Agreement, a copy of which is provided to Owner in connection with application for, and execution of, a Unison 
HomeOwuer Agreement. 

Asset Administrator. The entity responsible for monitoting Owner's compliance with, and discharging Investor's 
responsibilities under, the Unison HomeOwner Agreement. The Asset Administ rator may be Unison Agreement Coqi. 

Attorneys' fees. All cou1t and other dispute resolution costs, attorneys' and experts' fees and costs, and fees and disbursements 
of Investor's in-house counsel that are directly attributable to the specific matters on wbich a party prevailed. Attorneys' Fees 
shall include, without limitation, Attorneys' fees incmTed in any state, federal, appellate, or bankruptcy court, and in any 
bankruptcy case or insolvency pruct:eding, of any kind in any way related to tho: Unison HomeOwner Agreement, Investor's 
Rights, or to the interpretation or enforcement of the parties' rights under the Unison Homeowner Agreement, Investor's Rights 
or the Property. 

Base Ending Agreed Value. The Ending Agreed Value of the Property before any Remodeling Adjustment or Deferred 
Maintenance Acljustment, as set frnth in Section 10.4. 

Business Day. Any day other than a Saturday, a Sunday, Good Friday, the clay after Thanksgiving, or a day on which commercial 
ban.ks in New York or California are required or authorized to be closed. 

Closing Costs. All (a) ordinary and customary costs in connection witb the Unison Homeowner Agreement trnnsaction or any 
subsequent sale or other transfer of the Prope1iy or any assignment or exercise of the Option related to such transfer, including, 
without limitation, recording foes and costs, reconveyance fees, Escrow fees, title insurance fees or fees incurred in obtaining the 
Confirmation Of Title elected by Investor, transfer taxes and documentury transfer taxes, and (b) federal, state or local taxes 
(excluding income taxes) arising, incurred or owed in connection with (I) Investor's exercise or sale of the Option, (ii) a sale of 
the Properly or a Special Te1mination (iii) any related closii1g thereot; or (iv) any related Escrow, However, the tenn "Closing 
Costs'' shall not include costs that are owed or incurred by a third par1y other tbnn Investor in connection wilh the Property 
Purchase or a sale of the Property to a third party. 

Confirmation Of Title. Confinnation of good and marketable ti lle in and to the Propo.:rty in foe simple and free of any liens or 
encumbrances of whatever character, subject only to the Petmitted Encumbrnnces, to be provided, in luvestor's Permitted 
Discretion, in the form either of a policy of title insurance issued to, or for the benefit of, Investor or Investor's assignee at the 
time tbat the Unison Homeowner Agreement is enlered into and insming Investor's or Investor·s assignee's rights tmder the 
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Unison HorneOwner Agreement or of a written title report. abstract of title or other title searc.h docLUnentation reflecting, to 
!J1vestor's satisfa:tion, confirmation of good and marketable title to lnvestor's undivided fractional interest in the Property. 

Deferred Maintenance Adjustment. An amount equal to Investor's commercially reasonable estimate of the dollar amount of 
any deferred maintenance or diminution in Property value caused by conditions or defects which either were known or should 
have been known by Owner as of the Effective Date, or which occurred or developed during the Te1m, as ti.Jrther described in 
Section 8.4, as detennincd by Investor in connection with any of the computations to be made under tbc Unison Homeowner 
Agreement. 

Effecth·e Date. Is defined in the first sentence of the Unison HorneOwner Option Agreement and Section 1.1 of the Unison 
HomeOwner Covenant Agreement. 

Effective Sale Price. 1l1e monetary amount for which the Property is to be sold or transte!l'ed by Owner or Investor, as 
applicable, to an Third Party Buyer, as adjusted, as set forth below. The Effective Sale Price shall be the sum of all amounts set 
forth or that would otherwise be set fo1th in Section 400 of the HUD-I Forni (or any successor form) prepared by an Escrow 
Holder (which shall incli1de the fair market value of any non-cash consideration received by, or for the benefit of, Owner and/or 
Investor in connection with the sale of the Property). Investor may elect to review the sales contract, and if Investor, through tlle 
exercise of its reasonable discretion, detennines that the fair market value of any non-cash consideration is not properly reflected 
in the aforementioned Section 400, make a good faith reasonable detetmination of the value of any non-cash consideration to be 
received by Owner and/or Investor and include it in the calculation of Effective Sale Price. The calculation of the Effective Sale 
Price shall not include any deduction for any: (a) Closing Costs; (b) liens on the Property; (c) outstanding ta'<es; (d) Sales 
Commissions; (e) Appraisal Expenses; (f) loans secured by the Property; (g) credits made by Seller to closing costs; and/or 
(h) amounts payable to Investor here1mder. 

Ending Agreed Value. Ts defined in Section 10.3. 

Escrow. A transaction settlement, typically consist ing of an exchange and disbursement of consideration, costs, and proceeds. 
and documentation and recording of clear title to the Property, using the services of an Escrow Holder. 

Escrow Holder, A title company reasonably acceptable to Investor or any neutral third party Escrow agent, settlement agent, title 
agent or attorney closing firm that closes or settles nny transaction contemploted hereunder. 

Event Of Default. Is defined in Article Seven. 

Exempted Owner Assignment. ls defined in Section 9.6(b). 

Exercise Event. An event giving rise to the Investor's contractual right to exercise the Option under the Unison E-lomeOwner 
Agreement, including sale or transfer of the Property by Owner, death of the Last Surviving Owner; expiration of the Unison 
HomeOwner Agreement Term; material and uncured Event of Default; or acceptance by Owner of an offer of Option exercise 
am.I Orderly Salt:. 

Expiration Date. The day immediately preceding the thi,1ieth (30111) anniversary uf the Effective Date, subject to automatic 
extension under Sections 3.3, 4.3(b) and 5.3(b) of Lhe Unison Homeowner Covenant Agreement. 

Hazardous Materials. ls defined in Section 8.18. 

Hypothetical Value. Is defined in Section 8.3(b)(ii){A). 

Intrafamily Transaction. A purchase, sale or transfer of the Property proposed between Owner and any family member of 
Owner by blood or marital relation. 

Investor. Is defined in Section l of the Unison HomeOwner Option Agreement and Section 1.1 of the Unison Homeowner 
Covenant Agreement. 

Investor Bid Amount. The liquidated amount of tbe Investor bid to be made in connection with any foreclosure sale of the 
Property. 

Investor Condemnation Credit. ls defined in Section 8.17(b). 

lnvestnr Interest. The [nvcstor Proceeds (if any) plus Unpaid Owner Obligations (if any). 
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Investor Percentage. The undivided percentage interest in and to the Property set forth in the Unison HomeOwner Option 
Agreement which Investor has the option to pmcbase and Owner has agreed to sell under 1he Unison Homeowner Agreement. 

Investor Proceeds. The Ending Agre.-:d Value (as atljusted if applicable), multiplied by the Investor Percentage, minus tbe 
Unison Purchase Price Balance. 

Investor's Rights. All interests and rights that Investor has or may hav~ with regard to the Property (matured or unrnatured, 
contingent or non-contingent, present or prospective) by virtue of the Option, under the Unison HomeOwner Agreement, or any 
other document executed by Owner in connection therewith, whether the Option has or has not been exercised. 

Irrevocable Limited Power Of Attorney. A notarized f1i-evocable Limited Power Of Attorney executed by Owner subsrautially 
in the fonn annexed hereto as Exhibit A, empowering Investor (altbough only a co-owner of the Property) exclusively to market, 
advertise, sell and transfer title to one hundred percent ( I 00%) of the Property, including Owoer's interest thereio, if and when 
Investor and Ow□er have elected to pursue an Orderly Sale. 

Last Surviving Owner. The last surviving Person who appears ns a signatory to ,be Unison HomeOwner Agreement (or any 
mutually executed written addendum thereto). 

Maximum Authorized Debt. The maximum principal amount of total indebtedness secured by any lien on the Property that 
Owner is permitted to incur under the Unison Homeowner Agreement, which amount is specified in Section 8 of the Unison 
HomeOwner Option Agreement. In the cuse of an open-end line of credit, the unused po11ion of any committed line of credit 
shall be considered principal indebtedness for purposes of determining whether the total indebtedness exceeds the Maximum 
Authorized Debt. 

Natural Person. An individual, as opposed to a corporation, limited liability company, partnership, join1 venture, association, 
joint-stock company, trnst, unincorporated orgnnization or govemment, or any agency or political subdivision of any of the 
foregoing 

Negative Remodeling Adjustment. Is defined in Section 8.3(e) and Section 10.3. 

Net Condemnation Proceeds. Is defined in Section 8.17(a) . 

Non-Owner Occupant. Any and all adult co-occupants of the Propeny when those co-occupant(s), whet11er spouses, domestic 
partners, family members, or others, are not on official reccird title to the Property and are not signatories to the Unison 
Homeowner Agreement Transaction Documents. • 

Non-Owner Occupant Disclosure, The "Notice and Acknowledgment R~garding Spouses, Partners and Co-Occupants 
Who Arc Not Signatories to the Unison Homeowner Agreement" substm1tially in the form annexed hereto as Exhibit B. 

Notice Of Intention To Sell. The written notice given hy Owner to Investor under Section 3.2(a) of Owner's decision to market, 
sell or transfer the Property at least 45 days (or within a commercially reasonable time) prior to the closing of the 8ale . 

Option. The right of Investor, pursuant to the Unison HomeOwner Agreement to acquire an undivided percentage interest in and 
to tbe Property in exchange for the Unison Invesnnent Payment, the future payment of the Unison Purchase Price Balance, and 
such other consideration us is set forth in the Unison HorneOwner Agreement. 

Option Exercise Notice. A notice given in the manner prescribed by Section 3 of the Unison Homeowner Option Agreement, 
conslituting Option exercise by Investor. 

Orderly Sale. Is detined in Section 7.4. 

Origi11al Agreed Value. The value of the Property detetmined by Investor and agreed ro by Owner as of the Effective Date, as 
specified in Sections 4 nnd IO of the Unison Homeowner Option Agreement. 

Owner. All of the Persons, individually and collectively, who appear on the record title to tbe Property as holding fee simple title 
to one hundred percent (LOO%) of the Property m; of the Effective Date. "Owner" shall be defined as including "Owner's 
Estate" following the death of the Last Sutviving Owner whenever such definition is reasonable or necessary to effectuate the 
intent and purposes of the Unison Homeowner Agreement, including, without limitation, as applicable in Articles Two, Three, 
Six, Seven, Eight, Nine and Ten of tbe Unison Homeowner Covenant Agreement. 

Owner's Estate_ Collectively, the heirs, beneficiaries and/or assignees nf Owner charged with control, maintenance and 
disposition of the Property following the death of the Last Surviving Owner. 

Page 38 of 45 

© 2017. Unison Form 250 HO-Ail (rev . 10/10/2017) 

Not 
a Fi

led 
Docu

ment



Permitted Discretion. Investor's sole and absolute discretion, exercised in good faith, for any reason. 

Permitted Encumbrances. All licenses, easements, equitable servitudes, pub lic bond obligations, and other conditions, 
covenants, restrictlons and rights to wJ1ich the Property is subject at the lime the Unison Homeowner Agreement becomes 
effective: (i) that are stated as exceptions on the Conflnnation Of Title, or (ii) to which Investor has expressly agreed in writing 
that the Property will remain subject following any exercise of the Option by lnve.stor. "Pennitted Encumbrances" do not include 
any Senior Loans, Senior Liens, or any other liens that secure the payment of any loans or the performance or any obligations 
owed to any creditor. 

Permitted Sale. A Third Party Sale by Owner which fltlly complies with Article Three or is otherwise expressly consented t'o in 
writing by Investor. 

Permitted Senior Lien. A perfected lien upon the Property securing a Pem1ittcd Senior Loan that is senior to the lien of the 
Unison HomeOwner Security lnstrnment, obtained in connection with, or that was approved in wtiting by Investor upon 
Investor's execution of the Unison Homeowner Agreement. 

Permitted Senior Loan. An obligation secured by a Permitted Senior Lien , including, wi thout limitation, any mtd all principal, 
interest, and expenses. 

l'crson. A□ individual, corporation, limited liability company, partnership, joint venture, association, joint-stock company, trust, 
unincorporated organization or government, or any agency or political subdivisi<lll of any of the foregoing. 

Principal Residence. ls defined in Section 8.S(a). 

Prohibited Use. Is defined in Section 8.8(b). 

Property. The residential real propctty that is the subject of the Unison HomeOwner Agreement, the legal description of which 
is set forth as Exhibit A to the Unison Homeowner Option Agreement. The Property shall include only the real property 
described in that Exhibit A and the improvements and fixtures appurtenant lo that real property, and not any other personal 
property of Owner. 

Protecth•e Advances. Any advances made by Investor that are the primary responsibility of Owner under the Unison 
HomeOwner Agreement but are made by Investor for purposes of protecting the fnvestor Percentage and Investor's Rights, as 
more completely described in Section 8.11. 

Remodeling Adj11stment. The adjustment, defined in Section 8.3, and calculated pursuant to Section 8.5, that takes into accottnl 
the increase or decrease in market value amibutable to certain material modifications and/or Prohibited Uses of the Property by 
Owner during the Tenn of the Unison Hmm:Owner Agreement. 

ReYocable Trust. A revocable trust, revocable living trnst, inter vivos trust, revocable fomily trust or similar trust established in 
accordance with the law~ of any state. 

Revocable Trust Rider. A rider to the Unison HomeOwner Security lnstniment requiret.l to be executed by Owner in the event 
Owner elects lo purchase the Property in tile name of a revocable IJust. 

Right Of Fil'st Refusal. The iight of O\\11er under Section 7.4(1) to purchase the Property on lhe same tcnns the Property is 
proposed to be sold to a third party in an Orderly Sale. 

Sale By Owner Transaction. A proposed sale of the Property conduckd either without a public listing of the Property on the 
open market or where the tem1s and conditio□s of the sale have been principally negotiated by Owner without agency 
representation. 

Sales Commissions. All broker fees, sales commissions, finder fees and all other fees and costs owed to any broker, real estate 
agent or finder and incutTed in connection with a sa le or transfer of the Propetty or any interest in the Property. 

Senior Liens. Liens on the Property that are perfected prior to or otherwise have priority over the lien created by the Unison 
Homeowner Security Jnstrnment and which are approved by Investor, as so secured. 

Senior Loans. Loans or other obligations that are secured by Senior Liens. 

Solicited Sale Value. If withill ninety (90) days prior to or following the closing of a Special Tem1ination under Section 6.2 
Owner or Investor receives, or has pending, a written offer for the purchase of the Property, the Solicited Sale Value shall equal 
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the gross amount of such offer, with uo deduction or adjustment for any costs that Owner may incur if a sale of the Property were 
to be completed pursuru1t to such offer. 

Special Damages For Failure To Insure. Are defined in Section 8.16(f). 

Special Termination. Is defined in Section 6.2. 

Special Termination Price. Is defined in Section 6.2. 

Tenn. The term of the Unison Homeowner Agreement, commencing on the Effective Date and expiring on the Expiration Date, 
and as may be autonwtically extended under Sections 3.3, 4.J(b) nnd 5.3(b) of the Unison HomeOwner Covenant Agreement. 

Termination. Any non-exercise tennination of the Option prior to the expiration of the Tenn. 

Third Party Buyer. Tbe Person that purchases, or proposes to purchase, the Property in a Third Party Sale. This Person may be 
Investor. 

Third Party Sale. A sale of all, or of an interest in, the Properly under the Unison Homeowner Agreement. Any TI1ird Party 
Sale by Owner must also be a Pennined Sale. 

Transaction Documents. The Unison HomeO"~1er Option Agreement, the Unison HomeOwner Covenant Agreement, the 
Unison HomeOwner Recorded Memorandum, the Unison 1-fomeOwner Security lnstrnment and any and all mutually executed 
ticlers, amendments, exllibits or supplements thereto. 

Trustor(s). The Person or Persons designated as the "trustor" or "settlor" of a Revocable Trust in its formation documents. 

Trustec(s). The Person or Persons designated as the "!lllstee" of a Revocable Trnst in its formation documents and any 

subsequent amendments, and any successor trustees t1J1der such Revocable Trust. 

Unison llomcOwner Agreement. The Unison HomeOwner Option Agreement, Unison HomeOwner Covenant Agreement, 
Unison Homeowner Recorded Men1orandum, and Unison Homeowner Secmity Jnstmment, and riders thereto, executed by and 
between Owner and Investor, together with all exhibits, schedules, attadunents, am.I all amendments, supplements, and addenda 
now or hereafter executed by the parties. 

Unison Homeowner Covenant Agreement. This Unison HomeOwaer Covenant Agreement executed by and between Owner 
and Investor. 

Unison Investment Payment. The ponion of the Unison Pmcbase Price paid to Owner for the Option in advance, at the 
commencement of the Unison HomeOwner Agreement Term. 

Unison Homeowner Option Agreement. The Unison Homeowner Option Agreement executed by and between Owner and 
Investor by wbich Owner grants Ilic Option to Investor. 

Unison Purchase Price. The total amount Investor has agreed to pay or credit for Investor's purchase of an undivided percentage 
interest in and to the Property as set for1h (or adjusted) under Sections l and 10 of the Unison HomeOwner Option Agreement, as 
distinguished from the price which a future buyer may pay to purchase tile Property. 

Unison Purchase Pl'ice Balance. The Unison Purchase Price minus the Unison Investment Payment previously given to Owner, 
as set fonh in Sections l antl 10 of the Unison HorneOwner Option Agreement, and subject to reduction under Sections 7.J(d) 
:ind 10.2 of the Unison HomeOwner Covenant Agreement. 

Unison HomcOwner Recorded Memorandum. The memorandum, entered into by Investor and Owner concurrently with the 
Unison Homeowner Agreement, which shall be recorded in the public records evidencing: (n) the provisions of the Unison 
HomcOwner Agret!nient nurning witb the land; and (b) the Option. 

Unison Homeowner Security lnstrnment. A deed of trust or mo,tgagc, and security agreement, together with any riders 
thereto, given by Owner concurrently with tbis Unison 1-IomeOwner Covenant Agreement, and the Unison Homeowner Option 
Agreement, securing tbe Owner's performance under the Unison HomeOwner Agreement by a lien on Owner's entire interest in 
the Property, which shall be recorded in the public records and which fom,s a part of the Unison 1-lomeOw11er Agreemc:!11!. 

Unpaid Owner Obligations. Ts defined in Section 3.3. 
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E,hihit A 

IRREVOCABLE LIMITED POWER OF A TTORNEV 

TO BE EXECUTED AND GRANTEll BY OWNER TO INVESTOR 
UPON '.\'IUTUAL AGREEMENT TO PURSUE ORDERLY SALE 

[MAY DIFFER FROM STATE TO STATE) 

Irrevocable Limited Power of Atturnev Coupled with an Interest. Pursuant to the terms of tile Unison Homeowner 
Agreement {"Unison Homeowner Agreement") entered into hy and between as of {"Effective Date"), and subsequent agreement to 
pursue the remedy of Orderly Sale under Section 7.4 of the Unison Homeowner Covenant Agreement, Own el' is executing this notnrizcd 
Power of Attorney designating Investor and its successors and assignees as Its true nnd ta wful agents :tnd attorneys-ln-J"act (with full 
power of substitution) in Owner's name and Oil Owner's behalf (In any and all cn11acities) for the sole and limited purpose of authorizing 
and empowering Investor exclusively (although only n en-owner of the Property) to market, advertise, sell and transfer title to one 
hundred percent (JOO¾) of the Property, Including Owner's Interest therein. Accordingly, Investor or its successor or assignee and the 
oth~r parties designated above as attorneys-in-fact, .shall have the exclusive power and authority to do all acts and to execute any and all 
documents, instrnnwnts and agreements as such agents rind attorneys-in-fact deem necessary or advisable: 

1. to solicit buy~rs fo1· the entire Property and offers for a sule of the entire Property; 

2. to advertise the entire Pro11erty for sale on reasonable and customary terms aud conditions for a price that is reasonable in 
view of the then market conditions; 

3. tu sell the entire Property and transfer Owner's entire interest In, :md title to, tlte Property on usual and customary terms 
and conditions, the proceeds ol' which shall be allocated to Owner and Investor as provided in the Unison Homeowner 
Agreement; and 

4. tu encumber the Property by olJt:tinini,: loans secured by liens oil the Property, in order to raise those funds reasonably 
required to improve, repair and prepare the Property for sale at a competitivt, price in 11s market, 

The undersigned hereby aclmowledge that this power or attorney is coupled with an interest in the Property pursuant lo the Unison 
Homeowner Agreement and that, as a result, In addition to any consequences under law, this power is Irrevocable and will survive the 
undersigned's death or incompetence. All acts that the attorneys-in-fact shall lawfully do, or cause to be done, under the autbo1·ity of this 
Power of Attorney nre hereby expressly approved, ratified and confirmed. 

This Power of Attorney Is a durahle 11ower of attorney and shall remain Ju force despite any Owner's subse!]uenl iucapa<ity or death. 

In the event this Power of Attorney, or any portion thereol', is held to be Invalid or stayed or enjoined by a court of competent 
jurisdiction, then such provision or portion thereof shall be considered separately and apart from every other provisiou or the Unison 
Homeowner i\greemcnt fur the purpose of dc!l!rmining the legal enforceability of every such other provision, and Owner agrees to 
execute and deliver to Investor a replacement Power of Attorney acceptable to the investor in its reasonable discretion. 

Owner and Investor agree that If Investor Is not allowed to exercise its rights under this ['ower of Attorney the damages to Investor 
would be irrcparnblc nnd extremely difficult to cstimutc, making money damages or nny remedy nt law in:ulec1u11tc. Thus, in addition lo 
any otber rights and rem.,dics available to it in law, equity or otherwise, Investor shall be entitled to specific performance of the 
11rovisions nf thls instrument. 

From time to time in the future as long ns the Unison Homeowner Agreement h:1s not, or is not, terminated, Owner sl1~U, at lnvestul''s 
request, which shall be at Tnvcstor's Permitted Discretion, execute such nddifional or rcplnccmcnt powers of attorney as Investor m,1y 
deem necessary identifying such other Investor officers as Owner's allorneys-in-fact as Investor deems reasonably necessary for 
purposes enumerated herein. 

THIS POWER OF ATTORNEY SHALL REMAIN lN FULL FORCE AND EFFECT UNTIL SUCH TIME AS THE UNISON 
HOMEOWNER AGREEMENT TERMINATES OR IS TERMINATED. Owner hereby rati!ies and affirms all that such attorney-in-fact, 
or any substitute or substitutes, may do hy virtue of the 11ower conveyed herehy. 

EXHIBIT ONL\' - DO NOT SlGN DATE: __________________ _ 
Signature 

Print Name 

EXHIBIT ONL V - DO NOT SIGN DATE: _________________ _ 
Signature 

Print Name 
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ACKNOWLEDGMENT 

A notary pulil ic or other omcer compleling this certificale verifies onl y the identity of lhe indiv idual who signed the document to which this 
certificate is attached, and not the truthfulness, accuracy, or valid ity of that document. 

Stale of' ____________________ _ 

County of _______ _ ___________ _ 

On ___________ , 20_ , before me, ___________ _ ___ _ 
(insert name and title of the officer) 

personally appeared ---- --------,-----~- -~~ ---,--,------~-• who pl'oved lo me on the basis of sati sfactory 
ev idence m be the person(s) whose name(s) is/are subscrihed to the wilh in instrument and acknowledged lo me that he/she/ihey executed the 
same in his/her/their authorized capacity(ies), and that by his/her/lhei r signalure(s) on the instnnn cnt the person(s), or the entity upon behalf of 
which the pcmm(s) .ictcd, cxcculcd the instrumcnc. 

J certify under PEN ALTY OF PERJURY und~r the laws of the State of _ _ ______ that the fo reg"ing paragraph is tme and correct. 

WITNESS my hand and offi cial sea l. 

Signature ______________ (Seal) 
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Exhibit B 

NOTICE AND ACKNOWLEDGMENT REGARDINC SPOUSES, PARTNERS AND CO-OCCUPANTS 

WHO ARE NOT SlGNATORIES TO THE UIIUSON HOMEOWNER AGREEMENT 

Unison Homeowner Agreement ID Number: 

This Notice and Acknowledgement Fom1 ("Form") contains important disclosures about the rights and liabilities of 
spouses, domestic partners, fami ly members and other co-occupants of a Property ("Property") subject to a Unison 
Homeowner Agreement who are not signatories to the Unison Homeowner Agreement (collectively referred to as 
"Non-Owner Occupant(s)"). Please READ IT CAREFULLY. This Forrn must be signed by all homeowners 
entering into and executing a Unison Homeowner Agreement ("Unison Signatory(ies)") and by all Non-Owner 
Occupants. Any owner executing a Unison HorneOwner Agreement ("Owner") il:i responsible for ensuring that , 1 

complete and accurate version of this Fom1 is returned to Unison Agreement Corp. ("Unison") with the signatures 
of all Non-Owner Occupants as a prerequisite 10 entering into the Unison Homeowner Agreement. 

The rights of a Non-Owner Occupant to occupy or retain possession of the Property following the death of the Last 
Surviving Owner who is a party to the Unison Homeowner Agreement, Option exercise, or an Owner Event Of 
Default under the Unison Homeowner Agreement, may be significantly affected by the operation of the Unison 
HomcOwner Agreement. This is because the Unison HomcOwncr Agreement is an option agreement which gives 
Unison the right to exercise its option and purchase an undivided percentage interest ("Invest01· Percentage'') in the 
Property upon certain triggering events. Two such m'ggering events are the death of the last Surviving Owner, or an 
Owner Event Of Default, regardless of whether Non-Owner Occupanl~ are occupying the Property at that time. A 
Non-Owner Occupant of a Prope1ty subject to a Unison Homeowner Agreement will be required to settle Unison's 
option rights even if the Non-Owner Occupant inherits the Prope1ty as the heir, beneficiary or survivor of an Owner. 
Depending on the appreciation of the Property during the term of the Unison Homeowner Agreement, the amount 
required to settle Unison ' s option rights may be substantial. In addition, following an Event of Default (including 
default by Non-Owner Occupanrs). Unison may he entitled to exercise its recorded security interest and/or compel 
the sale uf the Property, resulting in a Non-Owm:r Occupant !using possession and/or ownership thereof. 

Unison cannot know who occupies the Property as a principal residence if those persons are not named on title. 
Unison must and will rely on the Owner to supply this information accurately. 

The responsibility for notifying Unison of any change in the status of Non-Owner Occupants is also a continuing 
obligation of all Owners throughout the Te1111 of the Unison Homeowner Agreement. All Owners are responsible 
for returning a complete and accurate amended Form to Unison with the signatures of all Non-Owner Occupants, 
both at inception of the Unison HomeOwner Agreement, and in the event that any new Non-Owner Occupant not 
signatory to the Unison HomeOwner Agreement commences to occupy the Property as bis or her principal residence, 
or in the event a non-adult occupant of the Property attains tbe age of 18, at any time during the Tenn. 

In the event that a Unison Signatory wishes to add another person onto the title to the Property after entering into the 
Unison Homeowner Agreement, he or she must execute the complete set of Unison HomeOvvner Agreement legal 
documents and meet all then-current Unison HomeOwner Agreement education requirements. Unless and until these 
requirements are met, the individual will remain and must be identified to Unison as a Non-Owner Occupant of the 
Property subject to the option and contractual rights of Unison as above desctibed. 

All Owners acknowledge that they have read and understand this Fom1, and that they have been advised by Unison 
to consult independent legal counsel and estate planning professionals to ascertain the legal effects of the Unison 
HomcOwner Agreement on future possession and occupancy of the Property. 
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D I represent and wa1Tant that there are ll.Q Non-Owner Occupants living in my Property. 

Acknowledged and agreed: 

Owner: Owner: 

EXHIBIT ONLY - DO NOT SIGN EXHtBIT O1\"LY - DO NOT SIGN 

Date signed: ________________ _ Date signed: _______________ _ _ 

D I represent and warrant that I have presented this fonn to and discussed its contents with all Non-Owner 
Occupants living in my Property. The names and signatures of all Non-Owner Occupants and their relation lo me 
appear below. 

Acknowledged and agreed: 

Owner: Owner: 

EXHIBIT ONLY - DO NOT SIGN EXHIBff ONLY - DO NOT SIGN 

Date signed: ________ _________ _ Date signed: 

Non-Owner Occupant l: Non-Owner Occupant 2: 

EXHIBIT ONLY - DO NOT SIGN EXHIBIT ONLY - DO NOT SIGN 

Print name: _________________ _ Print name: -----------------

Relation to Owner: ____ _________ _ Relation to Owner: ---------------

Noa-Owner Occupant 3: Non-Owner Occupant 4: 

EXHIBIT ONLY - DO NOT SIGN EXHIBIT ONL \' - DO NOT SIGN 

Print name: _____ _____ _ ______ _ Print name: ------------------

Relation to Owner: ______________ _ Relation lo Owm:r: _ _____________ _ 
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Exhibit C 

Asset Administration Fee Schedule 

Unison HomeOwner Agreement ID Number: 

Changes to Title: 
Addition of Unison Homeowner Agreement Signato1y 

Removal of Unison Homeowner Agreement Signatory 

Other Changes to Title Including Change of Title to Trnst 

Advances made by Unison (per advance) due to non-payment of: 

Prope11y insurance payment 

Property tax payment 

Deferred maintenance 

Mortgage and other unpaid obligations 

P1·ocessing Subordination Requests: 

Recording and Reconveyance (per document): 

Release of lien 

Quitclaim deed 

Other requested release documentation 

Payoff Estimate (per request, when requested more than once per calend:u· year) 

Special Termination 

Processing of Property Sale 

Administering Owner Events Of Default 

$300.00 

$250.001 

$300.00 

$75.00 

$75.00 

$1250.00 

$650.00 

$500 • $3500 (estinrnted)2 

In addition to the administration fees itemized above, other acmal, necessary, bona fide, reasonable, out-of-pocket 
fees and costs, customary to the area, which are paid by Investor to third parties (including persons and entities 
retained by Investor) may be charged to the homeowner from time to time during the term or at the termination of a 
Unison Homeowner Agreement, including fees and costs related to title, legal, recording, and appraisal, whether 
incuned in connection with homeowner default or tennination. 

The above listed fce.s are estimates based on the current costs of the service provided. These fees are subject to 
change as the costs of providing any such services change. If a fee has changed at the time Owner requests any one 
of the above services, a disclosure of the then-current charge will be provided to Owner. Please note that additional 
fees for expediting requests may apply. 

1Plus interest on amounts advanced, in accordance with the Unison HomeOvmer Agreement. 

2Thc range of administrative fees which may be charged by Investor in connection with Owner Defaults is ,m 
estimate only, given the difficulty of actually predicting the internal cost to Investor of processing such Defaults. As 
a result, the actual amount of such fees may va1y depending on the duration, and difficulty of resolution, of any 
given Owner Default. In unusual cases, such fees may exceed the estimates given here. U11der no circumstances, 
however, shall Investor charge any administrative fees in connection with Owner Default unless such fee is 
customary, reasonable, bona fide, imposed in good faith , ,md demonslrnbly appropriate in relation to the Event of 
Default. 
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Prepared by, recording requested by, 
and when recorded mail to: 

Unison Agreement Corp. 
P.O. Box. 26800 
San Francisco, CA 94126-6800 

Unison Homeowner Agreement ID Number: 
FRX-031861 

MEMORANDUM OF UNISON HOMEOWNER AGREEMENT 

This MEMORANDUM OF UNISON HOMEO"WNER AGREEMENT ("Unison 
Homeowner Recorded Memorandum'') is entered into as of 12/18/2017 ("Effective Date") by 
and between ALBERT L. SCROGGINS, SR. AND JOHNNY KAY SCROGGINS, HUSBAND 
AND WIFE, AS JOINT TENANTS (individually or collectively "Owner") and Unison 
Agreement Corp., a Delaware corporation, and its successors and assignees ("Benefited Party"), 
whose address is 650 California Street, Suite 1800, San Francisco, CA 94108. 

MEMORANDUM OF UNISON HOMEOWNER AGREEMENT 

Owner hereby declares that Owner has entered into that certain Unison HomeOwner Agreement 
("Unison Homeowner Agreement") with Benefited Party, as of the Effective Date, pursuant to 
which Owner grants and conveys to Benefited Party the option to purchase an undivided 
percentage interest in that certain real property (the "Property") described in attached 
SCHEDULE A ("Option") and pursmmt to which Owner has made certain covenants and 
promises to, or for the benefit ot: Benefited Party in connection with the Property, all as more 
particularly described and on the tem1s and conditions stated in the Unison HomeOwner 
Agreement. The percentage interest shall equal the Investor Percentage as specified in the Unison 
Homeowner Option Agreement. The Option is irrevocable by Owner. The term of the Option shall 
commence on the Effective Date and shall expire at 11 :59 p.m., Pacific Time, on the day 
immediately preceding the thirtieth (30th

) anniversary of the Effective Date ("Expiration Date") 
(subject to certain extensions as set forth in the Unison Homeowner Agreement). The tenns of the 
Unison Homeowner Agreement are hereby inco1poraLed into this Unison Homeowner Recorded 
Memorandum by this reference. 

MEMORANDUM OF COVENANTS RUNNING WITH THE LAND 

This Unison HomeOwner Recorded Memorandum identifies the covenants and promises set forth 
in the Unison Homeowner Agreement that run with the land and will be binding upon any party 
who acquires Owner's interest in the Property so long as the Unison HomeOwner Agreement has 
not expired or been tenninated. The Unison Homeowner Agreement covenants are deemed to be 
covenants running with the land wi thin the meaning of Section 1460 of the California Civil Code 
so as to give it the broadest possible application, and include, without limitation: 
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a. Section 8.2 of the Unison Homeowner Covenant Agreement which, among other 
things, requires Owner to maintain and repair the Propetiy and to ensure that use of the 
Property complies with all applicable state, federal and local laws and regulations. 

b. Section 8.16 of the Unison HomeOwner Covenant Agreement which, among other 
things, requires Owner to maintain insurance on the Property against certain hazards. 

c. Section 8.10 of the Unison Homeowner Covenant Agreement which, among other 
things, requires Owner to pay all taxes and assessments accruing on the Property. 

d. Section 8.8 of the Unison HomeOwner Covenant Agreement which, among other 
things, requires Owner to occupy the Property as Owner's principal residence and 
prohibits use of the Property for commercial or other non-residential purposes. 

e. Section 8.9 of the Unison Homeowner Covenant Agreement which, among other 
things, restricts the ability of Owner to increase the amount of debt to third parties 
secured by liens on the Property beyond the Maximum Authorized Debt specified in 
the Unison Homeowner Agreement, and requires Owner to keep the Property free of 
liens prohibited under the te1111s of the Unison HomeOwner Agreement or not 
otherwise approved by Benefited Patty. 

f. Article Three of the Unison HomeOwner Covenant Agreement which, among other 
things, restricts the right of Owner to transfer the Property other than as expressly 
pennitted under the tenns of the Unison Homeowner Agreement. 

[This space is intentionally left blank.] 

RELEASE 

This Unison Homeowner Recorded Memorandum shall remain in full force and effect until 
released by a written te1111ination or quitclaim deed executed and notarized by Benefited Patty and 
recorded in the real property records for the county where the Property is located, or until 
extinguished by operation oflaw. 

[Signatures appear on the following page.] 
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READ THIS DOCUMENT CAREFULLY BEFORE SIGN1NG IT. ALL PRIOR ORAL, 
ELECTRONIC AND WRJTTEN COMMUNICATIONS AND AGREEMENTS FROM OR 
WITH BENEFITED PARTY, INCLUDING ALL CORRESPONDENCE, OFFER LETTERS, 
TERM SHEETS, PRINTED MATERIALS, DISCLOSURES, AND THE PROGRAM GUIDE, 
ARE MERGED INTO AND SUPERSEDED AND REPLACED BY THIS UNISON 
HOMEOWNER RECORDED MEMORANDUM, THE OTHER TRANSACTION 
DOCUMENTS, AND THE OTHER WRITTEN AGREEMENTS MADE BY AND BETWEEN 
O\VNER AND BENEFITED PARTY AS OF THE EFFECTIVE DATE. 

IN WITNESS WHEREOF, the undersigned Benefited Party and Owner have each executed this 
Unison HomeOwner Recorded Memorandum as of the date set forth above. 

BENEFITED PARTY: 

Unison Agreement Corp., a Delaware corporation 

By: 

Name: Robert Price 

Title: Managing Director 

Date signed: _________ _ _ 

OWNER: 

By: -------- ------
Albert L. Scroggins Sr. 

Date signed: _______ _ _ _ _ 

By: ----- --- -----
Date signed: _ _ _ _______ _ 

Propertv Address: 

I 7042 Fairburn St 

Hesperia, CA 92345 

By: 
Johnny Kay Scroggins 

Date signed: 

By: 

Date signed: 
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BENEFITED PARTY'S ACKNOWLEDGMENT 

A notary public or other officer completing this certificate verifies only the identity of the 
individual who signed the document to which this ce1iificate is attached, and not the truthfulness, 
accuracy, or validity of that document. 

STATE OF CALIFORNIA) 
) ss. 

COUNTY OF SAN FRANCISCO) 

On ________ , 20 __ , before me ________________ _ 
Notary Public, personally appeared _____________________ _ 
who proved to me on the basis of satisfactory evidence to be the person(s) whose name(s) is/are 

subscribed to the within instnunent and acknowledged to me that he/she/they executed the same 
in his/her/their authorized capacity(ies) and that by his/her/their signature(s) on the instrument 
the person(s), or the entity upon behalf of which the person(s) acted, executed the instrument. 

I certify under PENALTY OF PERJURY under the laws of the State of California that the 
foregoing paragraph is true and correct. 

WITNESS my hand and official seal. 

Signature 

---------------- (seal) 
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OWNERS' ACKNOWLEDGMENT 

[Notary Acknowledgment(s) must be attached.] 
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SCHEDULE A 

LEGAL DESCRIPTION 

That certain real property situated in the City of Hesperia, County of San Bernardino, State of 
CA, described as follows : 

THE LAND REFERRED TO HEREIN IS SITU A TED IN THE COUNTY OF SAN 
BERNARDINO, STATE OF CALIFORNIA, AND 1S DESCRIBED AS FOLLOWS: 
LOT 82, TRACT NO. 5543, IN THE CITY OF HESPERIA, COUNTY OF SAN 
BERNARDINO, STATE OF CALIFORNIA, AS PER PLAT RECORDED IN BOOK 66, 
PAGES 13 TO 34, INCLUSIVE OF MAPS, IN THE OFFICE OF THE COUNTY RECORDER 
OF SAID COUNTY. SUBJECT TO RESTRICTIONS, RESERVATIONS, EASEMENTS, 
COVENANTS, OIL, GAS OR 
MINERAL RIGHTS OF RECORD, IF ANY. 

APN/Tax ID Number/Parcel Identification Number: 0398-045-13-0000 

[ end of legal description] 
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Prepared by, recording requested by, 
and when recorded mail to: 

Unison A6rrcement Corp. 
P.O. Box 26800 
San Francisco, CA 94126-6800 

Unison Homeowner Agreement ID Number: 
FRJC-031861 

UNISON HOMEOWNER DEED OF TRUST AND SECUIUTY AGREEMENT 

NOTICE: THIS DEED OF TRUST CONTAINS A SUBORDINATION CLAUSE WIDCH 
MAY RESULT IN BENEFICIARY'S SECURITY OR OTHER INTEREST IN THE 
PROPERTY BECOMING SUBJECT TO AND OF LOWER PRIORITY THAN THE LIEN 
OF SOME OTHER OR LATER SECURITY INSTRUMENT. 

This SUBORDINATED HOMEOWNER DEED OF TRUST AND SECURITY 
AGREEMENT, together with riders hereto ("Unison Homeowner Security Instrument''), is 
made as of 12/18/2017 "Effective Date"), among ALBERT L. SCROGGINS, SR. AND 
JOHNNY KAY SCROGGINS, HUSBAND AND WIFE, AS JOINT TENANTS (individually or 
collectively "Trustor"), and American Title Inc ("Trustee"), whose address is I l 0 10 Burdette St 
PO BOX 641010, Omaha, NE 68164-1010 and Unison Agreement Corp., a Delaware 
corporation, and its successors and assignees ("Beneficiary"), whose address is 650 California 
Street, Suite 1800, San Francisco, CA 94108. Capitalized terms used in this Unison Homeowner 
Security Instrument . shall have the meanings specified in this Unison Homeowner Secmily 
Instrument, or if not defined herein, in that certain Unison Homeowner Covenant Agreement 
("Unison Homeowner Covenant Agreement"), Unison HomeOwner Option Agreement 
("Unison Homeowner Option Agreement") and that certain Memorandum Of Unison 
Homeowner Agreement ("Unison Homeowner Recorded Memorandum"), which documents, 
together with this Unison Homeowner Security Instrument, are collectively tenned the "Unison 
Homeowner Agreement" executed by Trnstor and Beneficiary concurrently herewith. 

1. Grant In Trust. 

TRUSTOR HEREBY IRREVOCABLY grants, transfers and assigns to Trnstee, and its 
successors and assignees, in trust, with power of sale, all of that propetiy ("Real Prope1·ty") 
described in SCHEDULE A attached hereto and made a part hereof. 

Together with all improvements, replacements and additions now or hereafter erected on 
the Real Property and all easements, appmtenances and fixtures now or hereafter a part of the Real 
Property. (The fixtures, improvements and the Real Property are collectively referred to as the 
"Property.") 
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d. any expenditures made by Beneficia1y pursuant to, or under, this Unison 
HorneOw11er Security Instrnment; and 

c. • payment of all fees and expenses (including, as allowed by applicable law, 
court and other dispute resolu tion costs, attorneys' and experts' fees and costs, and fees and 
disbursements of in-house counsel (collectively "Attorneys' Fees")) incuned by Beneficimy in 
the enforcement and collection of the obligations listed above and the protection of Beneficiary's 
rights related thereto, whether such fees are incurred in any state, federal, appellate, or 
bankruptcy court or otherwise and whether or not litigation or arbitration is commenced. 
Attorneys' Fees shall include, Attorneys' Fees inctmed in any state, federal, appellate, or 
bankruptcy court, and in any bankrnptcy case or insolvency proceeding, of any kind in any way 
related to this Unison Homeowner Security instrument, to the interpretation or enforcement of 
the pmiies' rights under this Unison Homeowner Security Instrument, or to the Property. 

The foregoing obligations are referred to collectively as the "Obligations." 

t: Trnstor shall not be obligated to repay any part of the Unison Investment 
Payment (as such tem1 is defined in Schedule A to the Unison Homeowner Covenant 
Agreement); and therefore, such item shall not be included within the Obligations. The foregoing 
shall not, however, in any way limit any payment calculated and agreed by Trustor to be paid 
pursuant to the Unison Homeowner Agreement, according to the calculation of Investor 
Proceeds and Investor Interest (as defined in the Unison Homeowner Agreement), including, 
without limitation, any such calculation in connection with a Special Termination as defined in 
Section 6.2 of the Unison HomeOwner Covenant Agreement. 

3. Uniform Coinmercial Code Security Agreement And Fixture Filing. This 
Unison HomeOwner Security lnstrnment also is intended to be and shall constitute a security 
agreement under the California Unifo1m· Commercial Code for any items of personal prope11y 
that constitute fixtures or are specified as part of the Property and that under applicable law may 
be subject to a security interest under the California Unifonn Commercial Code. Trnstor hereby 
grants to Beneficiary a security interest in those items to secure the performance and payment of 
the Obligations. 

a. Trustor agrees that Beneficiary may file either this Unison HomeOwner 
Security Instrnment, or a copy of it, or a UCC-1 Financing Statement in the real estate records or 
other appropriate index and/or in the Office of the Secretmy of State of the State of California, as 
a financing statement for any of the items specified above as pa1i of the Prope1iy. 

h. This Unison Homeowner Security instrument constitutes a financing 
statement filed as a fixture filing pursuant to Sections 9502(c) and 9514 of the Califomia 
Unifonn Commercial Code, and any similar or successor provisions. 

c. Beneficiary may file such extensions, renewals, amendments and releases 
as are appropriate to reflect the status of its security interest. 
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d. Trustor shall pay all costs of filing such financing statements and any 
extensions, renewals, amendments, and releases of such statements, and shall pay all reasonable 
costs and expenses of any record searches for financing statements that Beneficiary may 
reasonably require. 

e. On any default hereunder, Beneficiary shall have the remedies of a 
secured party under the California Unifonn Commercial Code and may also invoke the remedies 
in Section 7 below. In exercising any of these remedies, Beneficiary may proceed against the 
items of Real Property, fixtures or improvements separately or together and in any order 
whatsoever without in any way affecting the availability of Beneficiary's remedies under the 
Califomja UnifoLm Commercial Code or the remedies in Section 7 below. 

4. Assignment Of Leases And Rents. As additional security for the Obligations, 
Trustor hereby irrevocably, absolutely and unconditionally assigns to Beneficiary all of Trustor's 
right, title and interest in and to all existing and fuh1re leases, subleases and licenses relating to 
the use, occupancy or enjoyment of all or any pmt of the Property and all rents, income, 
revenues, profits, proceeds and earnings now or hereafter payable with respect to the ownership, 
use or occupancy of the Property (collectively the "Rents"): 

a. Trustor hereby gives to, and confers upon, Beneficiary the right, power 
and authority, during the continuance of this Unison Homeowner Security Instrnment, to collect 
the Rents, reserving unto Trnstor the right, prior to any default by Trustor in payment of the 
Obligations secured hereby or in performance of any agreement hereunder, to collect and retain 
such Rents, as they become due and payable. 

b. Upon any such default, Beneficiary may at any time without notice, either 
in person, by agent, or by a receiver to be appointed by a cou1i, and without regard to the 
adequacy of any security for the Obligations secured hereby, enter upon and take possession of 
the Property or any pa1t of it, in its own name sue for or otherwise collect such Rents, including 
those past due and unpaid, and apply the same, less costs and expenses of operation and 
collection, including Attorneys' Fees to the Obligations secured hereby, and in such order as 
Beneficiary may detem1ine. 

c. The entering upon and taking possession of the Prope1ty, the collection of 
such rents, issues and profits and the application of such rents , issues and profits pursuant to this 
Unison HomeOwner Security Instrument, shall not cure or waive any default or notice of default 
under this Unison Homeowner Security Instrument or invalidate any act done pursuant to such 
notice. 

d. Nothing in this section shall pennit Trnstor to lease or rent the Property in 
contravention of any provision of the Unison Homeowner Agreement; nor shall anything in this 
section modify any provision in the Unison Homeowner Agreement relating to the use, lease or 
occupancy of the Property. 
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5. 
follows: 

Covenants Of Trustor Regarding The Propertv. Trustor hereby agrees as 

a. To appear in and defend any aclion or proceeding purporting to affect the 
security of this Unison Homeowner Security Instmment or the rights or powers of Beneficiary 
or Trustee; and to pay all costs and expenses of Trnstee and Beneficiary (including cost of 
evidence of title and Attorneys' Fees) incmred: (i) in any stale, federal, appellate, or bankruptcy 
cou1t, in any action or proceeding in which Beneficiary or Trustee may appear, and in any suit 
brought by Beneficiary to foreclose this Unison Homeowner Security Instrument or to collect 
the Obligations or to protect Beneficiary's rights under this Unison HomeOwner Security 
Instrument; and/or (ii) in connection with the enforcement of any provisions of this Unison 
Homeowner Security Instrument or in connection with foreclosure upon the collateral granted 
under this Unison HomeOwner Security Instrument (whether or not suit is :filed). 

b. To pay: at least ten ( l 0) days before delinquency all taxes and assessments 
affecting the Property; and all encumbrances, charges and liens, with interest, on the Property ( or 
any pa1t of the Property), which are prior or could obtain priority to the lien or to the rights 
granted under this Unison Homeowner Security Instrument, and all costs, fees and expenses of 
this Unison HomeOwner Security Instrument. 

(i) If Trnstor fails to make any payment or to do any act as provided 
in this Unison Homeowner Security Instrument, Beneficiary or Trnstee may (but shall not be 
obligated to) make the payment or do the act in the required manner and to the extent deemed 
necessary by Beneficiary or Trustee to protect the security for this Unison HorneOwner Security 
lnstrnment, which payments and related expenses (including Attorneys ' Fees) shall also be 
secured by this Unison Homeowner Security Instrument. 

(ii) Such performance by Beneficiary or Tmstee shall not require 
notice to, or demand on, Truster and shall not release Trustor from any obligation under this 
Unison Homeowner Security Instrument. 

(iii) Beneficiary or Trustee shall have the following related rights and 
powers: (A) to enter upon the Property for the foregoing puivoses, (B) to appear in and defend 
any action or proceeding purpo1ting to affect the Property or the rights or powers of Beneficiary 
or Trustee under this Unison HomeOwner Security Instrument, (C) to pay, purchase, contest or 
compromise any encumbrance, charge, or lien that in the judgment of Beneficiary or Trnstee 
appears to be prior or superior to this Unison HomeO,¥ner Security Instrument, and (D) to 

employ counsel, and to pay such counsel necessary expenses and costs, including Attorneys· 
Fees. 

c. To pay immediately upon demand all sums expended by Beneficiaiy or 
Trustee pursuant to this Unison Homeowner Security Instrnment; and to pay interest on any of 
the foregoing amounts demanded by Beneficiary or Trnstee at the rate specified in Section 3289 
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of the California Civil Code (or other applicable law) from the date of such demand, not to 
exceed the maximum rate allowed by law at the time of such demand. 

6. Power Of Attorney. Trustor hereby irrevocably appoints Beneficiary as Trustor's 
attorney-in-fact (such agency being coupled with an interest), and as such attorney-in-fact 
Beneficiary may, after providing notice to Tmstor pursuant to the Unison Homeowner 
Agreement and the Unison HomeOwner Recorded Memorandum, without the obligation to do 
so, in Beneficiary's name, or in the name of Tmstor, prepare, execute and file or record financing 
statements, continuation statements, applications for registration and like documents necessary to 
create, perfect or preserve any of Beneficia1y's security interests and rights in or to any of the 
Property, and, upon a default under this Unison Homeowner Secmity Instrument, talce any other 
action required of Trustor; prnvided, however, that Beneficimy as such attorney-in-fact shall be 
accountable only for such funds as are actually received by Beneficiary. 

7. Default And Foreclosure And Power Of Sale. Upon default by Trustor in the 
perfonnance of or upon breach by Trnstor of any of the rights and Obligations that are secured 
by this Unison Homeowner Security Instmment as specified above, Beneficiary may declare a!! 
performance and sums secured by this Unison Homeowner Security Instrument immediately due 
by delive1y to Trustee and to Trustor of written declaration of default. Beneficiary shall give 
notice of default to Trnstor prior to acceleration fo!!owing Tmstor's breach of any covenant or 
agreement in this Unison Homeowner Security Instrument. The notice sha!I specify: (a) the 
default; (b) the action required to cure the default; (c) a date, not less than 30 days from the date 
the notice is given to Trustor, by which the default must be cured; and (d) that failure to cure the 
default on or before the date specified in the notice may result in acceleration of the performance 
secured by this Unison HomeOwner Security Instrnment and sale of the Property. The notice 
shall fwther infonn Trustor of the right to cure after acceleration and the right to bring a court 
action to assert the non-existence of a default or any other defense of Trustor to acceleration and 
sale. If the default is not cured on or before the date specified in the not'ice, Beneficiary at its 
option may require immediate performance in full of all obligations secured by this Unison 
Homeowner Security Instmment without further demand and may invoke the power of sale and 
any other remedies permitted by applicable law. Beneficiary shall be entitled to collect all 
expenses incurred in pursuing the remedies provided herein, including, but not limited to, 
reasonable attomeys' fees and costs of title evidence. 

If Beneficiaty invokes the power of sale, Beneficiary shall execute or cause Trustee to execute a 
written notice of Beneficiary's election to cause the Property to be sold as prescribed by 
applicable law. Trnstee shall cause this notice to be recorded in each county in which any part of 
the Property is located. Beneficiary or Tmstee shall mail copies of the notice as prescribed by 
applicable law to Trustor and to the other persons prescribed by applicable law. Trustee shall 
give public notice of sale to the persons and in the manner prescribed by applicable law. 
Beneficiary also shall deposit with Trustee this Unison Homeowner Security Instrument, the 
Unison Homeowner Agreement, and all documents evidencing any expenditures and damages 
secured by this Unison HomeOw□er Security Instrument. 
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After the time required by applicable law, Trustee, without demand on Trustor, shall sell the 
Property at public auction to the highest bidder at the time and place and under the terms 
designated in the notice of sale in one or more parcels and in any order Trnstee determines . 
Trnstee may postpone sale of all or any parcel of the Property by public announcement at the 
time and place of any previously scheduled sale. 

Trustee shall deliver to the purchaser its deed conveying the property so sold, but without any 
covenant or wananty, express or implied. The recitals in such deed of any matters or facts shall 
be conclusive proof of their trnthfulness. Any person, including Trustor, Trustee, or Beneficiary 
as defined in this Unison HomeOwner Security Instrument, may purchase at such sale. 

a. After deducting all costs, fees and expenses (including Attorneys' Fees) of 
Trnstee and of this Trnst, including cost of evidence of title in connection with sale, Trustee shall 
apply the proceeds of sale to payment of: to Beneficiary, all sums expended and performance due 
under the tenns of this Unison Homeowner Security Instrument, not then perfmmed or repaid, 
with accrued interest, if any, at the amount allowed by law in effect on the Effective Date of this 
Unison Homeowner Security Instrument; to Beneficiary, all other sums then secured hereby; 
and the remainder, if any, to the person or persons legally entitled thereto. 

b. Notice provided to Truster under this Unison Homeowner Security 
Instrument shall be to the address specified in this Unison Homeowner Security Instrument 
unless otherwise required by applicable law. 

c. Exercise of Beneficiary's remedies under this Unison Homeowner 
Security Agreement shall be in compliance with applicable law. 

8. Liquidated Damages. Liquidated Damages means an amount equal to the sum 
of 

a. the Investor Proceeds, as calculated according to A11:icle 10 
("Calculations") of the Unison Homeowner Covenant Agreement; 

b. in connection with Owner's failure to make any monetary payment, the 
sum of all monetary obligations (including, without limitation, all Unpaid Owner Obligations) 
owed to Investor by Owner under the Unison HomcOwner Agreement; and 

c. any and all amounts, properly chargeable to Owner as necessaiy to satisfy 
Owner's obligations under the Unison HomeOwner Agreement with respect to Owner's 
mortgage, tax and insurance obligations on the Prope1ty, including late fees, reinstatement fees 
and other penalties. 

9. Late Performance. By accepting performance of any obligation aHer its due 
date, Beneficia1y does not waive its right either to require prompt perfonnance when due of all 
other obligations or to declare default for such failure to perfmm. 
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10. Trustee's Powers. At any time or from time to time, without liability therefor 
upon written request of Beneficiary and presentation of this Unison HomeOwner Security 
Instrument, and without affecting the personal liability of any person for the perfommnce of the 
Unison Homeowner Agreement secured hereby, Trustee may: (a) reconvey any part of the 
Property; (b) consent to the making of any map or plat of the Property; (c)join in granting any 
easement thereon; and {d) join in any extension agreement or any agreement subordinating the lien 
or charge of this Unison HomeOwner Security Instmment. 

11. Substitution of Trustee. Beneficiary, or any successor in ownership of the 
Obligations, may from time to time, by instrument in writing, substitute a successor or 
successors to any Trustee named or acting under this Unison HomeOwner Security Instrnment, 
which instrnment, when executed by the Beneficiary and duly acknowledged and recorded in the 
office of tbe recorder of the county or counties where the Property is situated, shall be conclusive 
proof of proper substitution of such successor Trustee or Trnstees, who shall, without 
conveyance from Trustee's predecessor, succeed to all its title, estate, rights, powers and duties. 
Such instnnnent must contain the name of the original Tmstor, Trustee and Beneficiary under 
this Unison HomeOwner Security Instrument, the book and page where this Unison Homeowner 
Security Instrument is recorded, and the name and address of the new Trustee(s) . 

12. Trustee's Compensation. Tmstor shall pay Trnstee's fees and reimburse Tmstee 
for expenses in the administration of this Trust, i11cluding Attorneys' Fees. Trustor shall pay to 
Beneficiary reasonable compensation for services rendered concerning this Unison HomeOwner 
Security Instrnment, including without limitation any statement of amounts owing under any 
obligations. 

13. Full Reconveyance. Upon written request of Beneficiary stating that all 
obligations have been perfonned or paid, and upon payment of its fees, Trustee shall reconvey, 
without warranty, the Property then held under this Unison HomeOwner Secmity Instmment. 
The recitals in such reconveyance of any matters or facts shall be conclusive proof of the 
tmthfulness of such recitals. The grantee in such reconveyance may be described as "the person 
or persons legally entitled thereto ." 

14. Subordination. This Unison HomeOwner Security lnstrnment is subordinate to 
and junior to the Unison HomeOwner Recorded Memorandum which affects the Property and 
which is executed by Trustor as "Owner" as of the same date as this Unison Homeowner 
Security Instrument. Upon any foreclosure of this Unison Homeowner Security Instrument by 
the Beneficiary, despite such foreclosure, the Unison Homeowner Recorded Memorandum will 
remain in full force and effect (until released pursuant to its terms) and binding upon any person 
who now or hereafter obtains an interest in tbe Property; and the Unison HomeOwner Agreement 
will remain in full force and effect and binding upon Trustor, and any other person who may 
agree to be bound by such documents. 

15. Successors. This Unison Homeowner Security Instmment applies to, inures to 
the benefit of, and binds all parties to this Unison Homeowner Security Instrument, their heirs, 
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legatees, devisees, administrators, executors, successors, and assignees. The tenn "Beneficiary" 
shall include any successor or assignee of Beneficiary's rights in the Unison HomeOwner 
Agreement and in this Unison HomeOwner Secmity Instrument, whether or not named as 
Beneficiary in this Unison Homeowner Security Instrument. In this Unison Homeowner 
Security Instrument, whenever the context so requires, the masculine gender includes the 
feminine and/or the neuter, and the singular number includes the plural. 

16. Joint and Several Liabilitv. If more than one person signs this Unison 
HomeOwner Security Instrument as Tmstor, the obligations of each signatory shall be joint and 
several. 

17. Multiple Owners. Ifthere are multiple Trustors of the Property: 

a. this Unison Homeowner Security Instrument must be signed by each such 
Tmstor; 

b. all rights and powers specified for Trustor in this Unison Homeowner 
Security Instrument must be approved and exercised unanimously by all such multiple Trustors; 

c. all such multiple Trustors shal1 be jointly and severally liable for all 
liabilities and obligations specified for Trustor under this Unison Homeowner Security 
Instrnment; 

d. notice required to be given by, or to, Trustor will be deemed adequately 
given if given by, or to, any of Tmstors using the contact information set forth in this Unison 
HomeOwner Security Instmment; and 

e. Beneficiary may treat any notice received from any one Tmstor as notice 
from all Trustors. 

18. Revocable Trust. If any Trnstor is/are the trustee(s) of a Revocable Trust (as 
defined in Schedule A to the Unison HomeOwner Covenant Agreement): 

a. all tmstees and all trnstors of the Revocable Trust must sign this Unison 
HomeOwner Security Instrument in their capacities as individuals and as trustees and/or trustors 
of the Revocable Trust, and each trustee and trustor of the Revocable Trnst who signs this 
Unison Homeowner Security Instrument hereby represents and warrants that all trnstees and 
trustors of the Revocable Trust have been disclosed to Beneficiary; 

b. any trustee of the Revocable Trnst who is also a trustor of the Revocable 
Trust need only sign this Unison Homeowner Security Instrument once for it to be binding on 
such person both as trustee and as trnstor of the Revocable Trust; 
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c. all rights and powers specified for, and all actions required of, Trustor in 
this Unison HomeOwner Security Instrnment must be approved and exercised unanimously by 
all trustees of the Revocable Tmst; 

cl. all trustees and all trustors of the Revocable Trust, in their capacities as 
individuals, shall be jointly and severally liable with Tmstor for all liabilities and obligations 
specified for Trustor under this Unison Homeowner Security Instrnment; 

e. all representations and warranties by Trustor in this Unison Homeowner 
Security Instrument are made by all trnstees of the Revocable Trust on behalf of the Revocable 
Trust and by all trustees and all trustors of the Revocable Trust in their capacities as individuals; 

f. notice required to be given by, or to, any Truster will be deemed 
adequately given if given by, or to, any of the tmstees of the Revocable Trust using the contact 
information set forth in this Unison Homeowner Security Instrument; and 

g. Beneficiary may treat any notice received from any one trustee of the 
Revocable Trust as notice from all trustees of the Revocable Trust and from Tmstor. 

19. Acceptance by Trustee. Trustee accepts this Trnst when this Unison 
Homeowner Security Instmment, duly executed and acknowledged, is made a public record as 
provided by law. 

20. Incorporntion by Reference. SCHEDULE A to this Unison 1-IomeOwner 
Security Instrument is hereby incorporated by this reference. 

21. Extent of Lien. The lien granted under this Unison Homeowner Security 
Instrument shall encumber Trnstor's entire interest in the Property, notwithstanding the fact that 
the Unison Homeowner Agreement relates to only a fractional interest in the Property. 

22. No Merger. So long as any of the obligations under the Unison HomeOwner 
Agreement remains outstanding and undischarged, unless Beneficiary otherwise consents in 
writing, the fee estate of Trustor in the Property or any part thereof (including the estate of 
Beneficiary after exercising the Option) will not merge, by operation of law or otherwise, with 
any other estate in the Property or any part of it, but will always remain separate and distinct , 
notwithstanding the union of the fee estate and such other estate in Beneficiary or in any other 
Person. 

Do not lose or destroy this Unison Homeowner Security Instrument or the Unison 
Homeowner Agreement that it secures. All must be delivered to Trustee for cancellation 
before reconveyance will be made. 

© 2017, Unison 

[Signatures appear on the following page.] 
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READ THIS DOCUMENT CAREFULLY BEFORE SIGNING IT. ALL PRIOR ORAL, 
ELECTRONIC AND WRITTEN COMfVfUNICATIONS AND AGREEMENTS FROM OR 
WITH BENEFICIARY, INCLUDING ALL CORRESPONDENCE, OFFER LETTERS, TERM 
SHEETS, PRINTED MATERIALS, DISCLOSURES, AND THE PROGRAM GUIDE, ARE 
MERGED INTO AND SUPERSEDED AND REPLACED BY THIS UNISON HOMEOWNER 
SECURITY INSTRUMENT, THE UNISON HOMEOWNER AGREEMENT AND 
TRANSACTION DOCUMENTS, AND THE OTHER WRITTEN AGREEMENTS MADE BY 
AND BETWEEN OWNER AND BENEFICIARY AS OF THE EFFECTIVE DATE. 

The undersigned Trustor requests that a copy of any Notice of Default and any Notice of Sale 
under this Unison HomeOwner Security Instrument be mailed to Truster at the address set forth 
below. 

IN WITNESS WHEREOF, each undersigned Trustor has executed this Unison Homeowner 
Security Instrument as of the date set forth above. 

By: ---------------
A I be rt L. Scroggins Sr. 

Dale Signed 

By: ______________ _ 
Johnny Kay Scroggins 

Date Signed 

By:--- ----- -------

Dale Signed 

By: ___ ___________ _ 

Date Signed 

Tmstor Address: 

17042 Fairburn St 
Hesperia, CA 92345 
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ACKNOWLEDGMENT 

A notary public or other officer completing this certificate verifies only the identity of the 
individual who signed the document to which this certificate is attached, and not the truthfulness, 
accuracy, or validity of that document. 

ST A TE OF CALIFORNIA) 
) ss. 

COUNTY OF _________ ) 

On _________ , 20 __ , before me _________________ _ 

Notary Public, personally appeared ______________________ _ 
_ ___________ who proved to me on the basis of satisfactory evidence to be the 
person(s) whose name(s) is/are subscribed to the within instrument and acknowledged to me that 
he/she/they executed the same in his/her/their authorized capacity(ies) and that by his/her/their 
signature(s) on the instrument the person(s), or the entity upon behalf of which the person(s) 
acted, executed the instrnment. 

l certify under PENALTY OF PERJURY under the laws of the State of California that the 

foregoing paragraph is tme and correct. 

WITNESS my hand and official seal. 

Signature _____________ (Seal) 
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SCHEDULE A 

LEGAL DESCRIPTION 

That certain real propc11y situated in the City of Hesperia, County of San Bernardino, State of 
California, described as follows: 

THE LAND REFERRED TO HEREIN rs SITUATED IN THE COUNTY OF SAN 
BERNARDINO, STATE OF CALIFORNIA, AND rs DESCRIBED AS FOLLOWS: 

LOT 82, TRACT NO. 5543, IN THE CITY OF HESPERIA, COUNTY OF SAN 
BERNARDINO, STATE OF CALIFORNIA, AS PER PLAT RECORDED IN BOOK 66, 
PAGES 13 TO 34, INCLUSIVE OF MAPS, IN THE OFFICE OF THE COUNTY RECORDER 
OF SAID COUNTY. SUBJECT TO RESTRICTIONS, RESERVATIONS, EASEMENTS, 
COVENANTS, OIL, GAS OR 

MINERAL RIGHTS OF RECORD, IF ANY. 

APN: 0398-045-13-0000 

[ end of legal description] 
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DEFERRED MAINTENACE ADDENDUM 
TO UNISON HOMEOWNER AGREEMENT 

Unison Homeowner Agreement ID Number: FRX-031861 

This Deferred Maintenance Addendum to the Unison Homeowner Agreement 
("Defe1Ted Maintenance Addendum") restates those rights and obligations of the parties 
previously set fmih in Section 8.4(b)(i) of the Unison Homeowner Covenant Agreement. 

Reference is made to that certain Unison Homeowner Agreement by and between 
ALBERT L. SCROGGINS., SR. AND JOHNNY KAY SCROGGINS, HUSBAND AND WIFE, 
AS JOINT TENANTS (collectively, "Owner") and Unison Agreement Corp., its successors 
and assigns ("Investor"), in connection with the purchase of the property at 17042 Fairburn St, 
Hesperia, CA 92345 ("Property"), consisting of (1) the Unison Homeowner Option 
Agreement; (2) the Unison Homeowner Covenant Agreement; (3) the Unison Homeowner 
Recorded Memorandum, and (4) the Unison Homeowner Security Instrument. All initially 
bolded tenns in this Deferrc.d Maintenance Addendum are defined in Schedule A to the Unison 
Homeowner Covenant Agreement. 

Section 8.4(b)(i) of the Unison HomeOwner Covenant Agreement provides for notation 
by Investor of certain repair items or conditions on the Property in connection with the Owner 
Property Purchase, which repair items or conditions may be expressly reserved by Investor for 
application of a Deferred Maintenance Adjustment at the time of calculation of the Ending 
Agreed Value of the Property and determination of the Investor Proceeds. The following 
items are noted by Investor under Section 8.4(b)(i): 

Page 8 of 45 in the home inspection report by National Property Inspections dated 
l l /28/ 17 specifically noted: 
There are two areas on the roof that have possible water intrusion, one is on the rear and 
the other is on the west 
facing roof where it meets lhe stucco. Recommend to have a qualified roofer add metal 
flashing to avoid water 
intrusion. 

If the items, defects, or conditions listed above have not been fully corrected or repaired 
by Owner at the time of any calculation of the Ending Agreed Yalue of the Property and any 
detennination of the Investor Proceeds, then Investor shall have the right under Section 8.4(a) of 
the Unison Homeowner Covenant Agreement to make (in consultation with third party experts 
and inspectors unaffiliated with Investor), a commercially reasonable estimate of the dollar 
amount which is required, al that time, to repair such Deferred Maintenance, independently and 
without reference to any estimate of costs required for repair which may have been given to 
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Owner and to apply the dollar amount so obtained by Investor as a Deferred Maintenance 
Adjustment in calculating the Ending Agreed Value of the Property and the Investor Proceeds . 

Investor shall have no liability in connection with, or for Owner's faihire to cure, the 
items, defects and conditions listed above. 

This Addendum may be executed in counterparts. 

INVESTOR: 

Unison Agreement Corp. 

By:------------­
Robert Price 

Title: ______________ _ 
Managing Director 

Date Signed 

OWNER: 

By:------ ------- ­
Albert L. Scroggins Sr. 

Date Signed: ____________ _ 

By: _____________ _ 
Johnny Kay Scroggins 

Date Signed: ____________ _ 

By: _ _ _ _ _____ ____ _ 

Date Signed: _____ ____ ___ _ 

By: _____________ _ 

Date Signed: _ _ _ __________ _ 
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DEFERRED MAINTENACE ADDENDUM 
TO UNISON HOMEOWNER AGREEMENT 

Unison HomeOwner Agreement ID Number: FRX-031861 

This Deferred Maintenance Addendum to the Unison Homeowner Agreement 
("DefeJTed Maintenance Addendum") restates those rights and obligations of the parties 
previously set forth in Section 8.4(b)(i) of the Unison Homeowner Covenant Agreement. 

Reference is made to that certain Unison Homeowner Agreement by and between 
ALBERT L. SCROGGINS, SR. AND JOHNNY KAY SCROGGINS, HUSBAND AND WIFE, 
AS JOINT TENANTS (collectively, "Owner") and Unison Agreement Corp., its successors 
and assigns ("Investor"), in connection with the purchase of the property at 17042 Fairburn St, 
Hesperia, CA 92345 ("Property"), consisting of (1) the Unison Homeowner Option 
Agreement; (2) the Unison Homeowner Covenant Agreement; (3) the Unison Homeowner 
Recorded Memorandum, and (4) the Unison Homeowner Security Instrument. All initially 
bolded tenns in this Defen:cd Maintenance Addendum are defined in Schedule A to the Unison 
Homeowner Covenant Agreement. 

Section 8.4(b)(i) of the Unison HomeOwner Covenant Agreement provides for notation 
by Investor of certain repair items or conditions on the Property in connection with the Owner 
Property Purchase, which repair items or conditions may be expressly reserved by Investor for 
application of a Deferred Maintenance Adjustment at the time of calculation of the Ending 
Agreed Value of the Property and determination of the Investor Proceeds. The following 
items are noted by Investor under Section 8.4(b)(i): 

Page 8 of 45 in the home inspection report by National Property Inspections dated 
l l/28/17 specifically noted: 
There are two areas on the roof that have possible water intrusion, one is on the rear and 
the other is on the west 
facing roof where it meets the stucco. Recommend to have a qualified roofer add metal 
flashing to avoid water 
intrusion. 

If the items, defects, or conditions listed above have not been fully co1Tected or repaired 
by Owner at the time of any calculation of the Ending Agreed Value of the Property and any 
detennination of the Investor Proceeds, then Investor shall have the right under Section 8.4(a) of 
the Unison Homeowner Covenant Agreement to make (in consultation with third party experts 
and inspectors unaffiliated with Investor), a commercially reasonable estimate of the dollar 
amount which is required, at that time, to repair such Deferred Maintenance, independently and 
without reference to any estimate of costs required for repair which may have been given to 
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Owner and to apply the dollar amount so obtained by Investor as a Deferred Maintenance 
Adjustment in calculating the Ending Agreed Value of the Property and the Investor Proceeds. 

Investor shal1 have no liability in connection with, or for Owner's failure to cure, the 
items, defects and conditions listed above. 

This Addendum may be executed in counterparts . 

lNVESTOR: 

Unison Agreement Corp. 

By:------------­
Robert Price 

Title: ______________ _ 
Managing Director 

Date Signed 

OWNER: 

By: _________ ____ _ 
Albert L. Scroggins Sr. 

Date Signed: ____________ _ 

By: _____________ _ 
Johnny Kay Scroggins 

Date Signed: ____________ _ 

By: _ ___ _________ _ 

Date Signed: _____ _______ _ 

By: _____________ _ 

Date Signed: _ _ _ __________ _ 
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Unison Homeowner Agreement Application 

APPLICANT fNFORM,ATIQN (each owner on !Ille must be an ,Applicant or Co-Applicant. Pleas11 complete all areas and sections of t~ls application) 

Unison Homeowner Agreement ID Number: FRX-031861 
Applicant name: Albert L, Scroggins Sr, l Co-Applicant name: Johnny Kay Scroggins 

Date of Birth: 05/15/1946 I Date of Birth : 02/22/1948 

Social Security Number: 551-62-2294 
l 

Social Security Number: 562-74-0949 ! 
Marital status: Married i Marital status: Married 

Profession: Industry: j Profession: Industry: / 

Years in this profession: 26 Years of School: 12 I Years in th is profession: 15 Years· of School: 
1 11 i 

Highest Degree Earned: School: i Highest Degree Earned: School: ! 

Self-Employed? I Self-Employed? 
Employer (name & addre5s): Retired I Employer (name & address): Retired 
17042 Fairburn Street i 17042 Fairburn Street I 
Hesperia, CA 92345 i Hesperia , CA 92345 

Title: Retired Years on this job: 0 I Title: Retired Years on this job: 0 

Employer phone number: 760-244-7246 ! Employer phone number: 0 

Estimated total monthly income: $2,810.53 Estimated total monthly income: $1 ,044.48 
Base Income $0.00 Div/Interest $ 0.00 Base Income $0.00 Div/Interest $ 0.00 
Overtime $0.00 Soc. Sec. $ 2,113.00 Overtime $0,00 Soc. Sec. $ 903.00 
Bonuses $0,00 Other $ 697.53 Bonuses $0_00 Other $ 141,48 
Commissions $0,00 I Commissions $0.00 

COMBINED APPa,.JCANT AND CO-APPLICANT INFORMATION 
Total assets other than primary home : Bank Accounts : $~3~1~8~8~.1~8 ____ Retirement Accounts $ ___ 0~.o ... o __ _ 
Brokernge Accounts: $ 0 Other Assets: $_0"" .... o ... o ______ _ 
Do you own real estate other than the subject property? 

CONTACT INFORMATION ' 

Applicant Preferred 
Phone: (Cell ) 

Applicant Email : 

H: 760-953-9736 
W : 760-244-7246 
C: 760-953-9736 

PROPER:rY INFORMATION 

Co-Applicant Preferred 
Phone: (Cell) 

Co-Applicant Email : 

Property address: 17042 Fairburn St, Hesperia, CA 92345 

Mailing address: 17042 Fairburn Street, Hesperia, CA 92345 

Property Type: Detached 

Property will be: PrimaryResidence 
!\lumber of Years I have lived ih the property: 7 

How long are you planning on staying in this property? Forever. 
How is the property tilled? Jointly 

LOANS SECURED BY THE PROPERTY 

Lender name: Mountain West Financial 1st Mortgage Balance: 
$175,922.00 

ti .. 

H: 760-244-7246 
W: O 
C: 760-953-9736 

Monthly Pmt: $995.18 
HOA: $0.00 
Taxes: $incl 
Insurance: $incl 

Are Taxes & Insurance included In monthy payment! (escrowed)? 1\1 

" Lender name: none 2nd Mortgage Balance: $0.00 Monthly Pmt: $0.00 C 
N 

APPLICANT AND CO-APPLICANT DECLARATIONS . 

_________ _____ .. ,,_ , ___ ,_, _, ___ ,, -•-- ----- -· -· -- , __________ ,, ,, , ,, .... ,,.. _ l - - ~PJ>~~-~-1 .. ,_ .L ... 9.~_± pplicanl . 
'I . Are there any outstanding judgments against you? 1 N l N 

, • 2, H~ve y~u be~n i~~;Tved 'i~' abanl<r~ptcy proceedi;;g .;;;;"jj;-u,·; ·;;asi'i yea-rs?- - _,,_, __ !" - --N·--- ---·•-- J - -- - , N __ ,__,, _., -
~-- ·- .. - -.--,. ·------ ·-···--·--·· --·--··- -... , ____ ,. .. ,. .... ~----· ........ -·· . --· -·••-•·---·---·-----·•-•..-·--·•-·--·-··~--- ..;.,_, ____ ,,. __ , ...... ~.-. .._..--. __ __, __ ·---- - ·····-~-
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Unison Homeowner Agreement Application 

f - ~_:_~~~~-you-e:~r f~~d~ p~op~rtyfu~~-~j~~;d-u~o-~?-- -- - - ~ - - - --·· • !_·-_--_·-_··-_-____ _, 

L_~~.'.:~~-=-Y-?.~ ever given title or deed in lieu thereof or sold a property in a short_:~~:? N ! ________ ___ _ 

! __ 5. Are you a_party to, or threatened by, any lawsuit? N ! 
N 

N 

N 

N I 6. Are you delinquent or in default on any debt, loan, mortgage or fin_ancial obligation? . 
1- ---·--· - ------ --- ··--·····---·-· .... --·-·-·- -------·-- ---·-·--·-····-·------;--------·----,-·--------··-
! 7. Have you ever been convicted of or plead guilty to a felony? j 1 

8. Have you given Power of Attorney to any other person to handle any financial or real l 1---------

estate matters on your behalf? l I 
. . . ' . - ---- ·•- --· --· ·- ---·---·· ·· ·· ·--·• -: . 1- - ~--- ----·-··· "' - ·; 

9. Do you intend to occupy the property? Yes 1 
j 

Yes 

--iTyo"~--;-n~-;;:;;:;;;;:i- "yes'' to any of the questions ·J-8, please provide a brief explanation: Adult daughter lives in the home with_he_i·---, 
minor daughter. 

-----·------- ------------·-·- -----·----· 
10. Are you a U.S. Citizen? j Y Y ' 

ff not, are you a permanent resident alien? ________ j ; 
i 1,·.--;;Ar;·;"tiere any adults oc-;up-ylng- the property~,-ciuding' your adult children . that are not on title (not listed on the d~;-dt~--the-- - ·1 

I property)? Y ' 
I ~If yes, please li_:;L~ame and relationship: Daughter - -=------ - ------- ---- ------------ -- ! 
12. Please let us f<now how you intend to use lhe proceeds from the Unison Homeowner Agreement. Home Improvement 

- - - - -

ADDITIONAL INFORMATION 

Please list two friends or relatives not currently living wi th you that we may contact in the event of an emergency. 
Please provide their names, addresses, phone numbers and email addresses. 
Cynthia Randall 760-953-2005, 18057 Mauna Loa St. , Hesperia, CA 92345 
Albert L Scroggins, Jr. 812-350-8922 , 1837 Shiloh Dr., Columbus, IN 47203 

How did you hear about Unison and the Unison Homeowner Agreement? Mailer 

ADDITIONAL DOCUMENTS R~QUIRED TO UNDERWRITE YOUR APPLICATION 

Please provide cop ies of the items listed below: 
• If wage earner: Most recent pays tubs and most recent 2 years W2s for Applicant and Co-Applicant. 
• If self employed: Tax returns from most recent 2 years {personal and corporate or partnership). 
• If retired: Copy of benefit letter(s) and tax returns from most recent 2 years. 
• Assets : Most recent 2-months bank/brokerage/retirement account statement(s). 
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Unison Homeowner Agreement Application 

AUTHORIZATION AN.D ACKNOWt.EDGMENTS 

I represent to Unison Agreement Corp. ("Unison") that: 
(1) the information provided in this application is true, correct and complete, and that Unison may rely on the information in this 
application, and I am obligated to amend the information provided in this application if any of the facts that I have represented should 
change; 
(2) Unison may share infom1alion where reasonable and necessary to process my Unison Homeowner Agreement application with 
any participating lender(s) to which I have subinil1ed an application for a loan; 
(3) Unison may share with its agents, processors, servicers, service providers, affiliated companies, investors, successors and 
assigns any information obtained in this application in connection with my Unison Homeowner Agreement transaction; 
(4) Unison may obtain my credit report in connection with this application, verify any information contained in this application, and 
obtain and report any information or data relating to my Unison Homeowner Agreement for legitimate business purposes through 
any source, including my employer and financial institutions, a consumer credit reporting agency, or any source named in this 
application : • 
(5) Unison is authorized to share and to verify information related to my Unison Homeowner Agreement application with 
professionals and others providing appraisal, home inspection, and other inspection and reporting services in connection with the 
property: 
(6) Unison is authorized to contact my property insurance carrier and/or insurance agent, from time to time; to obtain declarations 
pages and other informatfon about my property insurance, to direct the insurance carrier to modify insurance coverage to meet 
Unison's minimum requirements , and to add Unison as a named insured or loss payee. 

Non-Agency Disclosure: Unison hereby discloses that it is a licensed real estate broker.* As applicant(s), I/we hereby acknowledge 
and agree that I/we have been advised that Unison is acting as a principal with regard to the Unison Homeowner Agreement and 
that Unison is not acting as tile agent on my/our behalf. 

Name and signature of Applicant: Date: 

Name and signature of Co-Applicant Date: 

AZ BRE License #GO670710000, CA BRE License #2012710. CT REB License #0791352. DC REG License /IC098374562, IL DFPR License J/478026863, MA BR 
Uc8nse IJ422177. MD REC License /16027, NJ REC License 1/1649879. NY DL License lt10991223540, OR REA LicP.nse #201221258. PA Cerl. or l\<>lhority 6428873, 
VA RES License #226-025731, WA REC License 1119288. 

© 2017, Unison 5000 HO-All (rev. 11/27/2017) 
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December 4, 2024 

 

 

Re:   Albert Kay Scroggins  

File Number: FRX-031861 

17042 Fairburn St 

Hesperia, CA 92345 

 

Dear Payoff Team, 

 

The following will constitute the demand for payoff of the above referenced Unison HomeOwner Agreement: 

 

Payment in the following amount 

 

One Hundred  Eighty Four Thousand Five Hundred  Thirty Seven Dollars and Zero Cents ($184,537.00 ) 

 

must be received by no later than January 3, 2025 and shall be made by wire in accordance with the attached Wiring 

Instructions.  

 

WE DO NOT ACCEPT PHYSICAL CHECKS. 

 

Upon full payment of the referenced demand and receipt of funds you will be authorized to record the following 

documents:  

 

● Quitclaim Deed 

● Substitution of Trustee and Full Reconveyance 

 

The responsibility to pay all charges, amounts, costs, expenses and taxes, if any, in connection with recording of 

these documents is to the homeowner. 

 

Please contact us at (800) 330-5800 for any questions relating to this matter. 

 

Sincerely yours, 

 

Odin New Horizon Real Estate Fund LP 
By: Odin New Horizon General Partner LLC, its General Partner 

 

*Please see the attached addendum for a breakdown of the payoff amount 

  

• unison 
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Payoff Calculation Addendum 

 

Agreement Terms 

 

 

Original Agreed Value $268,500.00 

Investor Percentage     70.000 % 

Purchase Price $187,950.00 

Original Investment Price $46,987.00 

Purchase Price Balance $140,963.00 

 

 

 

Special Termination Calculator 
 

Value: $465,000.00 

Remodeling Adjustment $0.00 

Early Termination Adjustment $0.00 

Deferred Maintenance Adjustment $0.00 

OAV Floor?  

OAV Floor Adjustment $0.00 

Ending Agreed Value $465,000.00 

Investor Percentage 70.000 % 

Investor Share $325,500.00 

Purchase Price Balance $140,963.00 

Total Amount Due $184,537.00 

 

 

 

• unison 
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Unison Investment Management  

650 California Street, Suite 1800 

San Francisco, CA 94108 

 

3 

 

 

Unison Trust 2021-1 

Unison Trust 2021-1 

Wiring Instructions  

To JPMorgan Chase Bank, N.A. 
 

 

 

PAY TO BANK: JPMorgan Chase Bank, N.A. 

ABA / ROUTING #: 021000021 

ACCOUNT #: 783050583 

BENEFICIARY: Unison Trust 2021-1 

Unison Trust 2021-1 

REFERENCE TO BENEFICIARY: FRX-031861*** 

 

SWIFT CODE:                                                CHASUS33 

 

   

*** Please include Reference to Beneficiary in wire instructions *** 
 

 

 

 

 

 

 

 

 

 

 

 

■ 

unison 
Investment Management 
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Prepared by, 
recording requested by, and 
when recorded mail to: 

Unison Agreement Corp. 
P.O. Box 26800 
San Francisco, CA 94126-6800 

Unison HomeOwner Agreement ID Number: 
FRX-031861 

Assignment of Unison Homeowner Agreement 

Unison Agreement Corp., a Delaware corporation, as "Assignor," hereby assigns for good and 
valuable consideration to Odin New Horizon Real Estate Fund LP, a Delaware limited 
partnership as "Assignee," all of Assignor's rights, title, interests and obligations to and under: 
(i) that certain Unison HomeOwner Option Agreement of even date herewith made by and between 
Assignor and ALBERT L. SCROGGINS, SR. AND JOHNNY KAY SCROGGINS, HUSBAND 
AND WIFE, AS JOINT TENANTS (individually or collectively, the "Homeowner"); (ii) that 
certain Unison Homeowner Covenant Agreement of even date herewith made by and between 
Assignor and Homeowner; (iii) that certain Memorandum of Agreement made by and between 
Assignor and Homeowner and being recorded concurrently and on the same date as this 
Memorandum of Assignment; and (iv) that certain Unison Subordinated Deed of Trust and 
Security Agreement made by Homeowner as "Trnstor" in favor of Assignor as "Beneficiary" 
naming American Title Inc, as "Tmstee" and being recorded conCLmently and on the same date as 
this Memorandum of Assignment; which relate to, rnn with and encu1hber the real property 
described in Exhibit A ("Property"). 

IN WITNESS WHEREOF the undersigned Assignor has executed this instrument as of 

12/18/2017. 

©2017. Un ison 

Unison Agreement Corp., a Delaware corporation 

By: 

Name: Robert Price 

Title: Managing Di.rector 
650 California Street, Suite 1800 
San Francisco, CA 94108 

I of3 
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ACKNOWLEDGMENT 

A notary public or other officer completing this certificate verifies only the identity of the 
individual who signed the document to which this certificate is attached, and not the trnthfulness, 
accuracy, or validity of that document. 

ST A TE OF CALIFORNIA) 
) ss. 

COUNTY OF SAN FRANCISCO ) 

On ________ _, 20 __ , before me _________________ _ 

Notary Public, personally appeared _____________________ _ 

who proved to me on the basis of satisfactory evidence to be the person(s) whose name(s) is/are 
subscribed to the within instmment and acknowledged to me that he/she/they executed the same 
in his/her/their authorized capacity(ies) and that by his/her/their signature(s) on the instmment 
the person(s), or the entity upon behalf of which the person(s) acted, executed the instniment. 

I certify under PENAL TY OF PERJURY under the laws of the State of California that the 
foregoing paragraph is true and co1Tect. 

WITNESS my hand and official seal. 

Signature 

(seal) 

2 of3 
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EXHIBIT A 

LEGAL DESCRIPTION 

That certain real property situated in the City of Hesperia, County of San Bernardino, State of 
CA, described as follows: 

THE LAND REFERRED TO HEREIN IS SITUATED IN THE COUNTY OF SAN 
BERNARDINO, STATE OF CALIFORNIA, AND IS DESCRIBED AS FOLLOWS: 
LOT 82, TRACT NO. 5543, IN THE CITY OF HESPERIA, COUNTY OF • SAN 
BERNARDINO, STATE OF CALIFORNIA, AS PER PLAT RECORDED IN BOOK 66, 
PAGES 13 TO 34, INCLUSIVE OF MAPS, fN THE OFFICE OF THE COUNTY RECORDER 
OF SAID COUNTY. SUBJECT TO RESTRICTIONS, RESERVATIONS, EASEMENTS, 
COVENANTS, OIL, GAS OR 
MINERAL RIGHTS OF RECORD, IF ANY. 

APN/Tax Parcel ID: 0398-045-13-0000 

[ end of legal description] 

3 of3 
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' d 

Unison Agreement Corp. 
Combined Closing Statement- Estimated1 

Unison Homeowner Agreement Transaction ID: FRX-031861 
Homeowner(s): Albert L. Scroggins Sr. and Johnny l<ay Scroggins 
Property: 17042 Fairburn St Hesperia, CA 92345 

Signing Date: 12/18/2017 
Escrow Number: L-100304 
Closing Services Provider: Lenders Title Solutions/ GENESYS GONZALEZ 
Closing Servi ces Provider Conta ct: P 727-223-6779 / E elite@lenderstitlesolutions.com 

Date : 12/18/2017 

Homeowner 

Item Debit Credit 

Unison Investment Payment to Homeowner 

Transaction Fee to Unison 1,175.00 
Credit Report Fee to Unison 

Home Inspection Fee to Unison 625.00 
Home Inspect ion Fee paid by Unison 

Settlement or Closing Fee due to Lenders Title 
850.00 

Solutions 
Notary Fee due to Lenders Title Solutions 

Title Report Fee to 
Recording Fees due to San Bernardino county 250.00 
Virginia local and state recording tax 
New York mortgage tax paid by buyer 
New York mortgage tax paid by Unison 

Appraisal fee to Unison 550.00 

Appraisal fee paid by Unison 
Property Report Fee to 
Debts to be paid at closing by Lenders Title Solutions 

Totals 3,450.00 
Estimated Funds Due to Homeowner(s): $44,124.50 

46,987.00 

312.50 

275.00 

47,574.50 

1The parties herein have been advised that the foregoing amounts are estimates only. We, therefore, authorize the above captioned 
Closing Service Provider to charge estimated amounts owing, to satisfy the items authorized, and to close escrow. 

By signing below, the parties agree and authorize Closing Services Provider to disburse funds in accordance with this Closing 
Statement. 

Unison Agreement Corp.: 

By: Robert Price, M anaging Di rector 

Homeowner(s): 

Applicant: 

Albert L. Scroggins Sr. 

Date Signed: ____________ _ 

Co-Applicant: 

Date Signed: ____________ _ 

© 2017, Unison 

Date 

Co-Applicant 

Johnny Kay Scroggins 

Date Signed: ____________ _ 

Co-Applicant 

Date Signed: ____________ _ 

Page 1 of 1 Form 813 HO-All (rev. 5/1/2017) 
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American Land Title Association FINAL AL TA Settlement Statement- Borrower 

Adopted 05-01-2015 

File No./Escrow No.: L-100304 

Print Date & Time: 12/18/201712:37:11 PM 

Officer/Escrow Officer: 

Property Address : 17042 FAIRBURN STREET 

Lenders Title Solutions 
25400 US HWY 19 N 

Suite 245 
Clearwater, FL 33763 

HESPERIA, CA 92345 (SAN BERNARDINO) 

Borrower: ALBERT L. SCROGGINS, SR. AND JOHNNY KAY SCROGGINS 
17042 Fairburn Street 
Hesperia, CA 92345 

Settlement Date: 

Disbursement Date: 

Dcooslts. Credits. Debits 

12/18/2017 

6/20/2017 

Description 

HOME INSPECTION FEE· Lender Cre<lil from Uniso,1 /\!]reemcnl Corp. 
APPR/<ISAL FEE • Len<ie, Credi t from \Jnir.on Agreement Corp. 

New Loans 
Loan ,\mounl 
Approisal Fee to Unison Aaree:ment Corp. 
THAtlSACTIOM FEE lo Unison Agreement Corp. 
HOME INSPECTION FEE lo Unison Agreement Corp. 

Tille Charges 
Title - Setllement or cl1Js;ng fee to Lenders TiUe Solutiuns 

Government Recordinq and Transfer Charges 

Morlijaae S250.00 

Subtotals 
Due To 81Jrrower 
Totals 

Acknowledgement 

I 

Borrower 

P.O.C. Debit 

S550.00 
Sl,175.00 

S625.00 

5850.00 

5250.00 

P.O.C. Debit 

S0.00 S3.~50.00 
S44, 124.50 

S0.00 S47,574.50 

We/I have carefully reviewed the ALTA Settlement Statement and find it to be a true and accurate statement of all receipts 
and disbursements made on my account or by me in this transaction and further certify that I have received a copy of the 
AL TA Settlement Statement. We/I authorize Lenders Title Solutions to cause the funds to be disbursed in 
accordance with this statement. 

BORl<OWER(S) 

.~LOERT L. SCROGGINS, SR. 

JOHNNY K.~Y SCHOGGINS 

Credit 

531 2.50 
5275.00 

546,987.00 

Credit 

$47,574.50 

$1,7.574.50 

Page 1 of 1 
File# L-1 00304 

Printed on 12/18/2017 al 12: 37 PM 
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Prepared by, 
recording requested by, and 
when recorded mail to: 

Unison Agreement Corp. 
P.O. Box 26800 
San Francisco, CA 94126-6800 

Unison HomeOwner Agreement ID Number: 
FRX-031861 

REQUEST FOR NOTICE OF DEFAULT 

In accordance with Civil Code Section 2924b, request is hereby made that a copy of any notice of default 
and a copy of any notice of sale under that deed of trust (or mortgage) executed by ALBERT L. 
SCROGGINS, SR. AND JOHNNY KAY SCROGGINS, HUSBAND AND WIFE, AS JOINT 
TENANTS, as Trustor, and recorded 10/14/2016, as Instrnment No. 2016-0431202, in Book n/a, 
Page n/a, Official Records of San Bernardino County, State of California, in which FIRST AMERICAN 
TITLE INSURANCE COMPANY, A NEBRASKA is named as Trustee and ALBERT L. SCROGGINS. 
SR. AND JOHNNY KAY SCROGGINS, is named as Beneficiary, be sent to: Unison Agreement Corp. 
at P.O. Box 26800, San Francisco, CA 94126-6800, Attention: Asset Administration. 

© 2017, Unison 

Unison Agreement Corp., 
a Delaware corporation 

By:-----------­

Robert Price 

Managing Director 

Date Signed: __________ _ 

Page 1 of 2 Form 501 HO-CA (rev. 1/31/2017) 
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ACKNOWLEDGMENT 

A notary public or other officer completing this certificate verifies only the identity of the individual who 
sig11ed the document to which this certificate is attached, and not the truthfulness, accuracy, or valjdity of 
that document. 

ST A TE OF CALIFORNIA) 
) ss. 

COUNTY OF SAN FRANCISCO) 

On _______ _ , 20 __ , before me _______ _ _________ _ , Notary 
Public, personally appeared __________________________ who 
proved to me on the basis of satisfactory evidence to be the person(s) whose name(s) is/are subscribed to 
the within instmment and acknowledged to me that he/she/they executed the same in his/her/their 
authorized capacity(ies) and that by his/her/their signature(s) on the instrnment the person(s), or the entity 
upon behalf of which the person(s) acted, executed the instrument. I certify under PENAL TY OF 
PERJURY under the laws of the State of California that the foregoing paragraph is true and correct. 
WITNESS my hand and official seal. 

(seal) 

© 2017. Unison Page 2 of 2 Form 501 HO-CA (rev. 1/31/2017) 
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Unison is a San Francisco-based real estate equity  
investment company that has been providing homeowners 
and home buyers with simple, common-sense alternatives 
to debt financing since 2004. We are backed by world-
class institutional investors and managed by respected 
real estate finance veterans. We have earned national 
recognition from prominent newspapers and magazines 
including the Wall Street Journal, the New York Times, and 
BusinessWeek.

The Unison HomeOwner Agreement enables you to 
convert a portion of your home equity into cash. The cash 
you receive from Unison is not debt, so you pay no interest 
to Unison, and you make no monthly payments to Unison 
- ever. In exchange, we earn a return on our investment 
based on the future value of your home.

The purpose of this Program Guide is to provide you 
with a detailed explanation of the Unison HomeOwner 
Agreement.

Who Should Use This Program
The Unison HomeOwner Agreement is designed for 
use by homeowners who intend to occupy their home 
as their principal residence (or, in some cases, as an 
owner-occupied second home) for at least three years. 
The Unison HomeOwner Agreement is specifically not 
intended as a source of short-term funding. It is not 
designed for “flippers” or speculators or for use with an 
income property.

Homeowners who should consider using the Unison 
HomeOwner Agreement:
›› Expect to own their home for at least three 

more years.

›› Intend to use their home as an owner-occupied 
principal residence (or in some cases an owner-
occupied second home).

›› Are attentive to the condition and characteristics of 
their property and have fully disclosed everything they 
know about their property to Unison.

Homeowners who should not use the Unison 
HomeOwner Agreement:
›› Are uncertain whether they will remain in their home 

for at least three years.

›› Do not intend to occupy their home as a personal 
residence.

›› Intend to “flip” (re-sell) their home or have some other 
speculative purpose.

The Unison HomeOwner Agreement contains numerous 
provisions and safeguards that are expressly intended 
to dissuade homeowners from using the Unison 
HomeOwner Agreement as short-term financing. These 
provisions and safeguards are outlined in detail in 
this Program Guide. Homeowners who are uncertain 
whether they will remain in their home for at least three 
years or homeowners who intend to rent, speculate in 
or flip property are advised to seek other options.

The Importance Of Reading Everything
We cannot overemphasize the importance of having a full 
understanding of the features of the Unison HomeOwner 
Agreement before making decisions. In addition to 
this Program Guide, you must also read the Important 
Information Notice and the Unison HomeOwner 
Agreement legal documents. You will receive these 
documents during the processing of your application. 
The Unison HomeOwner Agreement legal documents  
establish the legal and financial relationship between 
you and Unison.

If your Unison HomeOwner Agreement transaction 
requires special pricing, it is imperative that you read 
Section G and Part 2 of Section H of this Program Guide.

If there is any discrepancy or conflict between the  
information contained in this Program Guide and the  
information in the legal documents comprising 
the Unison HomeOwner Agreement, the Unison 
HomeOwner Agreement documents control.

Introduction: 
The Purpose of this Program Guide
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›› The rights your Unison Homeowner Agreement gives 
Unison.

›› The tax implications of the Unison HomeOwner 
Agreement.

›› The Unison HomeOwner Agreement will impact the 
amount of interest in your home that you can leave 
to your heirs. You are urged to discuss this impact, 
and your decision to enter into a Unison HomeOwner 
Agreement, with your children and anyone else who 
may have an inheritance interest in your property.

TABLE OF CONTENTS

Please Seek Advice 
You are also urged to carefully review the Unison 
HomeOwner Agreement legal documents and other  
materials with your legal, tax and financial advisors, 
and family members, to understand the following:

›› Your responsibilities under the Unison HomeOwner 
Agreement.

›› The cost of obtaining a Unison HomeOwner Agreement.

›› What will happen when you decide to sell your home 
or otherwise end your Unison HomeOwner Agreement.

›› The rights your Unison HomeOwner Agreement gives you.

Section A: 
Understanding The Unison HomeOwner Agreement..................................................................................1

Section B: 
More About The Unison HomeOwner Agreement.................................................................................... 21

Section C
Obtaining A Unison HomeOwner Agreement............................................................................................. 37

Section D
Living With The Unison HomeOwner Agreement...................................................................................... 47

Section E
Ending The Unison HomeOwner Agreement.............................................................................................. 55

Section F
The Unison HomeOwner Agreement Legal Documents.......................................................................... 67

Section G
Specially Priced Unison HomeOwner Transactions................................................................................... 71

Section H
Part One: Detailed Calculations For Examples 1 Through 6.................................................................... 83 
Part Two: Detailed Calculations For Examples 7 And 8........................................................................... 101

Section I
Glossary Of Terms.............................................................................................................................................111

Section J
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You’ve earned 
the equity in 

your home - and 
Unison offers 
a smart new 
way to make 

the most of it. 
Ready to realize 
the possibilities 

in your life?
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1. 	 What The Unison HomeOwner 
Agreement Is

The Unison HomeOwner Agreement is not a loan, it 
is not a reverse mortgage, and in fact it is not debt of 
any kind. It is a real estate investment agreement that 
enables you to convert a portion of your home equity 
into immediate cash. The cash you receive from Unison 
is not debt, so there is no interest and you make no 
monthly payments to Unison - ever.

At the start of the Unison HomeOwner Agreement, 
we invest in your home by making a lump-sum cash 
payment to you. You continue living in your home, and 
you continue to enjoy the advantages of owning your 
home, including any tax advantages. Unlike a loan, 
there are no burdensome monthly payments to make to 
Unison in order to gain access to your home equity. As 
long as you pay your mortgage payments, real estate 
taxes, insurance, and any other obligations that are 
or may become a lien on your home, and abide by the 
provisions of the Unison HomeOwner Agreement, you 
make no payments to us of any kind until the Unison 
HomeOwner Agreement ends.

The lump sum payment we give to you at the start does 
not mean we own a part of your home today. Instead, 
in exchange for the cash you receive, you agree that we 
will earn a return on our investment equal to a share 
of the change in value of your home. You decide how 
much you are comfortable sharing (maximum 70%). The 
more you share, the more cash you can receive.

The Unison HomeOwner Agreement typically ends 
when you decide to sell your home.A At that time, we 
typically receive a portion of the sale proceeds. Our 
return on our investment can be positive or negative. 
If your home increases in value, we make money on 
our investment. If your home decreases in value, we 
typically lose money on our investment. It’s that simple.

2. 	 Uses For The Unison 
HomeOwner Cash

The Unison HomeOwner Agreement creates Possibilities, 
Not Payments.TM by giving you access to a portion of your 
home equity without the monthly burden of making 
interest payments on the amount we provide. You can 

use the cash received from Unison for any purpose, 
including:

›› Supplementing retirement income. Seniors with 
limited income can invest for retirement or fund the 
purchase of life or health insurance.

›› Making home improvements. Remodeling can 
greatly increase the functionality and enjoyment 
of your home, but can be quite costly. With Unison 
HomeOwner you can make home improvements 
today and delay paying for them until you sell your 
home.

›› Paying off debt. Typical debt reduction strategies 
reduce the monthly payment by consolidating high 
interest rate credit card debt into a lower interest 
rate loan. With Unison HomeOwner you can instead 
eliminate the monthly payment entirely.

›› Qualifying for a refinance of your existing mortgage. 
If the amount of debt you currently have on your 
home exceeds the maximum refinance loan you can 
qualify for, Unison HomeOwner proceeds may be able 
to reduce your loan balance and help you qualify for 
a new mortgage.

›› Recouping a portion of the down payment you made 
to purchase your home. For many buyers, pulling 
together a down payment can consume all of their 
financial resources. These new homeowners often 
wish they had more cash on hand after closing to 
help with the financial burden of home ownership. 
With Unison HomeOwner you can recoup up to 75% 
of your down payment if you purchased your home in 
the last 12 months.

A The Unison HomeOwner Agreement typically ends when you decide to sell your home, but there are other ways it can end. They are discussed later in this Program Guide.

Section A: Understanding The Unison HomeOwner Agreement

While there are no interest charges or monthly 
payments on the lump-sum cash payment provided 
by Unison using a Unison HomeOwner Agreement, 
you will be responsible for interest charges, monthly 
payments and financial obligations in connection 
with any mortgages, lines of credit or loans which 
you take on your home. You are also responsible for 
real estate taxes, hazard insurance, and any other 
obligations with regard to your home.
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3.	 How The Unison HomeOwner 
Agreement Works

As the examples that follow illustrate, the Unison 
HomeOwner Agreement can be a smart way for you to 
access a portion of your home equity.

It is helpful to think of the Unison HomeOwner 
Agreement as having three stages: Start, During and End.

At the START of the Unison HomeOwner 
Agreement, we establish the terms and 
make an investment in your home. 

›› We pre-qualify you for the Unison HomeOwner 
Agreement and work with you to ensure you fully 
understand the program.B If you decide the Unison 
HomeOwner Agreement is right for you, you submit an 
application to us.

›› The fair market value of your home is determined 
by obtaining an appraisal from a Unison-approved 
independent third-party appraisal firm. That value is 
called the Original Agreed Value.

›› The cash we provide to you is called the Unison 
Investment Payment. It is the amount we invest in 
your home. In exchange for providing the Unison 
Investment Payment, we will earn a return on our 
investment equal to a specified share of the change in 
value of your home, up OR down, when you sell in the 
future. Our share is called the Investor Percentage.  As 
a general rule, the more you are willing to share with 
us (Investor Percentage), the more cash you can receive 
(Unison Investment Payment). 

›› The specific Unison Investment Payment and Investor 
Percentage for your transaction depend on the Original 
Agreed Value, the condition and characteristics of your 
home, your credit profile, and the tradeoff between 
the Unison Investment Payment and the Investor 
Percentage that you are ultimately comfortable with.

›› Unison completes the underwriting of your application. 
Upon final approval we present you with a written 
offer detailing the proposed terms of your Unison 
HomeOwner Agreement. You carefully review all of the 
terms,B and if you accept our written offer, we enter 
into the Unison HomeOwner Agreement together and 
you receive the Unison Investment Payment.

During the term of the Unison HomeOwner 
Agreement, the following typically occurs:

›› You use the Unison Investment Payment cash for your 
desired purpose.

›› You make no regular payments to Unison of any kind.

›› You live in your home and enjoy the advantages of 
doing so, including any tax advantages.

›› You maintain your home in good condition and continue 
to pay the mortgage, property taxes and insurance  
premiums. If you have any mortgage debt on 
your home, you make the monthly payments on 
that debt. You remain responsible for any other  
obligations that are or could become a lien on your 
home.

At the END of the Unison HomeOwner Agreement, 
we typically receive a return on our investment 
based on the value of your home at that time.

›› The Unison HomeOwner Agreement typically ends 
when you decide to sell your home.

›› The value of your home at the end of the Unison 
HomeOwner Agreement is called the Ending Agreed 
Value. It is typically equal to the Sale Price. The 
change in value of your home during the term of 
the Unison HomeOwner Agreement is equal to the 
difference between the Ending Agreed Value and the 
Original Agreed Value. Our return on our investment is  
determined by the change in value of your home.

›› Our return on our investment can be positive or 
negative.

›› If your home increases in value during the term of the 
Unison HomeOwner Agreement, we will make money 
on our investment. If your home decreases in value  

B We urge you to include legal and financial advisors and family members in this process.

In this Program Guide, we often speak about 
obtaining appraisals in connection with a Unison 
HomeOwner Agreement. Unison is committed 
to a fair process whenever it becomes necessary 
to obtain an appraisal on your home. To ensure 
fairness, appraisals are always obtained from 
licensed appraisers hired and managed by a Unison-
approved independent, third-party appraisal firm.
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during the term of the Unison HomeOwner Agreement, 
we will typically lose money on our investment.

›› We make money when the home value rises, in which 
case you typically make money too.

›› If your home drops significantly in value, we can lose 
our entire investment, but nothing more. We cannot 
lose more than the amount we invest at the start of 
the Unison HomeOwner Agreement.

›› If the value of your home rises dramatically, we can 
earn a substantial return on our investment, but that 
would mean that you also make a significant profit 
on your home. The amount that Unison earns as its 
return on its investment may substantially exceed the 
amount of interest that you would have paid if you had 
borrowed a similar amount.

›› Once you have settled our investment interest in 
accordance with the terms of the Unison HomeOwner 
Agreement, we have no further interest in your 
property, and the Unison HomeOwner Agreement ends.

4.	 Determining The Amount 
Of Cash You Receive And 
The Investor Percentage

The amount of cash you can receive from the Unison 
HomeOwner Agreement is typically based primarily on 
two things:

1.	 The value of your home (the Original Agreed Value). 
The more your home is worth, the more cash is 
available from the Unison HomeOwner Agreement.

2.	 The Investor Percentage, which is the portion of 
the future change in value of your home that you 
share with Unison as our return on investment. 
You decide what the Investor Percentage will be 
(subject to a minimum of 20% and a maximum of 
70%). The larger the Investor Percentage, the more 
cash you can receive from the Unison HomeOwner 
Agreement.

To give you a feel for this, the table below displays 
several possible transaction structures, assuming 
Original Agreed Values of $500,000 and $1,000,000 
and various Investor Percentages.

The numbers in the table assume a typical Unison 
HomeOwner Agreement application, where the 
homeowner has average or above-average credit 
and the home is typical for the neighborhood and 
occupied as a primary residence. In situations where the 
homeowner has below-average credit or is seeking a 
Unison HomeOwner Agreement on an owner-occupied 
second home, or the property is otherwise considered 
atypical, special pricing may apply. This is discussed 
in detail in Section G and Part 2 of Section H of this 
Program Guide.

Other ways to structure a Unison HomeOwner 
Agreement are possible, and in unusual circumstances 
related to your credit qualifications or your specific 
property, pricing may be different. Your Program 
Specialist will discuss your specific circumstances with 
you in detail.

SECTION A:  UNDERSTANDING THE UNISON HOMEOWNER AGREEMENT

Transaction 
Structure Original Agreed Value

Share of Change in Value
Unison Share 

(Investor Percentage) Your Share
Unison                  

Investment Payment

A $500,000 70% 30% $87,500

B $1,000,000 70% 30% $175,000

C $500,000 50% 50% $62,500

D $1,000,000 50% 50% $125,000

E $500,000 30% 70% $37,500

F $1,000,000 30% 70% $75,000

Throughout this Program Guide, “your share of change in value” always reflects the distribution of gross equity in the property between you and Unison, based on 
Unison’s Investor Percentage, upon settlement of the Unison HomeOwner Agreement. If the Unison HomeOwner Agreement is settled by sale of your property, then 
“your share of change in value,” or “your share of gross sale proceeds,” or “your share of increase in value” will always be reduced by the selling costs you pay to third 
parties (such as real estate commissions, transfer taxes, etc.) in connection with the sale. You, and not Unison, will be responsible for paying such costs from your gross 
share of sales proceeds. If your Unison HomeOwner Agreement is settled other than by sale of the property, such costs will not apply.
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5.	 Basic Unison HomeOwner Examples
In this Part 5 of Section A, we present three basic 
examples. Example 1 starts with the following 
assumptions:

1. 	 The value of your home at the start of the Unison 
HomeOwner Agreement (the Original Agreed 
Value) is established as $500,000.

2. 	 You have an existing mortgage on your home and 
the remaining principal balance is approximately 
$350,000 (so your loan-to-value ratio is approxi-
mately 70%).

3. 	 We enter into the Unision HomeOwner Agreement 
together and because you are seeking the maxi-
mum available proceeds you decide that the return 
we will earn on our investment will equal 70% (the 
Investor Percentage) of the change in value of your 
home. We invest in your home by making a cash 
payment to you of $87,500 (the Unison Investment 
Payment).

4. 	 You decide to sell your home during year ten of 
your Unison HomeOwner Agreement.C

5.	 You adequately maintain your home.

6. 	 You do not make any changes to your home that  
impact its value.

Example 2 is based on identical assumptions except:

›› The value of your home at the start of the Unison 
Homeowner Agreement (the Original Agreed Value) 
is $1,000,000.

›› You have an existing mortgage on your home and 
the remaining principal balance is approximately 
$700,000 (so your loan-to-value ratio is 
approximately 70%).

›› We enter into the Unision HomeOwner Agreement 
together and because you are seeking the maximum 
available proceeds you decide that the return we 
will earn on our investment will equal 70% (the 
Investor Percentage) of the change in value of your 
home. We invest in your home by making a cash 
payment to you of $175,000 (the Unison Investment 
Payment).

Example 3 is based on identical assumptions except:

›› The value of your home at the start of the Unison 
Homeowner Agreement (the Original Agreed Value) 
is $500,000.

›› You have an existing mortgage on your home and 
the remaining principal balance is approximately 
$350,000 (so your loan-to-value ratio is 
approximately 70%).

›› We enter into the Unison HomeOwner Agreement 
together and you are seeking less than the 
maximum available proceeds. You decide that the 
return we will earn on our investment will equal 
50% (the Investor Percentage) of the change in 
value of your home. We invest in your home by 
making a cash payment to you of $62,500 (the 
Unison Investment Payment).

All of these examples assume a typical Unison 
HomeOwner Agreement application, where the 
homeowner has average or above-average credit 
and the home is typical for the neighborhood and 
occupied as a primary residence. In situations where the 
homeowner has below-average credit or is seeking a 
Unison HomeOwner Agreement on an owner-occupied 
second home, or the property is otherwise considered 
atypical, special pricing may apply. This is discussed 
in detail in Section G and Part 2 of Section H of this 
Program Guide.

As you review the examples, keep in mind that in each 
scenario you have debt-free, interest-free and payment 
free use of the Unison Investment Payment over the life 
of the Unison HomeOwner Agreement. Only when you 
sell your home or the Unison HomeOwner Agreement 
is otherwise terminated do we receive a payment. You 
may use those funds to reduce debt and therefore save 
substantial interest charges. Or, you may diversify your 
assets by investing those funds, reducing your risk and 
potentially earning attractive investment returns. Or, 
you may make home improvements, or pay for a child’s 
college education. How you use the cash is up to you.

The three examples each contain five possible future 
outcomes when you sell your home. Remember, the  
return we earn on our investment typically depends 
on how much the value of your home changes during 

C Special conditions apply if you sell your home before the third anniversary of your Unison HomeOwner Agreement. See Section B, Part 3 for more information.
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the term of the Unison HomeOwner Agreement. The 
various outcomes are designed to demonstrate this 
important concept.

›› Outcome 1 assumes that your home increases 
modestly in value. You and Unison share in the gain.

›› Outcome 2 shows the flip side of the coin. When your 
home declines in value, Unison shares in the loss.

›› Outcome 3 explains what happens when there is no 
change in value to share.

›› Outcome 4 assumes that your home appreciates in 
value much more considerably, so there is more of a 
gain for you and Unison to share.

›› Outcome 5 demonstrates how Unison can lose its 
entire investment if the value of your home declines 
very significantly.

SECTION A:  UNDERSTANDING THE UNISON HOMEOWNER AGREEMENT

Figures used in all examples in this Program 
Guide are for the purpose of illustration only. 
The terms offered in a specific Unison HomeOwner 
Agreement may be materially different. Your 
actual Unison HomeOwner Agreement terms will 
be based upon your property, your credit history 
and financial profile, and terms being offered at 
that time, and will always be disclosed to you in 
advance in writing in a formal offer issued upon 
final approval of your application. Note also that 
the examples featured in this Program Guide do 
not take into account any of the costs that you 
will incur when you sell your home (which you 
would incur whether or not you had a Unison 
HomeOwner Agreement). You, and not Unison, will 
be responsible for paying, either from your share 
of any sale proceeds or from your other assets, 
all loans that are secured by liens on the property 
and all costs you may incur in selling your home, 
including real estate sales commissions and other 
closing costs.

Important Note About Specially Priced 
Unison HomeOwner Agreements: If your 
Unison HomeOwner transaction requires 
special pricing, Unison’s share of the change in 
value (the Investor Percentage) may be larger, 
the Unison Investment Payment may be 
smaller, other adjustments to terms may apply, 
and more restrictive credit requirements may 
apply. Under these circumstances, while the 
examples presented in Sections A and B of this 
Program Guide will still be essential to helping 
you understand the operation of the Unison 
HomeOwner Agreement, the financial terms of 
your transaction may differ significantly, so it is 
imperative that you read Section G and Part 2 
of Section H of this Program Guide and speak 
with your Program Specialist to fully understand 
what financial terms will apply to you. If you have 
any questions about whether or not your Unison 
HomeOwner Agreement will require special pricing, 
please ask your Program Specialist.
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Share of Change in Value Distribution of Gross Sale Proceeds
End

(Assumes during year 10)
Sale Price Change in 

Value Unison You To Lender 2 To Unison To You 3

Outcome 1

Moderate increase  
in value

Your selling price is

$550,000
Increase of 

$50,000 + $35,000 + $15,000 $260,000
$122,500

Gain on our investment. $35,000 more  
than we invested at the start

$167,500

Outcome 2

Moderate decrease 
 in value

Your selling price is

$450,000
Decrease of 

$50,000 – $35,000 – $15,000 $260,000
$52,500

Loss on our investment. $35,000 less  
than we invested at the start

$137,500

Outcome 3

No change  
in value

Your selling price is

$500,000 $0 $0 $0 $260,000
$87,500

No return on our investment. Equal to the  
amount we invested at the start

$152,500

Outcome 4

Large increase 
 in value

Your selling price is

$650,000
Increase of 

$150,000 + $105,000 + $45,000 $260,000
$192,500

Gain on our investment. $105,000 more  
than we invested at the start

$197,500

Outcome 5

Large decrease  
in value

Your selling price is

$350,000
Decrease of 

$150,000 – $87,5004 – $62,5004 $260,000
$0

Total Loss on our investment. $87,500 less  
than we invested at the start

$90,000

Start
›› An appraisal from an independent third-party appraiser 

determines your home’s current value is $500,000. We 
agree that $500,000 is the Original Agreed Value.

›› You are seeking the maximum available proceeds from 
your Unison HomeOwner Agreement, so you decide 
that the Investor Percentage will be 70%.

›› We invest $87,500 in your home (the Unison 
Investment Payment).1 In return for providing the  
Unison Investment Payment, Unison will earn a return 
on its investment equal to a 70% share of the change 
in value of your home (the Investor Percentage).

During
›› You live in your home - Unison has no ownership or 

occupancy rights.

›› There are no interest charges on the $87,500  
Unison Investment Payment.

›› You make no monthly payments to Unison.

›› You maintain your home and pay the mortgage,  
property taxes, and property insurance.

1. 	At closing you will pay all transaction costs, including third party fees (such as credit and appraisal reports, and title and escrow fees) and a Unison 
transaction fee. This will reduce the amount of cash you receive from the transaction at closing. See Part 7 of Section A and Part 3 of Section C for 
more information.

2. 	When you sell your home you will be responsible for repaying any outstanding balance on your mortgage in full from your portion of the sales pro-
ceeds. The Unison HomeOwner Agreement has no impact on this - you would have to do this whether you have a Unison HomeOwner Agreement 
or not. Assuming you obtained a $375,000 4% fixed-rate mortgage about three and a half years ago, you would have a current balance of approxi-
mately $350,000, and in ten more years your loan balance would amortize down to approximately $260,000 (rounding to the nearest $10,000). 

Example 1 - Basic Unison HomeOwner Agreement $500,000 Home Value
70% Investor Percentage
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Share of Change in Value Distribution of Gross Sale Proceeds
End

(Assumes during year 10)
Sale Price Change in 

Value Unison You To Lender 2 To Unison To You 3

Outcome 1

Moderate increase  
in value

Your selling price is

$550,000
Increase of 

$50,000 + $35,000 + $15,000 $260,000
$122,500

Gain on our investment. $35,000 more  
than we invested at the start

$167,500

Outcome 2

Moderate decrease 
 in value

Your selling price is

$450,000
Decrease of 

$50,000 – $35,000 – $15,000 $260,000
$52,500

Loss on our investment. $35,000 less  
than we invested at the start

$137,500

Outcome 3

No change  
in value

Your selling price is

$500,000 $0 $0 $0 $260,000
$87,500

No return on our investment. Equal to the  
amount we invested at the start

$152,500

Outcome 4

Large increase 
 in value

Your selling price is

$650,000
Increase of 

$150,000 + $105,000 + $45,000 $260,000
$192,500

Gain on our investment. $105,000 more  
than we invested at the start

$197,500

Outcome 5

Large decrease  
in value

Your selling price is

$350,000
Decrease of 

$150,000 – $87,5004 – $62,5004 $260,000
$0

Total Loss on our investment. $87,500 less  
than we invested at the start

$90,000

3. 	When you sell your home you will also be responsible for paying all selling costs to third parties, including brokerage commissions, which 
can typically amount to 6-9% of the sale price, from your portion of the sales proceeds. Selling costs are not shown in the examples. The 
Unison HomeOwner Agreement has no impact on this - you would have to pay these expenses whether you have a Unison HomeOwner 
Agreement or not. If the sales proceeds are not sufficient to pay the mortgage balance, the net amount payable to Unison, and the selling 
costs, you will be required to make up any shortfall. For example, assuming selling costs of 7.5% and a sale price of $550,000 as shown in 
Outcome 1 above, your selling costs would be $41,250. If your Unison HomeOwner Agreement is settled other than by sale of your home, 
such costs will not apply.

4. 70% of the $150,000 decrease in value is $105,000, but Unison’s maximum loss under the Unison HomeOwner Agreement is the amount 
of the Unison Investment Payment, which is $87,500. Therefore, Unison will share $87,500 of the $150,000 loss, and you will share the 
balance of the loss, or $62,500.

As the various outcomes demonstrate, you benefit in every case. You use the Unison Investment Payment cash 

for any purpose. You make no payments to Unison until you decide to sell your home. If the value of your home 

remains unchanged, the amount we receive typically equals the amount we invested, so you benefit from the 

use of our money at no cost. If the value of your home decreases, you benefit even more, because we typically 

incur a loss on our investment, which reduces your loss. If the value of your home increases, we make a profit, 

and you do too.

SECTION A:  UNDERSTANDING THE UNISON HOMEOWNER AGREEMENT
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Start
›› An appraisal from an independent third-party appraiser 

determines your home’s current value is $1,000,000. 
We agree that $1,000,000 is the Original Agreed Value.

›› You are seeking the maximum available proceeds from 
your Unison HomeOwner Agreement, so you decide 
that the Investor Percentage will be 70%.

›› We invest $175,000 in your home (the Unison 
Investment Payment).1 In return for providing the  
Unison Investment Payment, Unison will earn a return 
on its investment equal to a 70% share of the change 
in value of your home (the Investor Percentage).

During
›› You live in your home - Unison has no ownership or 

occupancy rights.

›› There are no interest charges on the $175,000  
Unison Investment Payment.

›› You make no monthly payments to Unison.

›› You maintain your home and pay the mortgage,  
property taxes, and property insurance.

Share of Change in Value Distribution of Gross Sale Proceeds
End

(Assumes during year 10)
Sale Price Change in 

Value Unison You To Lender 2 To Unison To You 3

Outcome 1

Moderate increase  
in value

Your selling price is

$1,100,000
Increase of 

$100,000 + $70,000 + $30,000 $520,000
$245,000

Gain on our investment. $70,000 more  
than we invested at the start

$335,000

Outcome 2

Moderate decrease 
 in value

Your selling price is

$900,000
Decrease of 

$100,000 – $70,000 – $30,000 $520,000
$105,000

Loss on our investment. $70,000 less  
than we invested at the start

$275,000

Outcome 3

No change  
in value

Your selling price is

$1,000,000 $0 $0 $0 $520,000
$175,000

No return on our investment. Equal to the  
amount we invested at the start

$305,000

Outcome 4

Large increase 
 in value

Your selling price is

$1,300,000
Increase of 

$300,000 + $210,000 + $90,000 $520,000
$385,000

Gain on our investment. $210,000 more  
than we invested at the start

$395,000

Outcome 5

Large decrease  
in value

Your selling price is

$700,000
Decrease of 

$300,000 – $175,0004 – $125,0004 $520,000
$0

Total loss on our investment. $175,000 less  
than we invested at the start

$180,000

1. 	At closing you will pay all transaction costs, including third party fees (such as credit and appraisal reports, and title and escrow fees) and a Unison 
transaction fee. This will reduce the amount of cash you receive from the transaction at closing. See Part 7 of Section A and Part 3 of Section C for 
more information.

2. 	When you sell your home you will be responsible for repaying any outstanding balance on your mortgage in full from your portion of the sales pro-
ceeds. The Unison HomeOwner Agreement has no impact on this - you would have to do this whether you have a Unison HomeOwner Agreement 
or not. Assuming you obtained a $750,000 4% fixed-rate mortgage about three and a half years ago, you would have a current balance of approxi-
mately $700,000, and in ten more years your loan balance would amortize down to approximately $520,000 (rounding to the nearest $10,000).

Example 2 - Basic Unison HomeOwner Agreement $1,000,000 Home Value
70% Investor Percentage
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Share of Change in Value Distribution of Gross Sale Proceeds
End

(Assumes during year 10)
Sale Price Change in 

Value Unison You To Lender 2 To Unison To You 3

Outcome 1

Moderate increase  
in value

Your selling price is

$1,100,000
Increase of 

$100,000 + $70,000 + $30,000 $520,000
$245,000

Gain on our investment. $70,000 more  
than we invested at the start

$335,000

Outcome 2

Moderate decrease 
 in value

Your selling price is

$900,000
Decrease of 

$100,000 – $70,000 – $30,000 $520,000
$105,000

Loss on our investment. $70,000 less  
than we invested at the start

$275,000

Outcome 3

No change  
in value

Your selling price is

$1,000,000 $0 $0 $0 $520,000
$175,000

No return on our investment. Equal to the  
amount we invested at the start

$305,000

Outcome 4

Large increase 
 in value

Your selling price is

$1,300,000
Increase of 

$300,000 + $210,000 + $90,000 $520,000
$385,000

Gain on our investment. $210,000 more  
than we invested at the start

$395,000

Outcome 5

Large decrease  
in value

Your selling price is

$700,000
Decrease of 

$300,000 – $175,0004 – $125,0004 $520,000
$0

Total loss on our investment. $175,000 less  
than we invested at the start

$180,000

3. 	When you sell your home you will also be responsible for paying all selling costs to third parties, including brokerage commissions, which 
can typically amount to 6-9% of the sale price, from your portion of the sales proceeds. Selling costs are not shown in the examples. The 
Unison HomeOwner Agreement has no impact on this - you would have to pay these expenses whether you have a Unison HomeOwner 
Agreement or not. If the sales proceeds are not sufficient to pay the mortgage balance, the net amount payable to Unison, and the selling 
costs, you will be required to make up any shortfall. For example, assuming selling costs of 7.5% and a sale price of $1,100,000 as shown in 
Outcome 1 above, your selling costs would be $82,500. If your Unison HomeOwner Agreement is settled other than by sale of your home, 
such costs will not apply.

4. 	70% of the $300,000 decrease in value is $210,000, but Unison’s maximum loss under the Unison HomeOwner Agreement is the amount 
of the Unison Investment Payment, which is $175,000. Therefore, Unison will share $175,000 of the $300,000 loss, and you will share the 
balance of the loss, or $125,000.

As the various outcomes demonstrate, you benefit in every case. You use the Unison Investment Payment cash 

for any purpose. You make no payments to Unison until you decide to sell your home. If the value of your home 

remains unchanged, the amount we receive typically equals the amount we invested, so you benefit from the 

use of our money at no cost. If the value of your home decreases, you benefit even more, because we typically 

incur a loss on our investment, which reduces your loss. If the value of your home increases, we make a profit, 

and you do too.

SECTION A:  UNDERSTANDING THE UNISON HOMEOWNER AGREEMENT
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Start
›› An appraisal from an independent third-party appraiser 

determines your home’s current value is $500,000. We 
agree that $500,000 is the Original Agreed Value.

›› You are seeking less than the maximum available 
proceeds from your Unison HomeOwner Agreement. 
You decide that the Investor Percentage will be 50%.

›› We invest $62,500 in your home (the Unison 
Investment Payment).1 In return for providing the  
Unison Investment Payment, Unison will earn a return 
on its investment equal to a 50% share of the change 
in value of your home (the Investor Percentage).

During
›› You live in your home - Unison has no ownership or 

occupancy rights.

›› There are no interest charges on the $62,500  
Unison Investment Payment.

›› You make no monthly payments to Unison.

›› You maintain your home and pay the mortgage,  
property taxes, and property insurance.

Share of Change in Value Distribution of Gross Sale Proceeds
End

(Assumes during year 10)
Sale Price Change in 

Value Unison You To Lender2 To Unison To You 3

Outcome 1

Moderate increase  
in value

Your selling price is

$550,000
Increase of 

$50,000 + $25,000 + $25,000 $260,000
$87,500

Gain on our investment. $25,000 more  
than we invested at the start

$202,500

Outcome 2

Moderate decrease 
 in value

Your selling price is

$450,000
Decrease of 

$50,000 – $25,000 – $25,000 $260,000
$37,500

Loss on our investment. $25,000 less  
than we invested at the start

$152,500

Outcome 3

No change  
in value

Your selling price is

$500,000 $0 $0 $0 $260,000
$62,500

No return on our investment. Equal to the  
amount we invested at the start

$177,500

Outcome 4

Large increase 
 in value

Your selling price is

$650,000
Increase of 

$150,000 + $75,000 + $75,000 $260,000
$137,500

Gain on our investment. $75,000 more  
than we invested at the start

$252,500

Outcome 5

Large decrease  
in value

Your selling price is

$350,000
Decrease of 

$150,000 – $62,5004 – $87,5004 $260,000
$0

Total Loss on our investment. $62,500 less  
than we invested at the start

$90,000

1. 	At closing you will pay all transaction costs, including third party fees (such as credit and appraisal reports, and title and escrow fees) and a Unison 
transaction fee. This will reduce the amount of cash you receive from the transaction at closing. See Part 7 of Section A and Part 3 of Section C for 
more information.

2. 	When you sell your home you will be responsible for repaying any outstanding balance on your mortgage in full from your portion of the sales pro-
ceeds. The Unison HomeOwner Agreement has no impact on this - you would have to do this whether you have a Unison HomeOwner Agreement 
or not. Assuming you obtained a $375,000 4% fixed-rate mortgage about three and a half years ago, you would have a current balance of approxi-
mately $350,000, and in ten more years your loan balance would amortize down to approximately $260,000 (rounding to the nearest $10,000).

Example 3 - Basic Unison HomeOwner Agreement $500,000 Home Value
50% Investor Percentage
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Share of Change in Value Distribution of Gross Sale Proceeds
End

(Assumes during year 10)
Sale Price Change in 

Value Unison You To Lender2 To Unison To You 3

Outcome 1

Moderate increase  
in value

Your selling price is

$550,000
Increase of 

$50,000 + $25,000 + $25,000 $260,000
$87,500

Gain on our investment. $25,000 more  
than we invested at the start

$202,500

Outcome 2

Moderate decrease 
 in value

Your selling price is

$450,000
Decrease of 

$50,000 – $25,000 – $25,000 $260,000
$37,500

Loss on our investment. $25,000 less  
than we invested at the start

$152,500

Outcome 3

No change  
in value

Your selling price is

$500,000 $0 $0 $0 $260,000
$62,500

No return on our investment. Equal to the  
amount we invested at the start

$177,500

Outcome 4

Large increase 
 in value

Your selling price is

$650,000
Increase of 

$150,000 + $75,000 + $75,000 $260,000
$137,500

Gain on our investment. $75,000 more  
than we invested at the start

$252,500

Outcome 5

Large decrease  
in value

Your selling price is

$350,000
Decrease of 

$150,000 – $62,5004 – $87,5004 $260,000
$0

Total Loss on our investment. $62,500 less  
than we invested at the start

$90,000

3. 	When you sell your home you will also be responsible for paying all selling costs to third parties, including brokerage commissions, which 
can typically amount to 6-9% of the sale price, from your portion of the sales proceeds. Selling costs are not shown in the examples. The 
Unison HomeOwner Agreement has no impact on this - you would have to pay these expenses whether you have a Unison HomeOwner 
Agreement or not. If the sales proceeds are not sufficient to pay the mortgage balance, the net amount payable to Unison, and the selling 
costs, you will be required to make up any shortfall. For example, assuming selling costs of 7.5% and a sale price of $550,000 as shown in 
Outcome 1 above, your selling costs would be $41,250. If your Unison HomeOwner Agreement is settled other than by sale of your home, 
such costs will not apply.

4. 	50% of the $150,000 decrease in value is $75,000, but Unison’s maximum loss under the Unison HomeOwner Agreement is the amount 
of the Unison Investment Payment, which is $62,500. Therefore, Unison will share $62,500 of the $150,000 loss, and you will share the 
balance of the loss, or $87,500.

As the various outcomes demonstrate, you benefit in every case. You use the Unison Investment Payment cash 

for any purpose. You make no payments to Unison until you decide to sell your home. If the value of your home 

remains unchanged, the amount we receive typically equals the amount we invested, so you benefit from the 

use of our money at no cost. If the value of your home decreases, you benefit even more, because we typically 

incur a loss on our investment, which reduces your loss. If the value of your home increases, we make a profit, 

and you do too.

SECTION A:  UNDERSTANDING THE UNISON HOMEOWNER AGREEMENT
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6.	 The Nuts And Bolts Of The Unison HomeOwner Agreement
As the examples have shown, at the end of the Unison HomeOwner Agreement, Unison typically receives an amount 
equal to what we originally invested plus or minus our percentage share of the change in value. When the change in 
value is positive, we make a profit on our investment, and when it is negative we typically sustain a loss. Here we will 
introduce you to more of the Unison HomeOwner Agreement terminology, discuss the mechanics behind the Unison 
HomeOwner Agreement, and explain how the net result to Unison at the end is calculated in more detail.

You should already be familiar with the terms Original Agreed Value, Unison Investment Payment and Investor 
Percentage:

›› Original Agreed Value – the value of your home at the start of the Unison HomeOwner Agreement, determined by 
obtaining an appraisal from a Unison-approved independent third-party appraisal firm.

›› Unison Investment Payment – the cash investment we make in your home at the start of the Unison HomeOwner 
Agreement.

›› Investor Percentage – the specified percentage of the future change in value that you will share with Unison in 
exchange for the investment we make in your home.

The Unison HomeOwner Agreement is an option contract. It gives Unison the right to purchase a share (equal to the 
Investor Percentage) of your home in the future for an amount called the Unison Purchase Price.D The Unison Purchase 
Price is equal to the Original Agreed Value times the Investor Percentage. In Example 1 above, the Original Agreed Value is  
$500,000 and the Investor Percentage is 70%. Therefore the Unison Purchase Price is $350,000.

	 Original Agreed Value	 x	 Investor Percentage	 =	 Unison Purchase Price				  
		    $500,000		  x		  70%		  =	           $350,000	

You can think of the Unison Investment Payment as an initial installment on the Unison Purchase Price. The remaining 
portion of the Unison Purchase Price is called the Unison Purchase Price Balance. It is equal to the Unison Purchase 
Price minus the Unison Investment Payment. In Example 1, the Unison Investment Payment is $87,500. Therefore the 
Unison Purchase Price Balance is $262,500.

	 Unison Purchase Price	 –	 Unison Investment Payment	 =	 Unison Purchase Price Balance 
		     $350,000		  –	               $87,500			  =		     $262,500

The Unison HomeOwner Agreement typically ends when you decide to sell your home. The value of your home at the 
end of the Unison HomeOwner Agreement is called the Ending Agreed Value. When you sell your home, the Ending 
Agreed Value will typically be equal to the Sale Price.

We have the right to “exercise our option” at the end of the Unison HomeOwner Agreement. Exercising our option is 
the mechanism by which we settle the Unison HomeOwner Agreement and receive the amount we are entitled to. 
When we exercise our option, two very important things happen.

	 1.  We RECEIVE a payment equal to our percentage share (the Investor Percentage) of the Ending Agreed Value.

	 2.  We simultaneously MAKE a payment equal to the Unison Purchase Price Balance.

Whenever we exercise our option, the amount of the payment we RECEIVE will always be greater than the amount of 
the payment we MAKE, so to calculate the net result we can deduct the payment we MAKE from the payment we 
RECEIVE. The Net Result To Unison is calculated as:

Once the settlement process is complete, we have no further interest in your home, and the Unison HomeOwner 
Agreement ends.

-

Unison

RECEIVES a Payment

Ending Agreed Value Investor Percentage =

Unison

MAKES a Payment

Net Result To UnisonUnison Purchase Price Balance

D  It is important to note that during the term of the Unison HomeOwner Agreement we own only an option right. We do not own a share in your home. Our right to purchase a share in 
your home is triggered only when you sell your home or upon some other event that terminates the Unison HomeOwner Agreement.

x
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Let’s revisit Outcome 1 of Example 1 to see how this works. In Outcome 1 we assume that your home increases in 
value by $50,000, to $550,000, and that you sell it during year ten of your Unison HomeOwner Agreement. The Net 
Result To Unison is calculated as:

If you refer back to Outcome 1 on pages 6-7, you will see that the $122,500 Net Result To Unison calculated above is 
consistent with the amount displayed there. The net result of the two simultaneous payments is that we earn a return 
on our investment equal to our share (the Investor Percentage) of the change in value of your home, up or down, that 
occurs during the term of the Unison HomeOwner Agreement. In this example, the $35,000 profit on our investment 
is equal to our 70% share of the $50,000 increase in value of your home that occurred during the term of the Unison 
HomeOwner Agreement. 

We will now repeat this explanation for Example 3. In Example 3, the Original Agreed Value is $500,000 and the 
Investor Percentage is 50%. Therefore the Unison Purchase Price is $250,000.

			   Original Agreed Value	 x	   Investor Percentage	 =	     Unison Purchase Price			
			             $500,000		  x		   50%		  =		  $250,000

In Example 3, the Unison Investment Payment is $62,500. Therefore the Unison Purchase Price Balance is $187,500.

	 Unison Purchase Price	 –	 Unison Investment Payment	 =	 Unison Purchase Price Balance 
	 $250,000	 –	 $62,500	 =	 $187,500

Let’s revisit Outcome 1 of Example 3. In Outcome 1 we assume that your home increases in value by $50,000, to 
$550,000 and that you sell it during year ten of your Unison HomeOwner Agreement. The Net Result To Unison is 
calculated as:

-

-

-

Unison
RECEIVES a Payment

x

$275,000

Ending Agreed Value

$550,000

Investor Percentage

      50%

=

Unison
MAKES a Payment

Net Result To Unison

$87,500

$87,500

Unison Purchase Price Balance

$187,500

$187,500

=

=

 

If you refer back to Outcome 1 on pages 10-11, you will see that the $87,500 Net Result To Unison calculated above is 
consistent with the amount displayed there. The net result of the two simultaneous payments is that we earn a return 
on our investment equal to our share (the Investor Percentage) of the change in value of your home, up or down, that 
occurs during the term of the Unison HomeOwner Agreement. In this example, the $25,000 profit on our investment is 
equal to our 50% share of the $50,000 increase in value of your home that occurred during the term of the Unison 
HomeOwner Agreement.

Fully detailed calculations for each of the examples presented in this Program Guide are provided in Section H.

-

-

-

Unison

RECEIVES a Payment

x

$385,000

Ending Agreed Value

$550,000

Investor Percentage

     70%

=

Unison

MAKES a Payment

Net Result To Unison

$122,500

$122,500

Unison Purchase Price Balance

$262,500

$262,500

=

=

SECTION A:  UNDERSTANDING THE UNISON HOMEOWNER AGREEMENT
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Example 1 Made Simple

Start

›	 Unison receives an option to purchase 
70% of the property for an amount equal 
to 70% of its current value. Since the 
property is worth $500,000, our purchase 
price is $350,000.

›	 Unison invests $87,500 in the property. 
This $87,500 will be applied towards our 
purchase price of $350,000, leaving a 
balance of $262,500.

During

›	 You enjoy all benefits of owning and living 
in your home. Unison does not co-own 
the home. You pay the mortgage, taxes 
and insurance but make no regular 
payments to Unison of any kind. You 
decide when to sell your home.

End (Outcome 1, During Year 10)

›	 When you sell, Unison has the right to 
exercise its option and pay the balance of 
our purchase price ($262,500) to complete 
our purchase of 70% of the property.

›	 Unison would then be entitled to receive 
70% of the then-current value of the 
home. Since the home is being sold for 
$550,000, we would receive $385,000.

›	 Unison has the option to pay $262,500 in 
order to receive $385,000, so its net result 
is $122,500. Payment of this $122,500 
net amount to Unison will settle Unison’s 
option right on your home.

›	 A net settlement of the Unison option 
right will occur as part of your sale 
transaction.

Example 3 Made Simple

Start

›	 Unison receives an option to purchase 
50% of the property for an amount equal 
to 50% of its current value. Since the 
property is worth $500,000, our purchase 
price is $250,000.

›	 Unison invests $62,500 in the property. 
This $62,500 will be applied towards our 
purchase price of $250,000, leaving a 
balance of $187,500.

During

›	 You enjoy all benefits of owning and living 
in your home. Unison does not co-own the 
home. You pay the mortgage, taxes and 
insurance but make no regular payments 
to Unison of any kind. You decide when to 
sell your home.

End (Outcome 1, During Year 10)

›	 When you sell, Unison has the right to 
exercise its option and pay the balance of 
our purchase price ($187,500) to complete 
our purchase of 50% of the property. 

›	 Unison would then be entitled to receive 
50% of the then-current value of the 
home. Since the home is being sold for 
$550,000, we would receive $275,000. 

›	 Unison has the option to pay $187,500 
in order to receive $275,000, so its net 
result is $87,500. Payment of this $87,500 
net amount to Unison will settle Unison’s 
option right on your home.

›	 A net settlement of the Unison option 
right will occur as part of your sale 
transaction.
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7.	 Expenses You Pay When You Obtain 
A Unison HomeOwner Agreement

You will pay certain transaction costs during the 
application process or at closing of your Unison 
HomeOwner Agreement. Costs can include third party 
fees (such as credit and appraisal reports, and title and 
escrow fees) and a Unison transaction fee. Unison does 
not typically pay any portion of any third party fees. At 
closing you will reimburse Unison for any fees incurred 
by Unison on your behalf during the process and you 
will pay Unison a transaction fee. This will reduce the 
amount of cash you receive from the transaction at 
closing. Fees are discussed in more detail in Part 3 of 
Section C.

8.	 Expenses You Pay When 
You Sell Your Home 

As mentioned previously, when you sell your home 
you are responsible for paying all of the costs  
associated with the sale, such as broker’s commissions, 
just as you would if you did not have a Unison 
HomeOwner Agreement. These expenses can typically 
amount to 6-9% of the sale price of the home. You are also  
responsible for paying, from your share of the sale  
proceeds, any mortgage loans secured by the property 
and any other encumbrances on the property. If the sale  
proceeds are not sufficient to pay all of the mortgage 
loans, commissions and closing costs, and the amount 
due to us, you are required to make up any shortfall. For 
a detailed example of a shortfall situation, see Part 12 
of Section E.

9.	 Special Termination
Beginning on the third anniversary, you have the right 
to end your Unison HomeOwner Agreement without 
selling your home by requesting a Special Termination. 
To do this, we obtain an appraisal from a Unison-
approved independent third-party appraisal firm to 
determine the current market value of your property. 
Typically, you will make a payment to Unison equal to 
the amount of the Unison Investment Payment plus 
the profit, if any, Unison would have made if you had 
sold your home for the appraised value. This payment 

is called the Special Termination Price. Upon receiving 
the Special Termination Price, the Unison HomeOwner 
Agreement will end and Unison will release its lien 
and have no further interest in your property. This is 
discussed in more detail in Part 2 of Section E.

10.	 Determining When The Unison 
HomeOwner Agreement Ends

Under typical circumstances, the Unison HomeOwner 
Agreement ends when you decide to sell your home. 
It can also end if you request a Special Termination. 
There is a maximum term of 30 years, which gives 
you significant flexibility in deciding when to sell your 
home or request a Special Termination. If you do not 
sell your home or request a Special Termination during 
the term, then at the end of the term Unison will be  
entitled to exercise its option, and you will need to  
settle the Unison HomeOwner Agreement in order 
for Unison to release and reconvey its interest in your 
home.

We are not obligated to exercise our option when you 
sell your home. If it is not economically beneficial for 
us to exercise (for example, in situations where the  
value of your home has declined substantially, such 
as in Outcome 5 of Examples 1, 2 and 3), we may 
decide not to exercise. In that case, when you sell your 
home our option will expire, you will owe us nothing, 
we will release our lien, and the Unison HomeOwner 
Agreement will end.

In rare circumstances, there are some other ways in 
which the Unison HomeOwner Agreement may end. 
If you fail to honor your obligations under the Unison 
HomeOwner Agreement and jeopardize the value of 
your home or our interest in your home, and you do 
not correct the situation within a reasonable amount 
of time, we may decide to exercise our option or take 
other action to protect our investment. See Part 11 of 
Section D and Part 5 of Section E for more information.

SECTION A:  UNDERSTANDING THE UNISON HOMEOWNER AGREEMENT
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11. More About Unison’s Return On Investment 

When you enter into the Unison HomeOwner 
Agreement, Unison converts a portion 
of your home equity to cash by making 
an investment in your home.

The amount of equity in your home will 
typically increase due to several factors.

First, as shown here, the value of your home may 
increase over time. This increases home equity.

The Unison HomeOwner Agreement 
is based on equity sharing, but it 
is very important to understand 
that Unison does not share in all of 
the equity in your home. Unison’s 
return on its investment comes 
ONLY from sharing in the change 
in value of your home, up or down. 
We don’t share in additional equity 
you build over time by paying down 
your mortgage. We also don’t share 
in additional equity you may create 
by remodeling your home. These 
concepts are illustrated here.

Your Home Equity

Your Mortgage

Your Home Equity

Unison Investment

Your Mortgage

Your Home Equity

Increase in Value

Unison Investment

Your Mortgage

At the time you enter into 
a Unison HomeOwner 
Agreement, you own 
a home and have a 
significant amount of 
equity in your home.
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E This is true with most mortgage loans, which are amortizing loans. If you have an interest-only loan, the balance of your mortgage does NOT decrease each month.

Your Home Equity

Increase in Value

Unison Investment

Additional Home Equity from
Paying Down Your Mortgage

Your Mortgage

Second, by making your mortgage payment each 
month you are reducing the balance of your 
mortgage.E This also increases home equity.

Unison Share of Increase In Value
Your Share of Increase In Value

Your Home Equity

Unison Investment

Additional Home Equity from
Paying Down Your Mortgage

Your Mortgage

When you sell your home, you and Unison 
will share the increase in value.

Unison Share of Increase In Value
Your Share of Increase In Value

Your Home Equity

Unison Investment

Your Home Equity from
Paying Down Your Mortgage

Your Mortgage

But Unison will NOT share in the additional 
home equity you built by paying down your 
mortgage over time. Simply put, that would not 
be fair. You made the monthly payments!

SECTION A:  UNDERSTANDING THE UNISON HOMEOWNER AGREEMENT
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Unison Share of Increase In Value
Your Share of Increase In Value

Your Home Equity

Unison Investment

Your Home Equity from
Paying Down Your Mortgage

Unison Share of Increase In Value
Your Share of Increase In Value

Your Home Equity

Unison Investment

Your Home Equity from
Paying Down Your Mortgage

Additional Home Equity from Remodeling

Unison Share of Increase In Value
Your Share of Increase In Value

Your Home Equity

Unison Investment

Your Home Equity from
Paying Down Your Mortgage

Your Home Equity from Remodeling

F Certain conditions will apply to ensure that your remodeling is appropriately documented and evaluated. You will learn more about this feature (called the Remodeling Adjustment) in 
Sections B and E of this Program Guide. 

Over time, you may pay your mortgage off  
entirely, all to your benefit.

You may also create additional equity in  
your home by remodeling it (making  
home improvements).

Unison will NOT share in that additional 
home equity either.F That would not be 
fair. You paid for the improvements!

11. More About Unison’s Return On Investment (continued)
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Unison Share of Increase In Value
Your Share of Increase In Value

Your Home Equity

Unison Investment

Your Home Equity from
Paying Down Your Mortgage

Your Home Equity from Remodeling

With Unison HomeOwner, you are not giving up all the profit potential in your home. You are sharing a portion of it. 

The payment we receive when you sell your 
home equals only our original investment 
plus or minus our share of the change in value 
due to market appreciation or depreciation.

SECTION A:  UNDERSTANDING THE UNISON HOMEOWNER AGREEMENT

Section A of this Program Guide provides a basic understanding of how the Unison HomeOwner Agreement works, 
and how it might work for you. Much more detail is contained in the remaining sections, so please read them with 
care. If you have any questions, please call us at 1-800-330-9400 or contact your Program Specialist directly. We will 
be happy to assist you!
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Remodeling 
can increase 

the enjoyment 
that you and 
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from living in 
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In Section A, we described the basics of the Unison 
HomeOwner Agreement. In Section B, we introduce a 
few more key features. Each of these features can have 
an impact on the outcome at the end of the Unison 
HomeOwner Agreement.

1.	 Remodeling Adjustment
Remodeling your home is a great pastime. Many 
homeowners decide to remodel their home, and we at 
Unison encourage you to do so.

Remodeling can create two types of value:

›› It can increase the enjoyment you and your family get 
from living in your home.

›› It can increase the market value of your home.

Although most homeowners understand that making 
improvements can increase the value of their home, 
sometimes they don’t focus on that aspect. More often 
their goal is to make improvements because they will 
enjoy them, or because they need more living space.

As you may know, certain home improvements add 
a lot of value in relation to their cost, and certain 
improvements don’t. For example, if you spend $80,000 
adding an extension bedroom and bathroom, when 
you sell your home the value of that improvement 
might be $60,000. If you spend $50,000 adding an  
in-ground pool, when you sell your home the value 
of that improvement might only be $10,000. You 
do not need to consult with us about making home 
improvements, but you can count on us to refer you to 
resources that might help.

If you remodel your home in accordance with the  
provisions of the Unison HomeOwner Agreement and 
any laws, regulations, local ordinances, and permit 
requirements that apply, you can request that we make 
an adjustment (called a Remodeling Adjustment) when 
performing the calculations at the end of the Unison 
HomeOwner Agreement. This adjustment allocates 
all of the increase in your home’s value due to the 
remodeling to you at the end of the Unison HomeOwner 
Agreement, so that we do not share in it. While you 
can remodel your home at any time, a Remodeling 
Adjustment will be applied only if you sell your home 
or otherwise terminate the Unison HomeOwner 
Agreement after the third year anniversary date.

To request a Remodeling Adjustment, you must notify 
Unison in writing of your request at least 45 days in 
advance of your property sale, Special Termination, 
or other termination of the Unison HomeOwner 
Agreement. With your written request, you will be 
required to submit photographic and other evidence 
of your home’s appearance and condition before your 
remodeling work was completed. An appraisal will be 
obtained from a Unison-approved independent third-
party appraisal firm to determine whether your home 
has increased in value as a result of your remodeling. 
This appraised increase in value, if any, will equal 
the amount of your Remodeling Adjustment. If you 
are requesting a Special Termination of your Unison 
HomeOwner Agreement, the appraiser assigned to 
determine the Ending Agreed Value of your property 
will be instructed to determine the amount of your 
Remodeling Adjustment, if any. If you are selling your 
home, an appraisal will be ordered by Unison (at your 
expense) to determine the amount of the Remodeling 
Adjustment.

To enable the appraiser to determine what, if any, 
increase in value of your property is attributable to 
your remodeling, Unison requires that you maintain 
and submit clear, detailed photographic supporting 
evidence of your property in its condition before the 
remodeling work, sufficient in detail and scope that the 
appraiser can visually compare your remodel with the 
prior condition of your property. This documentation 
must be submitted to Unison when you request a 
Remodeling Adjustment. Unison will in turn provide 
your materials to the appraiser. You should prepare this 
documentation with care, because in the event that the 
appraiser reasonably finds that this documentation is 
insufficient in detail, clarity or scope on which to base a 
valuation of the property in its unmodified condition, a 
Remodeling Adjustment may not be calculable. 

Section B: More About The Unison HomeOwner Agreement

SECTION B:  MORE ABOUT THE UNISON HOMEOWNER AGREEMENT
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Based on the physical documentation you provide, the 
appraiser will determine the hypothetical value of your 
property without your remodeling work. The difference 
between this hypothetical value and the current 
fair market value of your home, if any, will equal the 
Remodeling Adjustment. 
›› The Remodeling Adjustment is equal to the gain 

in value caused by your remodeling, determined at 
the end of the Unison HomeOwner Agreement by an 
independent appraiser. It is not based on the amount 
you spent on the remodeling project. The appraiser 
will be specifically instructed not to review the costs of 
your improvements, but only to determine what, if any, 
actual market value has been added to the property. 

›› Unison is committed to a fair process to determine the 
amount of the Remodeling Adjustment. For example, 
assuming all of the applicable conditions are met, 
if you spend $50,000 remodeling and it causes the 
value of your home to increase by $50,000, we will 
credit you $50,000. If you spend $50,000 remodeling 
and it causes the value of your home to increase by 
$30,000, we will credit you $30,000. If you spend 
$50,000 remodeling and it causes the value of 
your home to increase by $60,000, we will credit  
you $60,000.

›› If we are unable to agree in good faith on the 
Remodeling Adjustment, the issue will be determined 
through arbitration.

Example 4 adds a Remodeling Adjustment to Outcome 
1 of Example 3 to illustrate how this works.
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You can get full 
credit for any 
increased market 
value you create 
with home 
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Share of Change in Value Distribution of Gross Sale Proceeds
End 2

(Assumes during year 10)
Sale Price Change in 

Value Unison You To Lender3 To Unison To You4

Example 3 
(Outcome 1)

Your selling price is

$550,000
Increase of  

$50,000 + $25,000 + $25,000 $260,000
$87,500

Gain on our investment. $25,000 more  
than we invested at the start

$202,500

Example 4
Remodeling Adjustment

Actual selling price is

$580,000
Actual increase of 

$80,000 + $25,000
Our 50% share  
is based on the  

adjusted increase

+ $55,000
Your share is  

equal to the balance of 
the actual increase

$260,000 $87,500
Gain on our investment. $25,000 more  

than we invested at the start

$232,500

Adjusted selling price is

$550,000
Adjusted increase of 

$50,000

To illustrate the impact of the Remodeling Adjustment, 
we start by reviewing Outcome 1 of Example 3. 

In Outcome 1 of Example 3, market appreciation caused 
the value of your home to increase by $50,000. Our 50% 
share of that increase is $25,000, and your 50% share 
is $25,000. Example 4 builds on Example 3, with the 
following additional assumptions: During the term of 
the Unison HomeOwner Agreement, you remodel your 
home by adding a new bedroom and bathroom. The 
remodeling project costs $40,000. During year ten 
of your Unison HomeOwner Agreement you sell your 
home for $580,000, an increase in value of $80,000. 
An independent third party appraiser determines that 
the value of your home without the remodeling would 
have been $550,000, solely due to market appreciation, 
and that the remaining $30,000 is due to value added 
by the additional bedroom and bathroom. The Unison 

HomeOwner Agreement provides for an adjustment of the 
selling price when performing the settlement calcula-
tions at the end so that you keep all of the value created 
by your remodeling project, and we do not share in it. 

Our share of the increase in value is 
the same as it was in Example 3, and 
your share is $30,000 more than it 
was in Example 3. You receive the 

full benefit of the $30,000 increase in 
value caused by the remodeling.

1.	 At closing you will pay all transaction costs, including third party fees (such as credit and appraisal reports, and title and escrow fees) and a Unison 
transaction fee. This will reduce the amount of cash you receive from the transaction at closing. See Part 7 of Section A and Part 3 of Section C 
for more information.

2. 	This example of the Remodeling Adjustment calculation presumes that your Unison HomeOwner Agreement transaction is structured such that 
you and Unison will share the change in value of your home 50/50 when you sell. The calculations shown above will vary if your transaction is 
structured differently.

The appraisal process determines that your remodeling project, 
which cost you $40,000, has added $30,000 to the market value 
of your home. The sale price is adjusted downward by $30,000 

to $550,000, its appraised value without your remodeling 
improvements, so that the increase in value due to your 

remodeling project does not factor in calculating our share.

Why The Remodeling Adjustment Is Not Available During 
The First Three Years
The Unison HomeOwner Agreement is designed for 
homeowners who intend to remain in their homes for 
at least three years. It is not designed for homeowners 
who intend to make rapid improvements to their 
property and then sell soon after. You can receive the 
benefits of a Remodeling Adjustment for improvements 
you make during the first three years of the Unison 
HomeOwner Agreement, provided you do not decide 
to sell before the third year anniversary.

Example 4 - Remodeling Adjustment
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Share of Change in Value Distribution of Gross Sale Proceeds
End 2

(Assumes during year 10)
Sale Price Change in 

Value Unison You To Lender3 To Unison To You4

Example 3 
(Outcome 1)

Your selling price is

$550,000
Increase of  

$50,000 + $25,000 + $25,000 $260,000
$87,500

Gain on our investment. $25,000 more  
than we invested at the start

$202,500

Example 4
Remodeling Adjustment

Actual selling price is

$580,000
Actual increase of 

$80,000 + $25,000
Our 50% share  
is based on the  

adjusted increase

+ $55,000
Your share is  

equal to the balance of 
the actual increase

$260,000 $87,500
Gain on our investment. $25,000 more  

than we invested at the start

$232,500

Adjusted selling price is

$550,000
Adjusted increase of 

$50,000

Start
›› An appraisal from an independent third-party appraiser 

determines your home’s current value is $500,000. We 
agree that $500,000 is the Original Agreed Value.

›› You are seeking less than the maximum available 
proceeds from your Unison HomeOwner Agreement. 
You decide that the Investor Percentage will be 50%.

›› We invest $62,500 in your home (the Unison 
Investment Payment).1 In return for providing the  
Unison Investment Payment, Unison will earn a 
return on its investment equal to a 50% share of 
the change in value of your home (the Investor 
Percentage).

During
›› You live in your home - Unison has no ownership or 

occupancy rights.

›› There are no interest charges on the $62,500 Unison 
Investment Payment.

›› You make no monthly payments to Unison.

›› You maintain your home and pay the mortgage,  
property taxes, and property insurance.

›› You spend $40,000 adding a new bathroom and 
bedroom to your home, and comply with the  
requirements of the Unison HomeOwner Agreement  
pertaining to a Remodeling Adjustment.

3. 	When you sell your home you will be responsible for repaying any outstanding balance on your mortgage in full from your portion of the 
sales proceeds. The Unison HomeOwner Agreement has no impact on this - you would have to do this whether you have a Unison Home-
Owner Agreement or not. Assuming you obtained a $375,000 4% fixed-rate mortgage about three and a half years ago, you would have 
a current balance of approximately $350,000, and in ten more years your loan balance would amortize down to approximately $260,000 
(rounding to the nearest $10,000).

4. 	When you sell your home you will also be responsible for paying all selling costs, including brokerage commissions, which can typically 
amount to 6-9% of the sale price, from your portion of the sales proceeds. Selling costs are not shown in the examples. The Unison Home-
Owner Agreement has no impact on this - you would have to pay these expenses whether you have a Unison HomeOwner Agreement 
or not. If the sales proceeds are not sufficient to pay the mortgage balance, the net amount payable to Unison, and the selling costs, you 
will be required to make up any shortfall. For example, assuming selling costs of 7.5% and a sale price of $580,000 as shown in Example 4 
above, your selling costs would be $43,500. If your Unison HomeOwner Agreement is settled other than by sale of your home, such costs 
will not apply.

SECTION B:  MORE ABOUT THE UNISON HOMEOWNER AGREEMENT
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which most of the homes are also valued at $500,000. 
Eight years later, our homeowner decides to sell 
their home. All of the homes in the neighborhood 
have increased in value over the eight year period 
to approximately $550,000, so we are expecting to 
earn a positive return on our investment. However, 
during the eight year period, termites invaded the 
home we invested in, and our homeowner ignored the  
problem. The damage is so bad that the value of the 
home has actually declined to $475,000 as a result. 
In this example, without the Deferred Maintenance 
Adjustment our gain on investment would become 
a loss on investment, due to the inaction of the 
homeowner. While this may be an extreme example, it  
demonstrates the importance of proper maintenance 
and the reason for the Deferred Maintenance 
Adjustment. We enter into Unison HomeOwner 
Agreements with the understanding that homeowners 
are agreeing to maintain their properties, and we 
must have a way to protect our investment when a 
homeowner fails to do that.

Below we compare Example 3 with Example 4.

EXAMPLE 3  
Without Remodeling Adjustment

EXAMPLE 4 
With Remodeling Adjustment

Cost Of Remodeling NA $40,000

Value Of Remodeling At Time Of Sale NA $30,000

Original Agreed Value $500,000 $500,000

Ending Agreed Value $550,000 $580,000

Adjusted Ending Agreed Value NA $550,000

Increase In Home Value $50,000 $80,000

Our Share Of Increase $25,000 $25,000

Your Share Of Increase $25,000 $55,000

The $40,000 that you spent on remodeling caused your home to increase in value by an additional $30,000. We do not 
share in any of that additional $30,000 increase in value. Your share of the change in value increases from $25,000 to 
$55,000 due to the impact of the Remodeling Adjustment. Our share is the same in both examples.

Although far less common, if you make changes to your home that an appraiser determines have decreased 
its value at the time of sale, such as converting three bedrooms to a large den, we may make a Negative 
Remodeling Adjustment that increases the amount Unison receives upon the sale so that we do not share in  
any decrease in value that results from your changes.

2.	 Deferred Maintenance 		
Adjustment

During the term of the Unison HomeOwner Agreement, 
you are required to maintain your property in good  
condition, subject to normal wear-and-tear. If you 
do not, when the Unison HomeOwner Agreement 
ends the value of your property will most likely be 
less than it would have been if it had been properly  
maintained. When this is the case, a Deferred 
Maintenance Adjustment may apply when performing 
the settlement calculations at the end of the Unison 
HomeOwner Agreement. Since the loss in value would 
be due to your failure to maintain the property, the 
Deferred Maintenance Adjustment allocates all of the 
loss in value due to improper maintenance to you, so 
that we do not share in it.

To understand why this is important to Unison,  
imagine a situation in which we enter into a Unison 
HomeOwner Agreement with a homeowner that buys a 
home valued at $500,000, located in a neighborhood in 
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›› Unison is committed to a fair process to determine 
the value of the Deferred Maintenance Adjustment.

›› Typically, no Deferred Maintenance Adjustment will 
apply unless the aggregate cost of the required  
repairs is at least $5,000.

›› One or more appraisals, inspections or repair 
estimates obtained from Unison-approved  
independent third-party providers are used to  
determine the amount of the Deferred Maintenance 
Adjustment.

›› If we are unable to agree in good faith on the amount, 
the issue will be determined through arbitration.

Unlike the Remodeling Adjustment, a Deferred 
Maintenance Adjustment can be applied whenever the 
Unison HomeOwner Agreement ends.

Example 5 adds a Deferred Maintenance Adjustment to 
Outcome 1 of Example 3 to illustrate how this works.

Unison requires a home inspection as a condition 
to entering into Unison HomeOwner Agreements. 
The home inspection may occasionally reveal 
defects or conditions which can pose clear 
risks to the property or its value if not properly 
addressed. For example, if the inspection reveals 
significant rot in the framing under the home’s 
main living area, or crumbling sections of the 
foundation, these defects could worsen over 
time and significantly and negatively impact the 
property’s future value and desirability. Unison 
may note these defects and conditions in a 
Deferred Maintenance Addendum to the Unison 
HomeOwner Agreement and reserve them 
for the application of a Deferred Maintenance 
Adjustment if the homeowner chooses not to 
correct them during the term.

A Deferred Maintenance Adjustment may also be 
applied by Unison if your home has declined in 
value during the Unison HomeOwner Agreement 
term as the result of a significant defect or 
condition in the property which you knew or 
should have known about before or during the 
term but which was not disclosed to Unison.

SECTION B:  MORE ABOUT THE UNISON HOMEOWNER AGREEMENT

Not 
a Fi

led 
Docu

ment



28  |

To illustrate the impact of the Deferred Maintenance 
Adjustment, we start by reviewing Outcome 1 of 
Example 3. 

In Outcome 1 of Example 3, market appreciation 
caused the value of your home to increase by $50,000. 
Our 50% share of that increase is $25,000, and your 
50% share is $25,000. Example 5 builds on Example 
3, with the following additional assumptions: During 
year ten of your Unison HomeOwner Agreement you 
sell your home for $540,000, an increase in value of 
$40,000. A home inspection performed in connection 
with the sale reveals that during the term of the Unison 
HomeOwner Agreement, you did not properly maintain 

Share of Change in Value Distribution of Gross Sale Proceeds

End 2

(Assumes during year 10) Sale Price Change in 
Value Unison You To Lender 3 To Unison To You 4

Example 3 
(Outcome 1)

Your selling price is

$550,000
Increase of 

$50,000 + $25,000 + $25,000 $260,000
$87,500

Gain on our investment. $25,000 more  
than we invested at the start

$202,500

Example 5
Deferred Maintenance Adjustment

Actual selling price is

$540,000
Actual increase of 

$40,000 + $25,000
Our 50% share  
is based on the  

adjusted increase

+ $15,000
Your share is  

equal to the balance 
of the actual increase

$260,000 $87,500
Gain on our investment. $25,000 more  

than we invested at the start

$192,500
Adjusted selling price is

$550,000
Adjusted increase of 

$50,000

The leaky roof is determined by independent 
third party experts to have reduced your selling 

price by $10,000. The sale price is adjusted 
upward by $10,000 so that the decrease in value 

due to your improper maintenance does not 
factor in calculating our payment.

Our share of the increase in value is the same 
as it was in Example 3, and your share is 

$10,000 less than it was in Example 3. You 
absorb the full impact of the $10,000 loss in 
value caused by the deferred maintenance.

your home. The roof is leaking and is badly in need of 
repairs costing $10,000. Therefore, your home would 
have been worth $550,000 if you had maintained it 
properly. The Unison HomeOwner Agreement provides 
for an adjustment of the selling price when performing 
the settlement calculations at the end so that Unison 
is not impacted by the loss in value due to your  
improper maintenance.

1. 	At closing you will pay all transaction costs, including third party fees (such as credit and appraisal reports, and title and escrow fees) and a Unison 
transaction fee. This will reduce the amount of cash you receive from the transaction at closing. See Part 7 of Section A and Part 3 of Section C 
for more information.

2. 	This example of the Deferred Maintenance Adjustment calculation presumes that your Unison HomeOwner Agreement transaction is structured 
such that you and Unison will share the change in value of your home 50/50 when you sell. The calculations shown above will vary if your transac-
tion is structured differently.

EXAMPLE 5 - Deferred Maintenance Adjustment
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Share of Change in Value Distribution of Gross Sale Proceeds

End 2

(Assumes during year 10) Sale Price Change in 
Value Unison You To Lender 3 To Unison To You 4

Example 3 
(Outcome 1)

Your selling price is

$550,000
Increase of 

$50,000 + $25,000 + $25,000 $260,000
$87,500

Gain on our investment. $25,000 more  
than we invested at the start

$202,500

Example 5
Deferred Maintenance Adjustment

Actual selling price is

$540,000
Actual increase of 

$40,000 + $25,000
Our 50% share  
is based on the  

adjusted increase

+ $15,000
Your share is  

equal to the balance 
of the actual increase

$260,000 $87,500
Gain on our investment. $25,000 more  

than we invested at the start

$192,500
Adjusted selling price is

$550,000
Adjusted increase of 

$50,000

Start
›› An appraisal from an independent third-party appraiser 

determines your home’s current value is $500,000. We 
agree that $500,000 is the Original Agreed Value.

›› You are seeking less than the maximum available 
proceeds from your Unison HomeOwner Agreement. 
You decide that the Investor Percentage will be 50%.

›› We invest $62,500 in your home (the Unison 
Investment Payment).1 In return for providing the  
Unison Investment Payment, Unison will earn a 
return on its investment equal to a 50% share of 
the change in value of your home (the Investor 
Percentage).

During
›› You live in your home – Unison has no ownership or 

occupancy rights.

›› There are no interest charges on the $62,500 Unison 
Investment Payment.

›› You make no monthly payments to Unison.

›› You pay the mortgage, property taxes, and property 
insurance.

›› You fail to properly maintain the home, resulting in a 
leaky roof and a loss in market value.

3. 	When you sell your home you will be responsible for repaying any outstanding balance on your mortgage in full from your portion of the 
sales proceeds. The Unison HomeOwner Agreement has no impact on this - you would have to do this whether you have a Unison Home-
Owner Agreement or not. Assuming you obtained a $375,000 4% fixed-rate mortgage about three and a half years ago, you would have 
a current balance of approximately $350,000, and in ten more years your loan balance would amortize down to approximately $260,000 
(rounding to the nearest $10,000).

4. 	When you sell your home you will also be responsible for paying all selling costs, including brokerage commissions, which can typically 
amount to 6-9% of the sale price, from your portion of the sales proceeds. Selling costs are not shown in the examples. The Unison Home-
Owner Agreement has no impact on this - you would have to pay these expenses whether you have a Unison HomeOwner Agreement 
or not. If the sales proceeds are not sufficient to pay the mortgage balance, the net amount payable to Unison, and the selling costs, you 
will be required to make up any shortfall. For example, assuming selling costs of 7.5% and a sale price of $540,000 as shown in Example 5 
above, your selling costs would be $40,500. If your Unison HomeOwner Agreement is settled other than by sale of your home, such costs 
will not apply.

SECTION B:  MORE ABOUT THE UNISON HOMEOWNER AGREEMENT
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Below we compare Example 3 with Example 5.

EXAMPLE 3  
Without  

Deferred Maintenance 
Adjustment

EXAMPLE 5 
With  

Deferred Maintenance 
Adjustment

Loss In Value Due To Deferred 
Maintenance

NA $10,000

Original Agreed Value $500,000 $500,000

Ending Agreed Value $550,000 $540,000

Adjusted Ending Agreed Value NA $550,000

Increase In Home Value $50,000 $40,000

Our Share Of Increase $25,000 $25,000

Your Share Of Increase $25,000 $15,000

Determining a fair and appropriate amount for any 
Remodeling Adjustment or Deferred Maintenance 
Adjustment at the end of the Unison HomeOwner 
Agreement is important to both you and Unison. 
Should any disagreement arise, a simple two-step 
process may be followed:

1. 	 If, after reviewing the appraisal, inspection 
report, or repair estimate used to determine 
the amounts, either party may request a 
reconsideration, in which case additional 
reports or inspections may be obtained. 
Additional reports are typically paid for by the 
requesting party. If both parties are request-
ing additional reports, the cost is shared by 
both parties.

2. 	 If you and Unison are still unable to agree in 
good faith on the amount, the issue will be 
determined through arbitration.

Because you did not properly maintain the roof, as 
required by the Unison HomeOwner Agreement, the 
value of your home was $10,000 less than it should 
have been at the time of the sale. We do not share in 
any of that $10,000 loss in value. Your share of the 
change in value decreases from $25,000 to $15,000 due 
to the impact of the Deferred Maintenance Adjustment. 
Our share is the same in both examples.

Unison is committed to a fair process and will make a 
determination in good faith as to whether a Deferred 
Maintenance Adjustment is warranted, based on one 
or more property inspections, appraisals, or repair 
estimates produced by Unison-approved independent 
third-party professional inspectors.

SECTION B:  MORE ABOUT THE UNISON HOMEOWNER AGREEMENT
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3.	 Selling Your Home During The 
First Three Years Of Your Unison 
HomeOwner Agreement

Unison does not charge any interest or receive any pay-
ments on its investment during the term of the Unison 
HomeOwner Agreement. We receive no return whatso-
ever until you decide to sell your home or the Unison 
HomeOwner Agreement is otherwise terminated. 
Unison’s return on its investment depends entirely on  
the change in value of your home, and in order for 
home prices to change, up or down, time must pass. 
For these reasons, the Unison HomeOwner Agreement 
is not intended to be used as short term financing, and 
Unison does not recommend the Unison HomeOwner 
Agreement for homeowners who know they will not 
remain in their homes for more than three years.

You can sell your home at any time, but if you choose 
to sell your home during the first three years of your 
Unison HomeOwner Agreement and the value of your 
home has decreased, Unison will not share in any of 
that decrease in value. Unison’s share of the gross sale 
proceeds of your home during the first three years will 
always equal the greater of the amount of the Unison 
Investment Payment or the amount of the Unison 
Investment Payment plus Unison’s share of any increase 
in value of your home.

To implement this, when you choose to sell your home 
during the first three years of your Unison HomeOwner 
Agreement and the value of your home has decreased, 
Unison’s share of the gross sale proceeds of your home 
will be calculated by setting the Ending Agreed Value 
of your home equal to the Original Agreed Value.

To demonstrate this, Example 6 revisits Example 3, 
but we now assume you are selling your home during 
the third year of your Unison HomeOwner Agreement 
instead of during the tenth year.

The Unison HomeOwner 

Agreement puts you in 

control - you decide how 

much of the future change 

in value of your home 

you share, how to use

the cash you receive,

how to manage your

home, and when your

Unison HomeOwner 

Agreement ends.
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Share of Change in Value Distribution of Gross Sale Proceeds

End 2 Sale Price Change in 
Value Unison You To Lender 3 To Unison To You 4

Example 3 
(Outcome 2)

Your selling price is

$450,000
Decrease of 

$50,000 - $25,000 - $25,000 $260,000
$37,500

Loss on our investment. $25,000 less 
than we invested at the start.

$152,500

Example 6
Sale In Years 1-3 

When Value Has Decreased

Actual selling price is

$450,000
Actual decrease of 

$50,000 $0
Our share  

is based on the  
adjusted decrease

- $50,000
Your share is  

equal to the actual 
decrease

$260,000 $62,500
No return on our investment. Equal to       
the amount we invested at the start.

$127,500 5

Adjusted selling price is

$500,000
Adjusted decrease of 

$0

To illustrate the calculation that applies when you sell 
your home during the first three years and its value has 
decreased, we start by reviewing Outcome 2 of Example 3.

In Outcome 2 of Example 3, the Original Agreed Value 
of your home was $500,000, but market depreciation 
caused the value to decrease by $50,000. Our 50% 
share of that decrease is $25,000, and your 50% share 
is $25,000. Example 6 builds on Outcome 2 of Example 
3, with the following additional assumption: You decide 
to sell your home in year three instead of year ten, 
therefore Unison does not share in any decrease in 
value.

When you sell during the first three years, if the value of 
your home has decreased, Unison’s payment will be based 
on an adjusted selling price equal to the Original Agreed 

Value, not the actual Sale Price.

Because you are selling during the first three 
years, Unison does not share in any decrease in 
value. Since our share of the decrease in value 

is zero, your share is $50,000.

Start
›› An appraisal from an independent third-party appraiser 

determines your home’s current value is $500,000. We 
agree that $500,000 is the Original Agreed Value.

›› You are seeking less than the maximum available 
proceeds from your Unison HomeOwner Agreement. 
You decide that the Investor Percentage will be 50%.

›› We invest $62,500 in your home (the Unison 
Investment Payment).1 In return for providing the  
Unison Investment Payment, Unison will earn a 
return on its investment equal to a 50% share of 
the change in value of your home (the Investor 
Percentage).

1. 	At closing you will pay all transaction costs, including third party fees (such as credit and appraisal reports, and title and escrow fees) and a Unison 
transaction fee. This will reduce the amount of cash you receive from the transaction at closing. See Part 7 of Section A and Part 3 of Section C 
for more information.

2. 	This example presumes that your Unison HomeOwner Agreement transaction is structured such that you and Unison will share the change in 
value of your home 50/50 when you sell. The calculations shown above will vary if your transaction is structured differently.

3. 	When you sell your home you will be responsible for repaying any outstanding balance on your mortgage in full from your portion of the sales 
proceeds. The Unison HomeOwner Agreement has no impact on this - you would have to do this whether you have a Unison HomeOwner Agree-
ment or not. Example 3 assumes you obtained a $375,000 4% fixed-rate mortgage about three and a half years ago, so you would have a current 
balance of approximately $350,000 when you entered into the Unison HomeOwner Agreement, and in ten more years your loan balance would 

Example 6 - Sale in Years 1-3 When Value has Decreased
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Share of Change in Value Distribution of Gross Sale Proceeds

End 2 Sale Price Change in 
Value Unison You To Lender 3 To Unison To You 4

Example 3 
(Outcome 2)

Your selling price is

$450,000
Decrease of 

$50,000 - $25,000 - $25,000 $260,000
$37,500

Loss on our investment. $25,000 less 
than we invested at the start.

$152,500

Example 6
Sale In Years 1-3 

When Value Has Decreased

Actual selling price is

$450,000
Actual decrease of 

$50,000 $0
Our share  

is based on the  
adjusted decrease

- $50,000
Your share is  

equal to the actual 
decrease

$260,000 $62,500
No return on our investment. Equal to       
the amount we invested at the start.

$127,500 5

Adjusted selling price is

$500,000
Adjusted decrease of 

$0

During
›› You live in your home – Unison has no ownership or 

occupancy rights.

›› There are no interest charges on the $50,000 Unison 
Investment Payment.

›› You make no monthly payments to Unison.

›› You maintain your home and pay the mortgage, 
property taxes, and property insurance.

have amortized down to approximately $260,000 (rounding to the nearest $10,000). Example 6 assumes a holding period of less than 
three years, therefore the amortization would be much smaller and the remaining loan balance would be greater (with a holding period 
of 2.5 years, the amortization would be approximately $20,000 and the remaining loan balance would be approximately $330,000). For 
purposes of comparing Example 6 to Example 3, and to focus just on demonstrating the impact of selling your home during the first three 
years when its value has decreased, we hold the amount of loan amortization constant in both Examples.

4. 	When you sell your home you will also be responsible for paying all selling costs, including brokerage commissions, which can typically 
amount to 6-9% of the sale price, from your portion of the sales proceeds. Selling costs are not shown in the examples. The Unison Home-
Owner Agreement has no impact on this - you would have to pay these expenses whether you have a Unison HomeOwner Agreement 
or not. If the sales proceeds are not sufficient to pay the mortgage balance, the net amount payable to Unison, and the selling costs, you 
will be required to make up any shortfall. For example, assuming selling costs of 7.5% and a sale price of $450,000 as shown in Example 6 
above, your selling costs would be $33,750. If your Unison HomeOwner Agreement is settled other than by sale of your home, such costs 
will not apply.

5.	 As described in footnote 3, amortization on the loan was held constant in this example. With a holding period assumption of 2.5 years, 
amortization would be approximately $20,000 and the remaining loan balance would be approximately $330,000. After paying the loan 
and the $62,500 amount due to Unison, your gross from the sale would be $57,500. After paying selling costs of $33,750, your net from 
the sale would be $23,750.

SECTION B:  MORE ABOUT THE UNISON HOMEOWNER AGREEMENT
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EXAMPLE 3  
Selling In Year 10

EXAMPLE 6 
Selling In Year 3

Original Agreed Value $500,000 $500,000

Sale Price $450,000 $450,000

Ending Agreed Value $450,000 $500,000

Decrease In Home Value $50,000 $50,000

Our Share Of Decrease $25,000 $0

Your Share Of Decrease $25,000 $50,000

The comparison above illustrates the impact of 
selling your home during the first three years 
of the Unison HomeOwner Agreement when its 
value has decreased. Your share of the decrease 
in value is $50,000 instead of $25,000. Our share 
of the decrease in value is $0 instead of $25,000.

Because Unison does not share in any decrease in 
value of your home when you sell during the first three 
years of your Unison HomeOwner Agreement, if you 
are unsure about whether you will keep your Unison 
HomeOwner Agreement for at least three years, the 
Unison HomeOwner Agreement may not be suitable for 
you, and you should compare the Unison HomeOwner 
Agreement with other choices.

Remember, your Program 
Specialist is always available 
to help you with any of 
the information presented 
in this Program Guide. 

Below we compare Example 3 with Example 6

SECTION B:  MORE ABOUT THE UNISON HOMEOWNER AGREEMENT
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The Unison HomeOwner 

Agreement is designed 

to promote fairness and 

minimize its impact on 

the way you live in and 

manage your home.
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The Unison 

HomeOwner 
Agreement gives 
you the freedom 

to achieve your 
goals without 

adding to your 
monthly expense 

burden.
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including this Unison HomeOwner Agreement Program 
Guide, which contains a fully detailed description of the 
program.

Before proceeding with the application process, it is 
important that you understand the current qualifying 
criteria for the Unison HomeOwner Agreement, 
including:

›› In general, you must intend to occupy the home  
as your primary residence, although some owner-
occupied second homes may qualify. Rental 
properties do not qualify.

›› In general, the home must be a single family  
residence, townhouse, or condominium.

›› The home must be “typical” for the area. To better 
understand what we mean by “typical”, think about 
what kind of property might not be considered  
typical. For example, imagine an eight bedroom 
home in the middle of a neighborhood in which 
all of the homes have three or four bedrooms, or a 
home built on a ten acre lot in the middle of an area 
in which the lot sizes are all less than one acre.

›› The home must be in good condition and not 
at greater-than-average risk from natural or 
environmental hazards.

›› The home must be located in an area served by 
Unison.

1.	 Understanding The Process
The process for obtaining a Unison HomeOwner 
Agreement is not significantly different than for other 
real estate transactions with which you are already 
familiar, such as buying a home or obtaining a home 
loan. Of course, unlike a home loan, with the Unison 
HomeOwner Agreement there are no monthly payments 
made to Unison.

We will take steps to verify the information you provide 
in your application, and review your credit, property 
title and history of financial responsibility. We will ask 
you to document your income, assets, loans, insurance 
and other information. We will determine the value of 
your home by obtaining an appraisal from a Unison-
approved independent third-party appraisal firm.

If we determine that you (and your home) meet the 
criteria for a Unison HomeOwner Agreement, we 
will extend you a written offer (the Offer Letter) that 
outlines the specific terms of your Unison HomeOwner 
Agreement, including the Original Agreed Value, 
the Unison Investment Payment, and the Investor 
Percentage.

After you accept the offer, we will open escrow 
and schedule the closing. You will sign the Unison 
HomeOwner Agreement documents, and after a three-
day cancellation period (during which time you will have 
the right to cancel the Unison HomeOwner Agreement) 
the transaction will close and you will receive the 
Unison Investment Payment (less fees, closing costs 
and other disbursements that you have authorized).

2.	 Step By Step

Step 1: Pre-Qualifying

Pre-qualifying is quick and easy - just a brief phone 
call with a Unison HomeOwner Agreement Program 
Specialist who will ask you some basic questions 
about your credit and income, your property, any loans 
secured by your property, and any other existing debt 
you might have. The Program Specialist will also answer 
any preliminary questions you have. If you pre-qualify 
and choose to proceed, the Program Specialist will be 
specifically assigned to work with you for the duration 
of the process. You will receive an Application Package 

Section C: Obtaining A Unison HomeOwner Agreement

SECTION C:  OBTAINING A UNISON HOMEOWNER AGREEMENT

Unison HomeOwner Education

Education is not a “step” but is essential and  
required for all homeowners. It is very important 
that you understand fully the terms and conditions 
of the Unison HomeOwner Agreement. Education 
includes reviewing the Unison HomeOwner 
Program Guide and the legal documents plus 
multiple conversations with your Unison Program 
Specialist, including a formal Program Knowledge 
Review, to ensure all of your questions have 
been answered. All homeowners should speak 
with their financial, tax, estate planning and 
legal advisors, and family or other heirs, before 
entering into a Unison HomeOwner Agreement. 
Your Program Specialist will be happy to discuss 
Unison HomeOwner with them as well, with your 
authorization.
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›› You must have a history of financial responsibility 
and good credit. Certain credit exceptions may be 
allowed depending on circumstances.

›› You must not have an excessive amount of debt on 
your property.

These criteria may not encompass all the factors  
considered by Unison in determining qualification  
for a Unison HomeOwner Agreement and may change  
over time.

Step 2: Education & Application 

The Application Package includes an estimate of all 
fees and expenses related to the Unison HomeOwner 
Agreement and our property insurance requirements. 
You are urged to carefully review the entire Application 
Package and this Program Guide with your legal, tax 
and/or financial advisors, and family members.

If you decide to proceed, you will complete and  
return the application, and you will continue the 
mandatory Unison HomeOwner education process. The 
completed application must include information about, 
and be signed by, all persons who are on title. You will 
need to gather certain information that documents your 
income, assets, insurance and loans and attach it to the 
application.

Step 3: Underwriting & Approval

When we receive your completed application package, 
we will then begin processing your application, starting 
with a thorough credit check. We will review your 
application and supporting documentation that you 
provided. Your Program Specialist will contact you to 
acknowledge that your application has been received 
and will let you know if any additional documentation 
related to your income, assets, loans, property, 
insurance or other items is required in order to complete 
your file. We will also provide you with an updated 
estimate of all fees and expenses related to the Unison 
HomeOwner Agreement, insofar as those costs can be 
estimated at this point in the process.

If your credit history meets our guidelines, and you feel 
comfortable with your understanding of the features of 
the Unison HomeOwner Agreement, we will then order 
an appraisal of your home from a Unison-approved 
independent third party appraisal firm. Unison will also 

order a comprehensive property inspection report from 
a Unison-approved independent third party property 
inspection firm. The inspection requirement may be 
waived if you live in a newly constructed home.

Once the appraisal and inspection have been ordered, it 
is your responsibility as the homeowner to accommodate 
the appraisal and inspection appointments. You will be 
responsible for paying for the appraisal and inspection 
(although in some situations Unison will share the 
inspection cost). Typically, the cost will be charged to 
your credit card based on a payment authorization form 
that is included with the application. You will receive 
copies of the appraisal and inspection. Your assistance 
with promptly scheduling the appraisal and inspection 
and providing us with whatever additional information 
we require can greatly improve the efficiency with 
which your application can be processed.

Once we have received the appraisal, inspection and all 
requested additional information, we will underwrite 
the completed Application Package in accordance with 
our guidelines. We may obtain a preliminary title report 
and will determine if additional inspection or other 
reports may be required. Following approval, an Offer 
Package will be prepared and sent to you.

As with the Unison HomeOwner Agreement Application 
Package, you are expected to review the Unison 
HomeOwner Agreement Offer Package very carefully, 
and in consultation with family members and legal, 
tax, financial and other advisors. The Offer Package will 
include a document called the Important Information 
Notice and a copy of the Total Unison Cost Estimate 
(TUCE). It will include a list of any conditions that must 
be satisfied (for example, adding us as an “additional 
named insured” on your property insurance policy) 
and when conditions must be satisfied (either before 
the legal documents can be signed or prior to closing). 
This will vary from state to state. If you choose to 
accept our offer, you do so by signing and returning to 
us the Offer Letter, Important Information Notice and 
other disclosure documents. The value of your home 
as determined by the appraisal process is called the 
Original Agreed Value. The Original Agreed Value will 
be set forth in the Offer Letter. By accepting the offer, 
you are agreeing to that value.
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At this stage of the process, time is of the essence. 
The offer will be valid until a stated expiration date 
and can be accepted before the deadline by following 
the stated instructions. The offer will also stipulate 
that the transaction must be closed within a specified 
deadline. If either the offer acceptance deadline or the 
transaction closing deadline passes, we will no longer 
be obligated to enter into the Unison HomeOwner 
Agreement with you. We may elect to extend either 
or both of the deadlines; however, any such extension 
must be made by us in writing to be valid. Of course, if 
a deadline passes you can always reapply for a Unison 
HomeOwner Agreement, but it is possible that you 
would have to pay for a new appraisal and the terms 
may not be same.

Step 4: Closing

The signing will be handled by the closing services 
provider (escrow company, settlement agent or closing 
attorney) in accordance with customary practice in 
the area where you live. Unison will deliver a Closing 
Package to the closing services provider, consisting of 
closing documents and closing instructions. All involved 
parties will work together to satisfy any remaining 
closing conditions. The closing services provider will 
schedule the signing appointment with you.

At the signing you will receive a final closing statement 
for the Unison HomeOwner Agreement, containing the 
exact dollar amounts involved in the transaction. You 
will sign the Unison HomeOwner Agreement legal 
documents and any other documents related to the 
transaction.

We will review the signed Unison HomeOwner 
Agreement documents and verify that all closing 
conditions have been met. Then, we will deposit funds 
into the escrow account and instruct the closing services 
provider to close the transaction. The closing services 
provider will then record the Unison HomeOwner 
Agreement legal documents with the county recorder 
and disburse funds according to the Closing Statement, 
including paying you the Unison Investment Payment. 
Note that closing costs, including but not limited to the 
Unison transaction fee and costs of closing services and 
title insurance, as well as any amounts that you have 
authorized the closing services provider to disburse to 

SECTION C:  OBTAINING A UNISON HOMEOWNER AGREEMENT

Reviewing The Unison HomeOwner Legal Documents

During the application process, you may request 
a generic sample set of the Unison HomeOwner 
Agreement legal documents (described in Section 
F of this Program Guide). You are urged to carefully 
review these documents with your legal, tax and 
financial advisors, and family members.

Regarding Wills And Trusts

The Unison HomeOwner Agreement allows home-
owners to hold title to the property in the name 
of a revocable inter vivos family trust if at least 
one trustor resides in the home as their primary 
residence, and all trustees and trustors sign the 
Unison HomeOwner Agreement in such capacities 
and as individuals, and agree to be bound by all of 
the terms of the Unison HomeOwner Agreement.

As long as the Unison HomeOwner Agreement 
remains in effect, upon the death of the last 
remaining signatory to the Unison HomeOwner 
Agreement, your representatives and heirs will 
need to either:

1) End the Unison HomeOwner 
Agreement by selling your home.

- or -

2) If your heirs wish to keep the home, 
they will need to pay Unison the value of 
its interest in the home at that time.
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pay insurance premiums, taxes, and other payments, 
will be deducted from the funds you receive. This will 
result in you receiving net cash from the transaction 
that is less than the amount of the Unison Investment 
Payment. The process for closing your Unison 
HomeOwner Agreement may vary somewhat from state 
to state.

3.	 Fees Associated With The Unison 
HomeOwner Agreement

As in most real estate transactions, in a Unison 
HomeOwner transaction there are fees you will 
pay to third parties, such as appraisal, inspection, 
title, settlement and recording fees. Because each 
transaction is unique, the types and amounts of fees 
that are required to close a Unison HomeOwner 
Agreement can vary greatly with the location and value 
of the home. It is difficult to provide exact figures prior 
to processing an application. This section provides an 
example and description of the major categories of fees 
and the expected price range for each category.

Important Note About Specially Priced Unison 
HomeOwner Transactions: Certain homes may 
be subject to special pricing. Special pricing may 
also apply based on an evaluation of your financial 
picture. If your Unison HomeOwner transaction 
requires special pricing, Unison’s share of the 
change in value (the Investor Percentage) may 
be larger, the Unison Investment Payment 
may be smaller, other adjustments to terms may 
apply, and more restrictive credit requirements 
may apply. Under these circumstances, while the 
examples presented in Sections A and B of this 
Program Guide will still be essential to helping 
you understand the operation of the Unison 
HomeOwner Agreement, the financial terms of 
your transaction may differ significantly, so it 
is imperative that you read Section G and Part 
2 of Section H of this Program Guide to fully 
understand what financial terms will apply to you. If 
you have any questions about whether or not your 
Unison HomeOwner Agreement will require special 
pricing, please ask your Program Specialist.

The actual process and requirements for your 
particular Unison HomeOwner transaction may 
vary somewhat from the description provided in 
this Section C, depending on the state and locality 
where you live, and your specific circumstances. If 
you are using a Unison HomeOwner Agreement to 
help you refinance your mortgage, the mortgage 
loan portion of your transaction will be processed 
separately according to that particular lender’s 
policies and guidelines, and Unison does not take 
part in the lender’s actions or decisions, but the 
new loan and the Unison HomeOwner Agreement 
will close simultaneously. The four steps described 
above provide only a general outline of a typical 
Unison HomeOwner Agreement transaction.
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Using The Unison HomeOwner Agreement To Help You Refinance Your Mortgage

If you are using the cash obtained from a Unison HomeOwner Agreement to help you refinance your first 
mortgage, you will also work with a participating lender and apply for a mortgage loan through them. The lender 
will review your loan application and, if you qualify, follow its standard procedures with respect to the processing 
of your loan.

The lender will obtain a preliminary title report and order a property appraisal according to their standard 
procedures. You will receive a copy of the appraisal from the lender. Unison will typically use the lender’s 
appraisal to underwrite the Unison HomeOwner Agreement. Unison will provide you with an estimate of all fees 
and expenses related to the Unison HomeOwner Agreement to be paid at closing, including title, settlement, 
escrow and transaction fees, and title insurance (if required). The lender will separately provide you with an 
estimate of the fees related to your new loan.

Unison and the lender will separately process and underwrite your transaction. Either of us may ask you to 
provide additional documentation related to your income, assets, loans, insurance or other items, but we will 
typically share the information that you provide, with your permission, so that you do not need to provide the 
same information twice. You will be notified about property insurance requirements. Additional appraisal, 
inspection, or other reports may be required by Unison. Your assistance with providing whatever additional 
information is required will greatly improve the speed and efficiency of your transaction.

Upon approval, Unison and the lender will each provide you with a separate approval or commitment. Unison’s 
commitment will consist of a formal offer outlining final terms and conditions of the Unison HomeOwner 
Agreement, including the Original Agreed Value, the Unison Investment Payment, and the Investor 
Percentage. The lender will provide a loan approval letter.

The closing will be facilitated by the closing services provider in accordance with customary practice in the area 
where you live. Unison and the lender will each deliver a package of closing documents and closing instructions 
to the closing services provider. All involved parties will work together to satisfy any remaining closing conditions. 
The closing services provider will schedule a signing appointment with you.

At the signing you will receive the final closing statement for the Unison HomeOwner Agreement and for the 
loan, containing the exact dollar amounts involved in the transaction. You will sign the Unison HomeOwner 
Agreement legal documents, the loan documents provided by the lender, and any other documents related 
to the transaction. Unison and the lender will deposit funds into the escrow account and the closing services 
provider will disburse funds and close the transaction. The lender’s lien on the property will be recorded first, so 
that it is senior to Unison’s lien. Closing costs, including but not limited to transaction fees and costs of escrow 
services and title insurance - as well as any other amounts that you have authorized the escrow agent to disburse 
- will be deducted from the funds in escrow.

Participating lenders receive no fees from Unison for their participation, nor does Unison receive any fees from 
participating lenders. The participating lender’s decision to extend credit is entirely independent of Unison.

SECTION C:  OBTAINING A UNISON HOMEOWNER AGREEMENT 
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Step 1: Prequalifying

›› A simple phone call with Unison pre-qualifies you for a Unison HomeOwner Agreement.

›› A Unison HomeOwner Program Specialist is assigned to you. Your Program Specialist explains the basics and the 
program requirements and answers questions. 

›› You receive a Unison HomeOwner Application Package. You also receive the Unison HomeOwner Program Guide.

Step 2: Education & Application

›› You review the Unison HomeOwner Program Guide and Application Package. Your Program Specialist answers 
all of your questions about Unison HomeOwner (we recommend that you include your advisors and family in the 
education process). You work to complete the mandatory Unison HomeOwner education requirements.

›› You submit the Unison HomeOwner application, including information documenting your income, assets, insurance 
and loans.

›› Upon request, we will send you a sample set of Unison HomeOwner Agreement legal documents for review (again, 
we recommend that you include your advisors and family in the process). You complete a Program Knowledge 
Review with your Program Specialist.

Step 3: Underwriting & Approval

›› Unison begins the underwriting process by determining if any additional documentation is required relating to your 
income, assets, loans, property or insurance.

›› Unison then orders an appraisal and property inspection with your authorization.

›› Unison then underwrites the transaction including a thorough review of the appraisal and inspection, and 
determines final terms and closing conditions.

›› Upon approval, you receive an Offer Package containing proposed terms for your Unison HomeOwner Agreement 
and required conditions to close. You sign and return the Offer Package to Unison in order to proceed.

›› You work with Unison to satisfy all pre-closing conditions for your Unison HomeOwner Agreement, including 
providing Unison with any additional required documentation related to your income, assets, loans, or insurance.

Step 4: Closing

›› Unison provides a Closing Package to the closing services provider. All parties cooperate to satisfy any remaining 
closing conditions. The closing services provider schedules the signing.

›› You receive the final Closing Statement for the Unison HomeOwner Agreement and sign all documents related to 
the transaction.

›› Unison deposits funds into escrow and instructs the closing services provider to close.

›› The closing services provider records the legal documents and disburses funds to close the transaction.

Obtaining A Unison HomeOwner Agreement - Process Steps 

SECTION C:  OBTAINING A UNISON HOMEOWNER AGREEMENT
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Example Of The Costs Of Obtaining A 
Unison HomeOwner Agreement
Important note: The following is just one example of the 

costs of obtaining a Unison HomeOwner Agreement. The 

fees can change from time to time and can be quite different 

depending on where your property is located. 

If we assume you are obtaining a Unison HomeOwner 

Agreement on a home with an Original Agreed Value of 

$1,000,000 and a Unison Investment Payment of $100,000, 

no recording tax or mortgage tax is payable, no additional 

appraisal or inspection reports are needed, and no title 

insurance is required, the cost of obtaining the Unison 

HomeOwner Agreement is estimated to be $4,900, calculated 

as follows:

At every step 
along the way, 
your Unison 
HomeOwner 
Program 
Specialist is 
available toll-free 
at 1-800-330-
9400 to answer 
any questions 
that you, your 
advisors, or 
your heirs may 
have about 
your Unison 
HomeOwner 
Agreement.

The fees shown in this section are only 
representative of those typically incurred when 
obtaining a Unison HomeOwner Agreement. 
The fees included here are estimates; actual 
amounts may be higher or lower. Your transaction 
may not involve all of the fees outlined and/or it 
may involve additional fees not detailed here. In 
addition to providing you with advance estimated 
statements of costs and fees following our receipt 
of your application, and again when you receive 
an Offer Package, you will receive a final Unison 
HomeOwner Agreement Closing Statement at 
the signing that itemizes the actual fees associated 
with your transaction. Some of these fees, such 
as the credit report fee, may be collected by 
Unison on behalf of third parties and will therefore 
be listed as payments to Unison on the Closing 
Statement. There may also be certain indirect 
costs associated with your Unison HomeOwner 
Agreement, such as additional insurance premiums 
should your insurance coverage need to 
be increased.
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ITEM DESCRIPTION AMOUNT

Appraisal Fees This fee is paid to an independent third-party appraisal firm for the 
appraisal of your property. We use this appraisal to underwrite your 
application and to arrive at the Original Agreed Value of your home. 
You should review the appraisal carefully and feel comfortable that 
your Original Agreed Value is accurate before entering into the Unison 
HomeOwner Agreement.

Because of the importance of an appraisal to you and to Unison, 
approved appraisers are screened for experience, expertise, and quality. 
The appraisers will carefully review comparable properties as well as 
complete a thorough assessment of your home.

The exact cost can be quoted to you before the appraisal is scheduled.

Typically $450 - $800.

Property 
Inspection Fees  

This fee is paid to an independent third-party property inspection firm 
for a comprehensive property inspection report. We use this inspection 
to underwrite your application and to determine the condition of your 
property. Unison sometimes pays a portion of this fee.

Depends on inspection 
type. Typically $300-
$500 per inspection.

Additional 
Property 
Inspection / 
Appraisal Fees 
(if needed)

In addition to an initial property inspection, one or more physical 
inspections, such as home, pest or other inspections, may be required 
in order to accurately determine the condition of the home. These 
additional inspections will always be discussed with you prior to being 
scheduled. In certain instances, more than one appraisal, or a review of 
the initial appraisal, may be required.

Depends on inspection 
type. Typically $300-
$500 per inspection.

Appraisal fees are 
typically $450-$800.

Title Insurance 
Premium or 
Title Report 
Fees

Title insurance and/or title reports are used to help secure the option 
interest that is granted to Unison under the Unison HomeOwner 
Agreement. Title insurance is not always required. If it is, the premium 
will be based on the amount of the home value and can vary based on 
the title company.

Typically $200 or less. 
If title insurance is 
required, the fee is 
based on home value 
and can cost $1,000 
or more. You will be 
notified of the amount 
in advance.

Fees paid at closing (escrow, processing and recording fees specific to the Unison HomeOwner Agreement)_________________ $1,400

Transaction fee paid at closing (based on a percentage of the Unison Investment Payment)__________________________________ $2,500

Appraisal and home inspection fees____________________________________________________________________________________________ $1,000

Total cost of obtaining the Unison HomeOwner Agreement____________________________________________________________________ $4,900

The table below contains descriptions and typical amounts for the various fees that are (or may be) applicable.
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ITEM DESCRIPTION AMOUNT

Third-Party 
Report Fees

These fees are paid to independent third-party vendors that provide  
reports to us, such as your credit report.

Typically $50 or less.

Settlement and 
Escrow Fees 
and Recording 
or Mortgage 
Tax

These are additional closing fees which may include, but are not  
necessarily limited to, the following:

- Settlement or Closing Fee
- Tax Service Fee
- Notary Fee
- Recording Fees
- Courier/Delivery/Wire Fees
- Recording and/or Mortgage Tax – City, County, State 
  (not required in most jurisdictions)
(Note: These fees can vary; there may be additional taxes and fees in some jurisdictions.)

Typically $1400 or 
less if no recording or 
mortgage tax is 
required.

Transaction Fee This fee offsets a portion of the underwriting, closing and  
administration costs of your Unison HomeOwner Agreement.

Typically based on a 
percentage of the  
Unison Investment 
Payment.G

G At the time of this publication, the fee is 2.5%. The fee is subject to change. Your Unison HomeOwner Program Specialist will provide you with the current fee when you apply. 

SECTION C:  OBTAINING A UNISON HOMEOWNER AGREEMENT 
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The Unison 

HomeOwner 
Agreement 

leaves you in 
control - manage 

your home as 
you see fit.
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When you sign your Unison HomeOwner Agreement  
documents, you agree to observe certain requirements 
that are intended to preserve your home’s value. 
Parts 1-8 in this section provide a summary of those 
requirements.H Part 9 discusses provisions related to 
changes in title or ownership. Part 10 talks about fees 
you may incur in the future for administrative services 
related to your Unison HomeOwner Agreement. Part 11 
addresses what happens if you fail to honor your 
responsibilities or otherwise jeopardize the value of 
Unison’s interest in your property.

1. 	 Keep Your Home As Your 
Principal Residence

You must keep the home that is subject to the Unison 
HomeOwner Agreement as your principal residence. 
In order to comply with this requirement, you must  
occupy your home as living and sleeping quarters:

›› for a total of 180 days or more in every 365-day 
period

›› and never be absent for 60 or more consecutive days.

If at any time you cannot meet this principal  
residence requirement, you will be required to end your 
Unison HomeOwner Agreement by selling the property or  
requesting a Special Termination. Leaving your home 
vacant - except for vacations or other temporary  
absences - or renting it out would violate the terms 
of your Unison HomeOwner Agreement. If you know 
that you will be away from your home for a period 
that exceeds that which is allowed in the Unison 
HomeOwner Agreement, you must contact us in 
advance to determine if you can make arrangements  
satisfactory to us for the care of the property during 
your absence.

Section D: Living With The Unison HomeOwner Agreement

2.	 Keep Your Payments Current
You must promptly pay your taxes, insurance, and 
any mortgage payments or other obligations that  
affect your home. For example, if you hire a roofer to 
replace the roof, you must pay the roofer promptly. 
Otherwise, the roofer could place a lien on your home. 
Allowing such a lien would violate the terms of your 
Unison HomeOwner Agreement.

If you receive a bill that is wrong, you should work 
diligently to get the bill corrected or withdrawn. For  
example, if the county tax authority assesses your 
home incorrectly, you must contact them promptly and 
pursue any appeals in a timely fashion. Once you have 
exhausted your appeals, you must pay the bill to keep 
your home free from any liens or encumbrances that 
have not been approved by Unison.

3.	 Maintain Proper Insurance
The Unison HomeOwner Agreement requires you to  
maintain hazard insurance equal to the replacement  
cost of your home, in very much the same way that  
mortgage lenders do. Each year, if the replacement costs 
have appreciated, you must increase your coverage. Your  
insurance policy must cover fire risk and other hazards 
that homeowners with similar homes typically maintain 
in your area (including, if appropriate, flood insurance). 
There may be other insurance requirements, depending 
on where your home is located. These requirements are 
similar to what a lender requires.

If there is damage to your home during the term of 
the Unison HomeOwner Agreement that affects its 
value, you will be expected to repair it using insurance 
proceeds or other funds if insurance proceeds are 
insufficient to repair the damage, just as your mortgage 
lender will require whether or not you have a Unison 
HomeOwner Agreement.

Unison must be named on all your home insurance 
policies (even if the particular coverage is not required 
by us), and you will need to provide us with copies of all 
policies upon issuance and provide proof of insurance 
upon request. Unison will also request permission to 
speak with your insurance representatives directly  
regarding insurance coverage.

H Please note that what is presented here is a summary of a number of relevant provisions. The Unison HomeOwner Agreement legal documents contain additional provisions and details 
regarding these requirements, so the legal documents should be reviewed carefully, as their actual wording governs the legal relationship between you and Unison.

SECTION D:  LIVING WITH THE UNISON HOMEOWNER AGREEMENT 

Some vacation homes may qualify for a Unison 
HomeOwner Agreement, provided they are owner 
occupied. In this case, Unison’s principal residence 
requirement may be waived. Special pricing may 
apply. See Section G, Part 3 for more information.
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4.	 Keep Your Home In Good Repair
Poorly maintained homes are worth less. To preserve 
your home’s value, you are required to keep your home 
in good condition (subject to ordinary wear and tear) 
and to repair any defects and conditions on the property 
that may affect its future value. If you fail to maintain 
your property, or a significant defect or condition 
on your property is not addressed during the term 
of your Unison HomeOwner Agreement, a Deferred 
Maintenance Adjustment may be applied when your 
Unison HomeOwner Agreement ends. See Section B, 
Part 2 of this Program Guide for additional information.

5. 	 Keep Unison Informed Of  
Major Changes

You must promptly notify us of any developments that 
could have a material effect on your home or our rights 
under the Unison HomeOwner Agreement. For example, 
you must notify us if:

›› you decide to sell or transfer your home.

›› you receive an offer to purchase your home.

›› any lien is placed on your home.

›› you file for bankruptcy or you have an involuntary 
bankruptcy proceeding filed against you.

›› fire (or some other hazard) damages or destroys  
your home.

›› you receive a notice of condemnation concerning 
your home.

›› a non-signatory to the Unison HomeOwner 
Agreement becomes an owner or a principal resident 
of your home.

›› any other event occurs which could have a significant 
impact on the value of your home.

6. 	 Observe The Maximum 
Authorized Debt Limit

While your Unison HomeOwner Agreement is in effect, 
we will typically subordinate to new loans secured 
by your home up to a total principal amount called 
the Maximum Authorized Debt limit. The principal 
limit includes any available but undrawn credit lines 
secured by your home (for example, a home equity 
line of credit). We will not typically consent to a 
reverse mortgage, shared appreciation loan, or any 

loan with a negative amortization feature which could  
result in the total principal amount of all loans 
exceeding the Maximum Authorized Debt limit. If the 
value of your home has declined during the term of 
the Unison HomeOwner Agreement, we may refuse to 
subordinate to new or modified debt if the total amount 
of debt on the property will increase as a result.

If you get a new loan or refinance an existing one, you 
will be required to pay us a subordination fee for the 
administrative process of subordinating our interest in 
your property to the new debt.

The Maximum Authorized Debt limit does not apply to 
personal borrowing or financing that is not secured by 
your home, such as credit cards, car loans, unsecured 
loans, or secured loans in which your home is not the 
collateral, nor does any of this personal borrowing  
require that you provide notice to or obtain permission 
from us.

Example of the Maximum Authorized Debt limit

Assume that at some point in the future you have  
mortgage debt of $550,000 and the Maximum 
Authorized Debt limit under your Unison HomeOwner 
Agreement is $750,000. We will subordinate to  
additional debt secured by your home up to an amount 
of $200,000, subject to the restrictions mentioned 
above. If you borrow an additional $200,000, so that 
your debt increases to $750,000, and then some years 
later you have reduced your total mortgage debt to 
$450,000 and you have no other debt secured by your 
home, at that time we would subordinate to additional 
debt up to an amount of $300,000 (again subject to the 
restrictions mentioned above).

While Unison will typically subordinate to new 
loans you get in an amount up to the Maximum 
Authorized Debt limit, we cannot guarantee whether 
mortgage lenders will agree to lend on a property 
with a Unison HomeOwner Agreement to the 
same extent or on the same terms as they would 
for a property without a Unison HomeOwner 
Agreement.
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The Maximum Authorized Debt limit is set at a 
fixed dollar amount at the beginning of the Unison 
HomeOwner Agreement, typically equal to 75% or less 
of the Original Agreed Value. Maximum Authorized 
Debt limits of up to 80% of the Original Agreed Value 
may be allowed for certain transaction types.

7.	 Comply With All Applicable Laws
You must not violate any laws or regulations relating 
to your home or allow illegal activities to occur on your 
property. For example, if local housing codes require 
that certain repairs or other work be performed by  
licensed tradespeople, such as plumbers, electricians 
or contractors, you cannot allow unlicensed persons 
to perform such work. It is particularly important to 
keep your home free from any hazardous materials  
violations. For example, storing flammable liquids or 
other hazardous materials in your home or garage may 
be unlawful and, as such, would violate the terms of 
your Unison HomeOwner Agreement.

8. 	 Assist Unison In Monitoring  
Its Investment

The Unison HomeOwner Agreement gives Unison the 
right to survey homeowners (by questionnaire) and  
inspect or appraise properties it has invested in, at 
no cost to the homeowner. This helps us manage our  
investments and reassess the current value of those  
investments for financial reporting purposes.

From time to time, but never more than once per year, 
we may provide you with a homeowner questionnaire. 
The questionnaire will ask a few simple questions about 
the condition of and changes to your property and the 
surrounding area. You are expected to complete and 
return the questionnaire promptly. Failure to do so can 
result in us arranging for a home inspection or appraisal 
at your expense in order to obtain the information. The 
questionnaire simply allows us to check in with you 
to see if everything is okay, and to offer any help we 
might be able to provide on issues having to do with 
your home.

In addition, each year, at our expense, we may  
select a limited number of properties for inspection or  

appraisal. If we happen to select your home, we will 
always provide you with plenty of advance notice. In 
most instances, these services will be performed by  
independent professionals in the area.

9. 	 Addressing Changes That Affect Title 
And/Or Ownership Of Your Home

During the term of the Unison HomeOwner Agreement, 
life changes may occur that necessitate altering the 
status and/or ownership of your home. We will work to 
help you manage such changes as they relate to your 
Unison HomeOwner Agreement, including:

›› placing your home in a family trust.

›› adding a spouse to the title of your home.

›› adding or removing one or more persons from the 
title of your home.

›› notifying us if a person that is not a signatory to the 
Unison HomeOwner Agreement begins to occupy 
your home as their principal residence.

If you add a spouse, partner, or other new person onto 
title to your property during the term of your Unison 
HomeOwner Agreement, it is important that their 
interests be protected by ensuring that they become 
a signatory to the Unison HomeOwner Agreement, 
complete the Unison HomeOwner education 
process, and understand the operation of the Unison 
HomeOwner Agreement and all of its terms. Thus it is 
important that you contact Unison early in the process 
of adding a new title holder, so that we can ensure 
that they are included as a signatory to the Unison 
HomeOwner Agreement, and have the opportunity to 
review the Unison HomeOwner Agreement documents 
and to understand how the Unison HomeOwner 
Agreement operates.

Depending on the type and amount of work required 
to accommodate the changes, there may be reasonable 
fees charged. The Unison HomeOwner Agreement  
outlines the process and requirements for handling 
certain of these changes. The current fee schedule  
can be found in Section J of this Program Guide and will 
also be provided as part of your Offer Package as an 
exhibit in the sample and draft legal documents.

SECTION D:  LIVING WITH THE UNISON HOMEOWNER AGREEMENT 
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10.	 Pay Asset Administration Fees If 
And When They Are Charged

During the term of the Unison HomeOwner Agreement, 
Unison will charge homeowners reasonable event-
related fees to cover the administrative cost of 
providing services such as subordinations, changes in 
title ownership, transfer of title to a trust, and other 
events, usually in response to homeowner requests. 
These fees are referred to as Asset Administration Fees. 
A current schedule of Asset Administration Fees and the 
events which occasion them is contained in Section J 
of this Program Guide. You will also be provided with 
a copy of the Asset Administration Fee Schedule when 
your transaction closes. You should note that Asset 
Administration Fees may change from time to time 
over the term of your Unison HomeOwner Agreement, 
but they will always reflect the actual, reasonable 
administrative costs to Unison, or the amounts paid to 
third parties, when processing events that affect your 
Unison HomeOwner Agreement. New fee schedules 
will be available as fees change, and you may request 
a copy of the current schedule of Asset Administration 
Fees from Unison at any time.

11.	 Failing To Honor Your Responsibilities

Types of Default

In certain cases - should you fail to honor certain  
responsibilities, jeopardize Unison’s rights or impair 
the value of your property - you can be held in default 
under your Unison HomeOwner Agreement, and we may 
need to take action to protect our investment. We may 
also assess fees to cover costs and expenses associated 
with the default (legal, appraisal, etc.), but only where 
such fees are bona fide, actually expended, reasonable 
and customary in the jurisdiction where the property is 
located.

Below is a list of some of the key events that can result 
in a default under the Unison HomeOwner Agreement:

1.  You cease using the property as your principal residence.

2. You jeopardize the value of your home or Unison’s 
rights by:

›› failing to make your mortgage payments.

›› failing to pay real estate taxes when due or to promptly 
contest any delinquency asserted.

›› failing to maintain required property insurance 
coverage.

›› failing to maintain your home in essentially  
the same condition as when you entered into the 
Unison HomeOwner Agreement, such as allowing 
the condition of your home to deteriorate beyond 
normal wear-and-tear, or failing to correct a defect or 
condition that affects the value of the property.

›› failing to restore your home to its original condition 
after damage - for example, your three-car garage is 
destroyed by a fire and you replace it with a one-car 
garage.

›› violating the law in the use of your home - for  
example, you construct an addition in violation of local 
zoning restrictions or without proper building permits.

›› using your home for commercial purposes.

›› becoming insolvent, declaring bankruptcy, having 
bankruptcy proceedings brought against you, or 
having a receiver appointed for you or your property.

›› leasing, selling or transferring your property (or 
the Unison HomeOwner Agreement) to another 
person, except as expressly permitted by the Unison  
HomeOwner Agreement.

3. You permit a lien on the home other than as agreed 
to by Unison, such as:

›› taking on a mortgage loan that exceeds or may  
exceed the Maximum Authorized Debt limit.

›› permitting any other lien - for example, not paying a 
contractor for work done on your home, resulting in 
a mechanic’s lien.

4. You do not settle your Unison HomeOwner Agreement 
in accordance with its provisions at the end of its term.

5. Your heirs do not settle your Unison HomeOwner 
Agreement in accordance with its provisions at the end 
of its term.
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your Unison HomeOwner Agreement. However, if the 
problem remains uncured and you do not take steps to 
settle your Unison HomeOwner Agreement, you will be 
in default.

Protecting Our Investment

If you are in default under the Unison HomeOwner 
Agreement and that default is material and uncured, 
Unison will have the right to notify you that it intends 
to exercise its option by giving you an option exercise 
notice. If Unison does exercise its option, you will 
be obligated to cooperate and Unison may obtain 
ownership and possession of its Investor Percentage in 
and to your property as a co-owner. Moreover, although 
Unison always regards foreclosure as a last resort, the 
performance of your material obligations under the 
Unison HomeOwner Agreement is a secured interest 
of Unison under the Unison HomeOwner Security 
Instrument. Thus your material and continuing default 
will give rise to Unison’s right to commence foreclosure 
proceedings against your property under the Unison 
HomeOwner Security Instrument according to its 
provisions and those of applicable state law. This right 
is very similar to the right that a mortgage lender has 
to protect its interest if you default on your mortgage 
loan. In any foreclosure proceedings, your property 
would be sold through a judicial sale or public auction, 
according to the law of the state where your property is 
located, and title to your home would be transferred to 
the purchaser.

Before any foreclosure sale, you will always have an 
opportunity to cure the circumstances that caused 
the foreclosure action. Unison will notify you about 
any foreclosure proceeding as required by applicable 
state law. The amount that Unison is entitled to 
receive through a foreclosure sale is referred to  
as a liquidated investor bid amount. This amount is  
essentially the value of Unison’s interest in your 
property determined according to the terms of the 
Unison HomeOwner Agreement plus the amount of any 
Protective Advances and any interest thereon, plus any 
bona fide, actual, reasonable and customary costs and  
fees incurred by Unison as a result of the default  

Protective Advances

Should you fail to honor your responsibilities during the 
term of the Unison HomeOwner Agreement and your  
actions jeopardize the value of our interest in your  
property, we will have the right (after notifying you) 
to take action to protect the value of our interest. A 
Protective Advance is money that Unison spends, on 
your behalf, to correct a problem that you have caused. 
For example, if you fail to pay your property tax bill, 
we might decide to correct the problem by making a 
Protective Advance to pay it. The Unison HomeOwner 
Agreement gives us the right to make Protective 
Advances when we deem necessary. You will always be 
responsible to repay any Protective Advances we make 
on your behalf, and you will be assessed a fee each time 
a Protective Advance is made. You will also be charged 
interest on the balance of any Protective Advance until 
it is repaid.I This is the only circumstance in which  
interest is ever paid under the Unison HomeOwner 
Agreement; interest is never paid on the Unison 
Investment Payment.

If there are any Protective Advances (and any associated 
fees or interest) still owed to us at the time your Unison 
HomeOwner Agreement ends, we will be repaid in full 
at that time, out of the sale proceeds, or by you if your 
Unison HomeOwner Agreement terminates other than 
by property sale.

Curing Problems Prior to Default

We will notify you of any problem we are aware of 
that requires your attention. You will always have time 
to cure any problem in advance of any default being  
declared under the Unison HomeOwner Agreement,  
unless in our reasonable judgment the problem can 
have an immediate, material, and permanent impact 
on the value of your property or our interest in your 
property. We will communicate with you regarding 
what action or inaction led to the problem and request  
action on your part to correct the problem (for  
example, payment of property taxes or repayment to us 
of Protective Advances) within 30 days. It is imperative 
that you respond promptly to these notices. You can 
choose not to correct the problem, and instead settle 

I Interest is charged at a contractually determined rate that is reasonably calculated to reflect the possibility of unknown future losses.
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default as a result of life events (e.g. job loss, serious 
illness) not within their control. Because Unison is an 
equity investor, not a creditor, our interest and your 
interest will often be strongly aligned in a situation 
in which you are in danger of losing your home. 
Unlike a lender, Unison benefits from protecting your  
property from foreclosure, preserving its value, and  
assisting you through difficult circumstances. Thus we 
may be able to offer you an advantage you do not have 
with debt-based financing: assisting you to achieve a 
better financial outcome and preserving your credit  
under difficult circumstances.

and foreclosure. Applicable state law will always govern 
and protect you in any such proceedings, and you will 
have the opportunity to settle your Unison HomeOwner 
Agreement within statutory time limits before such 
proceedings culminate in an actual foreclosure. See 
Section E, Part 5 of this Program Guide for additional 
information. 

In certain cases of very serious default, such as 
intentional fraud or misrepresentation, or a material, 
prolonged and uncured circumstance of default, Unison 
will have a contractual right to increase the amount it 
receives when the Unison HomeOwner Agreement is 
settled by an amount equal to ten percent (10%) of the 
Unison Investment Payment.

Option Exercise And Orderly Sale as 
an Alternative to Foreclosure

In circumstances in which the homeowner becomes 
delinquent on their mortgage or property taxes and 
is in danger of losing their home to foreclosure by 
the lender or a tax authority, Unison can choose 
to offer the homeowner a remedy of Option 
Exercise And Orderly Sale in lieu of the foreclosure  
proceeding, by offering to cure the circumstance of  
default. The homeowner will have the right to  
accept or reject this offer. Should the homeowner 
accept the offer, Unison will make one or more 
Protective Advances to cure the homeowner’s default, 
and the homeowner will give Unison the right to market 
and sell the property in an orderly sale in the customary 
manner in its local market. Option Exercise And Orderly 
Sale is designed to prevent the home from becoming 
a “distressed” property and going to foreclosure, which 
preserves the market value of the property, and the 
value of both the homeowner’s and Unison’s equity 
interest in the property. Following the Option Exercise 
And Orderly Sale, the homeowner and Unison will share 
the proceeds according to the provisions of the Unison 
HomeOwner Agreement.

This remedy of Option Exercise And Orderly Sale 
in the case of a default can be of great benefit to  
homeowners. We know that in some circumstances, 
otherwise responsible homeowners find themselves in 
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If there are any outstanding Protective Advances, 
they will be taken into account, including any  
interest charges that may have accrued on them.

Once the amounts discussed above are determined, the 
net amount payable to Unison upon the sale of your  
property will be calculated in accordance with the terms 
of your Unison HomeOwner Agreement. If you are selling 
your home during the first three years of your Unison 
HomeOwner Agreement and its value has decreased, 
Unison will not share in the decrease. How much you 
will receive will depend on the net amount payable 
to us, plus the balances of any loans secured by the 
property, and real estate commissions and other costs  
associated with the sale of your home.

Keeping Unison informed of offers

We share your desire to have your home sell for the 
highest amount possible. During the sale process, you 
must promptly send us copies of all listing agreements 
and all offers to purchase your home, as well as copies 
of any documents related to a prospective sale. This 
includes copies of inspections, appraisals, financing 
documents, preliminary title reports, and escrow 
instructions. An additional appraisal will also be 
required in calculating any Remodeling Adjustment or 
Deferred Maintenance Adjustment.

Section E: Ending The Unison HomeOwner Agreement
Ways in which the Unison HomeOwner Agreement can end

Typical Case 1. You sell your home.

Other Possibilities 2. You end your Unison HomeOwner Agreement by requesting a Special Termination.

3. The last signatory to the Unison HomeOwner Agreement passes away.

4. The Unison HomeOwner Agreement reaches the end of its maximum 30-year term. 

5. You default and Unison takes steps to end the Unison HomeOwner Agreement.

6. Your home is condemned or destroyed and not rebuilt.

7. Unison cancels its investment.

In this section, we will take a closer look at how the 
Unison HomeOwner Agreement can end, including 
some special circumstances that can apply.

1.	 You Sell Your Home
As the homeowner, you have the right to sell your home 
whenever you want. You simply need to notify Unison 
as soon as you decide to sell or transfer the ownership 
of your home. If at least three years have passed and 
you intend to request a Remodeling Adjustment, you 
must also do so at that time.

In order to perform the settlement calculations, the 
value of your home at the time of sale is determined in  
accordance with the terms of the Unison HomeOwner 
Agreement. This value is called the Ending Agreed 
Value. Typically, the Ending Agreed Value is equal 
to the Sale Price to a bona fide, arms-length, third-
party buyer. It includes the fair market value of 
any non-cash consideration, and does not include  
deductions for closing costs, taxes, documentary fees, 
mortgage loans, other liens or secured loans, sales 
commissions, or appraisal expenses.

After we receive notice of your intent to sell your 
home, we will assess the circumstances and we may  
decide to obtain an appraisal from a Unison-approved  
independent third-party appraisal firm at your  
expense. In addition to providing an independent  
measure of your home’s value, an appraisal will always 
be used to determine the appropriate amount of a 
Remodeling Adjustment if you have requested one and 
may help determine if a property inspection should 
be conducted to determine if a Deferred Maintenance 
Adjustment is required.

SECTION E:  ENDING THE UNISON HOMEOWNER AGREEMENT 
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Closing

Closing the property sale must take place through 
a closing agent. At closing, Unison will be paid by the 
closing agent, and quitclaim its rights to the property 
and release the lien created by the Unison HomeOwner 
Agreement, enabling you to pass clear title to the 
purchaser. The payment to Unison will equal its Investor 
Percentage of the Ending Agreed Value, minus the 
Unison Purchase Price Balance, plus any outstanding 
Protective Advances (including any interest charges that 
may have accrued on them) and any other obligations to 
Unison at the time of sale. The closing services provider 
will disburse the amount due to Unison out of proceeds 
in escrow.

Selling your home before the third year anniver-
sary of your Unison HomeOwner Agreement

As described earlier in this Program Guide, the Unison 
HomeOwner Agreement is not intended as a source 
of short-term funding. Unison receives no interest 
or monthly payments on its investment, and earns a 
positive return only if the property appreciates in value. 
It typically takes three years or more for a home to 
appreciate significantly enough for Unison to recoup 
the transaction costs it expended in originating its 
investment and have a chance to earn a fair return. 
Therefore, if you choose to sell your home before the 
third year anniversary of your Unison HomeOwner 
Agreement and its value has decreased, the amount 
payable to Unison will be calculated by designating 
the Original Agreed Value as the Ending Agreed Value, 
rather than the property’s Sale Price. As a result, Unison 
will not share in any of the decrease in value of the 
property, and the minimum amount payable to Unison 
will be the amount of our original investment in your 
home (the Unison Investment Payment). This applies 
ONLY if you choose to sell your home during the first 
three years of your Unison HomeOwner Agreement 
and its value has decreased. Homeowners who are 
not certain they will own their home for a period of at 
least three years should understand that Unison does 
not share any loss in value if the homeowner sells 
the property during the first three years of the Unison 
HomeOwner Agreement.

2.	 You Request A Special 
Termination Of Your Unison 
HomeOwner Agreement

Beginning on the third anniversary, you have the right to 
end your Unison HomeOwner Agreement without selling 
your home by requesting a Special Termination. To do 
this, you pay us an amount called the Special Termination 
Price, which typically equals the amount of the Unison 
Investment Payment plus any profit Unison would have 
made if instead you were to sell your home at that 
time. Note that the amount of the Special Termination 
Price can never be less than the amount of the Unison 
Investment Payment. When you request a Special 
Termination, you are essentially cancelling the Unison 
HomeOwner Agreement by not allowing it to continue to 
its originally intended term.

The Special Termination process begins with you  
notifying us of your intention. Unison will provide you 
with a written application for Special Termination, 
which you must complete and return to us. If you  
intend to request a Remodeling Adjustment, you must 
do so as part of the written application.J Unison will 
then request an appraisal from an independent third 
party appraisal firm and, where applicable, a property 
inspection. In some cases more than one appraisal or  
inspection may be obtained.

Following receipt of the appraisal and inspection  
reports, Unison will calculate your Special Termination 
Price and provide you a statement of the amount. 
This amount may then be wired to Unison or paid by  
cashier’s check. Upon receipt, Unison will deliver to 
you all documents such as quitclaim deeds and lien  
releases that are required to terminate its interest in 
your home. You will be responsible for ensuring that 
these documents are recorded in the jurisdiction where 
your property is located and for the costs of such filing. 
If you prefer to use escrow services for the repurchase 
process, the exchange of the Special Termination Price 
and releasing documents may also be accomplished 
through a Unison-approved independent closing 
services provider at your expense.

J To qualify for a Remodeling Adjustment, your request must comply with all the provisions outlined in the Unison HomeOwner Agreement.
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Understanding The Special Termination Price Calculations

When you request a Special Termination of your Unison HomeOwner Agreement, we start by calculating the net 
amount that Unison would receive if you were to sell your home instead. In Section A of this Program Guide we saw 
how that amount, which we called the Net Result To Unison, was calculated as:

Ending Agreed Value  x  Investor Percentage  -  Unison Purchase Price Balance  =  Net Result To Unison

Since you are not selling your home when you request a Special Termination, there is no Sale Price, so an appraisal 
is obtained at your expense from a Unison-approved independent third-party appraisal firm to determine the Ending 
Agreed Value. The calculations are subject to the following adjustments, just as they would be if you were selling 
your home, including:

Applying any Remodeling Adjustment to the Ending Agreed Value.

Applying any Deferred Maintenance Adjustment to the Ending Agreed Value.

Once we have calculated the amount of the Net Result To Unison, we can determine the Special Termination 
Price as follows:

The Special Termination Price equals the Unison Investment Payment or the Net Result To Unison, 
whichever is greater.

If there are any outstanding Protective Advances (including any interest charges that may have accrued on them) 
or you have any other obligations to Unison at the time of Special Termination, those amounts will be added to the 
Special Termination Price.

The Unison HomeOwner Agreement is intended to 
remain in place until you sell your home, the end of its 
term, or the last signatory to the Unison HomeOwner 
Agreement passes away. But circumstances in life 
sometimes change, so the Special Termination feature 
is available after the third anniversary to provide 
you with a means to end the Unison HomeOwner 
Agreement without selling your home. Note that 
a fee will be charged to you for the administrative 
processes involved in specially terminating your Unison 
HomeOwner Agreement in advance of the natural 
expiration of its term. The current fee schedule can be 
found in Section J of this Program Guide.

SECTION E:  ENDING THE UNISON HOMEOWNER AGREEMENT 

Steps Involved In Cases Of Disagreement

Agreeing to an accurate fair market value of the home 
at Special Termination of the Unison HomeOwner 
Agreement is important to both you and Unison. 
Should any disagreement arise, a simple two-step 
process may apply:

1. If, after reviewing the appraisal used to 
determine the Ending Agreed Value of the home, 
either you or Unison believes that the appraisal 
contains an omission or error, one or both parties 
may request a reconsideration of the appraisal 
within ten days of its receipt. One or more 
additional appraisals or appraisal reviews may be 
obtained at the expense of the requesting party.

2. If you and Unison are still unable to agree 
in good faith on the value, the issue will be 
determined through arbitration.
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3. 	 The Last Signatory To 
The Unison HomeOwner 
Agreement Passes Away 

At the start of the Unison HomeOwner Agreement, all  
purchasers/owners of the property, as reflected on 
title to the property, are required to be signatories to 
the Unison HomeOwner Agreement. If you die during 
the term of your Unison HomeOwner Agreement and 
you are survived by a spouse or other co-owner of your  
property who is also a signatory to the Unison 
HomeOwner Agreement, the obligations and benefits 
of your Unison HomeOwner Agreement will continue 
unaffected.

If you die during the term of your Unison HomeOwner 
Agreement and you are not survived by anyone else who 
is a signatory to the Unison HomeOwner Agreement, 
then your heirs or estate will be required to settle the 
Unison HomeOwner Agreement within a certain period 
of time following your death by either selling the home or  
paying Unison the value of its interest in the home at 
that time. For this reason, it is of the utmost importance 
that you discuss your decision to enter into the Unison 
HomeOwner Agreement with your heirs, so that they 
understand the effect of the Unison HomeOwner 
Agreement on your estate.

We provide your heirs and representatives an extended 
opportunity (up to 180 days, or longer under certain 
circumstances) to settle the Unison HomeOwner 
Agreement, provided Unison is given appropriate  
notice. If your heirs or estate wish to keep the home, and 
the home’s value has increased substantially during the 
term of the Unison HomeOwner Agreement, the amount 
due to Unison may be substantial. If your heirs or estate 
are unable to pay Unison the value of its interest in the 
home at that time, they may need to sell the property 
in order to settle the Unison HomeOwner Agreement. 
This is why it is so important that you explain the terms 
of the Unison HomeOwner Agreement to your heirs and 
executor during your lifetime.

If your estate does not end the Unison HomeOwner 
Agreement by selling your home or otherwise settling 
the Unison HomeOwner Agreement in accordance with 
its terms within the provided time period, the effect will 
be the same as if there were a material breach under the 
Unison HomeOwner Agreement, and Unison will have 

the right to commence foreclosure proceedings. Before 
any such proceeding your estate would have further 
opportunity to cure the circumstances that caused the 
default, or avoid foreclosure under applicable state law, 
which will govern and protect the estate in any such 
proceeding.

In addition, Unison may first offer your estate the 
remedy of Option Exercise And Orderly Sale, by which 
your estate will grant Unison an undivided interest in 
the property and the right and power to market, sell 
and convey the property to a new buyer. Unison will 
then market and sell the property in an orderly, non-
distressed fashion, intending to preserve the market 
value of the property, and share the proceeds with 
your estate according to the provisions of the Unison 
HomeOwner Agreement. Your estate will also have a 
right of first refusal in connection with any such sale.

Because the Unison HomeOwner Agreement does 
potentially have a significant impact on your survivors 
and heirs, if there are any adults (such as a spouse, 
domestic partner, or an adult family member) that will 
co-occupy your home but will not co-own the property 
with you, you and they will be required to sign a form 
listing these occupants and verifying that you have 
notified them that the Unison HomeOwner Agreement 
may impact their ability to continue to occupy or retain 
possession of the home in the event of your death. If 
the status of non-owner occupants changes during the 
term of the Unison HomeOwner Agreement, you are 
required to provide Unison with an update of this form.

4.	 The Unison HomeOwner 
Agreement Reaches The End Of 
Its Maximum 30 Year Term

If you are still living in your home at the end of year 30 you 
are required to end the Unison HomeOwner Agreement 
by either selling your home or paying Unison the  
value of its interest in your home at that time.

If you do not end the Unison HomeOwner Agreement 
at the end of the 30 year term Unison will have the 
right to exercise its option, become a co-owner of 
your home, and place the home on the market. Unison 
will also have the right to foreclose on your home if 
you do not settle the Unison HomeOwner Agreement 
by either selling your home or paying Unison the  
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undivided interest in the property in the amount 
of the Investor Percentage, and you will provide 
Unison with an executed, notarized power of attorney 
giving Unison the right and power to market, sell and 
convey the property to a new buyer. In exchange, 
if your circumstance of default involves delinquent 
mortgage payments or property taxes, Unison will 
cure the default. Unison will then market and sell 
your property in an orderly, non-distressed fashion,  
intending to preserve the market value of your property, 
the value of both your and Unison’s equity interest in 
the property, and your credit score. Following the sale, 
you and Unison will share the proceeds according to 
the provisions of the Unison HomeOwner Agreement. 
You will also have a right of first refusal in connection 
with any sale of the property that Unison arranges. For  
example, assume that you and Unison agree to an 
Option Exercise And Orderly Sale, and Unison receives 
an acceptable offer to purchase the property. Unison 
will notify you about the offer, and you will then have 
the right, but not the obligation, to match that offer 
within three business days after you are notified.

6.	 Your Home Is Condemned Or 
Destroyed And Not Rebuilt

If your property is condemned in whole or in part, any 
condemnation proceeds will be allocated between you 
and Unison as specified in the Unison HomeOwner 
Agreement. However, if the condemnation is a partial 
condemnation, your Unison HomeOwner Agreement 
may continue.

If your property is destroyed or damaged by a hazard 
for which insurance coverage is required (for example, 
by a fire, or a flood if the property is in a flood area), any 
and all insurance proceeds will be applied to restore or 
repair the property to at least the same condition and 
characteristics as of the time immediately preceding 
its damage or destruction. If the property was 
underinsured, you must pay for the restoration or repair 
out of your other assets. Therefore, it is important that 
you maintain full replacement cost insurance with 
building ordinance and law coverage as your home 
appreciates in value and building codes change over 
time. In this case, your Unison HomeOwner Agreement 
will continue.

value of its interest in your home at that time. 

Before we exercise any of our rights under such 
circumstances, you will always have the opportunity to 
sell your home on your own, provided you give Unison 
appropriate notice.

5.	 You Default And Unison Takes 
Steps To End The Unison 
HomeOwner Agreement

Typically, you determine how and when the Unison 
HomeOwner Agreement ends. However, if you do not 
honor your obligations under the Unison HomeOwner 
Agreement and materially breach the Agreement, 
Unison has a contractual right to exercise its option  
and to take other actions to protect our interest,  
including the right of foreclosure.

Default circumstances are covered in more detail in Part 
11 of Section D. They include:

›› Ceasing to use the property as your principal residence.

›› Jeopardizing the value of the home or our rights  
under the Unison HomeOwner Agreement.

›› Permitting a lien on the home other than as agreed to 
by us.

›› Not settling the Unison HomeOwner Agreement in  
accordance with its provisions at the end of its term.

›› Failing to repay any Protective Advances we make to 
protect our interest in the property.

Only under default circumstances, and only after you 
have been provided with ample opportunity to cure 
the default, can Unison indicate its intent to exercise 
its option in response to your default, or commence 
foreclosure proceedings against your property (similar 
to the right that a mortgage lender has to protect its 
interest if you default on your mortgage loan). Before 
any such proceeding you would have further opportunity 
to cure the circumstances that caused the default, or 
avoid foreclosure under applicable state law which will 
govern and protect you in any such proceeding. 

Moreover, Unison regards foreclosure as a last resort, 
and in many cases will not foreclose unless it has first 
offered you a remedy of Option Exercise And Orderly 
Sale. If you choose to accept an Option Exercise And 
Orderly Sale, you will deliver into escrow the required 
deed or other documentation granting Unison an 

SECTION E:  ENDING THE UNISON HOMEOWNER AGREEMENT 
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If restoration or repair is not economically feasible, the 
insurance proceeds and remaining property value will 
be allocated between you and Unison as specified in 
the Unison HomeOwner Agreement. We will be entitled 
to a share of the proceeds, based on the market value of 
the home prior to the damage or destruction, as if the 
home had been fully insured and rebuilt.

At the time of closing, Unison must be named on all 
property insurance policies as a “second lien holder,” 
whether or not such insurance is required as a condition 
to the Unison HomeOwner Agreement, in a form 
agreeable to us, and it is required that we remain named 
as a second lien holder throughout the term of the 
Unison HomeOwner Agreement, even if the insurance  
carrier has changed. Adding Unison as a second lien 
holder to your insurance policies is a simple process 
that is handled by your insurance provider.

7.	 Unison Cancels Its Investment
Although very unlikely, we can decide to cancel a Unison 
HomeOwner Agreement at any time during its term. If 
we do this, the Unison Investment Payment is yours to 
keep, and we will no longer have any interest in your 
property. This might occur if your property declines 
substantially in value or for other reasons. The Unison 
Investment Payment may be taxable at that time. 
Please consult your tax professional. Unison will provide 
prompt written notice to you in the event we decide to 
cancel your Unison HomeOwner Agreement, and provide 
you with all documents such as quitclaim deeds and lien 
releases which are required to terminate its interest in  
your home.

8. 	 More About Remodeling 
Adjustments

You are free to remodel your home at any time. 
Unison simply requires that you comply with any laws, 
regulations, local ordinances, and permit requirements 
that apply. For example, county regulations may require 
that you obtain construction permits for remodeling 
projects, use licensed tradespeople for substantial 
work, and submit architectural drawings for additions 
or changes. Under the Unison HomeOwner Agreement, 
you must comply with these requirements.

If you remodel your home in accordance with the 
provisions of the Unison HomeOwner Agreement, and 
your Unison HomeOwner Agreement has been in place 
at least three years, we will give you full credit for the 
increase in value due to your remodeling when you sell 
the home or otherwise end your Unison HomeOwner 
Agreement if you properly apply for a Remodeling 
Adjustment. You must request a Remodeling 
Adjustment from Unison in writing at least 45 days 
prior to the proposed termination date of your Unison 
HomeOwner Agreement, and provide clear, detailed 
photographic evidence demonstrating the state and 
condition of your property before the remodeling 
work. An appraisal obtained from a Unison-approved 
independent third-party appraisal firm at the time the 
Unison HomeOwner Agreement ends will determine 
how much the remodeling has added to your home’s  
market value. The appraisal firm will examine your 
home and supporting materials and determine your 
home’s hypothetical market value assuming you had not 
done the remodeling. The amount of the Remodeling 
Adjustment is the difference between this hypothetical 
value and the actual fair market value of your home. All 
of the increase in value caused by your remodeling will 
be allocated to you, so that we do not share in it.

It should be noted that not all remodeling work 
improves the resale value of a home, and that the value 
of some remodeling work will depreciate over time. 
Typical changes that increase the resale value of the 
home include remodeling the kitchen, adding bedrooms 
and bathrooms, and making sizeable increases in 
the square footage of the home. Some changes, like 
added square footage, typically will not depreciate 
over time. However, the value of a remodeled kitchen 
or bathroom, and many other home improvement 
projects, may depreciate over a period of years. And 
some remodeling work adds little or no resale value, or  
may actually decrease the fair market value of your 
home, despite being desirable to you as the homeowner. 
Examples of such changes may include adding a hot 
tub, installing expensive flooring, removing bedrooms 
and/or bathrooms, and reducing usable square footage. 
In rare cases where a remodeling has reduced the value 
of the home, Unison may apply a Negative Remodeling 
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home (the number of bedrooms is often a major factor in  
determining the value of a home). Even though the work 
was seen as an improvement by the homeowners, who  
enjoy spending time in their spacious den, home buyers 
in that market want bedrooms and will not pay as much 
for a home with fewer of them. If the home sells for 
$660,000, the settlement calculations under the Unison 
HomeOwner Agreement will be based on a home value 
of $700,000.

Routine maintenance of your home, even if it entails 
some significant expenditure like replacing a roof, will 
not qualify for a Remodeling Adjustment.

9. 	 Special Situations Affecting The 
Sale Or Special Termination Of Your 
Unison HomeOwner Agreement

Ensuring A Fair Sale Price When You Sell  
Your Home

When you end your Unison HomeOwner Agreement by 
selling your home, Unison will have certain safeguards 
which afford it assurance that your home is being sold 
for its fair market value. You will be asked to copy 
Unison on all the documentation pertaining to your 
sale, including the listing and commission agreement, 
multiple listing information, disclosures or inspection 
and appraisal reports you obtain or provide as part of 
the sale process, and copies of all offers you receive on 
the property.

As soon as you receive an offer for the sale of your 
home that you are willing to accept, you must inform 
us and provide us with the terms of the offer. If Unison 
believes that the proposed sale price differs materially 
from the fair market value of the property, Unison 
may require one or more appraisals of the property to 
validate the sale price. Under certain circumstances, we 
may require other assurances from you, your buyer, and 
your respective real estate brokers that your property 
sale is at arm’s length. Your sale is important to us 
and we share your desire to have your home sell at its 
highest possible price, so Unison has designed these 
safeguards to enable it to obtain assurance of an arm’s-
length sale at a market price by means which are least 
likely to burden you, and which will ensure the smooth 
processing of your property sale.

Adjustment that gives us credit for the value lost due to 
the remodeling.

In Section B, we saw an example of a Remodeling 
Adjustment where the homeowner’s improvement  
increased the value of the property. Let us now consider 
an example of a Negative Remodeling Adjustment.

A few years after entering into their Unison 
HomeOwner Agreement, the homeowners convert 
three bedrooms into a large den by removing walls 
and closets. The total cost of this work is $15,000, 
and the work is completed by properly licensed 
tradespeople in compliance with applicable laws. 
When the homeowners decide to sell their home, a 
Negative Remodeling Adjustment is calculated. An 
independent appraiser determines the current value 
of the home to be $660,000 with the changes and 
$700,000 without - meaning that the changes have  
resulted in a $40,000 decline in the market value of the 

SECTION E:  ENDING THE UNISON HOMEOWNER AGREEMENT 

There may be - and often is - a significant 
difference between the actual cost of remodeling 
and the increase in market value attributable to 
the remodeling as of the time of sale. For example, 
installation of a swimming pool and deck can easily 
cost $50,000 or more, yet may add only $10,000 to 
the market value of the home. Unison is committed 
to a fair process and will use an appraisal 
completed by a Unison-approved independent 
third-party appraisal firm to determine the 
market value of any changes you make. Please 
remember that, for purposes of determining the 
Remodeling Adjustment, it does not matter how 
much your changes cost. An independent third-
party appraiser will determine how much market 
value they add or subtract at the time the Unison 
HomeOwner Agreement ends. When you apply for 
a Remodeling Adjustment, you must provide us with 
the supporting documentation required under the 
Unison HomeOwner Agreement, including permits, 
a description of the work, and detailed photos 
taken before starting the project.
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Requirements relating to sale of the home by 
owner, non-MLS sales, or intra-family sales

You are not required to use a real estate professional 
to assist with your home sale. However, if you sell your 
home without placing the home on the open market 
(with or without the assistance of a real estate broker), 
we will obtain an appraisal from a Unison-approved  
independent third-party appraisal firm at your expense. 
Based on that appraisal, if we determine that you are 
selling your home for less than its fair market value, 
we have the right to use that appraised value when 
performing the settlement calculations under the 
Unison HomeOwner Agreement.

Example of a sale by owner: You decide to sell your 
home without placing the home on the open market, 
and eventually secure an offer of $850,000. Unison 
requests an appraisal, and the appraisal determines that 
the fair market value of the home is $900,000. In its 
discretion, Unison may elect to perform the settlement 
calculations under the Unison HomeOwner Agreement 
based on the appraised value of $900,000.

Unison will also have the right to use an appraised value 
to calculate its settlement amount under the Unison 
HomeOwner Agreement if you are selling to a family member 
in an “intrafamily sale,” or if the buyer of your property is a 
business entity rather than an individual person.

Unison’s rights following the sale of your home 
shortly after you complete a Special Termination 
of your Unison HomeOwner Agreement

If you sell or transfer your home within 180 days 
following a Special Termination of your Unison 
HomeOwner Agreement, we reserve the right to 
determine how much we would have received had the 
Special Termination not occurred and compare it with 
the amount we received from the Special Termination. 
If the amount we received from the Special Termination 
is less, and Unison concludes that you completed 
the Special Termination of your Unison HomeOwner 
Agreement under circumstances indicating a lack of 
good faith and fair dealing, you will be responsible 
to pay Unison an additional amount equal to the 
difference.

10.	 Unison’s Standards And 
Procedures For Fair Valuation Of 
Your Property By Appraisal 

There are a number of circumstances in which the value 
of your home, the value of improvements you have 
made to it, or a decline in its value due to deferred 
maintenance will be determined at the termination of 
the Unison HomeOwner Agreement by appraisal. These 
circumstances include Special Termination (discussed 
in Part 2 of Section E) and may include property sale 
by owner, intrafamily sale, sale to an entity, or a sale 
in which Unison believes that a sale price differs 
significantly from the property’s fair market value. An 
appraisal will also be performed in connection with any 
termination of your Unison HomeOwner Agreement 
in which a Remodeling Adjustment and/or a Deferred 
Maintenance Adjustment is calculated. The fairness, 
objectivity and accuracy of the appraisal process is thus 
fundamental to the fairness of the Unison HomeOwner 
Agreement, and Unison is committed to these goals 
in its standards and procedures for appraisal. These 
standards and procedures include the following:

›› The appraiser must be a neutral third party 
unaffiliated with either Unison or the homeowner.

›› The appraiser must satisfy the existing requirements 
of Fannie Mae, Freddie Mac or FHA, and any 
applicable federal or state laws and regulations 
governing appraisals and appraisers, as of the date 
of the appraisal, in the state where the appraisal is 
conducted.

Unison is committed to fair dealing with all Unison 
HomeOwner Agreement clients, and the Unison 
HomeOwner Agreement is designed to minimize its 
impact on the way you manage your home.

You have plenty of flexibility in determining not 
only when, but how you sell your home or end your 
Unison HomeOwner Agreement. All we require is a 
way to ensure fairness to both parties at the end of 
your Unison HomeOwner Agreement transaction.
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›› The appraiser must at all times comply with the 
Uniform Standards of Professional Appraisal Practice 
and acknowledge this compliance in writing.

In the same interests of fairness, objectivity and 
accuracy, Unison also requires its homeowners to 
cooperate in the appraisal process by:

›› Granting the appraiser full and prompt access to  
the property.

›› Making available any and all relevant documentation 
to the appraiser pertaining to the lot, home, or the 
condition of either.

›› Ensuring that the home is presented in reasonable 
repair and condition to be appraised.

If, after receiving an appraisal report, either you or 
Unison believes that an appraisal is factually incorrect, 
either may request a timely reconsideration of the 
appraisal, or an additional appraisal, within ten days of 
its receipt. Generally the party requesting the additional 
appraisal will do so at their own cost. In the unlikely 
event that you and Unison are unable to agree on the 
appraised value of your property or any Remodeling 
Adjustment or Deferred Maintenance Adjustment, the 
issue will be determined through arbitration.

SECTION E:  ENDING THE UNISON HOMEOWNER AGREEMENT 

11.	 Tax Treatment Of The Payments 
You Receive Under The Unison 
HomeOwner Agreement

Since each homeowner’s tax situation is unique, you 
should consult with and rely on the advice provided by 
your tax advisor, not Unison, for a full explanation of 
the tax treatment related to the Unison HomeOwner 
Agreement. Unison does not make any representations 
or warranties concerning tax matters or the tax 
treatment of payments made or obligations owed under 
the Unison HomeOwner Agreement.

The Unison HomeOwner Agreement is relatively new 
and the IRS and state tax agencies have not expressly 
published decisions regarding the tax treatment of 
Unison HomeOwner Agreement proceeds. Unison 
believes that it will be Unison’s responsibility to pay 
taxes on its share of any gain in value of the home 
when that value is realized, and this should reduce the 
homeowner’s capital gain, since the homeowner should 
not owe tax on the portion of the gain shared with 
Unison.

Unison believes that, under current tax law, a 
homeowner entering into a Unison HomeOwner 
Agreement should not have to pay taxes on the Unison 
Investment Payment at the time the homeowner 
purchases their home. Instead, the homeowner may be 
subject to taxes:

›› When the homeowner sells the home.

›› If Unison cancels its investment.

Once again, Unison disclaims any representation or 
warranty concerning tax treatment of the Unison 
HomeOwner Agreement, whether generally or as it  
applies to your unique situation. Unison recommends 
that you contact your tax professional for any tax  
advice regarding the Unison HomeOwner Agreement.

Who Orders And Who Pays For The Appraisal?

Under almost all circumstances, appraisals will 
be ordered by Unison directly through a Unison-
approved appraisal management company or 
Unison-approved neutral third party appraiser 
who must meet the criteria and standards outlined 
herein. The homeowner is typically responsible 
to pay for the first appraisal ordered by Unison 
in connection with any termination of the Unison 
HomeOwner Agreement or the calculation of 
Unison’s investment interest in the property. 
If either or both parties wish to conduct new 
appraisals to challenge the results of a former 
appraisal, the expense will be borne by the party 
challenging the prior appraisal, or split if both 
parties are requesting a new valuation.
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12. 	 Selling Your Property When Sales 
Proceeds Are Insufficient To 
Satisfy All Of Your Obligations

In all of the examples presented previously in this 
Program Guide, there is significant equity in the 
home at the time of sale, due to amortization of the 
mortgage loan and/or home price appreciation, so the 
sale proceeds are sufficient to pay the mortgage loan, 
selling commissions and closing costs, and the amount 
due to Unison. No shortfall results in any scenario in 
those examples.

However, under unusual circumstances there may not 
be sufficient equity in your home to pay the mortgage 
loan, selling commissions and closing costs, and the 
amount due to Unison. While unlikely, a shortfall can 
result from one or a combination of several factors:

›› The value of your home may decrease, reducing equity.

›› When you pay your mortgage each month, a portion of 
your monthly payment reduces the loan balance. This 
process by which your loan is slowly repaid is called 
amortization. Amortization builds equity in your home 
over time. If your Unison HomeOwner Agreement ends 
relatively soon after you purchase your home, there 
will be little additional equity in your home due to 
amortization.

›› If your Unison HomeOwner Agreement ends during the 
first three years and your home’s value has decreased, 
Unison will not share in the loss, and therefore the 
amount due to Unison will be the amount of our 
original investment.K

As described earlier in this Program Guide, the Unison 
HomeOwner Agreement is not intended to be used as 
short term financing, and Unison does not recommend 
the Unison HomeOwner Agreement for homeowners 
who know they will not remain in their homes for more 
than three years. However, in rare cases, a homeowner 
may decide to sell their home, or be forced to sell it, 
or may otherwise default on their obligations, relatively 
soon after purchasing the home. And in a small subset 
of these cases, the sale may also coincide with a 
decrease in property value.

To illustrate the potential for a shortfall situation as 
described above, we present an example which assumes 
the unlikely coincidence where the value of your home 
decreases, reducing equity, you decide to sell or you are 
forced to sell relatively soon after buying your home, 
so little amortization has occurred and Unison does not 
share in any loss in value, therefore the amount due to 
Unison equals our original investment. We then present 
a similar example which illustrates how the outcome 
would differ if you had borrowed the money you needed 
instead of using Unison HomeOwner.

Our first example assumes that the Original Agreed 
Value of your home is $500,000, you have a $400,000 
mortgage loan on the home, and you receive a $50,000 
Unison HomeOwner investment. You sell your home 
2.5 years later, therefore only a modest amount of loan 
amortization has occurred. We assume the value of your 
home has decreased, reducing the amount of equity 
in your home, and Unison does not share in the loss in 
value. We provide three future home value assumptions: 
decreases in value of 4%, 8%, and 12%.

Share of Decrease in Value Distribution of Sale Proceeds

Sale Price Change in 
Value Unison (0%) You (100%) Selling 

Expenses1 To Lender2 To Unison3 To You4

$480,000 -$20,000 $0 -$20,000 $36,000 $382,000 $50,000 $12,000

$460,000 -$40,000 $0 -$40,000 $35,000 $382,000 $50,000 $7,000 
Shortfall

$440,000 -$60,000 $0 -$60,000 $33,000 $382,000 $50,000 $25,000 
Shortfall

1. 7.5% of the sale price (calculation is rounded).  2. The $400,000 mortgage loan balance has amortized down to $382,000 after making monthly payments for 2.5 years (calculation is 
rounded). Assumes a 30-year 4% fixed-rate mortgage.  3. If you sell your home during the first three years of your Unison HomeOwner Agreement and its value has decreased, Unison does 
not share in the decrease, so the amount payable to Unison is the amount of our original investment.  4. Sale price minus selling expenses minus payments to lender and Unison.

K This provision, which applies only during years one through three, is designed to serve as a disincentive to use Unison HomeOwner as short-term financing.
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As you can see, in the “perfect storm” scenario displayed on 
the previous page, when you sell your home at a loss soon 
after purchasing it, you could face a shortfall. However, 
if you borrowed $50,000 against your home using a 
home equity line of credit instead of obtaining that cash 
using Unison HomeOwner, the shortfall will typically be 
approximately the same, as we will now illustrate.

Our second example assumes that you own a home 
valued at $500,000, you have a $400,000 mortgage 
loan on the home, and you then borrow another 
$50,000 against the home using a home equity line of 
credit. All other assumptions are identical.

As the two examples above demonstrate, when your 
home value declines and you sell soon after obtaining 
Unison HomeOwner financing or additional debt 
financing, you can face a significant shortfall.

It is worth noting that in the examples above, if you 
sell your home more than three years after obtaining 
the financing, the shortfall situation with Unison 
HomeOwner improves, whereas the shortfall situation 
with additional debt does not, since Unison shares 
in the decrease in home value after three years have 
passed.

Share of 
Decrease in 

Value
Distribution of Sale Proceeds

Sale Price Change in 
Value You (100%) Selling 

Expenses1
To Two 

Lenders2 To You3

$480,000 -$20,000 -$20,000 $36,000 $432,000 $12,000

$460,000 -$40,000 -$40,000 $35,000 $432,000 $7,000 
Shortfall

$440,000 -$60,000 -$60,000 $33,000 $432,000 $25,000 
Shortfall

SECTION E:  ENDING THE UNISON HOMEOWNER AGREEMENT 

A Lower Monthly Payment

The two examples provided here demonstrate 
that a shortfall potential exists if you finance with 
Unison HomeOwner investment or if you finance 
with more debt. However, it is worth noting that 
with Unison HomeOwner there is also a significant 
monthly payment savings. In the second example 
you are taking on another monthly obligation: the 
payment on the home equity line of credit. If we 
assume a 4.5% interest rate on the home equity 
line of credit, over the 2.5 year period your total 
additional monthly payments would add up to 
about $5,600.

1. 7.5% of the sale price (calculation is rounded).  2. The $400,000 first mortgage loan balance has amortized down to $382,000 after making 
monthly payments for 2.5 years (calculation is rounded). Assumes a 30-year 4% fixed-rate mortgage. The $50,000 home equity line of credit is 
assumed to be an interest-only loan, as is typical. You make the interest payments for 2.5 years and the balance on the loan is still $50,000. The 
balance on the two loans totals $432,000.  3. Sale price minus selling expenses minus payments to two lenders.

Not 
a Fi

led 
Docu

ment



 

The Unison 
HomeOwner 

Agreement lets 
you access your 

home equity 
to invest in 

your children 
or retirement 

or whatever 
you’d like.

Not 
a Fi

led 
Docu

ment



  |67

1. 	 The Unison HomeOwner  
Option Agreement

The Unison HomeOwner Option Agreement grants 
Unison an option to purchase a specified percentage of 
your home at certain times and upon the occurrence of  
certain events for an amount called the Unison Purchase 
Price. The Unison HomeOwner option has a maximum 
term of 30 years.

The amount of cash Unison invests in your home at 
the beginning of the Unison HomeOwner Agreement 
is called the Unison Investment Payment. The Unison 
Investment Payment is not a loan, so no interest is 
payable or accrues on it.

The Unison HomeOwner Option Agreement spells out 
the specific terms of your Unison HomeOwner option,  
including the Original Agreed Value of the property, the  
Investor Percentage in the property which the investor  
is purchasing an option to buy, the Unison Purchase 
Price the investor must pay to buy the Investor 
Percentage on option exercise, the Unison Investment 
Payment, the Unison Purchase Price Balance, and the 
Maximum Authorized Debt.

What we refer to in this Program Guide as a Unison 
HomeOwner Agreement consists of four related  
legal documents.

›› Unison HomeOwner Option Agreement – this 
document contains the basic financial terms of the 
Unison HomeOwner Agreement option and describes 
how the option mechanism works.

›› Unison HomeOwner Covenant Agreement – this 
document outlines your rights and responsibilities 
under the Unison HomeOwner Agreement 
throughout its term and defines the various ways in 
which the Agreement can end.

›› Unison HomeOwner Recorded Memorandum – this 
document highlights specific features of the Unison 
HomeOwner Agreement for public notice, and is 
recorded in the jurisdiction where your property is 
located.

›› Unison HomeOwner Security Instrument – this 
document creates a secured lien on your home 
during the term of the Unison HomeOwner 
Agreement, and is recorded in the jurisdiction where 
your property is located.

In this section of the Program Guide, we summarize 
some of the most important terms of these legal  
documents, but you must read each of these documents 
in their entirety prior to entering into the Unison 
HomeOwner Agreement. If there is any discrepancy 
or conflict between the information contained in this 
Program Guide and terms of the legal documents  
comprising the Unison HomeOwner Agreement, the 

legal documents control.

SECTION F:  THE UNISON HOMEOWNER AGREEMENT LEGAL DOCUMENTS 

Section F: The Unison HomeOwner Agreement Legal Documents

Although the Unison HomeOwner Option Agreement 
gives Unison the right to buy a percentage of your 
home, Unison is not interested in dividing your 
home and purchasing, for example, the guest 
bedrooms and den. Rather, it allows Unison to 
purchase an undivided percentage interest in your 
home and to participate in a percentage of your 
home’s increase (or decrease) in value at the 
time of sale.
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3. 	 The Unison HomeOwner  
Recorded Memorandum

The Unison HomeOwner Recorded Memorandum is a  
document recorded in the public records in the 
jurisdiction where your property is located. It has two 
purposes:

(1) It notifies third parties that Unison has an option 
to purchase a specified percentage of your property.

(2) It notifies third parties that anyone who owns 
the property will be subject to certain requirements 
as long as the Unison HomeOwner Agreement is in 
effect.

4. 	 The Unison HomeOwner  
Security Instrument

The Unison HomeOwner Security Instrument is a Deed 
Of Trust or Mortgage depending on what state you live 
in, and is recorded as a lien on the title to your home in 
the public records of the jurisdiction where your property 
is located. The lien will be removed if your home is sold 
as provided in the Unison HomeOwner Agreement or if 
the option is otherwise validly terminated before such 
a sale. The Unison HomeOwner Security Instrument  
protects Unison in case you fail to abide by the terms 
of the Unison HomeOwner Agreement or refuse 
to recognize Unison’s interest in the property by  
giving Unison the right to foreclose, subject to all the  
protections afforded you as a homeowner under the 
Unison HomeOwner Agreement and applicable law.

2. 	 The Unison HomeOwner  
Covenant Agreement

The Unison HomeOwner Covenant Agreement explains 
your rights and responsibilities concerning the property 
throughout the term. It requires, among other things, 
that you use your home as your principal residence  
(unless otherwise permitted by Unison), pay your 
property taxes on time, maintain your home in good 
condition, maintain proper insurance on your home, 
make all payments on loans that are secured by liens 
on your home, and do not borrow against your home in 
an amount greater than the Maximum Authorized Debt 
limit.

The document spells out in full detail the specific 
circumstances (typically sale of the property, end of the 
term, or death of the last surviving property owner) in 
which Unison can exercise its option and purchase its 
Investor Percentage in your home, and the mechanisms 
for doing so. It describes how any sales of your property 
are to be handled by you or by Unison and how the 
sales proceeds are to be shared. It also explains 
what happens if your home is damaged, destroyed or 
condemned. It provides certain protections for you 
and for Unison. And, the Unison HomeOwner Covenant 
Agreement also spells out your right to end the Unison 
HomeOwner Agreement after the third anniversary in 
advance of an option exercise event by requesting a 
Special Termination.

SECTION F:  THE UNISON HOMEOWNER AGREEMENT LEGAL DOCUMENTS 
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The Unison HomeOwner 

Agreement offers what 

lenders can’t: access to 

your home equity without 

taking on additional debt.
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The more you 
know about 

the Unison 
HomeOwner 

Agreement, the 
better you’ll be 
at deciding if it 
is right for you 

and your family.
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L The basic description that follows is intended to highlight only the very core of the transaction between the homeowner and Unison; namely that Unison provides a specified amount 
of cash in exchange for a right to earn a return on its investment equal to a specified share of the future change in home value. Other terms and provisions, which are explained in detail 
throughout this Program Guide, including provisions which may apply during the first three years of your Unison HomeOwner Agreement, are omitted here for simplicity’s sake.

Section G:  
Specially Priced Unison HomeOwner Transactions

1.  	 The Unison HomeOwner 
Exchange Of Value

You should already have a good understanding of how 
Unison HomeOwner works from reading the previous 
sections of this Program Guide. When you enter into a 
Unison HomeOwner Agreement, the basic transaction 
between you and Unison can be described very simply.L

›› Unison provides you with a specified amount of 
cash that you can use for any purpose (the Unison 
Investment Payment).

›› In exchange for receiving the cash, you agree to share a 
specified portion of the future change in value of your 
home, up or down, as Unison’s return on investment 
(the Investor Percentage).

In this Section G, we will present two examples which 
demonstrate the impact of special pricing by comparing 
against Examples 1 and 3 from Section A.

›› In highly simplified terms, in the Unison HomeOwner 
transaction structure chosen for Example 1 in Section 
A, the homeowner receives cash equal to 17.5% of the 
home’s appraised value at origination, and in exchange 
for providing the cash, earns a return on investment 
equal to a 70% share of the future change in home 
value.

›› In the Unison HomeOwner transaction structure 
chosen for Example 3 in Section A, the homeowner 
receives cash equal to 12.5% of the home’s appraised 
value at origination and, in exchange for providing 
the cash, earns a return on investment equal to a 50% 
share of the future change in home value.

Unison takes on substantial risks by investing in homes 
through the Unison HomeOwner program, including:

›› An unknown (and often lengthy) investment term and 
a highly illiquid investment. The homeowner can use 
the cash provided by Unison for a very long time (up 
to 30 years) without making any payments, and the 
homeowner controls the timing of when they sell their 
home or end the Unison HomeOwner Agreement by 
requesting a Special Termination.

›› An unknown investment return and potential for large 
losses. Unison’s return is tied to the future value of 
the home, which is unknown. Home values rise and 
fall in different locations over various time periods for 

IMPORTANT: YOU ARE REQUIRED TO READ THIS SECTION G 
CAREFULLY IF YOUR UNISON HOMEOWNER TRANSACTION 
REQUIRES SPECIAL PRICING.

By applying special pricing, Unison is able to approve 
certain transactions that would otherwise not qualify 
under our guidelines and help more homeowners. For 
example:

›› Certain homes may require special pricing if they are 
atypical for the neighborhood or located in rural areas, 
or if they have unusual physical characteristics.

›› Certain very recently constructed homes, especially 
those located in growth areas where a large number of 
new homes are being built, may require special pricing.

›› Certain owner-occupied second homes may qualify 
only with special pricing.

›› Special pricing may apply in certain situations where 
the homeowner desires the maximum amount of cash 
available from the Unison HomeOwner Agreement.

›› Special pricing can compensate for certain situations 
where there are credit issues that don’t meet our 
guidelines, such as:

›› Lower FICO score

›› Higher debt-to-income ratio

›› History of bankruptcy or foreclosure

›› Other income, asset or credit-related issues

Numerical examples and calculations given in Sections 
A and B of this Program Guide, which you will have read 
and be familiar with, will vary significantly in a Unison 
HomeOwner Agreement approved based on special 
pricing. Qualifying requirements may also differ. This 
Section G provides information and presents modified 
numerical examples which will apply with special 
pricing. If you have any questions about the financial 
terms and conditions of a specially priced Unison 
HomeOwner Agreement, or how the terms will differ 
from more typical Unison HomeOwner transactions, 
please consult your Program Specialist.

SECTION G: SPECIALLY PRICED UNISON HOMEOWNER TRANSACTIONS 
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2. 	 What’s Different About A 
New Construction Home?

If you live in a newly constructed home, you are likely 
using a Unison HomeOwner Agreement to recoup a 
portion of the down payment you made to purchase 
your home. For many buyers, pulling together a down 
payment can consume all of their financial resources. 
These new homeowners often wish they had more cash 
on hand after closing to help with the financial burden 
of home ownership. With Unison HomeOwner you can 
recoup up to 75% of your down payment.

Many home buyers are understandably attracted to the 
idea of buying a brand new home. New construction 
offers the significant appeal of up-to-date amenities, 
new fixtures and appliances, and in many cases allows 
the buyer to select and customize their new home with 
their own choice of floor plans, features, finishes, and 
upgrades. 

Newly constructed homes will sometimes present 
increased investment risks to an equity investor such as 
Unison that most existing homes do not. You will recall 
from earlier sections of this Program Guide that in order 
for Unison to earn a return on its equity investment in 
your home, your home must appreciate over time. While 
most newly constructed homes, like existing homes, 
are likely to appreciate over time, studies show that in 
many cases new homes may not appreciate as much 
as existing homes, and this can significantly increase 
Unison’s investment risk. There are several reasons for 
this potential difference in appreciation. 

First, in order to be able to move into a home that is 
brand new, buyers are understandably often willing to 
pay up to a 10-20% higher price than they would pay for 
an existing home in the same location. But in the future, 
upon resale, that home may not command as much of 
a premium as it did when it was “100% brand new.” In 
other words, upon its first resale, there may be some 
depreciation of value to what was a formerly “brand 
new home.” 

Second, while the opportunity for an individual buyer to 
customize a new home by choosing finishes that reflect 
personal preferences and tastes, such as cabinetry and 
countertop materials, or to select upgrades that suit 
their individual lifestyle, such as a playroom instead of 
an extra bedroom, is a wonderful benefit to the buyer, 

many different reasons. If value rises, Unison can earn 
a decent or even handsome return. If value does not 
change, Unison’s return will be zero. If value declines, 
Unison will typically lose money, and with a significant 
decline Unison can sustain a total loss.

›› Significant additional risks. A number of other things 
can go wrong over the life of such a long-term 
transaction, such as the homeowner having financial 
difficulty and defaulting on their mortgage or property 
taxes, the property being damaged or destroyed by 
fire or other hazard or natural causes, or a significant 
general decline in real estate values due to recession 
or other economic cause.

The relative amounts of the Unison Investment 
Payment and the Investor Percentage presented in 
Examples 1 and 3 assume typical Unison HomeOwner 
circumstances and create a fair exchange of value 
under those circumstances. In very basic terms,  
those examples are structured this way:

›› 17.5% Unison Investment Payment in exchange for 
70% Investor Percentage

›› 12.5% Unison Investment Payment in exchange for 
50% Investor Percentage

In both of these cases, the homeowner receives 
something of great value – they are able to convert 
a portion of their home equity to cash without taking 
on any debt to do so – and Unison earns a return on 
investment that appropriately compensates for the risk.

Certain transactions have increased investment risk 
for Unison and can therefore qualify only with special 
pricing. There are three basic ways in which Unison can 
structure a transaction differently to compensate for 
increased risk:

1.  Adjust the Investor Percentage upward.

2.  Adjust the Unison Investment Payment downward.

3. Tighten various qualifying requirements, such as 
requiring a higher credit score, a lower debt-to-income 
ratio, a lower loan-to-value ratio, or a lower Maximum 
Authorized Debt amount.

Let’s take a more detailed look at why certain 
transactions may require special pricing.
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these upgrades and selections are just that - personal. 
The additional costs for such customized choices or 
special upgrades that are passed to the buyer in the 
form of a higher price for the brand new home purchase 
to be paid to the builder may or may not actually result 
in additional resale value of the home when that buyer 
resells it. While some selected upgrades - such as an 
extra bathroom, an extra garage, or additional square 
footage - typically will not depreciate and will maintain 
their value, many other upgrades which are selected 
and paid for to suit a buyer’s particular taste may be 
primarily cosmetic in nature and may not add value, or 
may depreciate significantly.

Third, certain newly constructed homes fall into a 
category known as “tract home” new construction. A 
“tract home” development typically consists of multiple 
homes all being built by one builder on a tract of land 
which was not previously developed. “Tract homes” can 
sometimes be riskier for Unison because:

›› Many “tract home” developments are built in phases 
at different price points, over a somewhat lengthy 
period of time (several years). Until some of the newly 
constructed homes are eventually resold by their 
original buyers, there is uncertainty about what the real 
market value will be for homes in the development.

›› When the development is in an early phase, there 
is uncertainty about buyer demand and whether 
the builder will ultimately be able to complete the 
development according to plan. If anticipated buyer 
demand does not materialize, the builder may have to 
lower prices or scale down the average size or quality 
of the homes built in subsequent phases in order to 
complete the development, and may decide not to 
complete the development at all.

›› A portion of the price charged by a builder for a “tract 
home” may go towards the expense of establishing 
neighborhood infrastructure (playgrounds, parks, 
schools, or other common areas).

›› There is a possibility that the builder itself may run 
into financial or other problems and fail to complete 
the entire development as planned.

Many newly constructed homes will not require special 
pricing, while others will, and this determination can 
change over time. Your Program Specialist will inform 
you when special pricing is required for a specific newly 
constructed home.

SECTION G: SPECIALLY PRICED UNISON HOMEOWNER TRANSACTIONS 

Not All New Construction Developments Will 
Qualify Due to the increased risks mentioned 
here, and depending on what phase a new 
home development is currently in and how 
the development is progressing, Unison may 
determine that an entire new home development is 
too risky for investment.

Pricing A Unison HomeOwner Agreement Versus 
Pricing A Mortgage

Mortgage lenders assess the specific risk of each 
loan application they receive. When a lender deems 
a particular transaction to be riskier, they might:

›› Decline the loan application.

›› Offer to make the loan but provide a reduced 
amount of funding (i.e. at a “lower loan-to-value 
ratio”) to compensate for the additional risk.

›› Raise the price by offering to make the loan at 
a higher interest rate to compensate for the 
additional risk.

Unison also assesses the specific risk of each 
Unison HomeOwner application it receives. Since 
Unison HomeOwner is not debt, the pricing 
mechanics work differently. There is no interest 
rate that can be raised in order to compensate for 
additional risk, so when a particular transaction is 
deemed riskier, Unison might:

›› Decline the Unison HomeOwner application.

›› Offer a Unison HomeOwner Agreement but 
compensate for the additional risk by doing one 
or more of the following:

›› Raise the price by requiring a larger share 
of the future change in value (i.e. a higher 
Investor Percentage).

›› Raise the price by providing a reduced 
amount of funding (i.e. a reduced Unison 
Investment Payment).

›› Tighten various qualifying requirements, such 
as requiring a higher credit score, a lower 
debt-to-income ratio, or a lower Maximum 
Authorized Debt amount.

---
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3.	 What’s Different About An Owner-	
Occupied Second Home?

Owning a second home can be a dream come true, 
providing a family with a peaceful retreat and a place 
to entertain, in reliable, familiar and comfortable 
surroundings. However, owner-occupied second homes 
can sometimes present increased investment risks 
to an equity investor such as Unison that homes used 
as a primary residence do not. You will recall from 
earlier sections of this Program Guide that, in order 
for Unison to earn a return on its equity investment in 
your home, your home must appreciate over time. While 
most second homes, like primary homes, are likely to 
appreciate over time, studies show that in many cases, 
second homes may not appreciate as much as primary 
homes, and this can significantly increase Unison’s 
investment risk. There are several reasons for this 
difference in appreciation.

›› Second homes are often located in areas with large 
percentages of second homes compared to primary 
residences (“vacation spots” such as beach or ski 
resort towns). Many vacation homes are bought 
at the peak of economic cycles when people are 
feeling most wealthy and sold at the bottom of 
economic cycles when people are feeling most 
economically threatened. In markets dominated by 
second homes, these cycles may drive prices for the 
entire local housing market. This can increase home 
price volatility and negatively impact appreciation 
prospects.

›› Owners of second homes, when faced with financial 
problems, will logically prioritize protecting their 
primary home investment ahead of protecting their 
second home investment, so defaults are more 
frequent on second homes.

›› Second homes may occasionally sit empty for long 
periods of time, and are frequently not maintained 
as well as primary homes. This can negatively 
impact value.

Lenders Are Aware of These Risks Too

When a lender makes a loan on a second home, 
the interest rate is typically higher, or the loan-to-
value ratio is typically lower, or both, versus a loan 
on a primary home.

To mitigate the additional risk associated with 
second homes, Unison will consider second home 
transactions that meet the following criteria:

›› The property must be a bona fide owner 
occupied second home, not an investment 
property and not rented out.

›› Unison will be more likely to approve second 
homes located in markets that are dominated 
by primary residences, and less likely to 
approve second homes located in more 
concentrated second home markets (vacation 
spots). For example, a second home in the city 
of San Francisco is more likely to be approved 
than a second home in Lake Tahoe.

›› Higher credit standards may apply.

›› Higher pricing may apply, in the form of a 
higher Investor Percentage, a reduced Unison 
Investment Payment, or other adjustments to 

terms.

SECTION G: SPECIALLY PRICED UNISON HOMEOWNER TRANSACTIONS 
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You can use the cash 
we provide for up to 
thirty years, without 
interest charges or 
monthly payments.

4. 	 Other Specially Priced Unison 
HomeOwner Transactions

Every Unison HomeOwner transaction has its own 
specific characteristics; no two homeowners are the 
same from a credit quality perspective and no two 
properties are the same in terms of condition and 
investment characteristics. Unison will occasionally 
approve transactions, on an exception basis, that don’t 
meet all of our investment criteria, but in order to do so 
we will typically require one or more mitigating factors 
(such as a higher credit score, lower debt-to-income 
ratio, lower loan-to-value ratio, exceptionally attractive 
property characteristics, etc.) and/or higher pricing (in 
the form of a higher Investor Percentage, lower Unison 
Investment Payment, or changes to other terms, such 
as a lower Maximum Authorized Debt amount). Making 
such exceptions enables us to bring the value of Unison 
HomeOwner to a wider range of homeowners, including 
some that don’t qualify under our standard guidelines. 
In addition, transactions in which the homeowner is 
requesting the maximum available proceeds, or an 
amount close to the maximum available proceeds, may 
be considered riskier by Unison and may be available 
only with special pricing. Your Program Specialist will 

discuss your specific circumstances with you in detail.
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Standard Pricing               
(Example 1)

Typical Special Pricing 
(Example 7) Impact

Unison  
Investment 
Payment

Unison will provide 
a Unison Investment 
Payment equal to 17.5% 
of the home value. 
Assuming a $500,000 
home value, Unison 
will provide a Unison 
Investment Payment of 
$87,500.

Unison will provide 
a Unison Investment 
Payment equal to 14% 
of the home value. 
Assuming a $500,000 
home value, Unison 
will provide a Unison 
Investment Payment of 
$70,000.

To compensate for 
additional risk, the 
maximum amount of 
Unison HomeOwner 
funding made available is 
reduced from 17.5% of the 
purchase price to 14% of 
the purchase price.

Investor 
Percentage

The Investor Percentage  
is 70%.

The Investor Percentage  
is 70%.

No change.

5.	 Special Pricing Impact On Typical Transaction Structures
Special pricing is most typically implemented by increasing the Investor Percentage and/or reducing the Unison 
Investment Payment. To illustrate the impact that special pricing can have on the Investor Percentage and/or Unison 
Investment Payment, we will revisit two common Unison HomeOwner transaction structures which were presented 
as Examples 1 and 3 in Section A, and for each of them compare the terms available with standard pricing versus 
examples of terms that may be available with typical special pricing.

The table below demonstrates how higher pricing might impact the transaction structure that was presented as Example 
1 in Section A (where the homeowner requested maximum available proceeds) if something about the property and/
or homeowner indicated increased investment risk for Unison. Special pricing is implemented by decreasing the Unison 
Investment Payment. Other ways to structure this transaction with special pricing may be possible.
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Standard Pricing         
(Example 3)

Typical Special Pricing 
(Example 8) Impact

Unison  
Investment 
Payment

Unison will provide 
a Unison Investment 
Payment equal to 12.5% 
of the home value. 
Assuming a $500,000 
home value, Unison 
will provide a Unison 
Investment Payment of 
$62,500.

Unison will provide 
a Unison Investment 
Payment equal to 12.5% 
of the home value. 
Assuming a $500,000 
home value, Unison 
will provide a Unison 
Investment Payment of 
$62,500.

No change.

Investor 
Percentage

The Investor Percentage  
is 50%.

The Investor Percentage  
is 62.5%.

To compensate for the 
additional risk, the Investor 
Percentage is increased 
from 50% to 62.5%.

The table below demonstrates how higher pricing might impact the transaction structure that was presented as 
Example 3 in Section A (where the homeowner requested less than maximum available proceeds) if something about 
the property and/or homeowner indicated increased investment risk for Unison. Special pricing is implemented by 
increasing the Investor Percentage. Other ways to structure this transaction with special pricing may be possible.

 

Detailed examples are provided for each of these two sample transaction structures on the following four pages. 
Many other ways to structure a transaction with special pricing are possible. Your Program Specialist will discuss your 
specific circumstances with you in detail.

SECTION G: SPECIALLY PRICED UNISON HOMEOWNER TRANSACTIONS 
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Start
›› An appraisal from an independent third-party appraiser 

determines your home’s current value is $500,000. 
We agree that $500,000 is the Original Agreed Value. 
Unison determines that special pricing will apply.

›› You are seeking the maximum available proceeds from 
your Unison HomeOwner Agreement, so you decide 
that the Investor Percentage will be 70%.

›› We invest $70,000 in your home (the Unison 
Investment Payment).1 In return for providing the  
Unison Investment Payment, Unison will earn a return 
on its investment equal to a 70% share of the change 
in value of your home (the Investor Percentage).

During
›› You live in your home - Unison has no ownership or 

occupancy rights.

›› There are no interest charges on the $70,000  
Unison Investment Payment.

›› You make no monthly payments to Unison.

›› You maintain your home and pay the mortgage,  
property taxes, and property insurance.

1. At closing you will pay all transaction costs, including third party fees (such as credit and appraisal reports, and title and escrow fees) and a Unison 
transaction fee. This will reduce the amount of cash you receive from the transaction at closing. See Part 7 of Section A and Part 3 of Section C for 
more information.

2. When you sell your home you will be responsible for repaying any outstanding balance on your mortgage in full from your portion of the sales pro-
ceeds. The Unison HomeOwner Agreement has no impact on this - you would have to do this whether you have a Unison HomeOwner Agreement 
or not. Assuming you obtained a $375,000 4% fixed-rate mortgage about three and a half years ago, you would have a current balance of approxi-
mately $350,000, and in ten more years your loan balance would amortize down to approximately $260,000 (rounding to the nearest $10,000).

Example 7 - Typical Specially Priced Transaction (seeking maximum proceeds)

Share of Change in Value Distribution of Gross Sale Proceeds
End

(Assumes during year 10)
Sale Price Change in 

Value Unison You To Lender 2 To Unison To You 3

Outcome 1

Moderate increase  
in value

Your selling price is

$550,000
Increase of 

$50,000 + $35,000 + $15,000 $260,000
$105,000

Gain on our investment. $35,000 more  
than we invested at the start

$185,000

Outcome 2

Moderate decrease 
 in value

Your selling price is

$450,000
Decrease of 

$50,000 – $35,000 – $15,000 $260,000
$35,000

Loss on our investment. $35,000 less  
than we invested at the start

$155,000

Outcome 3

No change  
in value

Your selling price is

$500,000 $0 $0 $0 $260,000
$70,000

No return on our investment. Equal to the  
amount we invested at the start

$170,000

Outcome 4

Large increase 
 in value

Your selling price is

$650,000
Increase of 

$150,000 + $105,000 + $45,000 $260,000
$175,000

Gain on our investment. $105,000 more  
than we invested at the start

$215,000

Outcome 5

Large decrease  
in value

Your selling price is

$350,000
Decrease of 

$150,000 – $70,0004 – $80,0004 $260,000
$0

Total loss on our investment. $70,000 less  
than we invested at the start

$90,000
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Share of Change in Value Distribution of Gross Sale Proceeds
End

(Assumes during year 10)
Sale Price Change in 

Value Unison You To Lender 2 To Unison To You 3

Outcome 1

Moderate increase  
in value

Your selling price is

$550,000
Increase of 

$50,000 + $35,000 + $15,000 $260,000
$105,000

Gain on our investment. $35,000 more  
than we invested at the start

$185,000

Outcome 2

Moderate decrease 
 in value

Your selling price is

$450,000
Decrease of 

$50,000 – $35,000 – $15,000 $260,000
$35,000

Loss on our investment. $35,000 less  
than we invested at the start

$155,000

Outcome 3

No change  
in value

Your selling price is

$500,000 $0 $0 $0 $260,000
$70,000

No return on our investment. Equal to the  
amount we invested at the start

$170,000

Outcome 4

Large increase 
 in value

Your selling price is

$650,000
Increase of 

$150,000 + $105,000 + $45,000 $260,000
$175,000

Gain on our investment. $105,000 more  
than we invested at the start

$215,000

Outcome 5

Large decrease  
in value

Your selling price is

$350,000
Decrease of 

$150,000 – $70,0004 – $80,0004 $260,000
$0

Total loss on our investment. $70,000 less  
than we invested at the start

$90,000

3. When you sell your home you will also be responsible for paying all selling costs to third parties, including brokerage commissions, which 
can typically amount to 6-9% of the sale price, from your portion of the sales proceeds. Selling costs are not shown in the examples. The 
Unison HomeOwner Agreement has no impact on this - you would have to pay these expenses whether you have a Unison HomeOwner 
Agreement or not. If the sales proceeds are not sufficient to pay the mortgage balance, the net amount payable to Unison, and the selling 
costs, you will be required to make up any shortfall. For example, assuming selling costs of 7.5% and a sale price of $550,000 as shown in 
Outcome 1 above, your selling costs would be $41,250. If your Unison HomeOwner Agreement is settled other than by sale of your home, 
such costs will not apply.

4. 70% of the $150,000 decrease in value is $105,000, but Unison’s maximum loss under the Unison HomeOwner Agreement is the amount 
of the Unison Investment Payment, which is $70,000. Therefore, Unison will share $70,000 of the $150,000 loss, and you will share the 
balance of the loss, or $80,000.

As the various outcomes demonstrate, you benefit in every case. You use the Unison Investment Payment cash 

for any purpose. You make no payments to Unison until you decide to sell your home. If the value of your home 

remains unchanged, the amount we receive typically equals the amount we invested, so you benefit from the 

use of our money at no cost. If the value of your home decreases, you benefit even more, because we typically 

incur a loss on our investment, which reduces your loss. If the value of your home increases, we make a profit, 

and you do too.

SECTION G: SPECIALLY PRICED UNISON HOMEOWNER TRANSACTIONS 
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Share of Change in Value Distribution of Gross Sale Proceeds
End

(Assumes during year 10)
Sale Price Change in 

Value Unison You To Lender 2 To Unison To You 3

Outcome 1

Moderate increase  
in value

Your selling price is

$550,000
Increase of  

$50,000 + $31,250 + $18,750 $260,000
$93,750

Gain on our investment. $31,250 more  
than we invested at the start

$196,250

Outcome 2

Moderate decrease 
 in value

Your selling price is

$450,000
Decrease of 

$50,000 – $31,250 – $18,750 $260,000
$31,250

Loss on our investment. $31,250 less  
than we invested at the start

$158,750

Outcome 3

No change  
in value

Your selling price is

$500,000 $0 $0 $0 $260,000
$62,500

No return on our investment. Equal to the  
amount we invested at the start

$177,500

Outcome 4

Large increase 
 in value

Your selling price is

$650,000
Increase of 

$150,000 + $93,750 + $56,250 $260,000
$156,250

Gain on our investment. $93,750 more  
than we invested at the start

$233,750

Outcome 5

Large decrease  
in value

Your selling price is

$350,000
Decrease of 

$150,000 – $62,5004 – $87,5004 $260,000
$0

Total loss on our investment. $62,500 less  
than we invested at the start

$90,000

Start
›› An appraisal from an independent third-party appraiser 

determines your home’s current value is $500,000. 
We agree that $500,000 is the Original Agreed Value. 
Unison determines that special pricing will apply.

›› You are seeking $62,500 from your Unison HomeOwner 
Agreement, less than the maximum available proceeds. 
Special pricing results in an Investor Percentage of 
62.5%.

›› We invest $62,500 in your home (the Unison 
Investment Payment).1 In return for providing the  
Unison Investment Payment, Unison will earn a return 
on its investment equal to a 62.5% share of the change 
in value of your home (the Investor Percentage).

During
›› You live in your home - Unison has no ownership or 

occupancy rights.
›› There are no interest charges on the $62,500 Unison 

Investment Payment.
›› You make no monthly payments to Unison.
›› You maintain your home and pay the mortgage, 

property taxes, and property insurance.

1.	 At closing you will pay all transaction costs, including third party fees (such as credit and appraisal reports, and title and escrow fees) and a Unison 
transaction fee. This will reduce the amount of cash you receive from the transaction at closing. See Part 7 of Section A and Part 3 of Section C for 
more information.

2. 	When you sell your home you will be responsible for repaying any outstanding balance on your mortgage in full from your portion of the sales pro-
ceeds. The Unison HomeOwner Agreement has no impact on this - you would have to do this whether you have a Unison HomeOwner Agreement 
or not. Assuming you obtained a $375,000 4% fixed-rate mortgage about three and a half years ago, you would have a current balance of approxi-
mately $350,000, and in ten more years your loan balance would amortize down to approximately $260,000 (rounding to the nearest $10,000).

Example 8 - Typical Specially Priced Transaction (seeking less than maximum 
proceeds)
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Share of Change in Value Distribution of Gross Sale Proceeds
End

(Assumes during year 10)
Sale Price Change in 

Value Unison You To Lender 2 To Unison To You 3

Outcome 1

Moderate increase  
in value

Your selling price is

$550,000
Increase of  

$50,000 + $31,250 + $18,750 $260,000
$93,750

Gain on our investment. $31,250 more  
than we invested at the start

$196,250

Outcome 2

Moderate decrease 
 in value

Your selling price is

$450,000
Decrease of 

$50,000 – $31,250 – $18,750 $260,000
$31,250

Loss on our investment. $31,250 less  
than we invested at the start

$158,750

Outcome 3

No change  
in value

Your selling price is

$500,000 $0 $0 $0 $260,000
$62,500

No return on our investment. Equal to the  
amount we invested at the start

$177,500

Outcome 4

Large increase 
 in value

Your selling price is

$650,000
Increase of 

$150,000 + $93,750 + $56,250 $260,000
$156,250

Gain on our investment. $93,750 more  
than we invested at the start

$233,750

Outcome 5

Large decrease  
in value

Your selling price is

$350,000
Decrease of 

$150,000 – $62,5004 – $87,5004 $260,000
$0

Total loss on our investment. $62,500 less  
than we invested at the start

$90,000

3. 	When you sell your home you will also be responsible for paying all selling costs to third parties, including brokerage commissions, which 
can typically amount to 6-9% of the sale price, from your portion of the sales proceeds. Selling costs are not shown in the examples. The 
Unison HomeOwner Agreement has no impact on this - you would have to pay these expenses whether you have a Unison HomeOwner 
Agreement or not. If the sales proceeds are not sufficient to pay the mortgage balance, the net amount payable to Unison, and the selling 
costs, you will be required to make up any shortfall. For example, assuming selling costs of 7.5% and a sale price of $550,000 as shown in 
Outcome 1 above, your selling costs would be $41,250. If your Unison HomeOwner Agreement is settled other than by sale of your home, 
such costs will not apply.

4. 62.5% of the $150,000 decrease in value is $93,750, but Unison’s maximum loss under the Unison HomeOwner Agreement is the amount 
of the Unison Investment Payment, which is $62,500. Therefore, Unison will share $62,500 of the $150,000 loss, and you will share the 
balance of the loss, or $87,500.

As the various outcomes demonstrate, you benefit in every case. You use the Unison Investment Payment cash 

for any purpose. You make no payments to Unison until you decide to sell your home. If the value of your home 

remains unchanged, the amount we receive typically equals the amount we invested, so you benefit from the 

use of our money at no cost. If the value of your home decreases, you benefit even more, because we typically 

incur a loss on our investment, which reduces your loss. If the value of your home increases, we make a profit, 

and you do too.

SECTION G: SPECIALLY PRICED UNISON HOMEOWNER TRANSACTIONS 
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The Unison 
HomeOwner 

Agreement can 
help you modify 

or furnish your 
home to fit 
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Section H - Part One: Detailed Calculations For Examples 1 - 6

Sections A and B of this Program Guide contain six numerical examples which demonstrate the operation of the Unison 
HomeOwner Agreement. These examples are presented in an easy-to-understand and intuitive format. They focus on 
the economic impact of the agreement between you and Unison under various scenarios of changing home values, and 
how the Remodeling Adjustment, Deferred Maintenance Adjustment, and Special Termination provisions operate and 
impact the net amount received by Unison at the end of the Unison HomeOwner Agreement.

Part 6 of Section A is entitled “The Nuts and Bolts of the Unison HomeOwner Agreement”. In that part we explain the  
actual calculations that underlie the numerical examples presented in Sections A and B. We include reviews of 
Examples 1 and 3 to see how the actual calculations work, and we show how those calculations produce the same 
economic results as the more basic, intuitive example format.

In Section H, Part One, we present actual “nuts and bolts” calculations underlying all of the examples contained in 
Sections A and B. It may be helpful for you to review each of the examples in Sections A and B before reviewing the  
corresponding “nuts and bolts” versions of the examples in this section.

Examples 1 through 6 are based on the following assumptions:

1. The market value of your home at the start of the Unison HomeOwner Agreement, called the Original Agreed 
Value, is determined by independent third-party appraisal. In Examples 1, 3, 4, 5 and 6 the Original Agreed Value is 
determined to be $500,000. In Example 2 the Original Agreed Value is determined to be $1,000,000.

2. Unison invests in your home by providing you with a lump-sum cash payment.

›› In Example 1 we invest $87,500. The $87,500 investment we make is called the Unison Investment Payment. In return 
for providing the $87,500 Unison Investment Payment, you agree that we will earn a return on our investment equal 
to 70% of the change in value of your home. Our 70% share is called the Investor Percentage.

›› In Example 2 we invest $175,000. The $175,000 investment we make is called the Unison Investment Payment. In 
return for providing the $175,000 Unison Investment Payment, you agree that we will earn a return on our investment 
equal to 70% of the change in value of your home. Our 70% share is called the Investor Percentage.

›› In Examples 3, 4, 5 and 6 we invest $62,500. The $62,500 investment we make is called the Unison Investment 
Payment. In return for providing the $62,500 Unison Investment Payment, you agree that we will earn a return on our 
investment equal to 50% of the change in value of your home. Our 50% share is called the Investor Percentage.

The Unison HomeOwner Agreement is an option contract. It gives Unison the right to purchase a share (equal to the 
Investor Percentage) of your home in the future for an amount called the Unison Purchase Price. The Unison Purchase 
Price is equal to the Original Agreed Value times the Investor Percentage. In Example 1 the Original Agreed Value is 
$500,000 and the Investor Percentage is 70%. Therefore the Unison Purchase Price is $350,000.

In Example 2 the Original Agreed Value is $1,000,000 and the Investor Percentage is 70%. Therefore the Unison 
Purchase Price is $700,000.

In Examples 3, 4, 5 and 6 the Original Agreed Value is $500,000 and the Investor Percentage is 50%. Therefore the 
Unison Purchase Price is $250,000.

Original Agreed Value

$500,000

x

x

Investor Percentage

70%

=

=

Unison Purchase Price

$350,000

Original Agreed Value

$1,000,000

x

x

Investor Percentage

70%

=

=

Unison Purchase Price

$700,000

Original Agreed Value

$500,000

x

x

Investor Percentage

50%

=

=

Unison Purchase Price

$250,000

SECTION H -  PART ONE: DETAILED CALCULATIONS 
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You can think of the Unison Investment Payment as an initial installment on the Unison Purchase Price. The remaining 
portion of the Unison Purchase Price is called the Unison Purchase Price Balance. It is equal to the Unison Purchase 
Price minus the Unison Investment Payment. In Example 1 the Unison Purchase Price is $350,000 and the Unison 
Investment Payment is $87,500. Therefore the Unison Purchase Price Balance is $262,500.

In Example 2 the Unison Purchase Price is $700,000 and the Unison Investment Payment is $175,000. Therefore the 
Unison Purchase Price Balance is $525,000.

In Examples 3, 4, 5 and 6 the Unison Purchase Price is $250,000 and the Unison Investment Payment is $62,500. 
Therefore the Unison Purchase Price Balance is $187,500.

Unison Purchase Price

$350,000

-

-

Unison Investment Payment

$87,500

=

=

Unison Purchase Price Balance

$262,500

Important Note

The Unison HomeOwner Agreement is not intended to be used as short term financing, and Unison does not 
recommend the Unison HomeOwner Agreement for homeowners who know they will not remain in their homes for 
more than three years. You can sell your home at any time, but if you choose to sell your home during the first three years 
of your Unison HomeOwner Agreement and the value of your home has decreased, Unison will not share in any of that 
decrease in value.

Therefore, under the Unison HomeOwner Agreement, when you choose to sell your home during the first three years 
and the value of your home has decreased, Unison’s share of the gross sale proceeds of your home will be calculated 
by setting the Ending Agreed Value of your home equal to the Original Agreed Value, instead of the Sale Price. The 
impact of this is seen in Example 6. For more information, see Section B, Part 3.

Unison Purchase Price

$700,000

-

-

Unison Investment Payment

$175,000

=

=

Unison Purchase Price Balance

$525,000

Unison Purchase Price

$250,000

-

-

Unison Investment Payment

$62,500

=

=

Unison Purchase Price Balance

$187,500
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The Unison HomeOwner Agreement typically ends when you decide to sell your home. The value of your home at the 
end of the Unison HomeOwner Agreement is called the Ending Agreed Value. When you sell your home, the Ending 
Agreed Value will typically be equal to the Sale Price.

We have the right to “exercise our option” at the end of the Unison HomeOwner Agreement. Exercising our option is 
the mechanism by which we settle the Unison HomeOwner Agreement and receive the amount we are entitled to. 
When we exercise our option, two very important things happen.

1.	 We RECEIVE a payment equal to our percentage share (the Investor Percentage) of the Ending Agreed Value.

2.	 We simultaneously MAKE a payment equal to the Unison Purchase Price Balance.

Whenever we exercise our option, the amount of the payment we RECEIVE will always be greater than the amount of the 
payment we MAKE, so to calculate the net result we can deduct the payment we MAKE from the payment we RECEIVE. 

The Net Result To Unison is calculated as:
 

Once the settlement process is complete, we have no further interest in your home, and the Unison HomeOwner Agreement ends. 

Each of the calculations presented in Part One of Section H corresponds with one of the examples presented in 
Sections A or B.

›› Examples 1, 2 and 3 each contain five outcomes.

›› Outcome 1 assumes that your home increases modestly in value. You and Unison share in the gain.

›› Outcome 2 shows the flip side of the coin. When your home declines in value, Unison shares in the loss.

›› Outcome 3 explains what happens when there is no change in value to share.

›› Outcome 4 assumes that your home appreciates in value much more considerably, so there is more of a gain for you and 
Unison to share.

›› Outcome 5 demonstrates how Unison can lose its entire investment if the value of your home declines very significantly.

›› Example 4 is an extension of Example 3 and it demonstrates how the Remodeling Adjustment can change the settlement 
calculations at the end of the Unison HomeOwner Agreement when you make improvements to your home that increase 
its value, and you decide to sell your home or otherwise end your Unison HomeOwner Agreement after the first three years.

›› Example 5 is an extension of Example 3 and it demonstrates how the Deferred Maintenance Adjustment can change the 
settlement calculations at the end of the Unison HomeOwner Agreement when you fail to properly maintain your home, 
resulting in a significant loss in value.

›› Example 6 is an extension of Example 3 and it demonstrates how the Unison HomeOwner Agreement settlement 
calculations change when you end your Unison HomeOwner Agreement by selling the Property during the first three years 
and its value has decreased.

As you review the examples, keep in mind that in each scenario over the life of the Unison HomeOwner Agreement you 
pay no interest and make no monthly payments to Unison on the Unison Investment Payment we provide. Only when 
you sell your home or otherwise terminate the Unison HomeOwner Agreement do we receive a payment.

Unison
RECEIVES a Payment

Ending Agreed Value  x  Investor Percentage Unison Purchase Price Balance   =   Net Result To Unison-

Unison
MAKES a Payment

SECTION H -  PART ONE: DETAILED CALCULATIONS 
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Note: Figures used in all examples in this Program 
Guide are for the purpose of illustration only. The 
terms offered in a specific Unison HomeOwner 
Agreement may be materially different. Note also 
that the examples presented in this Program Guide 
do not take into account any of the costs that you 
may incur when you sell your home (which you 
would incur whether or not you had a Unison 
HomeOwner Agreement). You, and not Unison, 
will be responsible for paying - either from your 
share of any sale proceeds or from your other 
assets - all loans that are secured by liens on the 
property and all costs you may incur in selling 
your home (which can typically amount to 6-9% 
of the selling price), including real estate sales 
commissions and the cost of an appraisal. If the 
sale proceeds are not sufficient to pay all of the 
mortgage loans, commissions and closing costs, 
and the amount due to us, you are required to 
make up any shortfall.

SECTION H -  PART ONE: DETAILED CALCULATIONS 

At every step along the way, your Unison 
HomeOwner Program Specialist is available toll-
free at 1-800-330-9400 to answer any questions 
that you, your advisors, or your heirs may have 
about your Unison HomeOwner Agreement.
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We’re invested with you. 

When you realize a gain 

in your home’s value, so 

do we. If you take a loss, 

we typically share in that 

too, reducing your loss.
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Example 1, Outcome 1
In Outcome 1 we assume that your home increases in value by $50,000, to $550,000, and that you sell it during year 10 
of your Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

If you refer back to Section A, Example 1, Outcome 1 (on pages 6-7), you will see that the $122,500 Net Result To Unison  
calculated above is consistent with the amount displayed there. The net result of the two simultaneous payments 
is that we earn a $35,000 profit on our investment equal to our 70% share (the Investor Percentage) of the $50,000 
increase in value of your home that occurred during the term of the Unison HomeOwner Agreement.

Example 1, Outcome 2
In Outcome 2 we assume that your home decreases in value by $50,000, to $450,000, and that you sell it during year 
10 of your Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

	If you refer back to Section A, Example 1, Outcome 2 (on pages 6-7), you will see that the $52,500 Net Result To Unison  
calculated above is consistent with the amount displayed there. The net result of the two simultaneous payments is 
that we sustain a $35,000 loss on our investment equal to our 70% share (the Investor Percentage) of the $50,000 
decrease in value of your home that occurred during the term of the Unison HomeOwner Agreement.

-

-

-

Unison
RECEIVES a Payment

x

x

$385,000

Ending Agreed Value

$550,000

Investor Percentage

   70%

=

Unison
MAKES a Payment

Net Result To Unison

$122,500

$122,500

Unison Purchase Price Balance

$262,500

$262,500

=

=

-

-

-

Unison
RECEIVES a Payment

x

x

$315,000

Ending Agreed Value

$450,000

Investor Percentage

   70%

=

Unison
MAKES a Payment

Net Result To Unison

$52,500

$52,500

Unison Purchase Price Balance

$262,500

$262,500

=

=
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Example 1, Outcome 3
In Outcome 3 we assume that the value of your home does not change, and that you sell it during year 10 of your 
Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

	If you refer back to Section A, Example 1, Outcome 3 (on pages 6-7), you will see that the $87,500 Net Result To Unison  
calculated above is consistent with the amount displayed there. Since there is no gain or loss to share, the net result 
of the two simultaneous payments is that we receive an amount equal to what we originally invested (the Unison 
Investment Payment) and earn no return on our investment during the term of the Unison HomeOwner Agreement.

Example 1, Outcome 4
In Outcome 4 we assume that your home increases in value by $150,000, to $650,000, and that you sell it during year 
10 of your Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

	If you refer back to Section A, Example 1, Outcome 4 (on pages 6-7), you will see that the $192,500 Net Result To Unison  
calculated above is consistent with the amount displayed there. The net result of the two simultaneous payments is 
that we earn a $105,000 profit on our investment equal to our 70% share (the Investor Percentage) of the $150,000 
increase in value of your home that occurred during the term of the Unison HomeOwner Agreement.

-

-

-

Unison
RECEIVES a Payment

x

x

 

$350,000

Ending Agreed Value

$500,000

Investor Percentage

   70%

=

Unison
MAKES a Payment

Net Result To Unison

$87,500

$87,500

Unison Purchase Price Balance

$262,500

$262,500

=

=

-

-

-

Unison
RECEIVES a Payment

x

x

 

$455,000

Ending Agreed Value

$650,000

Investor Percentage

   70%

=

Unison
MAKES a Payment

Net Result To Unison

$192,500

$192,500

Unison Purchase Price Balance

$262,500

$262,500

=

=

SECTION H -  PART ONE: DETAILED CALCULATIONS 
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Example 1, Outcome 5 
In Outcome 5 we assume that your home decreases in value by $150,000, to $350,000, and that you sell it during year 
10 of your Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

Example 2, Outcome 1
In Outcome 1 we assume that your home increases in value by $100,000, to $1,100,000, and that you sell it during year 
10 of your Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

	
If you refer back to Section A, Example 2, Outcome 1 (on pages 8-9), you will see that the $245,000 Net Result To Unison  
calculated above is consistent with the amount displayed there. The net result of the two simultaneous payments is 
that we earn a $70,000 profit on our investment equal to our 70% share (the Investor Percentage) of the $100,000 
increase in value of your home that occurred during the term of the Unison HomeOwner Agreement.

-

-

-

Unison
RECEIVES a Payment

x

x

 

$770,000

Ending Agreed Value

$1,100,000

Investor Percentage

   70%

=

Unison
MAKES a Payment

Net Result To Unison

$245,000

$245,000

Unison Purchase Price Balance

$525,000

$525,000

=

=

When the calculated 
amount is less than zero, 

Unison will receive $0.

-

-

-

Unison
RECEIVES a Payment

x

x

$245,000

Ending Agreed Value

$350,000

Investor Percentage

   70%

Net Result To Unison

- $17,500

- $17,500

=

Unison
MAKES a Payment

Unison Purchase Price Balance

$262,500

$262,500

=

= X $0

When we calculate the amounts of the two simultaneous payments, we see that because the value of the home 
has decreased substantially, the $245,000 payment Unison would RECEIVE is actually $17,500 less than the $262,500 
payment Unison would MAKE. Because the maximum loss that Unison can sustain is the amount of the Unison 
Investment Payment, whenever the calculated Net Result To Unison is less than zero, Unison will choose not to exercise 
its option, and the option will expire worthless. The result is that we will receive $0, sustain a total loss of $87,500 on 
our investment during the term of the Unison HomeOwner Agreement, and have no further interest in the property.  
If you refer back to Section A, Example 1, Outcome 5 (on pages 6-7), you will see that the $0 payment to Unison shown 
above is consistent with the amount displayed there.
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Example 2, Outcome 2
In Outcome 2 we assume that your home decreases in value by $100,000, to $900,000, and that you sell it during year 
10 of your Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

	If you refer back to Section A, Example 2, Outcome 2 (on pages 8-9), you will see that the $105,000 Net Result To Unison  
calculated above is consistent with the amount displayed there. The net result of the two simultaneous payments is 
that we sustain a $70,000 loss on our investment equal to our 70% share (the Investor Percentage) of the $100,000 
decrease in value of your home that occurred during the term of the Unison HomeOwner Agreement.

Example 2, Outcome 3
In Outcome 3 we assume that the value of your home does not change, and that you sell it during year 10 of your 
Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

	If you refer back to Section A, Example 2, Outcome 3 (on pages 8-9), you will see that the $175,000 Net Result To Unison  
calculated above is consistent with the amount displayed there. Since there is no gain or loss to share, the net result 
of the two simultaneous payments is that we receive an amount equal to what we originally invested (the Unison 
Investment Payment) and earn no return on our investment during the term of the Unison HomeOwner Agreement.

-

-

-

Unison
RECEIVES a Payment

x

x

 

$630,000

Ending Agreed Value

$900,000

Investor Percentage

    70%

=

Unison
MAKES a Payment

Net Result To Unison

$105,000

$105,000

Unison Purchase Price Balance

$525,000

$525,000

=

=

-

-

-

Unison
RECEIVES a Payment

x

x

 

$700,000

Ending Agreed Value

$1,000,000

Investor Percentage

    70%

=

Unison
MAKES a Payment

Net Result To Unison

$175,000

$175,000

Unison Purchase Price Balance

$525,000

$525,000

=

=

SECTION H -  PART ONE: DETAILED CALCULATIONS 
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Example 2, Outcome 4
In Outcome 4 we assume that your home increases in value by $300,000, to $1,300,000, and that you sell it during year 
10 of your Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

	If you refer back to Section A, Example 2, Outcome 4 (on pages 8-9), you will see that the $385,000 Net Result To Unison  
calculated above is consistent with the amount displayed there. The net result of the two simultaneous payments is 
that we earn a $210,000 profit on our investment equal to our 70% share (the Investor Percentage) of the $300,000 
increase in value of your home that occurred during the term of the Unison HomeOwner Agreement.

Example 2, Outcome 5 
In Outcome 5 we assume that your home decreases in value by $300,000, to $700,000, and that you sell it during year 
10 of your Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

When we calculate the amounts of the two simultaneous payments, we see that because the value of the home has 
decreased substantially, the $490,000 payment Unison would RECEIVE is actually $35,000 less than the $525,000 
payment Unison would MAKE. Because the maximum loss that Unison can sustain is the amount of the Unison 
Investment Payment, whenever the calculated Net Result To Unison is less than zero, Unison will choose not to exercise 
its option, and the option will expire worthless. The result is that we will receive $0, sustain a total loss of $175,000 
on our investment during the term of the Unison HomeOwner Agreement, and have no further interest in the property.  
If you refer back to Section A, Example 2, Outcome 5 (on pages 8-9), you will see that the $0 payment to Unison shown 
above is consistent with the amount displayed there.

-

-

-

Unison
RECEIVES a Payment

x

x

 

$910,000

Ending Agreed Value

$1,300,000

Investor Percentage

    70%

=

Unison
MAKES a Payment

Net Result To Unison

$385,000

$385,000

Unison Purchase Price Balance

$525,000

$525,000

=

=

=

Unison
MAKES a Payment

Net Result To Unison

- $35,000

- $35,000

Unison Purchase Price Balance

$525,000

$525,000

=

= X
When the calculated 

amount is less than zero, 
Unison will receive $0.

-

-

-

Unison
RECEIVES a Payment

x

x

 

$490,000

Ending Agreed Value

$700,000

Investor Percentage

    70%

$0
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Example 3, Outcome 1
In Outcome 1 we assume that your home increases in value by $50,000, to $550,000, and that you sell it during year 10 
of your Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

	
If you refer back to Section A, Example 3, Outcome 1 (on pages 10-11), you will see that the $87,500 Net Result To Unison  
calculated above is consistent with the amount displayed there. The net result of the two simultaneous payments 
is that we earn a $25,000 profit on our investment equal to our 50% share (the Investor Percentage) of the $50,000 
increase in value of your home that occurred during the term of the Unison HomeOwner Agreement.

Example 3, Outcome 2
In Outcome 2 we assume that your home decreases in value by $50,000, to $450,000, and that you sell it during year 
10 of your Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

	If you refer back to Section A, Example 3, Outcome 2 (on pages 10-11), you will see that the $37,500 Net Result To Unison  
calculated above is consistent with the amount displayed there. The net result of the two simultaneous payments is 
that we sustain a $25,000 loss on our investment equal to our 50% share (the Investor Percentage) of the $50,000 
decrease in value of your home that occurred during the term of the Unison HomeOwner Agreement.

-

-

-

Unison
RECEIVES a Payment

x

x

$275,000

Ending Agreed Value

$550,000

Investor Percentage

    50%

=

Unison
MAKES a Payment

Net Result To Unison

$87,500

$87,500

Unison Purchase Price Balance

$187,500

$187,500

=

=

-

-

-

Unison
RECEIVES a Payment

x

x

$225,000

Ending Agreed Value

$450,000

Investor Percentage

    50%

=

Unison
MAKES a Payment

Net Result To Unison

$37,500

$37,500

Unison Purchase Price Balance

$187,500

$187,500

=

=

SECTION H -  PART ONE: DETAILED CALCULATIONS 
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Example 3, Outcome 3
In Outcome 3 we assume that the value of your home does not change, and that you sell it during year 10 of your 
Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

	If you refer back to Section A, Example 3, Outcome 3 (on pages 10-11), you will see that the $62,500 Net Result To Unison  
calculated above is consistent with the amount displayed there. Since there is no gain or loss to share, the net result 
of the two simultaneous payments is that we receive an amount equal to what we originally invested (the Unison 
Investment Payment) and earn no return on our investment during the term of the Unison HomeOwner Agreement.

Example 3, Outcome 4
In Outcome 4 we assume that your home increases in value by $150,000, to $650,000, and that you sell it during year 
10 of your Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

	If you refer back to Section A, Example 3, Outcome 4 (on pages 10-11), you will see that the $137,500 Net Result To Unison  
calculated above is consistent with the amount displayed there. The net result of the two simultaneous payments is 
that we earn a $75,000 profit on our investment equal to our 50% share (the Investor Percentage) of the $150,000 
increase in value of your home that occurred during the term of the Unison HomeOwner Agreement.

-

-

-

Unison
RECEIVES a Payment

x

x

$250,000

Ending Agreed Value

$500,000

Investor Percentage

     50%

=

Unison
MAKES a Payment

Net Result To Unison

$62,500

$62,500

Unison Purchase Price Balance

$187,500

$187,500

=

=

-

-

-

Unison
RECEIVES a Payment

x

x

$325,000

Ending Agreed Value

$650,000

Investor Percentage

    50%

=

Unison
MAKES a Payment

Net Result To Unison

$137,500

$137,500

Unison Purchase Price Balance

$187,500

$187,500

=

=
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Net Result To Unison

- $12,500

- $12,500

Example 3, Outcome 5 
In Outcome 5 we assume that your home decreases in value by $150,000, to $350,000, and that you sell it during year 
10 of your Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

When we calculate the amounts of the two simultaneous payments, we see that because the value of the home has 
decreased substantially, the $175,000 payment Unison would RECEIVE is actually $12,500 less than the $187,500 
payment Unison would MAKE. Because the maximum loss that Unison can sustain is the amount of the Unison 
Investment Payment, whenever the calculated Net Result To Unison is less than zero, Unison will choose not to 
exercise its option, and the option will expire worthless. The result is that we will receive $0, sustain a total loss of 
$62,500 on our investment during the term of the Unison HomeOwner Agreement, and have no further interest in the 
property. If you refer back to Section A, Example 3, Outcome 5 (on pages 10-11), you will see that the $0 payment to 
Unison shown above is consistent with the amount displayed there.

X
When the calculated 

amount is less than zero, 
Unison will receive $0.

-

-

-

Unison
RECEIVES a Payment

x

x

$175,000

Ending Agreed Value

$350,000

Investor Percentage

    50%

=

Unison
MAKES a Payment

Unison Purchase Price Balance

$187,500

$187,500

=

= $0

SECTION H -  PART ONE: DETAILED CALCULATIONS 
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Example 4
Example 4 is based on Example 3, Outcome 1, but there are important differences in the assumptions between the 
two examples. In Example 3, Outcome 1, we assume that your home increases in value by $50,000, to $550,000, 
and that you sell it during year 10 of your Unison HomeOwner Agreement. In that example, 100% of the $50,000 
increase in value is assumed to be the result of market appreciation - rising home prices in the neighborhood in which 
the property is located. In Example 4, we assume that your home increases in value by $80,000, to $580,000, and 
that you sell it during year 10 of your Unison HomeOwner Agreement. We also assume that $30,000 of the $80,000 
increase in value is the result of remodeling work you did on your home, and the remaining $50,000 is assumed to be 
due to market appreciation. Under the Unison HomeOwner Agreement, it is not intended that Unison share in gains 
in value that result from your remodeling project. Unison is entitled to share only in the increase in value due to 
market appreciation, so the Ending Agreed Value is adjusted downward by $30,000 before performing the settlement 
calculations.

Base Ending Agreed Value	  =	 $580,000 (the actual sale price)

Remodeling Adjustment	  =	 $30,000 (the value of your improvements at the time of sale)

Base Ending Agreed Value       -       Remodeling Adjustment	 =	 Adjusted Ending Agreed Value

             $580,000	  -	             $30,000	 =                     $550,000

Therefore, the Net Result To Unison is calculated as:

	
If you refer back to Section B, Example 4 (on pages 24-25), you will see that the $87,500 Net Result To Unison  
calculated above is consistent with the amount displayed there. The net result of the two simultaneous payments 
(calculated after applying the Remodeling Adjustment to the Ending Agreed Value) is that we earn a $25,000 profit  
on our investment equal to our 50% share (the Investor Percentage) of the increase in value of your home due to market 
appreciation that occurred during the term of the Unison HomeOwner Agreement. We share in a $50,000 increase in 
value, not an $80,000 increase. Therefore, all of the $30,000 increase in value attributable to your remodeling project 
benefits you.

-

-

-

Unison
RECEIVES a Payment

x

x

 

$275,000

Ending Agreed Value

$550,000

Investor Percentage

    50%

=

Unison
MAKES a Payment

Net Result To Unison

$87,500

$87,500

Unison Purchase Price Balance

$187,500

$187,500

=

=
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Example 5
Example 5 is also based on Example 3, Outcome 1, but there are important differences in the assumptions between 
the two examples. In Example 3, Outcome 1, we assume that your home increases in value by $50,000, to $550,000, 
and that you sell it during year 10 of your Unison HomeOwner Agreement. In Example 5, we assume that your 
home increases in value by $40,000, to $540,000, and that you sell it during year 10 of your Unison HomeOwner 
Agreement. We also assume that during the term of the Unison HomeOwner Agreement, you allowed the condition 
of the property to deteriorate beyond normal wear and tear. The roof is leaking badly and is in need of repairs costing 
$10,000. Therefore, the value of your home due to market appreciation, if you had properly maintained it, would 
have been $550,000 instead of $540,000. Under the Unison HomeOwner Agreement, it is not intended that Unison 
share in losses in value that result from neglected maintenance. Unison is entitled to share in the full increase in 
value due to market appreciation, so the Ending Agreed Value is adjusted upward by $10,000 before performing the  
settlement calculations.

Base Ending Agreed Value	 =	 $540,000 (the actual sale price)

Deferred Maintenance Adjustment	 =	 $10,000 (the loss in value due to neglected maintenance)

Base Ending Agreed Value	 +	 Deferred Maintenance Adjustment	 =	 Adjusted Ending Agreed Value

            $540,000	 +	 $10,000	 =	 $550,000

Therefore, the Net Result To Unison is calculated as:

If you refer back to Section B, Example 5 (on pages 28-29), you will see that the $87,500 Net Result To Unison 
calculated above is consistent with the amount displayed there. The net result of the two simultaneous payments  
(calculated after applying the Deferred Maintenance Adjustment to the Ending Agreed Value) is that we earn a $25,000 
profit on our investment equal to our 50% share (the Investor Percentage) of the increase in value of your home due 
to market appreciation that occurred during the term of the Unison HomeOwner Agreement. We share in a $50,000 
increase in value, not a $40,000 increase. The entire $10,000 decrease in value due to the neglected maintenance is 
allocated to you.

-

-

-

Unison
RECEIVES a Payment

x

x

$275,000

Ending Agreed Value

$550,000

Investor Percentage

     50%

=

Unison
MAKES a Payment

Net Result To Unison

$87,500

$87,500

Unison Purchase Price Balance

$187,500

$187,500

=

=

SECTION H -  PART ONE: DETAILED CALCULATIONS 
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Example 6
Example 6 is based on Example 3, Outcome 2, but there is one important difference in the assumptions between the 
two examples. In Example 3, Outcome 2, we assume that your home decreases in value by $50,000, to $450,000, and 
that you sell it ten years after purchase. In Example 6, we also assume that your home decreases in value by $50,000, 
to $450,000, but now we assume that you sell it during year three of your Unison HomeOwner Agreement. Under the 
Unison HomeOwner Agreement, if you sell your home during the first three years, the Ending Agreed Value will equal 
the greater of the Original Agreed Value and the Sale Price.

In Example 3, Outcome 2, the Ending Agreed Value is $450,000, and the Net Result To Unison is calculated as:

The net result of the two simultaneous payments is that we sustain a $25,000 loss on our investment equal to our 50% 
share (the Investor Percentage) of the $50,000 decrease in value of your home that occurred during the term of the 
Unison HomeOwner Agreement.

In Example 6, since you are selling during the first three years:

• The Ending Agreed Value equals the greater of the Original Agreed Value and the Sale Price.

• The Original Agreed Value = $500,000, and the Sale Price = $450,000.

Therefore, the Ending Agreed Value = $500,000, and the Net Result To Unison is calculated as::

If you refer back to Section B, Example 6 (on pages 32-33), you will see that the $62,500 Net Result To Unison  
calculated above is consistent with the amount displayed there. The net result of setting the Ending Agreed Value 
equal to the Original Agreed Value during years one through three when the value of your home has decreased is 
to offset any loss that Unison might have incurred on its investment. Remember, this provision applies only during 
the first three years of the Unison HomeOwner Agreement. It will not apply if you sell your home after the third 
anniversary of the purchase date.

-

-

-

Unison
RECEIVES a Payment

x

x

 

$250,000

Ending Agreed Value

$500,000

Investor Percentage

    50%

=

Unison
MAKES a Payment

Net Result To Unison

$62,500

$62,500

Unison Purchase Price Balance

$187,500

$187,500

=

=

-

-

-

Unison
RECEIVES a Payment

x

x

 

$225,000

Ending Agreed Value

$450,000

Investor Percentage

   50%

=

Unison
MAKES a Payment

Net Result To Unison

$37,500

$37,500

Unison Purchase Price Balance

$187,500

$187,500

=

=

SECTION H -  PART ONE: DETAILED CALCULATIONS 
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Buying a home often takes 

every financial resource a 

family has, leaving them with 

nothing to furnish or improve 

their new home and no cash 

cushion. Unison HomeOwner 

changes the game by allowing 

you to recoup a portion 

of your down payment.
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Unison 

HomeOwner 
lets you do 

things that will 
enrich your life, 
without taking 

on more debt or 
making monthly 

payments.
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Section H - Part Two: Detailed Calculations For Examples 7 - 8

Section G of this Program Guide contains two numerical examples which demonstrate the operation of the Unison 
HomeOwner Agreement. These examples are presented in an easy-to-understand and intuitive format. They focus on 
the economic impact of the agreement between you and Unison under various scenarios of changing home values, 
specifically under circumstances in which the Unison HomeOwner Agreement transaction requires special pricing.

In Section H, Part Two, we present actual “nuts and bolts” calculations underlying the two examples contained 
in Section G. It may be helpful for you to review each of the examples in Section G before reviewing the  
corresponding “nuts and bolts” versions of the examples in this section.

Examples 7 and 8 are based on the following assumptions:

1. The market value of your home at the start of the Unison HomeOwner Agreement, called the Original Agreed 
Value, is determined by independent third-party appraisal to be $500,000.

2. Unison invests in your home by providing you with a lump-sum cash payment.

›› In Example 7 we invest $70,000. The $70,000 investment we make is called the Unison Investment Payment. In 
return for providing the $70,000 Unison Investment Payment, you agree that we will earn a return on our investment 
equal to 70% of the change in value of your home. Our 70% share is called the Investor Percentage.

›› In Example 8 we invest $62,500. The $62,500 investment we make is called the Unison Investment Payment. In 
return for providing the $62,500 Unison Investment Payment, you agree that we will earn a return on our investment 
equal to 62.5% of the change in value of your home. Our 62.5% share is called the Investor Percentage.

The Unison HomeOwner Agreement is an option contract. It gives Unison the right to purchase a share (equal to the 
Investor Percentage) of your home in the future for an amount called the Unison Purchase Price. The Unison Purchase 
Price is equal to the Original Agreed Value times the Investor Percentage. In Example 7 the Original Agreed Value is 
$500,000 and the Investor Percentage is 70%. Therefore the Unison Purchase Price is $350,000.

You can think of the Unison Investment Payment as an initial installment on the Unison Purchase Price. The remaining 
portion of the Unison Purchase Price is called the Unison Purchase Price Balance. It is equal to the Unison Purchase 
Price minus the Unison Investment Payment. In Example 7 the Unison Purchase Price is $350,000 and the Unison 
Investment Payment is $70,000. Therefore the Unison Purchase Price Balance is $280,000.

In Example 8 the Original Agreed Value is $500,000 and the Investor Percentage is 62.5%. Therefore the Unison 
Purchase Price is $312,500. The Unison Investment Payment is $62,500. Therefore the Unison Purchase Price Balance 
is $250,000.

Original Agreed Value

$500,000

x

x

Investor Percentage

70%

=

=

Unison Purchase Price

$350,000

Unison Purchase Price

$350,000

-

-

Unison Investment Payment

$70,000

=

=

Unison Purchase Price Balance

$280,000

Original Agreed Value

$500,000

x

x

Investor Percentage

62.5%

=

=

Unison Purchase Price

$312,500

Unison Purchase Price

$312,500

-

-

Unison Investment Payment

$62,500

=

=

Unison Purchase Price Balance

$250,000

SECTION H -  PART TWO: DETAILED CALCULATIONS 
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The Unison HomeOwner Agreement typically ends when you decide to sell your home. The value of your home at the 
end of the Unison HomeOwner Agreement is called the Ending Agreed Value. When you sell your home, the Ending 
Agreed Value will typically be equal to the Sale Price.

We have the right to “exercise our option” at the end of the Unison HomeOwner Agreement. Exercising our option is 
the mechanism by which we settle the Unison HomeOwner Agreement and receive the amount we are entitled to. 
When we exercise our option, two very important things happen.

1.		  We RECEIVE a payment equal to our percentage share (the Investor Percentage) of the Ending Agreed Value.

2.		  We simultaneously MAKE a payment equal to the Unison Purchase Price Balance.

Whenever we exercise our option, the amount of the payment we RECEIVE will always be greater than the amount 
of the payment we MAKE, so to calculate the net result we can deduct the payment we MAKE from the payment we 
RECEIVE. The Net Result To Unison is calculated as:

	Once the settlement process is complete, we have no further interest in your home, and the Unison HomeOwner Agreement 
ends.

Important Note

The Unison HomeOwner Agreement is not intended to be used as short term financing, and Unison does not 
recommend the Unison HomeOwner Agreement for homeowners who know they will not remain in their homes for 
more than three years. You can sell your home at any time, but if you choose to sell your home during the first three 
years of your Unison HomeOwner Agreement and the value of your home has decreased, Unison will not share in any 
of that decrease in value.

Therefore, under the Unison HomeOwner Agreement, when you choose to sell your home during the first three years 
and the value of your home has decreased, Unison’s share of the gross sale proceeds of your home will be calculated 
by setting the Ending Agreed Value of your home equal to the Original Agreed Value, instead of the Sale Price. 
The impact of this is seen in Example 6. For more information, see Section B, Part 3.

Unison
RECEIVES a Payment

Ending Agreed Value   x   Investor Percentage Unison Purchase Price Balance   =   Net Result To Unison-

Unison
MAKES a Payment
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Each of the calculations presented in Part 2 of Section H corresponds with one of the examples presented in Section G.

›› Examples 7 and 8 each contain five outcomes.

›› Outcome 1 assumes that your home increases modestly in value. You and Unison share in the gain.

›› Outcome 2 shows the flip side of the coin. When your home declines in value, Unison shares in the loss.

›› Outcome 3 explains what happens when there is no change in value to share.

›› Outcome 4 assumes that your home appreciates in value much more considerably, so there is more of a gain for you 
and Unison to share.

›› Outcome 5 demonstrates how Unison can lose its entire investment if the value of your home declines very significantly.

As you review the examples, keep in mind that in each scenario over the life of the Unison HomeOwner Agreement you 
pay no interest and make no monthly payments to Unison on the Unison Investment Payment we provide. Only when 
you sell your home or otherwise terminate the Unison HomeOwner Agreement do we receive a payment.

SECTION H -  PART TWO: DETAILED CALCULATIONS 

At every step along the way, your Unison HomeOwner Program Specialist is available toll-free at 1-800-330-9400 to 
answer any questions that you, your advisors, or your heirs may have about your Unison HomeOwner Agreement.

Note: Figures used in all examples in this Program 
Guide are for the purpose of illustration only. The 
terms offered in a specific Unison HomeOwner 
Agreement may be materially different. Note also 
that the examples presented in this Program Guide 
do not take into account any of the costs that you 
may incur when you sell your home (which you 
would incur whether or not you had a Unison 
HomeOwner Agreement). You, and not Unison, 
will be responsible for paying - either from your 
share of any sale proceeds or from your other 
assets - all loans that are secured by liens on the 
property and all costs you may incur in selling 
your home (which can typically amount to 6-9% 
of the selling price), including real estate sales 
commissions and the cost of an appraisal. If the 
sale proceeds are not sufficient to pay all of the 
mortgage loans, commissions and closing costs, 
and the amount due to us, you are required to 
make up any shortfall.
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Example 7, Outcome 1
In Outcome 1 we assume that your home increases in value by $50,000, to $550,000, and that you sell it during year 10 
of your Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

	
If you refer back to Section G, Example 7, Outcome 1 (on pages 78-79), you will see that the $105,000 Net Result 
To Unison calculated above is consistent with the amount displayed there. The net result of the two simultaneous 
payments is that we earn a $35,000 profit on our investment equal to our 70% share (the Investor Percentage) of 
the $50,000 increase in value of your home that occurred during the term of the Unison HomeOwner Agreement. 

Example 7, Outcome 2
In Outcome 2 we assume that your home decreases in value by $50,000, to $450,000, and that you sell it during year 
10 of your Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

	If you refer back to Section G, Example 7, Outcome 2 (on pages 78-79), you will see that the $35,000 Net Result 
To Unison calculated above is consistent with the amount displayed there. The net result of the two simultaneous 
payments is that we sustain a $35,000 loss on our investment equal to our 70% share (the Investor Percentage) of the 
$50,000 decrease in value of your home that occurred during the term of the Unison HomeOwner Agreement.

-

-

-

Unison
RECEIVES a Payment

x

x

$385,000

Ending Agreed Value

$550,000

Investor Percentage

     70%

=

Unison
MAKES a Payment

Net Result To Unison

$105,000

$105,000

Unison Purchase Price Balance

$280,000

$280,000

=

=

-

-

-

Unison
RECEIVES a Payment

x

x

$315,000

Ending Agreed Value

$450,000

Investor Percentage

    70%

=

Unison
MAKES a Payment

Net Result To Unison

$35,000

$35,000

Unison Purchase Price Balance

$280,000

$280,000

=

=
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Example 7, Outcome 3
In Outcome 3 we assume that the value of your home does not change, and that you sell it during year 10 of your 
Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

	If you refer back to Section G, Example 7, Outcome 3 (on pages 78-79), you will see that the $70,000 Net Result To 
Unison calculated above is consistent with the amount displayed there. Since there is no gain or loss to share, the net 
result of the two simultaneous payments is that we receive an amount equal to what we originally invested (the Unison 
Investment Payment) and earn no return on our investment during the term of the Unison HomeOwner Agreement. 

Example 7, Outcome 4
In Outcome 4 we assume that your home increases in value by $150,000, to $650,000, and that you sell it during year 
10 of your Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

	If you refer back to Section G, Example 7, Outcome 4 (on pages 78-79), you will see that the $175,000 Net Result 
To Unison calculated above is consistent with the amount displayed there. The net result of the two simultaneous 
payments is that we earn a $105,000 profit on our investment equal to our 70% share (the Investor Percentage) of the 
$150,000 increase in value of your home that occurred during the term of the Unison HomeOwner Agreement.

-

-

-

Unison
RECEIVES a Payment

x

x

 

$350,000

Ending Agreed Value

$500,000

Investor Percentage

     70%

=

Unison
MAKES a Payment

Net Result To Unison

$70,000

$70,000

Unison Purchase Price Balance

$280,000

$280,000

=

=

-

-

-

Unison
RECEIVES a Payment

x

x

$455,000

Ending Agreed Value

$650,000

Investor Percentage

    70%

=

Unison
MAKES a Payment

Net Result To Unison

$175,000

$175,000

Unison Purchase Price Balance

$280,000

$280,000

=

=

SECTION H -  PART TWO: DETAILED CALCULATIONS 
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Net Result To Unison

- $35,000

- $35,000

Example 7, Outcome 5 
In Outcome 5 we assume that your home decreases in value by $150,000, to $350,000, and that you sell it during year 
10 of your Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

When we calculate the amounts of the two simultaneous payments, we see that because the value of the home has 
decreased substantially, the $245,000 payment Unison would RECEIVE is actually $35,000 less than the $280,000 
payment Unison would MAKE. Because the maximum loss that Unison can sustain is the amount of the Unison 
Investment Payment, whenever the calculated Net Result To Unison is less than zero, Unison will choose not to 
exercise its option, and the option will expire worthless. The result is that we will receive $0, sustain a total loss of 
$70,000 on our investment during the term of the Unison HomeOwner Agreement, and have no further interest in the 
property. If you refer back to Section G, Example 7, Outcome 5 (on pages 78-79), you will see that the $0 payment to 
Unison shown above is consistent with the amount displayed there.

X
When the calculated 

amount is less than zero, 
Unison will receive $0.

-

-

-

Unison
RECEIVES a Payment

x

x

$245,000

Ending Agreed Value

$350,000

Investor Percentage

    70%

=

Unison
MAKES a Payment

Unison Purchase Price Balance

$280,000

$280,000

=

= $0

Example 8, Outcome 1
In Outcome 1 we assume that your home increases in value by $50,000, to $550,000, and that you sell it during year 10 
of your Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

	
If you refer back to Section G, Example 8, Outcome 1 (on pages 80-81), you will see that the $93,750 Net Result 
To Unison calculated above is consistent with the amount displayed there. The net result of the two simultaneous 
payments is that we earn a $31,250 profit on our investment equal to our 62.5% share (the Investor Percentage) of the 
$50,000 increase in value of your home that occurred during the term of the Unison HomeOwner Agreement.

-

-

-

Unison
RECEIVES a Payment

x

x

$343,750

Ending Agreed Value

$550,000

Investor Percentage

    62.5%

=

Unison
MAKES a Payment

Net Result To Unison

$93,750

$93,750

Unison Purchase Price Balance

$250,000

$250,000

=

=
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Example 8, Outcome 2
In Outcome 2 we assume that your home decreases in value by $50,000, to $450,000, and that you sell it during year 
10 of your Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

	If you refer back to Section G, Example 8, Outcome 2 (on pages 80-81), you will see that the $31,250 Net Result 
To Unison calculated above is consistent with the amount displayed there. The net result of the two simultaneous 
payments is that we sustain a $31,250 loss on our investment equal to our 62.5% share (the Investor Percentage) of 
the $50,000 decrease in value of your home that occurred during the term of the Unison HomeOwner Agreement. 

Example 8, Outcome 3
In Outcome 3 we assume that the value of your home does not change, and that you sell it during year 10 of your 
Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

	If you refer back to Section G, Example 8, Outcome 3 (on pages 80-81), you will see that the $62,500 Net Result To 
Unison calculated above is consistent with the amount displayed there. Since there is no gain or loss to share, the net 
result of the two simultaneous payments is that we receive an amount equal to what we originally invested (the Unison 
Investment Payment) and earn no return on our investment during the term of the Unison HomeOwner Agreement.

-

-

-

Unison
RECEIVES a Payment

x

x

$281,250

Ending Agreed Value

$450,000

Investor Percentage

     62.5%

=

Unison
MAKES a Payment

Net Result To Unison

$31,250

$31,250

Unison Purchase Price Balance

$250,000

$250,000

=

=

-

-

-

Unison
RECEIVES a Payment

x

x

 

$312,500

Ending Agreed Value

$500,000

Investor Percentage

    62.5%

=

Unison
MAKES a Payment

Net Result To Unison

$62,500

$62,500

Unison Purchase Price Balance

$250,000

$250,000

=

=

SECTION H -  PART TWO: DETAILED CALCULATIONS 
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Example 8, Outcome 4
In Outcome 4 we assume that your home increases in value by $150,000, to $650,000, and that you sell it during year 
10 of your Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

	If you refer back to Section G, Example 8, Outcome 4 (on pages 80-81), you will see that the $156,250 Net Result 
To Unison calculated above is consistent with the amount displayed there. The net result of the two simultaneous 
payments is that we earn a $93,750 profit on our investment equal to our 62.5% share (the Investor Percentage) of the 
$150,000 increase in value of your home that occurred during the term of the Unison HomeOwner Agreement.

Example 8, Outcome 5 
In Outcome 5 we assume that your home decreases in value by $150,000, to $350,000, and that you sell it during year 
10 of your Unison HomeOwner Agreement. The Net Result To Unison is calculated as:

When we calculate the amounts of the two simultaneous payments, we see that because the value of the home has 
decreased substantially, the $218,750 payment Unison would RECEIVE is actually $31,250 less than the $250,000 
payment Unison would MAKE. Because the maximum loss that Unison can sustain is the amount of the Unison 
Investment Payment, whenever the calculated Net Result To Unison is less than zero, Unison will choose not to 
exercise its option, and the option will expire worthless. The result is that we will receive $0, sustain a total loss of 
$62,500 on our investment during the term of the Unison HomeOwner Agreement, and have no further interest in the 
property. If you refer back to Section G, Example 8, Outcome 5 (on pages 80-81), you will see that the $0 payment to 
Unison shown above is consistent with the amount displayed there.

-

-

-

Unison
RECEIVES a Payment

x

x

 

$406,250

Ending Agreed Value

$650,000

Investor Percentage

     62.5%

=

Unison
MAKES a Payment

Net Result To Unison

$156,250

$156,250

Unison Purchase Price Balance

$250,000

$250,000

=

=

When the calculated 
amount is less than zero, 

Unison will receive $0.

-

-

-

Unison
RECEIVES a Payment

x

x

$218,750

Ending Agreed Value

$350,000

Investor Percentage

    62.5%

=

Unison
MAKES a Payment

Net Result To Unison

- $31,250

- $31,250

Unison Purchase Price Balance

$250,000

$250,000

=

= $0X

SECTION H -  PART TWO: DETAILED CALCULATIONS 
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Deferred Maintenance Adjustment

At any time when the property is sold or the Unison HomeOwner 
Agreement is otherwise terminated, the Ending Agreed Value 
may be adjusted to reflect any maintenance that should have 
been performed while the Unison HomeOwner Agreement 
was in effect. This has the effect of allocating any and all 
loss in value caused by the neglected maintenance (other 
than ordinary wear and tear), or conditions which caused a 
decrease in value of the property not due to market forces to 
the homeowner, so that Unison does not share in it. Unison 
will make this determination in good faith, based upon 
one or more inspections obtained from Unison-approved 
independent, third-party home inspectors, repair estimates  
from Unison-approved licensed contractors and/or an appraisal  
obtained from a Unison-approved independent third-party  
appraisal firm.

See Sections B, D, E and H for more information.

Ending Agreed Value

The Ending Agreed Value is a primary input to the settlement 
calculations performed at the end of the Unison HomeOwner 
Agreement. When you end your Unison HomeOwner Agreement 
by selling your home, the Ending Agreed Value is typically equal 
to the Sale Price.

If you end your Unison HomeOwner Agreement by requesting a 
Special Termination, the Ending Agreed Value will factor into the 
calculations that determine the Special Termination Price. In this 
case, as well as in calculations of Unison’s interest in the home 
when there is no Sale Price, the Ending Agreed Value will typically 
be the appraised value of your home. With a Special Termination, 
if the value of your home has decreased, the Ending Agreed Value 
will typically equal the Original Agreed Value.

If your Unison HomeOwner Agreement ends during the first 
three years, the Ending Agreed Value will equal the greater of 
the Original Agreed Value and the Sale Price.

See Sections A, B, E, G and H for more information.

Important Information Notice

A component of the Offer Package, the Important Information 
Notice summarizes and reiterates key provisions of the Unison 
HomeOwner Agreement. It must be returned to Unison along 
with the signed Offer Letter in order for you to formally accept 
Unison’s offer to enter into a Unison HomeOwner Agreement.

See Section C for more information.

SECTION I: Glossary Of Terms

Application Package

The materials that Unison provides to the homeowner after  
they have been pre-qualified and the homeowner indicates they  
wish to apply for the Unison HomeOwner Agreement. The  
package includes:

›› Application

›› Brochure

›› Credit Card Authorization Form

›› IRS Form 4506T (request for Transcript of Tax Return)

›› Hazard Insurance Requirements

›› Estimate Of Fees

›› Homeowners’ Certification, Authorization & Acknowledgment

See Section C for more information.

Closing Package

The materials that Unison sends to the escrow officer or  
closing attorney after the homeowner accepts the offer conveyed 
in the Offer Letter. The package includes (but it not limited to):

›› Closing Instructions

›› Estimated Closing Statement

›› Unison HomeOwner Option Agreement

›› Unison HomeOwner Covenant Agreement

›› Unison HomeOwner Security Instrument

›› Unison HomeOwner Recorded Memorandum

›› Assignment of Agreement

›› Name Affidavit, if applicable

›› Important Information Notice

›› Notice And Acknowledgment Regarding Spouses, Partners 
And Co-Occupants Who Are Not Signatories To The Unison 
HomeOwner Agreement

See Sections C and F for more information.

Closing Statement

The Closing Statement provided at the close of your transaction will 
show the amount of the Unison Investment Payment and specify 
all fees paid in connection with obtaining the Unison HomeOwner 
Agreement, either to third parties or to Unison. You will also have 
the opportunity to review the costs and fees of your transaction in 
advance of its closing. Both estimated and final Closing Statements 
are prepared for your review and approval.

See Section C for more information.
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Offer Letter

Notifies the homeowner that their application for a Unison 
HomeOwner Agreement has been approved and defines the 
actual terms that Unison is able to offer, including:

›› The Original Agreed Value of the home.

›› The Investor Percentage the homeowner will share with Unison.

›› The Unison Purchase Price, the Unison Investment Payment, and 

the Unison Purchase Price Balance.

›› The Maximum Authorized Debt.

The Offer Letter details conditions, subject to deadlines, that 
must be met in order to accept the offer and in order for us to 
close the transaction. 

See Section C for more information.

Offer Package

The package that Unison sends the homeowner after their 
application has been underwritten and approved. It includes:

›› Offer Letter

›› Important Information Notice

›› Conditions Of Offer

›› Current Asset Administration Fee Schedule 

›› Total Unison Cost Estimate (TUCE)

›› Estimated Closing Statement

›› Notice And Acknowledgment Regarding Spouses, Partners 
And Co-Occupants Who Are Not Signatories To The Unison 
HomeOwner Agreement

See Sections C, D and F for more information.

Option Exercise And Orderly Sale

A process by which Unison may offer to assist a homeowner 
that is in default on their mortgage or property taxes. The 
homeowner may elect to accept or reject Unison’s offer of  
assistance. If the offer is accepted, Unison will make one or 
more Protective Advances to cure the homeowner’s default, 
and in return, Unison will be given the right to market and sell 
the property in an orderly manner. This process is designed to  
prevent the home from becoming a “distressed” property and 
going to foreclosure, which may preserve the market value of the 
property, the value of both the homeowner’s and Unison’s equity 
interest in the property, and the homeowner’s credit.

See Sections D and E for more information.

Investor Percentage

The percentage of the future change in value of your home that 
you will typically share with Unison as Unison’s return on its 
investment; also equals the percentage interest in the property 
that Unison has the right to acquire and you have agreed to sell 
upon option exercise. Typically, the larger the Original Agreed 
Value and the larger the Investor Percentage, the more cash 
available from the Unison HomeOwner Agreement. The Investor 
Percentage typically ranges from 25% to 70%.

See Sections A through H for more information.

Maximum Authorized Debt

While the Unison HomeOwner Agreement is in effect, the total  
dollar amount of debt secured by the property is subject to the 
Maximum Authorized Debt limit, which is established at the start 
of the Unison HomeOwner Agreement. The limit includes any 
available, but undrawn, credit lines secured by the home.

See Sections D and F for more information.

Negative Remodeling Adjustment

An unusual circumstance in which a Remodeling Adjustment may 
apply if an appraiser determines that your remodeling project 
has decreased the value of your home instead of increasing it. A 
Negative Remodeling Adjustment will adjust the Ending Agreed 
Value upwards. Examples of remodeling that can decrease the 
value of the home include converting multiple bedrooms into a 
large den or removing usable square footage.

See Sections B and E for more information.

Net Result To Unison

The Unison HomeOwner Agreement typically ends when you 
sell your home. At that time we have the right to exercise our  
option. When we exercise, two payments are made. Unison 
RECEIVES a payment equal to the Investor Percentage times the 
Ending Agreed Value. Unison simultaneously MAKES a payment 
equal to the Unison Purchase Price Balance. Whenever we  
exercise our option, the amount of the payment we RECEIVE will 
always be greater than the amount of the payment we MAKE, so 
to calculate the net result we can deduct the payment we MAKE 
from the payment we RECEIVE.

Ending Agreed Value x Investor Percentage - Unison Purchase 
Price Balance = Net Result To Unison

See Sections A and H for more information.
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Unison HomeOwner Agreement

The Unison HomeOwner Agreement is a real estate investment 
agreement comprised of four related legal documents. It enables 
homeowners to unlock a portion of their home equity and convert 
it into immediate cash without incurring any additional debt, in 
exchange for an investor right to earn a return on investment 
based on the future change in value of the home. The Unison 
HomeOwner Agreement is not a form of debt so there are no  
interest charges and no monthly payments associated with the 
cash provided to the homeowner by Unison.

See Sections A through H for more information.

Unison HomeOwner Covenant Agreement

One of four legal documents that comprise the Unison 
HomeOwner Agreement. It spells out your rights and 
responsibilities under the Unison HomeOwner Agreement 
throughout its term and defines the various ways in which the 
Agreement can end.

See Section F and review the actual Unison HomeOwner 
Covenant Agreement for more information.

Unison HomeOwner Option Agreement

One of four legal documents that comprise the Unison 
HomeOwner Agreement. It grants Unison an option to purchase a  
specified percentage of your home at certain times and upon the  
occurrence of certain events for a specified amount. It contains 
the basic financial terms of the Unison HomeOwner Agreement  
option and describes how the option mechanism works, and the 
events that trigger option exercise.

See Section F and review the actual Unison HomeOwner Option 
Agreement for more information.

Unison HomeOwner Recorded Memorandum

One of four legal documents that comprise the Unison 
HomeOwner Agreement. It is recorded in the public records in 
the jurisdiction where the property is located. It notifies third 
parties of:

›› Unison’s option interest.

›› The homeowner’s and Unison’s responsibilities under the Unison 
HomeOwner Agreement.

See Section F and review the actual Unison HomeOwner 
Recorded Memorandum for more information.

Original Agreed Value

The fair market value of the home at the beginning of the 
Unison HomeOwner Agreement. It is typically determined by an 
appraisal obtained from a Unison-approved independent third-
party appraisal firm. The Original Agreed Value is set forth in the 
Offer Letter and agreed to by you and Unison.

See Sections A, B, C, D, F, G and H for more information.

Primary Residence

Defined for purposes of the Unison HomeOwner Agreement as the 
homeowner(s) using the property as living and sleeping quarters:

• 	For a total of 180 days or more in any 365-day period

• 	While also never being absent for 60 or more consecutive days.

See Sections C and G for more information.

Protective Advances

Any monies that Unison is compelled to advance to protect 
its interest in the property due to inaction on the part of the 
homeowner (for example, if they fail to pay their property tax 
bill and Unison pays it). The homeowner will be assessed a 
service fee each time Unison makes a Protective Advance and 
interest will be charged on the amount advanced until Unison is 
reimbursed by the homeowner. This is the only circumstance in 
which interest can ever be payable under the Unison HomeOwner 
Agreement.

See Sections D and E for more information.

Remodeling Adjustment

Following the third anniversary of the Unison HomeOwner 
Agreement, when the property is sold or the Unison HomeOwner 
Agreement is otherwise validly terminated, if you have remodeled 
your home during the term of your Unison HomeOwner 
Agreement, then based on an appraisal obtained from a Unison-
approved independent third-party appraisal firm, and subject 
to other conditions, an adjustment to the Ending Agreed Value 
(called a Remodeling Adjustment) may be made to reflect the 
value of the remodeling. This has the impact of allocating all of 
the gain in value caused by the remodeling to you by adjusting 
the Ending Agreed Value downwards. Examples of remodeling 
that can increase the value of your home include adding square 
footage, bedrooms or bathrooms or substantially upgrading the 
quality of existing features such as major kitchen renovations. 
The Unison HomeOwner Agreement specifies what types of  
remodeling qualify for the Remodeling Adjustment.

See Sections A, B, E and H for more information.
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Unison HomeOwner Security Instrument

One of four legal documents that comprise the Unison 
HomeOwner Agreement. It is a Deed Of Trust or Mortgage  
depending on what state you live in and is recorded as a lien 
on the home in the public records of the jurisdiction where 
the property is located. It protects Unison in case you fail to 
abide by the Unison HomeOwner Option Agreement or Unison 
HomeOwner Covenant Agreement, or refuse to recognize 
Unison’s interest in your property.

See Section F and review the actual Unison HomeOwner Security 
Instrument for more information.

Unison Investment Payment

The cash payment received by the homeowner and the amount 
Unison invests in the home at the start of the Unison HomeOwner 
Agreement; also the portion of the Unison Purchase Price that is  
paid to the homeowner at the start of the Unison HomeOwner 
Agreement.

See all Sections, A through H, for more information.

Unison Purchase Price

The total amount that Unison pays or credits to the homeowner to 
purchase its percentage of the property. The Unison Purchase Price 
is equal to the Original Agreed Value multiplied by the Investor 
Percentage. A portion of the Unison Purchase Price is paid at the 
beginning of the Unison HomeOwner Agreement (the Unison 
Investment Payment), and the balance is paid when the option 
is exercised or the Unison HomeOwner Agreement is otherwise  
validly terminated (the Unison Purchase Price Balance).

See Sections A, B, D, E, F, G and H for more information.

Unison Purchase Price Balance

The unpaid portion of the Unison Purchase Price after the  
Unison Investment Payment has been paid. Upon option exercise 
Unison can complete its purchase of an undivided percentage 
interest in the property by making a payment equal to the  
Unison Purchase Price Balance.

See Sections A, B, E, F, G and H for more information.

Sale Price

The gross Sale Price to a bona fide arm’s length third-party  
buyer, including any non-cash consideration, without any 
deduction for any closing costs, taxes, liens, secured loans, sales 
commissions or appraisal expenses. Referred to in the Unison 
HomeOwner Covenant Agreement as the Effective Sale Price.

See Sections A, B, D, E, G and H for more information.

Special Termination

The process by which the homeowner can end the Unison 
HomeOwner Agreement after the third anniversary prior to the 
natural expiration of its term. 

See Sections A, B, D, E and F for more information. 

Special Termination Price

The amount the homeowner pays to Unison in order to end their 
Unison HomeOwner Agreement after the third anniversary by 
requesting a Special Termination prior to the natural expiration 
of the Unison HomeOwner Agreement. Assuming the value of the 
home has increased during the term of the Unison HomeOwner 
Agreement, this amount is typically equal to the proceeds 
Unison would have received had the home been sold for an 
amount equal to its appraised value at the time of the Special 
Termination. The minimum Special Termination Price is equal to 
the amount of the Unison Investment Payment.

See Sections A and E for more information.

Total Unison Cost Estimate (TUCE)

A disclosure that provides you with an estimate of the  
annual cost of the Unison HomeOwner Agreement, assuming  
various terms and various rates of annual home price appreciation 
and depreciation.

See Section C for more information.
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SECTION J - Asset Administration Fee Schedule1

Changes To Title: 	 $300.00 
Addition of Unison HomeOwner Agreement signatory 
Removal of Unison HomeOwner Agreement signatory 
Other changes to title including change of title to trust

Advances Made By Unison (per advance) Due To Non-Payment Of: 	 $250.002 
Property insurance payment 
Property tax payment 
Deferred maintenance 
Mortgage and other unpaid obligations

Processing Subordination Requests: 	 $300.00 

Recording And Reconveyance (per document): 	 $75.00  
Release of lien 
Quitclaim deeds 
Other requested release documentation

Payoff Estimate (per request, when requested more than once per calendar year) 	 $75.00 

Special Termination 	 $1250.00

Processing Of Property Sale	  $650.00

Administering Owner Events Of Default	  $500 - $3500 (estimated)3

In addition to the administration fees itemized above, other actual, necessary, bona fide, reasonable, out-of-pocket fees 
and costs, customary to the area, which are paid by Unison to third parties (including persons and entities retained 
by Unison) may be charged to the homeowner from time to time during the term or at the termination of a Unison 
HomeOwner Agreement, including fees and costs related to title, legal, recording, and appraisal, whether incurred in 
connection with homeowner default or termination. 

The above listed fees are based on the current costs of the service provided. These fees are subject to change as the 
actual costs of providing any such services change. If a fee has changed at the time the homeowner requests any one 
of the above services, a disclosure of the then-current charge will be provided to the homeowner. Please note that 
additional fees for expediting requests may apply.

1 Current as of February, 2017. Subject to change.
2 Plus interest on amounts advanced, in accordance with the Unison HomeOwner Agreement. 
3 The range of administrative fees that may be charged by Unison in connection with homeowner defaults is an estimate only, given the difficulty of actually predicting the internal cost 
to Unison of processing such defaults. As a result, the actual amount of such fees may vary depending on the duration, and difficulty of resolution, of any given homeowner default. In 
unusual cases, such fees may significantly exceed the estimates given here. Under no circumstances, however, shall Unison charge any administrative fees in connection with a homeowner 
default unless such fee is customary, reasonable, bona fide, imposed in good faith, and demonstrably appropriate in relation to the event of default.

SECTION J :  ASSET ADMINISTRATION FEE SCHEDULE 
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©2017 Unison Agreement Corp. All rights reserved. Unison HomeOwner Agreements are provided 
exclusively by Unison Agreement Corp. and Unison Agreement AO Corp. (“Unison”), wholly owned 
subsidiaries of Real Estate Equity Exchange, Inc. , dba Unison Home Ownership Investors. Certain 
restrictions apply. “Unison” is a trademark of Unison Agreement Corp. 
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a Unison HomeOwner Agreement may be offered, in their sole discretion, to the extent permissible by 
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notification. AZ DRE #CO670710000, CA BRE License #2012710, CT REB License #0791352, DC REC License 
#C098374562, IL DFPR License #478026863, MA BR License #422177 , MD REC License #6027, NJ REC 
License #1649879, NY DL License #10991223540, OR REA License #201219728, PA EN #6428873, VA REB 
License #0226-025731, WA DL License #19288. Unison is an independent investor and is not affiliated with 
any bank or lender.

Version UHO-8037 dated October 2017.
Contact Unison to ensure you have the latest information.
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1.800.330.9400  |  Speak to a Unison Program Specialist  |  2

What we do
Owning a home is big investment. Unison helps you free up cash by tapping into your home’s 
equity. And we do it without any of the downsides associated with traditional lenders.

Here’s how
We offer a smart alternative to a traditional loan or line of credit by letting you convert 
existing equity in your home to cash. Unlike a loan, with a Unison home equity sharing 
agreement, there are no monthly payments or interest charges. We’re able to do this by 
extending a cash payment to you today in exchange for an option to share in your home’s 
change in value, up or down. You make no payments to us until you sell your home or 30 
years pass.

At that time, we’ll settle up based on the value of Unison’s option, and you’ll owe us an 
amount equal to the cash payment we gave you, plus or minus a percentage of your 
home’s change in value.

Learn more
Curious about how our program works? Want to see the math? Keep reading and we’ll 
walk you through the basics.

1.800.330.9400  |  Speak to a Unison Program Specialist  |  2
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What is Unison?

We’re a San Francisco-based real estate 
investment company that’s been helping 
homeowners since 2004.

All of us are committed to common-sense 
alternatives to debt financing and our 
leadership team are all well-seasoned, highly 
respected real estate finance professionals.

Our work has earned us accolades from 
national publications, including:

Wall Street Journal, New York Times, and 
Forbes.
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1
We give you a cash payment for  
up to 15% of your home’s current 
market value.

2
You use the money however you  
want. You don’t make any payment 
to us until you sell your home (or 30 
years pass).

3
Ready to move? Great. When the 
sale goes through, you’ll make a 
single payment to us from the sale’s 
proceeds. Regardless of whether your 
home’s value goes up, down, or stays 
the same, you will benefit. We’ll show 
you how on page 13.

What’s the catch?

The short answer: There isn’t a catch. 
So, how do we survive if we’re waiting 
upwards of 30 years for our investments 
to come back? Are we just really patient 
people? Actually, yes. Our investors are big 
institutions (think university endowment 
funds, pension funds, etc.) with patient 
capital focused on a long-term investment 
horizon. This is why we can offer our 
money for up to 30 years without monthly 
payments or interest charges.

Take a good close look

We want you to make the best decision 
for you and your family. And while we do 
our best to explain everything, we highly 
recommend you carefully review the 
Unison HomeOwner Agreement and other 
information about our program available 
online. It’s a good idea to do this with 
family members, as well as with your legal 
and financial advisors. In fact, we advise 
you to do so. Your Program Specialist 
will be happy to provide you with all the 
necessary documents.

How it works

Your home equity is yours.

l!J 
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The basics: Unison 101
When we begin working together, we give you a cash payment. This cash 
payment is referred to as the Initial Payment and in exchange, it allows us 
to invest in a percentage of your home’s future value alongside you, up or 
down. Choosing to receive less money from us today means the 
percentage in which we share will be lower, and choosing to receive more 
money means that percentage will be higher (pages 8–9). We’ll let you 
know what you qualify for — the amount you choose to unlock is for you to 
decide.

Once you receive your payment, you’re free to do whatever you want:

fund a remodeling project, pay for tuition, start a business, etc. Until you 
sell (or 30 years pass), there won’t be much interaction with us — unless 
you need us. All you need to do during that time is keep your home in good 
repair and stay current on your mortgage, real estate taxes, insurance, etc. 
You’re still the owner of the home, so all the advantages of owning are 
completely yours, including any tax advantages.

When you sell your home (or 30 years pass) your agreement with Unison 
ends. This is when you’ll send us a payment equal to our Initial Payment, 
plus (or minus, in some cases) our portion of the change in your home’s 
value. Read on for some examples to see how this works.

Chapter 1
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Unison HomeOwner vs. Other options

You already know there are a lot of financing options out there. And you also probably 
know many of them aren’t that great for homeowners. We noticed that, too, which is why 
we created HomeOwner. If you’re wondering how we stack up against more traditional 
financing, here’s a quick breakdown:

Is Unison HomeOwner right for me?

We know you’re the only one who can ultimately determine which products and solutions are 
best for you and your finances. But as general guidelines, Unison might be right for you if:

1.	 You have lived in your home and built up equity,

2.	 You plan to stay in place for a while (we suggest at least five years, as the benefits of 
Unison kick in over time) and

3.	 You need access to cash without an additional monthly financial burden.  
For example, you can use Unison to fund a remodeling project, consolidate debt or 
retire more comfortably.

Have questions? Reach out. We’re always happy to discuss your unique situation and 
make sure it’s the right fit for you.

Us Them

Unison HomeOwner:

With us, there are no interest rates or monthly 
payments. In addition, you control the length 
of the term by deciding when to sell your 
home. You can also buy out the Unison 
agreement at any time without a sale 
transaction (called a Special Termination, 
which is discussed more below). This gives 
you the flexibility to do what’s best for your 
family.

NOTE: There is a maximum term of 30 years.

We only get a portion of the future change in 
value. All the home equity you build after we 
start working together remains yours; we just 
convert a portion of it to cash for you.

Home Equity Loans:
(for example, home equity lines of credit)

These provide access to cash, but require monthly 
payments, often over a short ten-year term.

Another downside is that many of these have a 
variable interest rate, which can end up costing 
you a lot more than you budgeted. Not ideal 
(unless you’re the bank).

Reverse Mortgages:

With reverse mortgages, your home’s equity 
typically decreases over time. That means, over a 
period of time, a reverse mortgage can actually 
consume 100% of your home equity, leaving you 
with a big financial loss. On top of that, it’s 
difficult to qualify due to age and debt 
restrictions — all situations that are not ideal.
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How much money can I get?

The amount of Unison’s Initial Payment to you depends primarily on your home’s value 
(that’s usually the appraised value) and the Investor Percentage (that’s the percent of the 
change in value that goes to us). In practice, we typically arrive at an Initial Payment 
amount and Investor Percentage like this:

Breakdown

Your home’s value

This is the first consideration when determining how much you’re eligible to receive. 
Simply put, the more your home is worth, the more cash we’re able to provide. The less it’s 
worth, the less we can provide.

The percentage of your home’s value + Initial Payment

We can provide an Initial Payment to you for up to 15% of your home’s value today.

If your house is worth $500,000 we can, for example, multiply that by 10% to arrive at an 
Initial Payment of $50,000 if that’s what you need.

Which leads to…

Investor Percentage

This is what determines how much of your home’s change in value is paid to us later, and it 
is tied to how much money you receive. In a typical HomeOwner deal, the Investor 
Percentage is calculated by multiplying the percentage of your home’s value you are 
receiving today by four. So, if you receive 10% of your home’s value today, the Investor 
Percentage is likely going to be 40%. Choosing to receive less money from us will result in 
a lower Investor Percentage, and receiving more money from us will result in a higher 
Investor Percentage. Regardless, our minimum Investor Percentage is 20% and our 
maximum is 60%.

A

B

C

D

+

NOTE:

•	 The maximum Initial Payment amount you can receive from Unison is $500,000 or 15% of your home’s value — whichever is 
lower. Our minimum investment size is $30,000.

•	 There is a 5.0% risk adjustment applied to the property value at origination to set the Original Agreed Value. This 5.0% 
adjustment to your home’s appraised value helps account for the uncertainty inherent in the appraisal process. It also allows 
Unison to deliver your home equity sharing agreement faster and without the added costs of multiple appraisals. But we still 
provide you the Initial Payment based on your home’s appraised value, without a risk adjustment applied 

•	 There is a one-time transaction fee equaling 3.9% of the Initial Payment due to Unison at closing, which is deducted from the 
Initial Payment you receive.

•	  Additionally, you are responsible for third-party costs such as appraisal, inspection and settlement costs (includes title, state 
taxes and recording fees). Appraisal fees generally range from $450 to $1250, inspection costs range from $650 to $1,050 
and settlement costs range from $700 to $1,750, depending on the area. Your exact costs will be provided to you prior to 
closing and are deducted from the Initial Payment you receive. 
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Here you’ll see how your home’s value and the amount of money you receive affects the 
Investor Percentage. In these examples, we chose homes worth $1,000,000 and 
$500,000, respectively. Since the most you can receive is 15% of your home’s value (with 
a max of $500,000), we start with 15% and go down from there.

Let’s look at that again with some different numbers...

How much money we can provide largely depends on your home’s value and the Investor 
Percentage. As you may recall, the Investor Percentage is the portion of your home’s 
appreciated value due to us at the time of sale. Let’s take a look at how the numbers 
break down in some additional possible situations:

A B C D

Home’s value
Percentage of  

home value
Would provide  

you with
In exchange for an 

investor percentage of

$1,000,000 12.5% $125,000 50%

A B C D

Home’s value
Percentage of  

home value
Would provide  

you with
In exchange for an 

investor percentage of

$500,000

15% $75,000 60%

12.5% $62,500 50%

7.5% $37,500 30%

5% $25,000 20%

A B C D

Home’s value
Percentage of  

home value
Would provide  

you with
In exchange for an 

investor percentage of

$1,000,000

15% $150,000 60%

7.5% $75,000 30%

5% $50,000 20%

Your Initial Payment & the Investor Percentage

You can see that choosing the highest percent of your home’s starting value gives you the most 
money, but it also requires a higher Investor Percentage.

NOTE: The numbers in the tables are for a client with average/above average credit, whose Unison HomeOwner Agreement is 
made on their primary residence, and whose home is typical of other homes in the neighborhood. In situations where a client 
has below-average credit or otherwise differs, the money offered may be lower and/or the Unison Investment Percentage higher. 
To focus on how the Initial Payment impacts the Investor Percentage, the above values do not take into account transaction 
fees, closing costs, or the Risk Adjustment. Please refer to page 8 for a detailed breakdown of the fees, and page 12 for a 
detailed explanation of the Risk Adjustment. Your Program Specialist will discuss your specific transaction terms with you.
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What can I do with the money?

The short answer is “anything!” However, we highly recommend clients use it for 
something of long-term benefit. Most commonly, people use it for things like remodeling 
their home, paying for college, starting a business, making a down payment on a rental 
property, or funding retirement.

Another excellent idea is to use your Unison payment to diversify your investments. Since 
a house can tie up a large percentage of your portfolio, being able to take out some of that 
equity and invest in stocks and/or bonds can help prevent putting too many eggs in one 
basket.

In some cases, we may require that some of your payment from Unison go towards 
paying down debt, or making fixes to your home. We may not know whether this is 
required until after you have submitted your complete application for review.
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How does Unison 
determine the 
home’s change in 
value?
So far, we’ve discussed how your home’s 
starting value determines how much 
money you can receive when you enter 
into an equity sharing agreement with 
Unison. We’ve also gone over how 
Unison’s equity sharing agreement allows 
us to share in your home’s change in value 
over time.

Two other important terms you should 
know are Original Agreed Value (“OAV”) 
and Ending Agreed Value (“EAV”). The 
difference between these two values is 
the change in value in which Unison 
shares.

Chapter 2
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Value at the start of the Agreement and the Risk Adjustment

Your home’s Original Agreed Value is the value we agree on at the start of your 
Unison Agreement. It’s determined by applying a small adjustment to the 
Original Appraised Property Value.

Original Agreed Value = Appraised Value − 5.0%

For example, if your home has an Original Appraised Property Value of 
$500,000, your Original Agreed Value will equal $475,000. This 5.0% 
adjustment to your the Original Appraised Property Value helps account for the 
uncertainty inherent in the appraisal process. It also allows Unison to deliver 
your home equity sharing agreement faster and without the added costs of 
multiple appraisals.

Value at the end of the Agreement

Ending Agreed Value is the value we agree on at the end of your Unison 
Agreement — generally, when you sell your home or 30 years pass — and it’s 
determined by the sales price or the final appraised value.

Let’s say you sell your home for $575,000:

Home’s change in value = $575,000 (EAV) − $475,000 (OAV) = $100,000

This $100,000 difference between the Ending Agreed Value and the Original 
Agreed Value is shared between you and Unison, in proportions that will vary 
with the size of the Initial Payment you selected at the beginning (our share is 
the “Investor Percentage”). Keep in mind as we go forward that what your home 
appraises for today (the Original Appraised Property Value) will receive a 5.0% 
risk adjustment for purposes of setting your Original Agreed Value.

Let’s explore what happens when your home’s value goes up, down or stays the same. 
You’ll notice that, depending on the amount of equity you choose to access in the 
beginning, how much your benefit changes in the end. This example assumes:

• The home’s value at the start of the Agreement is $500,000

• The Initial Payment provided to the client is $50,000 and the amount of change in value 
in which Unison shares (“The Investor Percentage”) is 40%.
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Then let’s say 10 years after we begin working together, you decide to sell your home.

Home’s Original 
Appraised Value

Percentage of 
 home value

To give you  
a payment of

In exchange 
for an Investor 
Percentage of

Original Agreed 
Value

$500,000 10% $50,000 40% $475,000

Sale price 
(EAV)

Change in value 
(From the OAV)

Unison 40% share To Unison To You

↑ $575,000 $100,000 + $40,000 $90,000 $485,000

Sale price 
(EAV)

Change in value 
(From the OAV)

Unison 40% share To Unison To You

↓ $375,000 $100,000 − $40,000 $10,000 $365,000

Sale price 
(EAV)

Change in value 
(From the OAV)

Unison 40% share To Unison To You

→ $500,000 $25,000 + $10,000 $60,000 $440,000

Unison sample scenarios

Over the next few pages, you’ll find a few examples of what a basic agreement with 
Unison looks like, start to finish. We hope these sample scenarios will help you get a 
better feel for how the program works and why it’s beneficial.

If your home’s value increases 
We make a profit and so do you.

If your home’s value decreases
We share in the loss, which reduces your loss. That means you lose less than you would have without Unison.

If your home’s value stays the same

Distribution of sale proceeds 
Sale price − Unison payment = Proceeds to you

Distribution of sale proceeds 
Sale price − Unison payment = Proceeds to you

Distribution of sale proceeds 
Sale price − Unison payment = Proceeds to you

NOTE: The sample scenarios above do not include any transaction fees or settlement costs and do not take into account any 
Equity Appreciation Limit (see page 21).
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A more detailed breakdown

The following two scenarios show what happens with mortgage paydowns and 
remodeling over the course of your Unison Agreement.

It’s good news for you on both fronts: you keep the equity you build through mortgage 
payments and remodeling work.

$100K

$200K

$300K

$400K

$500K

$600K

Today Start of
Agreement

Sale of 
your home
(10 years later)

$150,000
Your equity

$100,000
Marketplace
gain. Unison 
takes 40%

Unison’s
share

Retain
your equity
(not shared
with Unison)

$100,000
Your equity

$200,000
Your equity

$60,000
Your share of

increase

$50,000
Cash you receive

from Unison

$50,000

$40K

$350,000
Mortgage/bank

$350,000
Mortgage/bank

$250,000
Mortgage/bank

Unison return

Money Unison keeps Money you keep Money to bank/mortgage

You keep the equity you build

This example focuses on mortgage 
payments. Here you’ll see how the 
initial mortgage balance of 
$350,000 decreases with time (as 
you make the monthly payments). 
Also note how the corresponding 
equity you gain from doing so only 
benefits you, not Unison.

You keep gains from  
remodeling work

This example focuses on what 
happens when you remodel your 
house while working with Unison. 
Here you’ll also see that any 
documented change in your 
home’s value due to remodeling is 
100% yours after the third 
anniversary of your Unison 
Agreement.

$100K

$200K

$300K

$400K

$500K

$600K

$700K

Today Start of
Agreement

Sale of 
your home
(10 years later)

$500,000
Your equity

Unison’s
share

Marketplace
gain

Your keep all
added value
of home 
improvement

Retain
your equity
(not shared
with Unison)

$450,000
Your equity

$450,000
Your equity

$100,000
Improvement

value add

$60,000
Your share of increase

$50K $50,000

$40K Unison
return

Cash from
Unison

NOTE: To focus on how Unison Agreement impacts the equity you build through mortgage payments and remodeling work, the 
above values do not take into account transaction fees, closing costs, or the Risk Adjustment. Please refer to page 8 for a 
detailed breakdown of the fees, and page 12 for a detailed explanation of the Risk Adjustment.

■ □ ■ 
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What’s an Option Contract?

Our concept is simple: we invest in a person’s home today in exchange for a percentage of 
its change in value later on. But how the underlying contract (called an Option Contract) 
works can seem a bit complicated.

First though, we want to take a moment here to recognize that the math we’ve presented 
in the sample scenarios so far is different than the math in the Option Contract 
mechanics. That said, we want to emphasize that the amount you receive at the beginning 
and the amount Unison receives at the end is the same under both.

When it comes to your home, Unison’s Option Contract essentially states that we’re willing 
to pay, say, 40% of your home’s value today in exchange for getting 40% of its value in the 
future.

You’ve seen this 40% before — it’s called the Investor Percentage, which is the 
percentage of your home’s future change in value that Unison has the option to purchase, 
for a price we agree on today. What Unison pays you for its Investor Percentage is called 
the Total Option Price. Now here’s where it gets tricky, so pay attention. The Total Option 
Price comes to you in two parts.

1
Initial Payment – this is the money 
we give you at the beginning of your 
Agreement.

2
Balance Payment — that is what we 
still owe you when our Agreement 
ends to complete the purchase of our 
40% share.

The HomeOwner Agreement is an 
Option Contract that enables you to 
convert your home’s equity into 
cash while avoiding additional debt.
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For example, say we invest with you on a home 
with an Original Appraised Property Value of 
$500,000, and an Original Agreed Value of 
$475,000 after the Risk Adjustment. You’ll 
grant us the option to purchase 40% of your 
home’s Original Agreed Value and that option 
costs us $190,000 (40% of the OAV). Part 
of that — a sum of $50,000 — is given to you 
upfront as an Initial Payment. 

Then we wait — for up to 30 years. You

get to live in your home and use the cash from 
your Unison Agreement however you like, with 
no interest or monthly payments due to Unison.

Hopefully, the home appreciates in that time so 
that we can both share in the gains.

Then, let’s say you sell your home for 
$600,000. Here’s what happens:

Unison has an option to receive 40% of that 
sale price, which equals $240,000 (40% of that 
sales price). But to get it, we have to complete 
our option purchase, by crediting you with the 
Balance Payment of $140,000. So to settle 
up, we deduct the $140,000 we owe you from 
the $240,000 you owe us. The remaining 
$100,000 is what Unison gets. The rest of the 
sales price goes to you (although you still have 
obligations like your remaining mortgage to pay 
off).

So that’s how it all works. 40% of your home’s 
Original Agreed Value now in exchange for 
getting 40% of its Ending Agreed Value when 
you sell or end the Agreement. We give you 
some of that 40% up front and the rest carries 
over until the Agreement ends. Then we settle 
up and share in the ups (or downs) together.

Value of home at  
Agreement is $500,000

Value of home when you sell  
is $600,000

The initial payment for Unison’s 
option for 40% of your home’s value 

is $50,000

The balance payment for Unison’s 
option for 40% of your home’s value 

is $140,000

Option to receive 40% of $600,000 
sale price equating to $240,000

E
l 
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What ifs? 
Answers about remodeling, 
home maintenance, restrictions 
and Equity Appreciation Limit 
before the fifth year

Curious about a couple ‘what if’ scenarios 
that might occur over your life as a 
homeowner? We’ve got you covered.

Chapter 3
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The Remodeling Adjustment

Remodeling can turn an average home into 
a place that makes you want to throw a 
dinner party every Friday. And, of course, it 
doesn’t hurt that it can increase your 
home’s asking price when you decide to 
sell it. You’ll probably be happy to know 
that with a Unison Agreement, any 
significant and documented increase in 
your home’s value attributed to your 
remodeling work, like a new kitchen or 
master suite, is entirely yours — as it should 
be. We ensure this through a feature called 
the Remodeling Adjustment.

It works like this: before you begin any 
significant remodeling project, just let us 
know. We’ll make sure you know how to 
document your project, so that you are 
credited with a Remodeling Adjustment 
when you decide to sell your home or end 
our agreement.

That includes preparing clear, detailed 
photos of your property in its original 
condition before the remodeling work — 
you’ll need to submit these whenever you 
request an adjustment. These photos need 
to be varied (meaning detailed shots as 
well as wider-scope ones) so that an 
independent, third-party appraiser can 
visually compare the previous condition of 
the property with the current one. They will 
decide how much of the home’s increase in 
value is attributable to remodeling.

We’ll also make sure you have the other 
guidelines laid out in the Unison 
HomeOwner Agreement, such as using 
licensed contractors and applying for 
proper permits, to ensure your adjustment 
can be made.

Once the Remodeling Adjustment amount 
is determined by the appraiser at the end 
of the Agreement, that amount is deducted 
from the Ending Agreed Value before we 
calculate our share in the change in value.

Please note that while you can remodel or 
sell your home at any time, the Remodeling 
Adjustment only applies after the three-
year anniversary of your Unison 
Agreement.

Refer back to the example titled “You keep 
the gains from remodeling work”

on page 14 to see this in action. This 
appraisal helps determine how the 
$100,000 of added value to the home’s 
sale price due to home improvement, is in 
turn adjusted from the return to Unison, 
and therefore remains yours.

NOTE: The cost of a remodeling project is not one and the 
same with how much your home’s value increases. For 
example, if adding a new bedroom and bath costs you 
$40,000, it’s possible your home’s value may only increase 
by $30,000. Routine home up-keep and maintenance (e.g., 
replacing carpet or paint) will not qualify for a Remodeling 
Adjustment.

Remodeling isn’t just a dream.
Make it a reality with Unison.

Renovating a home can be 
hard work, which is why all 
the value you add goes to you.
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Deferred Maintenance Adjustment 

During your Agreement with Unison, we trust 
that you will keep your property in good 
condition. While we obviously anticipate there 
will be some wear and tear (we know 
children, and some adults for that matter, 
aren’t always gentle), but still, excessive 
damage and deterioration aren’t expected. 
That’s where something called a Deferred 
Maintenance Adjustment comes in.

Deferred Maintenance Adjustments are made 
in cases where a loss in property value is due 
to poor upkeep. In such instances, the 
property’s loss in value is theoretically added 
to the sale price for the purposes of settling 
our agreement fairly. For example, if you sell 
your home for $400,000 and an appraiser 
determines that this value was $30,000 less 
than it should have been because of 
extensive termite damage, Unison would 
make a Deferred Maintenance Adjustment 
when figuring out your return to us. To figure 
out the fair change in value, we would add the 
$30,000 loss of value due to termite damage 
to the selling price, bringing it to $430,000, 
and then determine your return based on the 
same Initial Payment plus appreciation share 
like normal (see page 13). This essentially 
puts the loss of $30,000 on you since your 
action (or inaction) caused the loss, rather 
than market forces.

NOTE: The amount of the Deferred Maintenance Adjustment is 
always decided by one or more third party appraisals, 
inspections, or repair estimates.

Restriction Period

Since your home is yours, you are always free 
to sell it at any time during your agreement 
with us. However, as we mentioned earlier, 
we recommend customers only sign a 
contract with us

if they plan to stay in their home for at least 
five years. That’s how the Unison equity 
sharing agreement was designed to be used, 
as the major advantages of working with us 
kick in over time. Because we only encourage 
you to use Unison for long-term financing, we 
have built in a restriction period where some 
homeowner benefits will not be available.

•	 Sharing in a decrease in your home’s change 
in value if you sell. In the case that you wish to 
move in the first five years, the transaction 
would proceed as usual except if the home’s 
value has gone down. During the restriction 
period, Unison does not share in a decrease of 
value - meaning the Ending Agreed Value for 
your property will be at least equal to the 
Original Appraised Property Value, even if your 
property value has decreased since the start of 
your agreement. Thus, at a minimum, you’ll 
have to pay the Initial Payment (together with 
any amounts attributed to the Risk Adjustment). 
Due to the Risk Adjustment, the amount due 
when a sale occurs during the restriction period 
can be greater than the initial investment you 
received from Unison by 20% or more.

•	 Remodeling Adjustment. As discussed at the 
start of Chapter 3, Unison will not share in the 
value attributed to home remodeling projects. 
However, you are eligible for a remodeling 
adjustment only after the third anniversary of 
the Unison Agreement.

NOTE: Some agreements are only subject to a three-year waiting 
period before Unison shares in a decrease in value. Check with 
your Unison representative to see which applies to you.
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Deferred Maintenance Addendum

Prior to signing an agreement with Unison, we typically require a home inspection. While 
many inspections don’t reveal anything new (maybe a lost sock?), they sometimes 
uncover defects or conditions that can affect the property value if not addressed.

For example, an inspection might reveal significant rot in the framing under the home’s 
main living area. Issues like this may worsen over time, thus negatively impacting the 
property’s future value and desirability.

If a significant issue(s) is found during the inspection, Unison may make note of it in a 
Deferred Maintenance Addendum. Ideally, the homeowner will arrange for the necessary 
repairs to be made. However, if the homeowner doesn’t, Unison reserves the right to treat 
the issue as a Deferred Maintenance Adjustment scenario in the future.

NOTE: You will always be notified if this Addendum is part of your original agreement.
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Equity Appreciation Limit 

To balance the investment return while Unison does not share in a decrease in property 
value, Unison places a limit on the maximum return on Unison’s equity investment if you 
end the agreement during the restriction period. This is called the Equity Appreciation 
Limit. During the first 12 months of the agreement, the limit is a fixed percentage. After 
the first 12 months of the agreement, the limit is compounded monthly (including partial 
months) on top of the fixed percentage. The Equity Appreciation Limit does not apply after 
the restriction period.

Here are a couple examples to show how it works:

Original Appraised Property Value $1,000,000

Original Agreed Value $950,000

Initial Payment $100,000

Investor Percentage 40.00%

Max Appreciation Factor 20.00%

Ending Agreed Value $1,200,000

Program Floor 36

Scenario 1 Scenario 2

Months Since Origination, Rounded 7 15

Payment to Unison $120,000 $125,596

Payment to Unison without Equity 
Appreciation Limit

$200,000 $200,000
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Unison HomeOwner 
requirements
We do have some basic rules homeowners 
need to follow. These guidelines are meant 
to ultimately benefit both of us and are 
outlined on the next page.

Chapter 4
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1. Keep your home as your primary residence
While we won’t be checking in on you, we do require that the home on your Unison contract is your primary 
address (i.e., no rental properties). That means you should: 

1.	 Live/sleep in your home for a total of 180 days or more in every 365-day period, and 

2.	 Never be absent for 60 or more consecutive days.

2. Keep your payments current
Be sure all payments related to your home are made on time. This includes but isn’t limited to mortgage 
payments, property taxes, and insurance. 

3. Maintain proper insurance
Just like most mortgage lenders, Unison requires you to maintain hazard insurance equal to the value of your 
home. If your home’s value increases, you’ll need to increase your coverage accordingly. In addition, your 
insurance policy must cover fire risk and other hazards that homeowners typically have in your area (flood 
insurance in areas that tend to flood, earthquake coverage in San Francisco, etc.). Your Program Specialist 
will inform you of any requirements prior to signing. Again, this is similar to what mortgage lenders usually 
require, so you would be doing this whether or not you were in a Unison HomeOwner Agreement.

4. Keep your home in good repair
It may seem obvious, but poorly maintained homes aren’t worth as much as homes that receive proper 
care. Since a decreased home value affects us, too, we require you to keep your home in good condition.

Any serious defects and/or issues on the property should be fixed prior to sale. In instances where clients 
fail to maintain their property (or if a pre-existing defect is not addressed), a Deferred Maintenance 
Adjustment may be applied when the Unison Agreement ends.

5. Keep Unison informed of major changes
As partners in your home, we need to be in-the-know about important changes. You’ll need to promptly 
notify us in the event that you:

•	 Decide to sell or transfer your home.

•	 If you receive a notice of condemnation 
concerning your home.

•	 File for bankruptcy or have an involuntary 
bankruptcy proceeding led against you.

•	 If a fire (or some other hazard) damages/
destroys your home.

•	 Have a lien placed on your home.

•	 If a non-signatory to the Unison HomeOwner 
Agreement becomes an owner or a principal 
resident of your home.

•	 If other events occur that could significantly 
impact your home’s value, like a remodel.
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Stay below the Maximum 
Authorized Debt Limit

While working with Unison, it’s possible 
you’ll want a supplementary loan from 
another provider. This is okay with Unison 
as long as you don’t exceed the Maximum 
Authorized Debt Limit. This limit is based 
on your mortgage amount and financial 
situation at the time of your Unison 
Agreement and does not adjust upwards 
as your home appreciates in value.

The Unison equity sharing agreement 
itself does not count towards the limit — 
remember, our program is not debt!

There are, however, some cases where we 
may not approve new debt, including 
certain types of loans, such as reverse 
mortgages, interest-only loans, shared 
appreciation loans, or any loan with a 
negative amortization feature that could 
result in all loans exceeding the Maximum 
Authorized Debt limits. Additionally, we’re 
sometimes unable to approve new debt 
on a home whose value has declined over 
the course of our agreement.

Refinancing when you have a 
Unison home equity sharing 
agreement

If you have an existing mortgage or if you 
obtain a new one, your Unison agreement 
will be a form of subordinate financing. 
It’s likely that some mortgage lenders will 
decline to provide new loans to you 
because you have subordinate financing 
from Unison. In particular, lenders that 
make loans conforming to Fannie Mae/
Freddie Mac guidelines may decline your 
application, as these guidelines do not 
allow subordinate financing that shares in 
equity or home appreciation. If you are 
considering refinancing your mortgage in 
the near future, you may wish to do so 
before taking out a Unison home equity 
sharing agreement.

Addressing changes that  
affect title and/or ownership  
of your home

As you work with Unison, things in your 
life may change, which may in turn affect 
your home. We can help you manage 
some of these changes, including:

•	 Placing your home in a family trust

•	 Adding someone (such as a spouse) to 
the title of your home

•	 Removing someone from the title of 
your home
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Dealing with unexpected circumstances

Nobody likes to think about unexpected problems and complications, but it’s important to 
know what your options are if a difficult situation occurs. We understand that in some 
circumstances, otherwise responsible homeowners find themselves unable to keep up 
with mortgage payments or home repairs due to events beyond their control (e.g., job 
loss, serious illness). Whatever the situation, Unison is committed to working with you and 
assisting in any way we can.

What if I get behind on my mortgage?
If you find yourself behind on your mortgage and the lender starts the foreclosure 
process, Unison may be able to help by offering you something called an Orderly Sale. 
This process is designed to prevent your home from going into foreclosure. Besides 
preventing foreclosure, this is good because 1) it helps protect your credit and 2) it 
usually results in a better sale price since foreclosures often sell below market value. This 
feature is unique to Unison and an excellent protection for homeowners.

What if I get behind on my property taxes?
Another unique Unison feature is something we call a Protective Advance. A Protective 
Advance is money that Unison spends on your behalf if the value of your home is at risk 
due to non-payment of a bill(s). If, for example, you don’t pay your property taxes, Unison 
can (after notifying you) use a Protective Advance to pay the bill for you.

In situations like this, the client is always responsible for repaying Unison. In addition, we 
also charge interest on the balance of any Protective Advance until it’s repaid in full 
(NOTE: this is the only time we charge interest). If there are any Protective Advances still 
owed to us at the time the Unison Agreement ends, they must be repaid, either out of the 
house sale proceeds or directly by the client. As we realize it is not ideal, we will always 
try to help homeowners avoid this type of scenario.

Unison is committed to working with you to 
get through unforeseen circumstances.
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Ending your Unison 
HomeOwner 
Agreement
Here are some ways you can wrap up an 
agreement with us.

Chapter 5

l!J 

Not 
a Fi

led 
Docu

ment



1.800.330.9400  |  Speak to a Unison Program Specialist  |  27

1. You sell your home

When you decide to sell, simply let Unison know. At that time, we typically require a 
home appraisal. This will always be done by an independent, approved third-party 
appraisal firm and will be paid for by you. This happens for a few reasons:

•	 To help determine the value of your Remodeling Adjustment (if applicable and 
selling after three years)

•	 To provide an unbiased measure of your home’s value

•	 To decide if a property inspection is needed (in instances where a Deferred 
Maintenance Adjustment might be requested)

When your home sells, Unison will then calculate the payment owed to us based 
on your home’s value. This is called the Ending Agreed Value and it is typically 
equal to the sale price (the exceptions are cases where adjustments are made due 
to remodeling considerations, poor maintenance, or where the sale occurs during 
the restriction period). Keep in mind that the Ending Agreed Value does not include 
deductions for closing costs, taxes, documentary fees, mortgage loans, other liens 
or secured loans, sales commissions, or appraisal expenses. These expenses are 
your responsibility.

2. You request a Special Termination

You have the right to end your Unison Agreement by requesting a Special 
Termination. You can do this for whatever reason you wish. However, if you choose 
to do this, Unison does not share in any decrease in the home’s value. See page 29 
for more details on the Special Termination Price.  

If you do decide to request a Special Termination, you need to first notify us of your 
intent. Unison will then provide you with a written application for Special 
Termination, which you must complete and return. An appraisal will then take 
place, and in some cases, a property inspection will also be required. Based on the 
appraisal and inspection reports, Unison will calculate your Special Termination 
Price. You’ll send the payment, and we will release to you all relevant documents 
(such as quitclaim deeds, lien releases, etc.) in order to fully terminate our 
investment in your home.

Note: A material and uncured default of your obligations under the Agreement may also result in the termination of the Agreement.
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3. The Agreement reaches the end of the maximum 30 year term

If 30 years pass and you haven’t otherwise ended your agreement with Unison, 
there are two options available to you:

A.	Pay us the value of our interest in your home at that time.

B.	Sell your home.

It’s important you understand that if for some reason you choose not to end the 
Agreement by taking either of these steps, Unison has the right to exercise its 
option and purchase its interest in your property. In rare cases this may even 
involve Unison putting the house into foreclosure. Again, since our interests are 
aligned to increase the value of your home, we will always try to work with you and 
give you every opportunity to sell your home yourself, provided you give Unison 
appropriate notice.

4. The last signatory to the Unison HomeOwner Agreement passes away

While difficult to think about, it’s crucial that clients understand how a Unison 
Agreement might affect their family and estate in the event of their death. Below 
we’ll discuss what happens in this situation.
NOTE: This only applies if all signatories to the Unison Agreement pass away; as long as one or more of the signatories 
is alive, the Unison Agreement is still valid.

In the case that everyone has passed away, the client’s heirs (or estate) will need 
to work with Unison to end the Agreement by either:

1.	 Pay us the value of our interest in your home at that time.

2.	 Sell your home.

While a six-month grace period will be provided to allow heirs (or the estate) to 
decide what they want to do, we strongly recommend you discuss your decision to 
enter into the Unison HomeOwner Agreement with your family and heirs before 
you sign your agreement.

Additionally, your agreement with Unison also has the potential to impact family 
members who live in your home but who are not co-owners of the property with 
you. Because the last signatory’s death requires the house be sold or a payment 
made to Unison, this can affect their ability to remain living in the home in cases 
where it winds up being sold. To provide full transparency, Unison may ask you to 
verify (in writing) the names of any non- signatories living in your home, as well as 
confirmation that you notified them about your Unison contract.
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Special Termination 

While a Unison equity sharing agreement is meant to be a long term investment, we fully 
support your right to buy us out at any time during the 30 years of the agreement. If you 
wish to end your agreement early, contact us and request a Special Termination. We will 
use a third-party appraisal to establish the Ending Agreed Value. In some cases, a 
property inspection will also be required. 
The Special Termination process is similar to selling your home, except we will use the 
appraised value instead of a sale price - since you’re not selling. The main difference with 
a Special Termination is that Unison does not share in any decrease of value – meaning 
the Ending Agreed Value for your property will at least equal the Original Appraised 
Property Value even if your property value has decreased since the start of your 
agreement. So at a minimum, you’ll have to pay the original investment (together with any 
amounts attributed to the Risk Adjustment) even if your home appraises for less than it 
was worth at the start of the agreement. 

Since Unison’s funding is not intended to be short-term financing, Special Terminations 
have a different cost. Due to the Risk Adjustment, the amount due under a Special 
Termination can be greater than the initial investment you received from Unison by 20% 
or more. 

Once you send the payment, we will release all relevant documents (such as quitclaim 
deeds, lien releases, etc.) in order to fully terminate our investment in your home.
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What if there’s a disagreement?

Toward the end of your Unison Agreement, your home may be assessed by third party 
inspectors to determine your home’s fair market value, your Remodeling Adjustment, and/
or your Deferred Maintenance Adjustment. While we always use reliable, impartial 
inspectors, we are happy to work with you in cases where you feel an assessment is 
inaccurate. If there is any disagreement, you have a few options:

•	 Request a reconsideration. Either party may do this and it’s the responsibility of the 
requesting party to pay the costs associated with the inspection. If both parties are 
requesting additional reports, the cost is shared.

•	 If there’s still a disagreement following a second inspection, we’ll use a professional 
arbitration service to work things out.

Pro Tip: 

Read the Unison HomeOwner Agreement 
prior to closing your Agreement. Ask your 
Program Specialist for a free copy.
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Legal documents
Unison recommends that you read the 
Unison HomeOwner Agreement. It holds 
a lot of important information you’ll want 
to know. Here’s an outline of the legal 
documents contained within the Unison 
HomeOwner Agreement.

Chapter 6
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Option Agreement

This contains the basic financial terms of the Unison HomeOwner Agreement and 
describes in further detail how this particular Option Contract works. The Option Contract 
structure means we have incentives to work with you through difficult circumstances 
(foreclosure by your lender, damage to the house, etc.). Because we want your home to 
be worth as much as possible (just like you do), we want to have the best possible 
circumstances when you’re ready to sell. This makes the relationship set up by the option 
contract different, in a good way.

Covenant Agreement

This outlines your rights and responsibilities under the Unison HomeOwner Agreement, 
as well as the various ways the Agreement can come to an end. It also documents the 
legal protections available to both you and Unison.

Security Instrument

This document creates a secured lien on the home during the term with Unison and says 
the lien will be recorded in the jurisdiction where the property is located. It also discusses 
the fact that the Security Instrument is typically subordinated to any existing mortgage on 
your property.

Memorandum

This document highlights specific features of the Agreement for public notice and is also 
recorded on the property. Your Program Specialist will be happy to provide you with a 
copy of the Unison HomeOwner Agreement prior to closing.

Think Unison HomeOwner is right  
for you and your family?  

Turn the page to get started.
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Next steps
If you’re ready to begin the application 
process, here’s a quick, step-by-step 
guide to help you out...

Chapter 7
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Action items Items to review

Step 1

Pre-qualify

There are two easy ways to 
pre-qualify:

•	 prequalify.unison.com

•	 1.800.330.9400

Your dedicated program specialist 
will send you a copy of the Unison 
HomeOwner Application Package 
and the Unison HomeOwner 
Program Guide (that’s what you’re 
reading now)

Step 2

Apply

Complete an online application  
(a physical copy is also available 
upon request):

apply.unison.com

We strongly recommend you read 
the Unison HomeOwner Program 
Guide, the Application Package, 
and all Legal Documents

Step 3

Underwriting & 
approval

•	 Complete a quick knowledge 
review of the program

•	 Once your application is 
approved, we’ll work with you 
to set up an appraisal and 
property inspection

•	 Upload documents (we will 
need tax returns or W2 to verify 
income)

•	 Review reports to create the 
final terms and the closing 
conditions of your deal

•	 We’ll send you an offer letter to 
sign and return to us

Step 4

Finalizing the 
Agreement

Unison sends out your closing 
package; you sign, and then we 
distribute the funds to you

•	 Unison will deposit funds into 
escrow, then to you once 
everything is finalized

•	 We’ll take aerial photos of your 
property within a few weeks of 
closing to complete our 
documentation process

NOTE: There is a one-time transaction fee equaling 3.9% of the Unison Initial Payment proceeds due to Unison at closing, which 
is deducted from the proceeds you receive. You are also responsible for third-party costs such as appraisal, inspection and 
settlement costs (includes title, state taxes and recording fees). The exact third-party costs will be disclosed to you prior to 
closing and deducted from your proceeds

Call a Program Specialist at 1-800-330-9400 
or visit unison.com to get started!
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Unison Home Ownership Investors 
650 California Street, Suite 1800 
San Francisco, CA 94108

Learn about Unison Homeowner and see if it may be right for you.
Call 1-800-330-9400 to speak with a Unison Program Specialist,
email ps@unison.com, or visit unison.com to find interactive tools, 
calculators and video success stories.

Questions? Concerns? Just want to talk to a real, live person? 
Call 1-800-330-9400 to speak with a Program Specialist.

At Unison, we’re committed to transparency and education in 
all aspects of our business. There’s never any sales pressure or 
obligation to work with us. Really.

Unison is a San Francisco-based real estate investment company that’s been helping homeowners and home-buyers 
since 2006. All of us are committed to common-sense alternatives to debt financing, and our leadership team are 
well-seasoned, highly-respected real estate finance professionals. Our work has earned us accolades from 
national publications including: Wall Street Journal, New York Times, and Forbes.

©2023 Unison Agreement Corp. All rights reserved. Certain restrictions apply. “Unison” is a trademark 
of Real Estate Equity Exchange, Inc.

Information, policies and procedures described in this Program Guide are subject to change 
without notification.

Version UHO-100050 dated May, 2023

Contact Unison to ensure you have the latest information.

unison. 
Homeowner 

r-- , 
\ --- --- --- --- --- --- ---
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lbmìnb�d̀nbopqrpstu�vwxy�z{ |}~��}������������}����~}�����������u�������}�

�����wpp��������~������p���ps�sq�sqq�yxrvvp�����wpp�����}~��}����p qp�

unison 

Not 
a Fi

led 
Docu

ment



��������	
��
����
�
���������������������

��������������� !"#$%"�&�'%()�*%+,"-)$.#"/0�1%/).2)3��4%5�*6"0

2..7$���8)9063:2#-)0%3/�8)9��;��;���;������2..7$���88805"#$%"0:%(� ��<

unison 

Not 
a Fi

led 
Docu

ment



����������	
 ���
���
����������� �

����
�������	��
�������
��
������
��������������� !�"#$��� �%#�� &&�'�(�)���$ *#���� !��� +�� �����,��)�#�-$,. $/ 0,$*�.�+�$����1%.�� !�1,*��� !��1,&�)�� !��"#�00.�#��,$2�� '#�3

4567589:�;<=>�?@ ABCDEB�F�GEHI�JEKLBMIDNCBOP�QEOINRIS:�TEU�JVBP

RNNWD<55XIYPVSZRCMIPESO5XIY58[86[866[>=7;;5RNNWD<55XXXPUBCDEBPZEH5 =5\

un·son 

Not 
a Fi

led 
Docu

ment



���������	��
��		�
���

�����������	 ������		�	�����	 �

��������� !"#�$% &'()*'�+�,*-.�/*01'2.)3('45�6*4.37.8��9*:�/;'5

733<)!��=.>5;8?7(2.5*84�=.>��@��@���@#"�  �733<)!��===5:'()*'5?*-�  �A

Not 
a Fi

led 
Docu

ment



��������	
��	
������������������������������������������������� !

��������"�#�"$���%���������&#����#���������'(�)*��+,-��,-)�.-*/0*1�2

<=>?=@AB�CDEF�GH IJKLMJ�N�OMPQ�RMSTJUQLVKJWX�YMWQVZQ[B�\M]�R̂ JX

ZVV_LD==̀QaX̂[bZKUQXM[W=̀Qa=@c@>c@>>cFE?CC=ZVV_LD==̀`̀ X]JKLMJXbMP= A=d

unison 

Not 
a Fi

led 
Docu

ment



��������	�
���
�	��������������������������������������� !"����#$$%��#
	������������&'���������())"�*! ������� !"

+,-./012.3�4-56-�7-6-�/1�7-89:;<=><�?!@<�A�?<�*�B��><� ?<� ��C� A� A�D�!�@���E�)<�)"<F�G< =��@�� A<�!?<�E�����DFHIJK�LMN�OPQR
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CDEFGHIJK�LIMN�NOPQRSTUVWX�V�YZU[\Z]�Ẑ�_Z̀U�aZbX�Xc̀\[_�̂ZU�dVeaf[aX]�̀eX�_Z̀U�̂̀]We�aZg�_Z̀�gV][�h�̂UZbYV_\]i�WXj[�[Z�̂̀]W\]i�UX[\UXbX][k lDm�no�pqrmstQuN�SIPv�HQwNxUXV[X�_XVUe�Ẑ�bXbZU\Xe�\]�_Z̀U�aZbXfg\[aZ̀[�bZ][ay_�YV_bX][ek�z]\eZ]�\e�_Z̀UYVU[]XUf�aXUX�gaX]�_Z̀�]XXW�̀ek {|q}�pD~��q���L�vN�RLN����vNJQ�RQIG�aX]�\[�e�[\bX�[Z�eXyyf�gX�yy�eaVUX�\]�[aXdaV]iX�\]�_Z̀U�aZbX�e��VỳXk��X�g\]�gaX]_Z̀�g\]k�����������������������������������HQMQG�RN��N�R�)++�29�/(93*(4�*.�2&+�+4&+,0+)+:�(-�6.�*.�(��)+&&3 +�36*+)+&*�(65. +),0+4'36��'.6*04-9(-'+6*&: ¡IMN�vNGIu�RQIG¢.2)�5)+('�0.'+�5.+&6£*�0( +*.�,(3*�(6-�4.6�+):��*()*�-.2)9).¤+/*�(65�36/)+(&+�*0+� (42+�.¥-.2)�0.'+: �R�vR�SIPv��P¦QGN¦¦§)36��-.2)�35+(�*.�43¥+7�6.82&36+&&�4.(6&�.)�36 +&*.)&6++5+5:¨�KN���H�v©N��PvJL�¦Nª(«+�(�4()�+�92)/0(&+�.)53 +)&3¥-�-.2)�36 +&*'+6*9.)*¥.43.:�¬++9�-.2)�&( 36�&36*(/*�(65�¥265�3'9.)*(6*92)/0(&+&�5+8*­¥)++: ®NJIuNv�SIPv�¦�uQG©¦+̄*�8(/«�-.2)�5.,6�9(-'+6*(65�9).*+/*�-.2)�°6(6/3(4�¥2*2)+,3*0�(�0+(4*0-�&( 36�&�(//.26*: ±PN¦RQIG¦²¢.2)�³63&.6�*+('�3&�0+)+�*.�235+�-.2�(*�+ +)-�&*+9�.¥�*0+,(-:

µ́¶�>A·̧�·¹º�?µA�Aº»µ·¼½

¾��¿�À�Á�À�tN�vG ÂLS�FGQ¦IG Ã�IPR �Q©G�QG ;<=�¹º�<Ä=B>¹=<ÅÆÇÈÆÉÊË�ÌÍÌÎ�ÏÐ ÑÒÓÔÕÒÖ�×ØÙÓÚÛ�ÜÝÞßÓÒà�á�âÕ�ÐÕÒÚÝãÛ�ÏÞÛäåÒÚÔË�âÕ�æççåç�èåéÚ

ÝÚÚêÔÍÆÆëåéìÞßíÝÓîåìÕßàÆëåéÆÉïÉðïÌïÅÇÈÊÎÌïÆÝÚÚêÔÍÆÆëëëìÙÒÓÔÕÒìíÕäÆ ÇÆð

unison -

-

0 

Not 
a Fi

led 
Docu

ment



�������������	���
������
��������������������������������������������� ���!"#$%�&'�$(%)*&%$+,,�-./�012-�,31456�6.1�278�9.5,8547::6722,;;<�=5�57>,;�;,2.8?;�78?�?.,;8@57AA,25�6.1B�2B,?45<C���������D
!EFGGHI�)'�*)'J%$(K4::�.15�7�3142>�78?�,7;6�799:42754.8�5.�;,,4A�L84;.8�4;�5-,�B4M-5�97B58,B�A.B�6.1<N.85725�1;�75�OPQRRPSTUPRVVU�4A�6.18,,?�786�7;;4;5782,< !WFGGX&)($�IYJX�ZY*$[,@::�/.B>�/45-�6.1�5.�;,5�19�78�799B74;7:5.�?,5,B048,�6.1B�-.0,@;�\7:1,< !]'̂HY_̀�IYJX�$aJ)%Ib,5,B048,�-./�012-�27;-�6.1�/785�5.722,;;�78?�B,2,4\,�6.1B�A18?;�7;�3142>:67;�9.;;4c:,<d����������
����	������e���f�[,�-,:9�722,;;�6.1B�-.0,@;�,31456�48�,g2-78M,�A.B�7�9.B54.8�.A�6.1B�-.0,@;�799B,24754.8/-,8�6.1�;,::<�h.�,g5B7�?,c5i�8.�485,B,;5i�8.�0.85-:6�9760,85;<�j:1;i�/,�;-7B,�48�5-,19;4?,�78?�5-,�?./8<kYỲ�&�_&HH�l)%Z�J( m��n���������opqr
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Unison Direct-Mail Solicitation (Filed 
in Olson v. Unison Agreement Corp.)

The same mailer was filed in the 
appellate record in Olson v. Unison 
Agreement Corp., Case No. 23-2835 

(9th Cir.), Dkt. Entry 13.1 (Plaintiffs-
Appellants’ Excerpts of Record: Vol. 

1) at ER-28.
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ER-28

 Case: 23-2835, 02/27/2024, DktEntry: 13.1, Page 28 of 243I -
DocuSign Envelope ID: 12105B00-B900-46FF-A28F-9040C401A490 _1,...,. a • 'I f'\ 

U 111 ~•••II SanF1,1nl'.isco,CA9410R '-7' v-----

\- \..\\5" -'i~o- ~a~ ;3 
YOU COULD RECEIVE 

•'•\Y'IO !'!ff 
ulii·•r·:1 ciF: Charles Olson $79,850.00 
_S_e_v_e_n_ty::....•_N_i_n_e_T_h_o_\_1s_a_n_d_E_i.=::g_h_t _H_u_n_d_r_e_d_F_if_t.::...y_a_n_d_0_0_'1_:.o_o _______ 1 J()i.[Air·. 

PAY TO THE ORDER OF: 

Charles Olson 
3718 S. 256th Ct. 
Kent, WA 98032-9726 

P0l/40/1741/3 

• h•m 11 I•• I" 1 II 111111111111111 I I I 1 • 1 ~ • 1 I• 1111 I 1 • 11111111 II I h 

Dear Charles Olson, 

Great news! You're pre-approved to access the 
equity locked in your home.1 

With Unison, you can receive $79,850 and use that 
money for any purpose you choose - with no 
monthly payments and no interest. Yes, you read 
that correctly. It's almost too good to be true. 

This offer is possible because Unison invests in 
your home -with you. We pay you a percent of your 
home's current value. You make no payments to us 
until you sell. If the value of your home increases from 

• ·its current value, when you -sell, Unfson will sh?re in ·a 
portion of the increase and make a profit. If the value 
decreases, we incur a loss.2 It's that simple. 

It's quick and easy. Unison can provide the funds 
you need without the burden of additional debt. 
Contact us today! 

Sincerely, 

Kari McCormick, 
Customer Success Manager 
Unison 

Kari McCormick, Customer Success Manager 

Offer Code: 111902 

As featured in: 

Bloomberg Forbes 

• USATODAV.: 

YAHOO! MarketWotch 
FINANCE 
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Exhibit J – Composite Image of Unison “Mailer”1 

Front Panel – Left (White Text)    Front Panel – Right (Blue Text) 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
1 This composite image was assembled from publicly available footage of the Unison Mailer 

displayed in the BeatTheBush YouTube video cited in the Complaint. See BeatTheBush, Access 

Home Equity with No Payments – Unison Review, YouTube (Mar. 6, 2019), at 0:30–2:00, 

https://www.youtube.com/watch?v=YtlpO8gljsE (last visited Oct. 30, 2025). The screenshots are 

compiled for illustrative purposes; the exhibit reflects the front and back panels of Unison’s direct-

mail solicitation. 

Dear 

Congratulations! Your home has been pre-approved 
for the Unison Homeowner program.1 

Do you wish you could access the equity locked in 
your home? With Unison, you can receive 
and use the funds for any purpose you choose- with 
no monthly payments and no interest charges. And for a 
limited time, you can also receive a $1,000 Visa®gift card.5 

Yes, you read that correctly. It's almost too good to be true. 

This offer is possible because Unison invests in your 

home-with you. We pay you a percent of your home's 
c en va ue. ou ma e no payments to us until you 

sell. If the value of your home increases from its current 

va lue, when you sell, Unison will share in a portion of the 
increase and make a profit. If the value decreases, we 
incur a loss.2 It's that simple. 

It's quick and easy. Apply and close by no later than 

March 29, 2019 and Unison can provide the funds you 

need and a $1,000 Visa®gift card.5 

Sincerely, 

Kari McCormick, 

Customer Success Manager 

Unison 
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Reverse Panel – APR Disclosure Box 

 

 

 

 

 

 

 

 

 

 

 

 

Terms and Conditions 

Annual Percentage Rate (APR) 0% 
Your Monthly Payments NONE 
Additional Debt NONE 

Annual Fee so 

Title and Escrow/Closing Fees $0 

Appraisal Fee $0 

Transaction Fee 3.9% of Unison HomeOwner invescmen~ 

Unison Profit or Loss Unison shares in the change in value of your home, up or down. from 
t • In an amount that vari s with the size of 

of your horn 

Calculatin2 the Chan2e In Value 
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